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IN THE MIDST OF LIFE. 
Knowledge is the great primary essential of right 
ing. It makes it possible for the individual to under- 
ind not only his fellows but himself. By its light 
fects of either a physical or mental character may 
detected; without it man, stumbling along the rough, 
rk path of life, jeopardizes physical health and men- 

and spiritual development. 
The old admonition to ‘‘know 
yself’’ never applied more fit- 
gly than at this time and possi- 
at no other time in the history 
the world has this caution been 
absolutely disregarded. Today 
ny of those at the head of great 
mercial institutions of enor- 
ud industrial enterprise endeavor 
perform the work which prop- 
might be divided among a 

f dozen men. Some of them 

e the unwilling body to great 
urance with the spur of the 
will. So great is the application 
and so steady the drain upon the 
lity that nature revolts and an 
aged physical organization 
claims surcease from _ endeavor. 

Essecially is this true with those 

wio concentrate their energies and 

y them steadily to one class of 
The man who is able to 

er his attention upon one sub- 
intil satisfactory results shall 
been accomplished, then to 
divert his energies along another 
channel, thus bringing into play 
ther portions of the human men- 
ti nd physical ‘machinery, dis- 
tri utes the wear and tear evenly 

Wi . the result that both are stimu- 

Their ability to interest 

theuselves in different lines of 

W and thought gives nature 

the highly essential safety valve. 

ith the foregoing in mind it 
ma be well to pass to the greatly 
de; cred event which suggested 
it. Death has laid a_ heavy 

u e upon the lumber fraternity 

of ..e country within the last few 

mo: chs, removing many of the 
mos conspicuous figures in lumber 
cires; but in no case has the 
visi: of this grim messenger been 
mo: greatly regretted or generally 

de; cred than when on January 3 

Zenos Slayton Cather stepped out 

of | fe while in the prime of man- 

hoo! and the fullness of an honora- 
ble ond useful career into the silent 
sha‘ows of the great hereafter. 

Mr. Cather was a type of the 
useful, energetic, accomplished man 
of alfairs. He had for many years 
been identified with the lumber interests of the Pacific 

Coast timber district and by sheer force of personality 

and ability had pushed his way to the front. At the 

time of his death he was general manager of the Cali- 
fornia Pine Box & Lumber Company, having helped to 
lay the foundation on which this commercial structure 
was built and later having assumed general supervision 
of its business. Mr. Cather’s tact and diplomacy, the 
quickness with which his mind grasped the force of a 
Situation or condition, his general knowledge of the lum- 


ber business and his standing as a man among men were 
factors which account for his rapid rise from the ranks 
to a sphere of great importance and influence. Whether 
this valuable life could have been prolonged had a part 
of his responsibilities been transferred to other shoulders 
is a question which bis friends are revolving in their 
minds. The thought of the possibility that it could have 
been lengthened in some manner but adds to the sorrow 





ZENAS SLAYTON CATHER, OF SAN FRANCISCO, CAL. ; 


Late General Manager of the California Pine Box & Lumber Company. 


and regret of his countrywide circle of warm friends. 

Mr. Cather was in attendance at the recent conference 
in Chicago at which were considered questions pertaining 
to the regulations of the railroads. Those who renewed 
their acquaintance with him on this occasion and others 
who met him then for the first time were impressed with 
the remarkable alertness and the vigor that characterized 
the man mentally and physically. 

Death came suddenly and in a manner for which many 
have expressed a preference. After a day of trying work 





at his desk he left his office at 6 o’clock for his home. 
He reached his residence at 6:30, ascended three flights 
of stairs and was seized with symptoms of heart failure. 
He asked his wife to administer a stimulant, but fell and 
passed away before his request could be complied with. 

Those who were brought into contact with this forceful 
character will for a long time miss their genial business 
associate. His was a character that insured the success- 
ful outcome of important commer- 
cial interests intrusted to his 
hands. The sincere esteem and 
affection in which he was held by 
his associates speak volumes for 
the charming character of this 
man, whose genial and magnetic 
personality had endeared him to 
all. The vacancy his death cre- 
ates will indeed be difficult to fill. 

Perhaps the predominating char- 
acteristic of this gentleman was 
the force and directness of his 
methods of doing business. A 
brief review of his life shows his 
ability to meet a situation and so 
to shape his course as to make it 
of the greatest possible service to 
his associates. He was born in 
Sutter county, California, at his 
death being in the thirty-seventh 
year of his age. His early edu- 
cation was secured and his youth 
was passed in the state of his 
nativity. He entered the lumber 
business at an early age and for 
many years was local representa- 
tive of the Puget Sound Lumber 
Company in the San Joaquin val- 
ley. While with this company his 
last location was Visalia. 

About seven years ago he was 
given charge of the Pine Box 
Agency at Los Angeles, where he 
remained for some time, later 
transferring his allegiance to Ore- 
gon, where he was connected with 
the extensive lumber manufactur- 
ing operations of the Booth-Kelly 
Lumber Company, of Eugene. In 
1889 or 1900 he settled in San 
Francisco and took charge of the 
Pine Box Manufacturers’ Agency, 
the- scope of whose work was 
enlarged in September, 1903, when 
the organization of the California 
Pine Box & Lumber Company was 
perfected. The choice of the 
directors for a general manager 
centered in Mr. Cather and he has 
since the reorganization of this 
company served it faithfully in 
that capacity and practically to his 
last conscious hour. 

During the last few years he has 
traveled extensively throughout the 
western states, also has made a 
number of trips to eastern markets for the purpose of 
familiarizing himself with the demands for lumber and 
box material in the great consuming centers of the cen- 
tral and eastern states. 

He was one of those modestly disposed men who con- 
tent themselves with the knowledge that they have borne 
an honorable part in an undertaking. About the only 
subject on which Mr. Cather was not an interesting 
talker was the subject of himself and the part he had 

(Concluded on Page 45.) 
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MANUFACTURERS 


FINEST 
MAPLE FLOORING 


KILN DRIED, HOLLOW BACKED, 
MATCHED OR JOINTED, 
POLISHED AND BUNDLED. 


Hard Maple, 
Beech and Birch Lumber 


WRITE FOR PRICES. 


WEST BAY CITY, MICHIGAN. 
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Write us for prices on 
carloads and less than 
carloads. We have the 
best goods on the mar- 
ket and prices that will 
interest you. & & & 
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MICHIGAN 
HARD MAPLE 


FF 


ALL SIZES and 
THICKNESSES. 
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The Michigan Maple Co. 


INCORPORATED 1902. 


609-611 MICHIGAN TRUST BLDG., 
Grand Rapids, Mich. 


HENRY W. CAREY, President. WILLIAM H. WHITE, Treasurer. 

HENRY N. LOUD. Vice President. EDWARD BUCKLEY, Director. 

WILLIAM P. PORTER, Vice President. G. VON PLATEN, Director. 

WILMER T. CULVER, Secretary. EDWIN G. RUST, Director. 
MARSHALL F. BUTTERS, Director. 





OurF looring 78 TT70ROUGLILY 
FILN DRIED, ats0 STEEL SBCRAPED 
which gives it a highly polished surrace. 


We have just eguinped our 
fardwood flooring Plant with 
the most Modern Machinery 
and are now ir positior to Lill 
orders with the greatest 
PPOMPTNESS. 

70 this is added the advantage of 


furnishing mixed cars of Pine 
and Hemlock with yourllardwood 
Flooring, where customens do not 
wisi 7o purchase atuli car load 
of Flooring. 


We solicit youP opders op ingut- 
mes and guarantee satisvaction 
in geality and delivery af our Stock 
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MAPLE AND ITS PROFITS. 


hers of the family aceracew, maple, are found in 





pr: ally all parts of the United States and also in 
nN portions of Canada. It is one of the more valu- 
al mbers of the North American continent, being 
Uist xtensively in the manufacture of lumber. Many 
varicties of the species have been cultivated for shade 
tr nd ornamental purposes, and this timber perhaps 
is e generally used for such purposes than is any 
othe: native tree. Varieties of this species range from 
the sugar or hard maple, of chief importance commer- 
Cli to the box elder, employed principally as a shade 
tree. In all of the hardwood districts of thie country 
and ‘uixed with the coniferous growth in many of the 
pine sections are found one or more varieties of maple. 
In sone seetions the wood is not of commercial im- 
portvcce, In faet the districts where any considerable 
qua y of maple timber of suitable size for manu- 


fact into lumber can be brought together consti- 
tute exception. In some parts the maple timber 
D re size is cut with other hardwoods and made 
int es or timbers or used by woodworking concerns 
in manufacture of wood novelties, In many in- 
st: s, however, maple is only one of the many va- 
retics of a homogeneous supply. An inspection of the 
st turned out by manufacturers who depend upon 
th rest for a part of the material which enters into 
th ticles they produce frequently shows that a 
mi re of bireh, ash enle and other woods has been 
us¢ 

It is doubtful if a school hoy or girl lives who does 
hot associate maple sugar with the New England states. 
lrihute was levied upon the sugar maple by the early 
sett 


's, who, following in the footsteps of the Indians, 
extracted the coveted sugar from the sap of the hard 


maj This probably was the earliest use of the 
may 

While settlers doubtless experimented with the va- 
Tlous native trees for fuel and as material out of 
Which to construet their homes, and while maple with 
other hardwoods was used for such purposes, in com- 
paratively recent years only has the manufacture of 
maple Jumber received great attention. It is not pos- 
sible to say what district or section of the country con- 


tained the heaviest growth of hard maple. It was espe- 
“ally abundant in Maine, New Hampshire and Ver- 
mont, and about the beginning of the last century 
it was estimated that in northern Pennsylvania and 
western New York were 10,000,000 acres that would 
average thirty hard maple trees to the acre. At the 
Present time, -however, Michigan is regarded as the 
home of the maple lumber and flooring industry. Large 
tracts in that state yield a greater amount of maple 
than of any other timber and in some localities the 


maple grows to the practical exclusion of all other 
kinds of wood. 

The maple product of Michigan has been considered 
necessary to the satisfactory conduct of building oper- 
ations and furniture manufacturers also depend upon 
the producers of the Wolverine State for a large part 
of their maple lumber supplies. With recent years 
maple manufacture has passed beyond the infant in- 
dustry stage and is an important business of itself. 

Conditions obtaining at this time are satisfactory in 
every way. A statement recently was made by a gen- 


tleman in close touch with the situation to the effect 
that Michigan maple stocks are lower now than they 
had been for several years. Inch stock notably is in 
light supply and the bulk of this year’s product has 
been sold. Dry, thick stock, it is said, is being shipped 
to Milwaukee and Chicago by rail. In some quarters 
an advance in flooring prices, it is thought, will be 
made in a short time and that this advance probably 
will be $2 or $3 a thousand feet. Predicated on this 
probaule outcome the price of other maple is ticketed 
for higher values this year. 





HOW TO SUPPLY THE WANTS OF THE RETAIL CUSTOMER. 


Retail dealers are teo few in number who rely upon 
their ability as salesmen to sell the kinds of lumber 
that will bring them the best returns in the way of 
profit. In the range of woeds it is invariably the case 
that the wholesale price of some particular lumber as 
against some other favors the yardman, and _ this 
particular variety he should try to push. Instances in 
which instead of being exceptional this way of doing 
becomes general were shown in the introduction of 
yellow pine in the central west. For any _ building 
purpose except inside finish yellow pine would not be 
chosen in preference to white pine, but the price of the 
latter became so high that on the part of the retail 
merchant it was business policy to handle yellow pine 
instead. 

Perhaps oftener than otherwise the retail dealer sells 
the material to which his customers have become 
customed, this being considered the easiest and safest 
thing to do. The customer wants a certain kind of 
lumber and it seems to the dealer to be a good way 
to avoid any friction that might arise in an endeavor 
to substitute by simply filling the order as given. He may 
be able to furnish lumber which possessed qualities 
superior to those of the stock required, still the customer 
is not acquainted with these qualities. Any effort to 
substitute as a means of greater profit—or, indeed, in an 
honest endeavor to supply a better material—might be 
regarded as a subterfuge through which to get rid of 
undesirable stock. Ignorance is suspicious and hard to 
convince. 

Dealers by the hundred remember the uphill work 
necessary to introduce hemlock. In the west this intro- 
duction was in white pine territory and white pine was 
everywhere a prime favorite. The dealers who were 
posted on the question of supply and demand saw the 
change that must inevitably come, but the conditions 
were as Greek to the consumer and he wanted nothing 
to do with hemlock. White pine was good enough for 
him and he balked when lumber was offered to him 
that was cut from timber that he had considered as 
worthless. In Michigan and Wisconsin were thousands 
of acres of hemlock which would hardly sell for the 
small taxes which would be levied upon them, and how 
was it possible to get lumber from this timber that 


ac- 


would compare with the white pine that everybody knew 
was the king of softwoods? The people of New York 
and Pennsylvania, as well as those along that part of 
the Atlantic coast that was tributary to the Pennsyl- 
vania hemlock district, would give hemlock an excellent 
character, but their favorable reports did not reach the 
ears of the lumber consumers in the west who would 
permit no wood to stand between their vision and white 
pine. In many yards in which hemlock was laid down 
it remained for months dead stock. Touching the re- 
jection of this fine framing timber at an earlier day 
the retail dealers have little of which to boast, as even 
to them it was sold under an assumed name. They as 
well as the consumer had prejudices which it took time 
to overcome. 

In the introduction of yellow pine was a similar con 
flict and one that in northern territory still exists to 
some extent. Yellow pine finish has come to its own, 
but in many yards the dimension of the same wood must 
go by a name not its own if it should go at all. It is 
knotless, without shake, as lumber goes it is beautiful to 
lock upon; but it is not white pine and the latter the 
builder must have, notwithstanding nine-tenths of it is 
norway. Fortunately no odium has been cast upon nor 
way. As the trees grow among white pine trees and the 
norway and white pine logs are sawed in the same mills 
and shipped in the same cars, norway often masquerades 
as white pine, the unsophisticated thinking it is a poor 
quality but white pine just the same. 

A dealer who had sold 5 to 2 red cedars failed to 
get a car in time to replenish his stock and in place of 
them laid in 6 to 2. These proved a Jonah, however, 
the customers of the yard who had been buying the 
thicker shingles looking upon the thinner as of poor 
quality. The statement of the dealer that in numerous 
markets none but 6 to 2 was sold did not carry 
viction and the shingle trade went elsewhere until a 
new stock of 5 to 2 was secured. 

Experiences of the nature described have led the less 
confident and progressive to confine their stock to the 
kinds of lumber which are called for and thus, as they 
think, run no risk. As to the kinds of lumber which 
are sold they are perfectly willing that the buyer shall 
choose in accordance with the dictates of his judgment. 


con- 





PROPER GRADING OF HARDWOODS AND WHAT IT INVOLVES. 


During the current convention season, it is reason- 
able to suppose, at least an average amount of attention 
will be given to rules for grading lumber. A _ better 
understanding of the uses to which the various woods 
may be adapted, the closer utilization of timber which 
gives a product widely differing in quality and the 
generally changed attitude on the part of users have led 
to the separation and classification of all kinds of lum- 
ber into many grades. Compared with the simple 
methods of olden times those of today are involved, 
yet even a casual review of this question emphasizes 
the necessity of further improvements. What probably 
would give better results would be the application of 
that knowledge which comes from a more thorough un- 
derstanding of timber physics, which would enable men 
who make grades to do so understandingly, and impel 
those who insist upon using certain qualities only to 
frame their requirements on an intelligible and reason- 
able basis. 

Reduced to its final analysis it is probable that much 
of the present turmoil and dissatisfaction in regard to 
grading rules and their application, particularly among 
hardwood manufacturers and users, is due to innate sel- 
fishness. The lumber manufacturer, the wholesale dealer 
and the individual or concern remanufacturing the stock 
each wants to exercise the privilege of specifying rules 
for grading. When a man legislates in his own behalf, 


according to present day philosophy, he is a fool should 
he not at turn give himself the benefit of every 
doubt. Relying on psychologists to support the state- 
ment, it probably is safe to say that few people neglect 
an opportunity to further their material welfare, so that 
when the manufacturer makes rules they are not in- 
imical to his interests or when the wholesale dealer 
promulgates his ideas as to how lumber should be graded 
such rules usually do not work a hardship on the man 
who drew them. The same conclusion would hold goo.« 
with all subsequent handlers. 

When an attempt is made to divide the product of a 
mill into grades of uniform worth or utility an in- 
superable difficulty arises from the fact that the timber 
from different sections varies to an extent which makes 
that of some districts worth more than that of others. 
Not only does this difference hold true with respect 
to similar kinds of timber secured from different locali- 
ties but also with trees that grow side by side. Like 
other products of the soil, trees reach an age of matu- 
rity, and this presupposes the existence of underripe 
and overripe timber; yet according to present methods 
of grading no account whatever is taken of the age of 
timber, which mav have much to do with its strength 
and beauty, but only those visual defects, such as knots, 
sap stains, splits, warp ete., are considered when a 
piece of lumber is to be assigned to the grade to which, 


every 
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in the opinion of the grader or inspector, it belongs 
under the rules for grading which he may employ. 
Reasons exist, therefore, why those interested in the 
manufacture, sale and use of lumber should endeavor 
from time to time to secure improved methods in sort 
ing the stock. A characteristic difference of views 
oceurs in hardwood inspection rules as given here: 


In inspecting all lumber both sides of a piece should be 
taken into consideration in making the grade, bearing in 
mind that #0 percent of all lumber shows only one face when 
linished 
e made from the worst side of the 


The inspection must | 
hoard except as otherwise provided by the rules. 

The purpose of this article is not to call attention 
to the difference of opinion expressed in the grading 
rules of the two hardwood lumber associations but to 
emphasize the fact that for some purposes a piece of 


lumber which shows one perfect side, as the word 
perfect is understood when applied to lumber, would 
perhaps in a majority of cases be all that the user would 
desire. In other lines of work where both sides would 
be shown a piece having one good side only would not 
answer for such purposes. This is merely illustrative of 
the fallacy of contending that any set of grading rules 
has come even within hailing distance of perfection 
und it emphasizes the necessity of continued applica- 
tion of the best thought and the best endeavors of those 
concerned to bring about gradually such changes and 
improvements as are acceptable to all concerned and 
can be made without detriment to the business. 

It was stated by users of dimension stock at the 
recent meeting of hardwood dimension manufacturers 
held in Chicago that the best stock received contains 
much defective material, some of it being too small, 
some too short and other pieces showing defects in the 


way of knots or checks that render them unfit for use 
in the manufacture of chairs. This defective material 
undoubtedly could be used advantageously by other 
manufacturers in work where appearance is not a_ pri- 
mary consideration and where the essential requirements 
are strength and durability. Prices of such material, 
however, do not justify its rehandling in small lots. 
While much progress has been made, those who are 
identified with the conversion of trees into lumber stum- 
ble along in the half light which presages the rise of 
the sun of knowledge, yet seeking that understanding 
which when found will illuminate and make clear the 
manner in which their products can be handled intelli- 
gently so as to conserve the interests of all. Possibly 
some of this light will be generated by the deliberations 
ot the Hardwood Manufacturers’ Association of the 
United States, which next week will convene in Louis- 
ville, Ky. 
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ORDERS FOR EQUIPMENT PLACED BY RAILROADS IN 1905 SURPASS ALL RECORDS. 


During the last four months of 1905 the equipment 
of the transportation companies groaned and creaked 
under its heavy burden of traffic. But in justice te 
riilroad managements it should be said they used every 
Wailable ounce of power, every bit of their ingenuity 
and every car that could be pressed into service to 
handle as much of the freight as possible under the 
circumstances. Notwithstanding, the movement of all 
kinds of commodities was delayed; in some cases the 
motive power and rolling stock equipment supplied be- 
ing sufticient to move less than 50 percent of the ton- 
nage awaiting shipment in the warehouses or on the 
company loading platforms or held by the producer whose 
books showed standing orders for many times as much 
voods as could be shipped in the cars provided. 

Lumbermen ever have been called upon te bear a 
very large part of the ‘* wait’? when traffic becomes too 
ereat for the transportation companies to handle it 
promptly. Last year the fall tieup was accentuated 
and its effeets were felt over a wider area than usual. 
Lumber manutecturers :nd dealers in all parts of the 
country have complained of their inability to secure the 
prompt movement of stock, in some cases it being stated 
that only 10) pereent of the cars necessary to carry 
the material whieh it was desired to ship were fur 
uished, and the ear supply ranged from this meager 
portion up te 75 or 96 percent of What was desired and 
only where the location of the operator gave him = ex- 
ceptional advantages was the demand. satisfied. 

The railroad companies were not able to anticipate 
fully the neture of the demand which would be made 
upon them for service, at least not in time to secure the 
necessnry ents and locomotives with which to handle the 
extra business. Orders for freight cars placed in 1904 
called for a larger number than during the previous 
year, but the number built was less than in 1901 or 
02. In the latter part of 1904 many of the railroad 
companies, anticipating a slackening in general trade, 
endeavored to cancel some of the business that had been 
placed with the car construction companies, or to post- 


pone the date of delivery. Doubtless many of them 
succeeded, to their later discomfiture. As recently stated 
by a gentleman whose business makes him familiar with 
the conditions, Chicago car construction companies saw 
orders for 20,000 ears held up in January and February 
last year. The railroad companies apparently did not 
concern themselves about the car supply until July, when 
they found they would be cxlled upon to move a bumper 
crop and in addition to transport more than the usual 
amounts of general merchandise. This marked the be- 
ginning of the time when orders for large numbers of 
exrs were placed by practically every railroad company in 
the country. Incidentally it may be said that by delaying 
these orders the railroads were called upon to pay 
#8 to S10 more for each car—in some cases much more 
than $10—than the price st which the builders would 
have made contracts early in the spring. While orders 
placed by individual companies, some of which have 
been mentioned in the LuMBERMAN, have indicated a 
general tendency on the part of the transportation com- 
panies to provide for possible future requirements, the 
statement compiled by the Railway Age showing the 
total number of orders placed for locomotives and pas- 
senger and freight cars comes in the nature of a sur- 
prise. With the exception of passenger coaches, orders 
placed in 1905 ealled for a larger number and for 
larger cars than during any other of the past five years. 
\ letailed statement is given here: 
Passenger 
Locomotives, . 








Orders placed in 1905 for locomotives aggregated 
more than those placed in both 1903 and 1904. The 
number of passenger cars ordered last year was in 
excess of those ordered in any other year for which 
figures sre given with the exception of 1902. It would 
seem as though the demand for such cars does not 


increase relatively in proportion to the growth in de 
mand for freight cars. The number of locomotives re 
quired depends of course upon the passenger and freight 
car equipment, and the huge orders given for freight 
cars of all kinds doubtless tend to an increase in the 
demand for motive power. 

During the year orders for 841,315 freight cars of 
all descriptions were placed. These called for a number 
of cars approximately 40 percent in excess of those 
ordered in both 19038 and 1904. 

Inasmuch as the majority otf the orders placed were 
given after July 1, 1905, a very large percentage of the 
equipment will not be ready for delivery until some 
time this year. Advices from authoritative sources state 
that if no more orders shall be placed the locomotive 
builders and the car construction companies have suffi 
cient business on hand to keep them going for the 
first six months of this year. Judging by recent de 
velopments, however, no letup in the demand for rail- 
roud equipment is possible. During the first week in 
January the Southern Railway Company placed an order 
for 8,729 freight cars, delivery to begin in March in 
500 car lots and to be increased each month until the 
order shall have been filled. This involves an outlay of 
mere than $5,006,000. Evidently the transportation 
companies are convinced that the present speed of the 
industrial ear is to continue and that the demands in 
the future will be in keeping with those made in tlh 
past. 

The construction of branch lines, feeders and new 
railroads in 1905 shows that 4,979 miles of track was 
built. This makes the total railway mileage of the 
United States, according to later returns, 217,250.26 
niles. This does not include any of the double track 
ing, sidings or terminal tracks which this vast mileage 
necessitates. 

If the activity in railroad circles and among ¢: 
equipment builders is indicative of anything it points 
to the continuation of the present commercial expan 
sion in lines of industry. 


rand 





THE AMERICAN TRAVELER’S LOGICAL START HIS OWN NATIVE LAND. 


Previous articles upon this subject have been pub- 
lished by the AMERICAN LUMBERMAN presenting the 
various phases of the fallacy of American sightseers in 
Visiting foreign countries before becoming acquainted 
with their own. Conclusive evidence has been presented 
that the North American continent offers to the tourist 
the best and most attractive possibilities in health con- 
serving sanatoria, in equable climate, in scenie beauty, 
in economy of financial expenditure and in variety. It 
has been contended also that personal safety and comfort 
are better conserved by the transportation companies 
and hostelries of this country than by those of any for- 
eign nation 

Statistics of travel do not indicate clearly the relative 
proportions of the sexes of those who are denominated 
tourists. It may safely be assumed, however, that fully 
one-half of the tourist class is composed of the gentler 
sex and to these the phases of personal safety and com- 
fort appeal importantly. In America the unprotected 
woman may travel from St. Augustine, Fla., to Nome, 
Alaska, and from Halifax, N. S., to southern California, 
Without anticipation of other than personal safety, com 
fort and uniform courtesy. In European travel the un- 
chaperoned female—oceasionally the chaperoned—may 
expect discomfort as a matter Gf course and embarrass- 
ment as a common possibility. So commonly that it 
causes little comment a child of, say, 6 years is billed 
and ticketed for a journey, viaccompanied, from one end 
of this country to the other and is safely, quickly and 
with care brought to its destination. The European 
guardian of a child who might attempt this would be 
suspected, and in the nature of things not without rea- 
son. of sinister motives toward that child's existence. 

The better conditions in America are largely the result 
of that real chivalry which is inherent in all Americans 

is present, in fact, in even the vicious—but a large 
factor in them is the sleeping car companies, brought to 
perfection of method and maintenance in this country 
only. Tt is true that the American sleeping ear—or modi- 
fications of it born of American ideas—is a part of the 
equipment of some of the better transportation systems 
ot Europe, but the intelligently designed luxuries and 
aids to comfort and to personal safety of the best per- 
fected sleeping cars are lacking in European passenger 
service; they are at the command of travelers on prae- 
tically every mile of railroad in America, Great Britain 


and Italy especially have adopted American ideas and, 
in instances, American product, in their sleeping and 
‘* parlor’? cars and Italy has recognized the superiority 
in this direction of American rolling stock by adopting 
it extensively and knighting its inventor, George M. 
Pullman, though ‘‘Sir’’ George, with characteristic and 
sturdy Americanism, never wore the title in his busy life. 

A greater assurance of personal safety obtains in 
American travel from the fact that a greater proportion 
of luxurious rolling stock is used in this country than 
abroad. It is an established fact that in case of acci- 
dent those who escape disaster or suffer the least are the 
passengers in such cars. This is accounted for largely 
from the fact that these cars have a greater average 
weight than any others and withstand the shock of. col- 
lision or derailment where lighter cars are splintered or 
destroyed, American passenger equipment of this kind 
offers also absolute immunity from intrusion or assault, 
verbal or physical, from the fact that the discipline of 
its conduct compels ceaseless care, night and day, of per- 
sons and property of its passengers. 

It was in this country that the ‘‘ palace’? or Pullman 
car was invented; it is in this country that it is brought 
to its perfection and used in greatest number, and in 
America it is most in use as a factor in safety to person 
and serenity of mind for passengers of either sex. For 
reasons that are obvious the generie name of 2 luxurious 
passenger car in this country and largely abroad is 
‘*Pullman.’’ Some of the larger American transporta- 
tion systems, however, build, equip and maintain their 
wn equipment of this class with modifications of their 
own designing; but the basis of equipment and main- 
tenance of this class of rolling stock is essentially that 
embodied in the Pullman manufacture. 

The campaign which the AMERICAN LUMBERMAN is 
Waging in its attempts to prove—and from testimony in 
high places it has succeeded in proving—that from all 
standpoints that appeal to the experienced traveler trans- 
portation on this continent is by far the most attractive 
to the traveling publie of any and every clime, is in- 
dorsed by quotations, previously published, from let- 
ters commendatory of its course written directly to the 
LUMBERMAN by the highest authorities on these points. 
In further support of its contentions the LUMBERMAN 
offers extracts from letters addressed to its editor, the 
first from W, G, Neimeyer, genera] agent at Chicago of 


the Union Pacific, Oregon Short Line and Southern Pa- 
cific roads; the second from A. M. Cleland, general pas 
senger agent of the Northern Pacifie Railway Company. 
Mr. Neimeyer says: 

The articles are not only of importance to transporta 
tion companies and those interested in tourist travel but 
are patriotic and good, wholesome advice to the citizens 
of our great nation, and their publication as editorials in 
the LUMBERMAN is appreciated by the expressions they 
have brought forth from many of your readers. . 
Their publication in such a magazine as the LUMBERMAN 
With its great circulation, is of value to us. 

The following is quoted from Mr. Cleland’s letter: 

It has always been a matter of much surprise to me 
that while wealthy Europeans have found it desirable te 
travel all the way to this country and west to Yellowstone 
National Park the travel in the park as it relates to sub 
stantially the same class of our eastern Americans has been 
preportionately small. Yellowstone Park is not, 
of ceurse, the only attraction in the west, although we 
consider it one of the greatest in the world. The magnifi 
cent mountain country, the marvelously beautiful Pacific 
slope of the Cascade mountains, the great Columbia river 
country, the fascinating inland sea made by Lluget sound 
in its fantastic eccentricities of coast line—all of these 
present sights which should attract people from all Amer 
ica. I do not think the annual rush to Europe is so much 
the result of a craving on the part of our Americans to be 
“in the swim” as it is a lack of information on their part 
as to the beauties of our own country. As a people we have 
a tendency always to want most the thing that is least 
easily obtained. Our magnificent western country, lying 
only a few days’ journey from us. does not seem to be 
quite as attractive as Europe, in connection with which 
the distance is greater and the cost very considerably 
higher. 

While he may be actuated primarily by commercial 
motives, from the very nature of his business the rail 
road official is essentially the best posted of all author! 
ties on conditions and attractions of travel and his dic 
tum on these may he accepted 3s conclusive without con 
sideration of the nature of the motives which may 10 
spire his utterances, which, in their effect upon the trav- 
eling public, may be regarded as purely altruistic. 

Heber M. Wells, president of the Commercial Club 
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of Salt Lake City and chairman of its special com- 
mittee which has in charge the arrangements for a 
conference of western business interests called to meet 
at the Utah metropolis January 25 ‘‘for the purpose 
of considering the diversion into American channels 
of a part of the enormous sum of money now being 
spent each year in foreign travel by American sight 
seers,’’ has issued a formal call for the conference 
which, after reciting facts which have heen made 
familiar through the medium cf previous editorial 
articles in the AMERICAN LUMBERMAN, outlines the 
hasis of representation at the conference as follows: 
(Giovernors of states and territories and mayors of 
‘ities of the first class, ex officio members of the 
conference; each state and territory two delegates at 
arge, to be appointed by the governor; one delegate 
each from commercial clubs, chambers of commerce, 
hoards of trade, merchants and manufacturers’ asso 
iations, railroad and transportation companies and 
steamship lines. Secretary Fisher Harris, of the Com- 
mercial Club of Salt Lake City, advises the AMEnrI- 
\N LUMBERMAN that Governor Joseph Folk, of Mis- 
souri, is expected to address the conference, which 
lready has had the strong personal indorsement of 
vovernors of western states and other high political 
iflicers as well as the highest officials of railroad com- 
vinies all over the country. The club pays the AMER- 
CAN LUMBERMAN the compliment of using one of its 
ecent editorials on this subject as campaign material. 
Trustworthy statistical data record the fact that 
\merican sightseers spent $150,000,000 in foreign coun- 
ries in 1904 in expenses attending travel alone. In 
\ddition to this they expended $40,000,000 in the pur- 
hase of foreign articles, consisting mainly of jewelry, 
vearing apparel, curiosities and souvenirs. Thus in 
welve months was taken permanently from this coun- 
rv’s wealth and seattered over strange lands $190,- 
00,000 the greater part of which would have inured 
» the benefit of the spenders much more had they 
istributed it in their own country. The amount thus 
iverted from American pockets annually grows larger 
very year in direct proportion to increase in popula- 


tion in the United States and the growing intensity 
of the European vacation fad. 
lt is not argued, however, that the aggregate of 


this vast sum should be diverted to expenditure in 


America, but it is contended that the greater part 
of it, distributed in their own country, would benefit 


the sightseers from every possible standpoint in much 
greater measure than they now secure in foreign 
travel. The AMERICAN LUMBERMAN is not so illiberal 


or so illy informed as to be unwilling to admit that 


the historical interests of the old world, its musie, 
literature, artistic and seientific accomplishments and 


scenic beauty, will always, and properly, draw pilgrim 


ages from the newer lands—a condition which is inevi- 
table and which will be sanctioned if kept within proper 


bounds, but with that consideration only. 
Attractive scenery is an asset of tangible, sub 


stantial value. This fact has been illustrated by the 
experience of New Hampshire, to the wealth of 
which state $80,000,000 has been added during the 
past ten years solely because of its scenery. The 


material wealth of the western states, particularly ot 


California, has been incaleulably increased because 
of their scenie attractions, and there are few sections 
and practically no entire states of this country for 


which the same argument cannot be advanced or can 
not be regarded as an incentive to practical codpera 


tion in the purposes of the conference to be held in 


Salt Lake City January 25, 


The possible success of the proposed movement is 
of peculiar interest to the business centers of the 


eastern and middle states for the reason that the west 
is tributary to the trade and commerce of these cen 


ters inasmuch as it is their customer for many of the 


necessities and Juxuries of life. Therefore any in 


crease in western population and prosperity means 


increased business and profits to merchants and manu 


facturers generally of the United States, and increase 
in western population undoubtedly is largely initiated 


by sightseeing travel. A material part of the popula 


tion of the far western states is due to those who 
came merely to see, who were conquered by the scenic 


and other attractions of western sections and who 
have remained permanently. 

Since publicity was originally given to the purpose 
of the Salt Lake City conference it has received the 
hearty indorsement of commercial bodies of the entire 
transmississippi region, some of these including organ- 
izations of Portland, Ore.; New Orleans, La.; Van- 
couver, B. C.; El Paso, Tex.; Kansas. City, Mo.; 
Minneapolis, Minn.; Denver, Col.; Albuquerque, N. M.; 
Phoenix, Ariz.; Los Angeles and San Francisco, Cal.; 
Salem, Ore.; Helena, Mont.; Little Roek, Ark., even 
far away Honolulu, and the prospects are that the com- 
ing conference will be suecessful from the standpoint 
of number and character of those who will attend and 
that the attendance will be equally representative of 
the diversified interests at stake. 

A definite program of action has been outlined by the 
Commercial Club of Salt Lake City under the direction 
of men of affairs who are thoroughly familiar with 
their subject and the means necessary to success. The 
work which will seriously begin after the adjournment 
of the conference of January 25 is too important to be 
of merely local interest. It is national in its poten 
tiality for good and ultimately may become a question 
of continental concern. Manifestly the execution of 
its details must be placed in the keeping of men who 
ure admittedly masters of the business and who bring 
to the task not only all the ability they possess but a 
full measure of that enthusiasm which insures success. 

The AMERICAN LUMBERMAN has no other motives in 
this campaign than those of a decent patriotism and a 
desire to be of use to its readers, who, from the nature’ 
of their calling and their consequent opportunities, con- 
stitute a very large proportion of the tourist class. In 
this series of editorial articles it has tried to demon- 
strate, with indisputable facts as the bases of its argu- 
ments, that the traveler seeking health, recreation, 
scenic magnificence, knowledge or variety in life will find 
any and all of these in far richer measure in North 
America than in any other portion or portions of the 
world, and solely through a presentation of conceded and 
proven facts it thinks that it has succeeded, 





EFFECTIVE ORGANIZATION THE POSSIBLE OUTCOME OF THE SHINGLE CLOSEDOWN. 


When the red cedar shingle manufacturers of Wash- 
iyton agreed to close their mills for two months from 
cember 1 the unattainable was attained. Shingle 
inufacturers for years have known that only by 
utual concessions and through codperative efforts 
uld the industry be placed on a firm foundation. 
Vhile this understanding was the common knowledge 
at least a majority it was impossible to secure the 

Operation and support of a sufficient number to in- 

re the suecess of any scheme of betterment that 
us deemed practicable. During the last two years 
any tentative plans for a general improvement of 

e industry have been broached and some of them 
ra time promised to meet with the support and ap- 
roval of a eontrolling number of producers. The 

vere displeasure of a few, however, nipped these 

dertakings i’ the bud. 

In the fall of 1905 the forlorn hope proved victorious 

the field where many other better equipped expe- 

tions had gone down in defeat. The theory was this: 

2 closedown of 90 percent or more of the mills would 

sult in a general betterment of conditions the logical 

ing to do was to close 90 percent of the mills. Inas- 
ch as the saws could not be stopped by process of 

w it was necessary to proceed in other manner. The 

icf difference between this campaign and the others 

that this one succeeded where the others failed, a 

stinction with a vast difference to those whose prop- 

tv and time are involved. 

Special reports from those on the ground state that 

‘lid’? is on tight and that it will stay on until 
eased by the time limit mechanism. As in other 
ses where the ‘‘lid’’ has been screwed down the 

‘ident was not without its influence. The direct re- 

Its have been a marked improvement in values and 

disappearance of an undigested shingle product 

mm the general markets of the country. 

Now that the seed of this coéperative movement has 

rne good fruit the question is raised: Why should 

t more be planted and the prosperity and the well 

ing of the red cedar shingle industry of the north- 

st receive all possible benefit from this direction? 

Imittedly confidence is all that is necessary and 

ose who assisted in the preliminary work which re- 

lted in the present agreement to close the mills can 
ee no reason why the confidence which induced each 
dividual to give his support to the undertaking 
ould not be broad enough to induce the individual 
ingleman to support a permanent organization. 
‘lonths of hard work were necessary to bring the 
inds of the shinglemen to a meeting point and unless 
shall be possible to make the temporary agreement 

ll over and become a permanent one the fruits of 
lis labor in large part may be lost. It would seem, 
asmuch as the shingle manufacturers have tasted of 
e benefits which come from organized effort, that 
is a body they would be willing to give their allegiance 
‘nd support to any reasonable undertaking of this na- 
ture. The agreement to close the mills generally was 
onsidered a drastic but necessary step. By none was 
it regarded as a panacea for all the ills to which a 
shinglemaker is heir. 

Dan W. Bass, who largely was instrumental in secur- 
ing an agreement among the producers to close their 
plants, recently outlined a plan for a permanent bureau 
to the Pacifie coast representative of the AMERICAN 
Il. MBERMAN, After a general review of what had been 


accomplished in line somewhat with that given he said; 


There is not a mill that has closed down or signed to 
close down but what has closed and remained closed and, 


further than that, mills that did not go into the agreement 
closed to support the movement. There has not been any 


evidence of any mill breaking away from the closegdown 


movement. 


My idea of a permanent shingle mills bureau would be 
to organize it with a committee in each county which should 


constitute the central committee, with a head office and a 


man on salary who was capable of taking charge of the 


office; issue a bulletin once a week showing the condition 
of the weather in the east, the market and price issued by 
the brokers from time to time, so every manufacturer in 


the state would be fully aware of market conditions al] the 
time in place of depending upon the order of some broker 


or traveling man to let him know the price of shingles. 
Second—To have the mills organize to work in harmony 


with one another to prevent an overstocking of the brokers 
with shingles, whereby brokers are forced to take shingles 
when there was no market for them, thus placing a large 
number of cars in transit which have to be unloaded at the 


end of sixty or ninety days. 


Third—To have au inspector or inspectors visit the mills 
and see that the shingles are manufactured and kept up to 


grade. 

Fourth—To establish grading rules to which all manu 
facturers would adhere, thus making a better shingle and 
raising the standard and reputation of Washington shingles 
in eastern markets. 


Mr. Bass was of the opinion that if it was possible 
to secure codperation among shingle manufacturers 
their interests could be very materially advanced and 
safeguarded by the machinery thus created. The out- 
come of any movement of this character and the life 
of any association which may be formed would depend 
on the reasonableness of its work. According to the 
gentleman quoted the organization should furnish the 
members with such information as would enable them 
to regulate their business in accordance with current 
exigencies of the trade. During periods of dull trading 
the market should be relieved of the burden of stock 
which heretofore bas been foreed upon. it. If this 
scheme should be carried out it would mean placing 
the red cedar shingle industry of the Pacific northwest 
on an assured footing and hedging it about with proper 
safeguards so that the product could be manufactured 
and sold with a reasonable margin of profit to those 
whose time and money are invested. 

The decision rests with the individual. If this 
beneficial machinery is desired by a majority of pro- 
ducers it doubtless will be perfected and perform those 
functions for the general improvement that may be 
delegated to it. There are many matters other than 
making the output conform to the demand which a 
potent organization of this kind could handle advan 
tageously. 

Just at this time the red cedar shingle situation is 
receiving a considerable share of the attention of 
those engaged in the manufacture of this commodity, 
those who act as agents and supply the requirements 
of eastern trade, and also of the retail dealers. The 
present price level generally is satisfactory to manu- 
facturers and wholesale dealers and were sufficient 
assurance given that the schedule will be maintained 
it doubtless would be acceptable to the retail fra- 
ternity. Red cedar shingles have been something of a 


gamble. Whether or not primary handlers are aware 
of the necessity of relieving their business of this 
odium is a matter of conjecture. They are of course 
in closer touch and sympathy now than ever before 
and the necessity of cementing and crystallizing this 
sentiment has been pointed out. 

Present conditions are wholly unusual. The close 
down has resulted in a great decrease in stocks in 
the hands of the producer, in transit and-at eastern 
points of distribution. Last year at this time every 
storage house at the important centers was crowded 
with shingles, the transit stocks were heavy and those 
at the mill also were large. This position is reversed, 
the manufacturers’ stocks being perhaps at a record 
low ebb and the accumulation in the eastern dealers’ 
hands largely has disappeared. Reports from the Min 
nesota Transfer state that of 1,200 cars of shingles on 
track or in storage at that point 1,000 cars have been 
sold and would long before this have been delivered 
had the equipment of the eastern lines been sufficient 
to give shippers cars. Western manufacturers and 
dealers claim that the market in a broad sense is bare 
of red cedar shingles and that it will require a month 
or six weeks after the mills shall resume operation 
for the product to reach the eastern dealers. In the 
meantime the wants of the eastern trade will have to 
be supplied from stocks on hand and the very limited 
quantities in transit, and this means of course that 
the requirements of an increased trade must be satis- 
fied from the lightest stock of red cedar shingles ever 
held at this time of the year. 

During 1905 the territory in which the product of 
the Washington shingle mills was distributed increased 
very largely. Dealers in Mississippi, Alabama, Ken 
tucky and Tennessee handle the western shingle now 
and shipments are being made to Arkansas, the terri- 
tories and Texas. As is generally known, red cedar 
shingles are shipped to the eastern seaboard and are 
in use practically in all the other sections of the 
country with exception of portions of the Gulf coast 
states and the southeastern Atlantic states. 

As a rule red cedar shingle manufacturers never 
have carried large stocks at the mills. At exclusively 
shingle operations those in charge endeavor to turn 
their product into money at the earliest possible oppor- 
tunity. Some of the larger plants carry considerable 
stocks, being compelled to do so in order to handle 
their business in a satisfactory manner. 

The general statement given in regard to the stock 
situation is substantiated by a number of special 
reports to the AMERICAN LUMBERMAN from western 
shingle manufacturers. Of 136 mills reporting twelve 
make a definite statement that stocks have been closed 
out and forty-eight tacitly make the same showing in 
that no mention is made of stock on hand. Seventy- 
six concerns report total stock on hand 110,973,000 
pieces. This showing may be applied with a greater 
understanding when it is known that during the can- 
vass last summer only 299 mills were located. This 
is substantially a report of the stock on hand at 45 
percent of all the mills in Washington. If the amount 
reported is representative there is indeed cause for 
uneasiness in regard to the shingle supply during 
February and the early part of March, as the state- 
ment is reiterated by those in touch with the situa- 
tion that stocks at the mills, in transit and at dis- 
tributing points are the lowest in the history of the 
red cedar shingle manufacturing industry. 
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THE EASTERN TRADE IN LUMBER OUT OF CHICAGO. 


, 


In a trafiic sense the ‘feastern roads’? out of Chi- 
cago include the Wabash (east of Chicago); the Cleve- 
land, Cincinnati, Chicago & St. Louis; the Michigan 
Central; the Lake Shore & Michigan Southern; the 
Pittsburg, Fort Wayne & Chicago; the Pittsburg, Cin- 
cinnati, Chicago & St. Louis; the Baltimore & Ohio; 
the Chieago & Grand Trunk; the New York, Chicago 
& St. Louts, and the Chicago & Erie. 

Lumber to the amount of 431,845,000 feet was 
shipped from Chieago over these eastern lines in 1905, 
A large part of this lumber was white pine, which 


went to eastern cities, including Pittsburg, and a 
considerable amount to Ohio and Indiana points, 
Much of the white pine was good and medium stock, 
considerable percentage was box lumber. Probably 
the greater percentage of the lumber shipped out of 
Chicago over the eastern roads was pine. There was 
some hemlock, though Indiana and Ohio derive the 
greater share of their hemlock from Michigan. The 
hardwoods were included in the eastward shipments, 
especially those kinds coming from Wisconsin. The 
wholesale bardwood yards in this city also carry a 


well assorted, dry stock of oak, ash, poplar, birch 
and other hardwoods, including vehicle and implement 
stock, this constant supply being drawn upon from 
various manufacturers east of Chicago when emer- 
gencies demand. 

Of the total shipments from Chicago in 1905— 
956,377,000 feet—it will be seen that well toward 
one-half was forwarded over the eastern roads, a fact 
that shows that this ‘‘Great Central Market’’ continues 
to exert a strong influence upon the aggregate lumber 
trade of the east. 





THE COMING TIMBER FAMINE AND THE ONLY REMEDY. 


Ungracious as it may seem to eriticize a guest who 
sits at one’s table, objection must be taken to some 
of the statements made by a correspondent who in last 
week’s LUMBERMAN, under the head ‘* Editorial Discus- 
sions with Correspondents ete,’’ voiced a warning as to 
the **timber famine’? which the United States is facing. 

No one can too strongly urge the importance of forest 
conservation, but it is unwise to base the warning upon 
fulse premises; exaggeration may be pardonable for the 
sake of emphasis, but not otherwise. Mr. Melchers re- 
fers to a statement he made in 1897 that then the coun- 
try was cutting into its reserve timber at the rate of 
7U percent of the annual consumption and that the re- 
sult should be patent to any geod business man. It 
certainly should it this had been true, but the better 
judgment not only of lumbermen but of professional 
students of forestry, including those who might be sup- 
posed to be prejudiced cn the pessimistic side, is that it 
is not yet too late to perpetuate by scientific forestry 
methods a supply which will adequately meet the needs 
of the country tor an indefinite time. It is true enough 
that we have, or almost have, reached the limit; if 
we are not already doing so we must very soon begin to 
eneroach on the country’s necessary capital of standing 
timber; but the case is not yet hopeless. 

Mr. Melchers asks ‘‘Are we not in fact facing a 
timber famine this very day?’’ and implies an affirmative 
answer by calling attention to the white pine situation. 
It all depends upon what ‘‘facing’’ means; if we are 
talking about the next ten, twenty or thirty years we 
can say no; but undoubtedly at some time, if things 
go on as they are going today, a timber famine will be 
a fact. 

Mr. Melchers refers to the tariff and the $2 duty on 
White pine as a bunco game and says that it has been 


~ 


a curse to this country of which we are just beginning 
to feel the effects. Mr. Melchers says that he has re- 
cently made a very thorough investigation of this sub- 
ject and has learned that the duty on Canadian white 
pine has cost this country, in round numbers, $5,000,000 
in wages in the last five years. We are at a loss to 
know where Mr. Melchers gets his basie figures or how 
he uses them. Does he mean wages paid or wages not 
paid? Is the loss to the jumbermen or to the lumberjacks 
or the people at large? The lumber production of the 
United States was never as large as it is today and 
wages have never been as high as during the last five 
years, and unless there has been a much greater saving 
in labor due to improved machinery than anyone has 
imagined there has been a gain to labor rather than a 
loss. As to the $2 duty not having been, in its effects, 
of advantage to the laboring people one has but to 
recall their condition before it was applied. Then many 
of them had no work; now all of them have all they 
can do at high wages. The tariff may not have been 
entirely responsible for this condition, but it did assist 
in enabling the lumber producers to pay the wages. 
One phase of the forestry question that Mr. Melchers 
and most amateur students of the subject seem to ignore 
is that the adoption of forestry methods in connection 
with the lumber industry of the United States necessi- 
tates a higher scale of lumber and timber values than 
hitherto has obtained. Wonderful things in the way of 
forest culture are possible in Germany because of the 
high value of forest products; the same things are not 
possible in the United States. If the alleged limitless 
resources of Canada had been drawn upon to supply 
in part the needs of the American markets the assump- 
tion is that the price of lumber in the United States 
would today be lower than it is under present condi- 


tions; if that assumption be true the day of forestry 
methods would have been put still further into the 
future. 

No one can put more money into the manipulation of 
a thing than the thing itself will be worth when the 
manipulation shall have been finished, and as the vast 
bulk of the forested and potential forest lands of the 
United States are in the hands of private holders, who 
cannot be expected to do more than is economically 
practicable, forestry must wait on them. When the time 
comes that it will from a financial standpoint pay to 
cut only the larger timber, carefully to burn stumps or, 
as in Germany, to plant trees, then and not before then 
it will be done, and that time will come when advancing 
prices will warrant it. ‘hat time has already come in 
some limited sections and in some departments of the 
business, but as a general proposition forestry methods 
in the American lumber industry are still impracticable. 

What is to be done now must very largely be done by 
the national government or by the states; they alone are 
the ones that can afford to be satisfied with 2 or 3 per- 
cent on the investment. 

We think we will have Mr. Melchers’ approval, how- 
ever, in one statement beyond anything he had to say 
in his article of last week, which is that neither the 
states nor the national government should sell any more 
of the timber lands to which they now have title but 
should preserve them to be used under forestry condi- 
tions and methods, supplementing that which they own 
by purchases when necessary to round out the present 
holdings into bodies which can be properly and eco- 
nomically handled. This would require an immense ad- 
ditional investment, but if the people demand it or con- 
sent to it the government and the states can do it and 
they are the only timber owners that can. 





CRUDITIES OF EARLY CENSUSES AS REVEALED BY AN IMPORTANT HISTORICAL WORK. 


\n important feature of the forthcoming ‘‘ History 
of the Lumber Industry of America,’’* about to be 
issued by the AMERICAN LUMBERMAN, is that devoted to 
statistics; for a comprehensive history of any industry 
would he incomplete without statistical statements con- 
nected therewith. In respect to the lumber industry, 
unfortunately, no statistics in complete form are ob- 
tuinable, though in later decades increasing effort has 
been made to collect and arrange figures annually so 
as to show results in production. Only sinee 1850 have 
ihe decennial censuses of the United States been of 
much value. Prior to that time records were incom- 
plete or lacking altogether, 

In the period of settlement in each locality there 
Was a necessity for making use of the raw material 
which the forests afforded for conversion into forms 
for building purposes. Splitting and hewing was the 
most primitive method of making planks, puncheons or 
flooring, while shakes were rived for use in place 
of shingles. A little higher grade of lumber produe- 
tion was that of pit sawing. Then came the single 
upright or sash saw, and then the mulay. About 1850 
the circular saw was introduced and in that decade the 
gang saw was perfected and put into extensive use. 

In early times the saw mill was located at any con- 
venient point, usually where water power could be se- 
ured, The saw mill usually was the nucleus around 
Which grew a hamlet that contained a grist mill as 
well as a saw mill. Often both establishments were 
owned by the same man or men. Such mills supplied 
a local demand, and to a large extent sawed by the 
thousand feet the logs that were hauled in by the 
farmers, who thus secured lumber for the building of 
dwellings, barns and other structures. As the mills 
hegan to be called upon to supply a more remote de- 
mand the commercial feature came in and mills were 
located with respect to water transportation to the 
larger cities and more populous centers, usually lo- 
cated at the mouths of rivers or on bays and inlets. 
In the beginnings of the industry commercially con- 
sidered the logs were floated down to the mouths of 
streams, where the mills were located, though that was 
not always the case. In Maine, on the Connecticut 
river, on Lake Champlain, on the upper Hudson, the 
Delaware and the Susquehanna rivers, the rapids above 
still water navigation were utilized for water power 
and Jarge mill centers grew up at such points, lumber 
being rafted thence to tidewater for delivery by ves- 
sel at such points as Boston, New York, Baltimore, 


*The History of the Lumber Industry of America. By J. 
kK. Defebaugh. The AMERICAN LUMBERMAN, Chicago, pub- 
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First volume ready for delivery. Orders should come 
forward promptly to be sure of securing a copy of the first 
edition, which is selling rapidly. 


Philadelphia, Montreal, Quebee and smaller cities along 
the coast or at points up the navigable river reaches. 
It is recorded that at an early date mills existed as 
far inland as Augusta, on the Kennebee river, in Maine, 
and as early as 1682 there were six saw mills in Kit- 
tery, at the mouth of the Piseataqua river, and twenty- 
four in the territory known now as Maine. The first 
saw mill in Massachusetts was erected about 1633; the 
first in New Hampshire, near Portsmouth, before 1635, 
and the French settlers had mills at Ticonderoga at a 
very early date. The Dutch settlers had mills on the 
Delaware even before the arrival of William Penn and 
the industry developed rapidly in the section known 
later as Pennsylvania. In 1876 sixteen saw mills were 
operating within thirty-nine miles of Lancaster, Pa. 
In the state of New York there were as many as thir- 
teen mills in the seventeenth century, and at the out- 
break of the revolution fifty-two had been established, 
many of them being on the shores of the Hudson 
river. The rivers farther south, such as the Potomac 
and the James, had saw mills on their banks at an 
early date, all promoted by the exigencies of the set- 
tlers and the demand that came from the cities near 
the mouths of the greater streams. 

The lumber industry of the south was developed 
arly and for many years led that of other sections of 
the country in the proportion of the product that was 
exported. With the coming of the railroad era the 
pine forests of Michigan, Wisconsin and Minnesota 
were exploited rapidly and eventually the pine regions 
of the farther south were opened to the saw mill in- 
dustry. More recently the Pacifie coast timber regions 
have attracted increased attention. 

Of all these vast movements the United States cen- 
sus furnishes the only comprehensive record, though 
sporadic efforts to secure and preserve the facts as to 
particular sections or as to special departments of the 
industry have been made. The Northwestern Lumber- 
man, W. B. Judson, editor, in 1873 began a series of 
statistics showing the annual production of white pine 
in Michigan, Wisconsin and Minnesota, which work was 
continued until that journal was merged in the AMERI- 
cAN LUMBERMAN in 1899, whereupon the undertaking 
was continued, by the last named publication, and such 
statistics have each year since been gathered and pre- 
sented to the public. Moreover the scope of the AMERI- 
CAN LUMBERMAN’S statistics has been enlarged to in- 
clude the hemlock and hardwood production of the states 
named, as well as the production of hemlock and hard- 
woods in Pennsylvania, western New York and West 
Virginia and the lumber output in the Pacific states. 

The first census report authorized by congress was 
an enumeration of population only, for the purpose 
of arriving at an apportionment of representatives and 
for a basis of direct taxation. In 1800 memorials were 
presented to the senate asking that the census might 


be expanded to include other useful information. The 
census of 1800 contained a few new features of not 
much importance and that of 1810 was further en- 
larged to embrace an account of the manufactures, the 
results being of little value. The experiment was re 
peated in the following census and wholly abandoned 
in 1850. In 1840 manufactures were again ineluded 
and fragmentary reports were secured; but it was not 
until 1850 that substantial results were obtained. 

Some of the earlier census reports, while not afford- 
ing information of much value to the lumber industry, 
were nevertheless interesting and shed some light on 
features of the business of the period then covered 
by the census, They are especially interesting as 
showing the crude methods of the government of the 
young republie. 

To us of a later time preposterous—we might say 
grotesque—are the tentative efforts of our fathers in 
census taking. In our time, when exact knowledge and 
scientific methods in acquiring it are the only adequate 
thing, the exploits of the early census takers seem 
amazing and even laughable. For instance, in the 
census of 1810 the part devoted to industries was 
headed thus: 

‘*A series. of tables of the several branches of 
American manufacture, exhibiting them in every 
county of the Union so far as they are returned in 
the reports of the marshals and of the secretaries 
of the territories and of their respective assistants, 
in the autumn of the year 1810, together with returns 
of certain doubtful goods, productions of the soil and 
agricultural stock, as far as they have been received.’’ 

It will be observed that this ponderous title is 
guarded against being too exact and is cautious about 
promising too much. It reads as if the one who wrote 
it found ‘difficulty in his attempt at defining what the 
census really aimed at and covered. We are at a loss 
to know what was meant by ‘‘ certain doubtful goods,’’ 
for that was before the days of moonshine whisky. 
The terms ‘‘ productions of the soil’’ and ‘‘agricultural 
stock’’ also are a little mystifying. It seems that the 
returns were made by marshals of the United States 
and secretaries of the territories, who failed to make 
thorough and complete reports, probably because they 
were paid little or nothing for the work and there was 
no way of enforcing the regulations. It is probable 
that congress cared little about the industrial census 
and passed the act authorizing it to satisfy the de- 
mands of certain petitioners. The law evidently was 
carried out in a perfunctory manner and with as little 
labor as possible. The result was that the reports were 
a mere seattering of incomplete returns that from this 
distant viewpoint are more amusing than useful. _ 

Wood products covered in the census of 1810 in- 
eluded cabinet work, cooperage and saw mill products, 
or lumber. Certain quantities of each variety, with 
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the value of each, were reported from certain sec- 
tions of several states. 

The perusal of these reports as they appear in the 
first volume of the ‘‘ History of the Lumber Indus- 
try of America’’ will be highly entertaining to the 
reader. Furniture, especially chairs, prominently 
figured in the record. Casks were another special 
feature. Massachusetts, which then included Maine, 
reported 150 saw mills, turning out a total of 11,215,000 
feet of lumber, valued at $87,335. Rhode Island re- 
ported twenty-eight saw mills, and New Jersey one, 
cutting $5,000 worth of mahogany. 

Pennsylvania appeared in the census as the great 
lumber producing section, with a list of 2,016 saw 
mills, producing 74,558,640 feet of lumber, valued at 
$628,330, including mahogany, in Philadelphia, valued 
at $7,800, and in Philadelphia county, $10,000, 

Maryland reported 113 saw mills; Virginia, 172; 
South Carolina, 65; the Territory of Orleans (southern 


Louisiana), 34 mills in seven counties, and the Terri- 
tory of Louisiana, 5 saw mills. 

This census was dated and signed: ‘‘ Philadelphia, 
in the United States of America, May 10, 1813. 
Tench Coxe.’’ The total number of mills reported in 
this census was 2,541. Returns from New Hampshire, 
New York, Connecticut and North Carolina were 
omitted entirely from the census, while Vermont made 
no return of saw mills, only cabinet work valued at 
$13,000 from Windsor county and ‘‘Seth Whitmore’s 
District,’’? to which item the following note was ap- 
pended: ‘‘These returns do not mention in what 
county they are, but as there is no return expressly 
from Bennington it is supposed that they belong to 
that county.’’? An easy method of escaping a perplexity! 

The census of 1820 was some improvement on that 
of 1810 and is given in tabulated form in the forth- 
coming history, accompanied by several quaint and 
ingenuous explanatory notes. In that which pertains 


to New York it is recorded that ‘‘th») account of 
manufactures in this (Delaware) county, as rendered, 
must be considered much less than the truth warrants. 
From the absence or reluctance of the owners of these 
establishments it was impossible to obtain any in- 
formation on the subject’’; which conditions were not 
much different from those pertaining to some of the 
mills at the present day from which the AMERICAN 
LUMBERMAN secks to obtain statistics. But then the 
mails went by stage coach and there were no tele- 
graphs and telephones, which disabilities made the task 
of collecting statistics much harder than now. 

In the census of 1820 there were side notes report- 
ing particulars about mills, product and the market. 
Hemlock was then as now part of the output. 

The limits of this article render it undesirable to go 
farther into details about the lumber feature of the 
old censuses. Enough has been said to indicate that this 
usually dry subject is full of interesting information. 





UNIFORM EXCHANGE RATES ENFORCED BY CHICAGO BANKS A TRADE BOOMERANG. 


It looks as though the attempt of the Chicago Clear- 
ing House banks to adopt and put in force a uniform 
scale of exchange rates is doomed to failure; a chief 
ontributing cause to the result being not only the 
pposition, legal or otherwise, which has been or may 
© aroused but the inherent inequity of the plan. A uni- 
form and inflexible charge is as inequitable to the cus- 
omers of a bank as a requirement that the banks 
should accept all paper for collection without charge 
vould be in respect to those institutions; and the 
igher the uniform charge the greater the wrong done 
ommercial interests and the less excuse the banks would 
ave for making it. 

As a matter of fact there has, in the past, been no 


ich thing as free exchange in a universal way. In a 
usiness conference this week it was discovered that 


ome concerns had been paying heavy charges while 
thers, of apparently no greater volume of business and 
i similar lines, had received such accommodation with- 
ut charge. On the face of it such a condition shows 
iscrimination and yet there may be none in fact. A 
oncern favored by free collection might carry con- 
istently and as a matter of permanent business policy 
bank balance of $50,000; while another, doing a 
ke volume of business, equally as a matter of business 
vlicy might carry a balance of $5,000 or only $1,000. 
\gain, the character of the business of different con- 
erns varies materially; the deposits of some consisting 
f comparatively few but large checks while those of 
thers are made up mainly of a multitude of small items. 
While there have been among newly established banks 
ose that sought to attract accounts by giving every 
neeivable accommodation it has been the rule for 
hicago banks to take into account the character of the 
isiness and the size of the deposit carried by any 
rospective customer in determining what, if any, charge 
ould be made for exchange. Some of the banks have 
ne thoroughly into the actual cost of the service they 
nder their customers. In one case of which the Lum- 
‘MAN has been advised a careful record was kept for 
given period of the cost of handling the collections 
a certain customer and it was decided that $1 a day 
ould be a charge fair to the bank. Under the new 
hedule the charge is ten times as much. Either the 
ink in the first instance did not know its business or 
us concealing its generosity to its customer, which is 
it likely, or now it is making an enormous percentage 
profit for the performance of the same services. 
While this whole matter is one of immediate interest 
ly to Chicago institutions and those who carry ac- 
unts with Chicago banks, it is also one of such general 
terest that it may be well to quote the rates now 
arged by the Chicago banks. 


In the first place the minimum charge for each item 
15 cents, except for items of $10 and under, when 
e minimum charge is 10 cents, though two or more 
ms on the same city or town may be added together 
( charged for as one item. In the following states 
minimum charge is .1 percent: Delaware, District 
Columbia, Maryland, New York, New Jersey, Penn- 
lvania, Ohio and Illinois. In the following states the 
inimum charge is $1.50 per $1,000: Indiana, Iuwa, 
i\ansas, Kentucky, Michigan, Minnesota, Missouri, North 
akota, South Dakota, Tennessee, Virginia, West Vir- 
iia and Wisconsin. In the remaining states the mini- 
im charge is .25 percent. Certain cities are exceptions. 
Detroit, Indianapolis, Minneapolis and St. Paul ex- 
ange is subject to a minimum charge of .1 percent; 
ncoln, Neb., Montreal, New Orleans, Omaha, Toronto 
(@ Winnipeg have a minimum charge of $1.50 per 
1,000. The charges are discretionary on Albany, Ballti- 
re, Boston, Brooklyn, Jersey City, New York, Phila- 
Iphia, Milwaukee and St. Louis. These will undoubt- 
ily be considered par points by most or all of the 
nks, 
These are the charges which the banks insist are to cover 
costs of collection, If the charges were adjusted merely 
‘to cover immediate cost of collection, which includes post- 
‘ge and interest on amounts in course of collection, 
there would not be so much objection to this scheme; 
but the banks evidently wish their customers to pay 
‘he expenses of their exchange departments as well, 
by relieving the tellers and bookkeepers of a consider- 
able amount of work. To the last named end the banks 
ave issued new deposit sheets to their customers which 
they request them to use. The checks and drafts de- 
posited are to be sorted under nine heads as follows: 
‘“Chicago,’? ‘*New York,’’ ‘‘ Discretionary points, ’’ 
‘“Checks at $1 per $1,000,’’ ‘Checks at $1.50 per $1,- 
000,?? «*Checks at $2.50 per $1,000,’’ ‘*Ten cent mini- 
mum charge items,’’ ‘‘Fifteen cent minimum charge 


items,’’ ‘*Checks on this bank.’’ As to this feature we 
will have more to say. The foregoing serves to outline 
in sufficient detail the new policy of the Chicago banks, 
which they declare to be in line with sound banking, to 
be following the precedent set by banks of certain other 
cities and to be a model for the banking interests of the 
entire country. 

One of the first obstacles which the banks find con- 
fronting them is the law. Various associated business 
interests in Chicago have employed counsel who tell them 
that this uniform action by agreement of the Chicago 
banks is in contravention of the antitrust statutes of 
Illinois. While any violation of the law is to be avoided, 
probably this action of the banks would not have been 
objected to if it had been in itself reasonable and 
equitable; but since the almost general opinion of busi- 
ness men is that it is neither the probabilities are that 
unless the banks shall withdraw from their position 
they will be called upon to face a legal inquiry. This 
they probably will not care to do. 

We have said that the opposition to this charge on 
the part of business men was practically universal. It 
is not quite so because a good many business men, some 
of them among the leading business men of Chicago, 
are owners of heavy blocks of bank stock, some of them 
serving as directors or officers. Most of them are op- 
posed to the action of the banks, but some of them 
express approval of the new scheme; these, however, are 
so few in number in proportion to the whole that the 
sentiment in opposition is almost unanimous and if the 
new schedule should be adhered to it would not be 
strange to find a new bank or banks springing up, 
backed by ample capital, organized and prepared to 
work more nearly in harmony with the best interests of 
the city. 

Right here is where Chicago business men find most 
fault with the new plan—it is bound to injure Chicago 
business. The Chicago Commercial Association has been 
spending a lot of money to extend the trade of the city, 
but where a merchant has to pay $1.50 in order to send 
his check for $1,000 to Chicago he is very likely to buy 
his goods hereafter in some other city that does not 
charge him this premium. Now note the connection 
between this influence, whether the amount involved be 
large or small, and the banks. The business goes else- 
where; the Chicago merchant loses it; his deposit at 
the bank loses it; and the bank loses the use of the 
money. 

The apologists for this bank movement talk about the 
vast expenses involved in collecting outside checks. They 
say if a man wishes to pay an account in Chicago and 
sends a Chicago or New York draft it is cashed 
promptly and that ends the transaction; but if he sends 
a check upon his local bank the bank in Chicago has 
to send it to the bank in the country town, which bank 
charges the Chicago bank for the collection. That is 
the case sometimes, but it is well known that most of 
the banks throughout the middle west carry Chicago 
accounts, and in fact many of the Chicago banks en- 
deavor to secure the deposits of as many country banks 
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letter to the editor of the AMERICAN 
d brings announcement of the death, Jan- 
of the mother of Harry J. Miller, of Chehalis, 


Good night, Mother—close your eyes, 
Sleep the sleep deserving ; 

Finished now life’s fabrie lies, 
Done the hours of serving. 

Good night, Mother—though you sleep, 
Love shall not forsake you; 

We, who watch alone, shall weep, 
But we would not wake you. 


Good night, Mother—it is night 
To the hearts that love you, 

But the day eternal’s light 
Marks the path above you. 

Good night, Mother—in the dawn 
Now the sky adorning 

Angel voices beckon on 


Singing, ‘‘Soul, good morning! ’ 





as possible and have departments organized with men 
traveling all over the country for this purpose, 
banks know just what country banks are depositing in 
Chicago and at what banks, and so instead of the check 
being sent back to the interior point for collection it is 
charged to the appropriate Chicago bank through the 
clearing house, the Chicago bank giving the country 
bank credit for the check, advising the country bank 
at the time of the returning of the check, and there is 
no cost save the postage, which is a part of the regular 
routine of business, no special cost for such collection 
being involved. 

But the greater and real objection to this whole scheme 
was intimated in the opening paragraph. It is the as 
sumption of the banks that they must be paid for every 
minute service—that is, that every department and every 
act must yield a profit. That is too narrow a way of 
doing business to yield the largest and best success. Sup- 
pose a merchant should attempt to collect directly from 
his customers the cost of his bookkeeping department or 
should make an extra charge to cover postage! The 
validity of any business system must, in the long run, 
be judged by its long run results. 

Chicago banks have not been losing 


( hicago 


money. The con- 
dition of the banks varies according to their age and 


management, but the average Chicago bank has piled up 
a handsome amount in surplus and undivided profits 
which it has made out of its customers. The paidin 
capital stock of the bank has its earning power, but 
vastly greater is the earning power of its deposits. 
These surplus and undivided profits accounts have been 
built up out of earnings that average nearly or quite 
20 percent, after paying handsome dividends which run 
from 6 to 12 or even 18 percent annually. Probably the 
average dividend paid by Chicago banks is not less than 
10 percent on capital stock. No institutions 
ful as these need to plead poverty; that would be the 
only excuse for the adoption of a policy which otherwise 
is narrow and unbusinesslike. If the new exchange 
schedule had been in effect last year the Chicago banks 
would, it is estimated, have added another 
to their surplus accounts. 

Every business man and institution expects to do a 
large amount of work for no direct and immediate re- 
turn. A large part of his office expenses is of this 
sort; then he will contribute of time and money to 
various schemes for the betterment of the city in which 
he is doing business. The Chicago Commercial Associa- 
tion seeks to draw trade to Chicago with no immediate 
and direct return in money, because as the city prospers 


as success 


$5,000,000 


all legitimate enterprises in it will prosper likewise. 
Customers are treated with courtesy for the indirect 
benefit to accrue even if there is no better reason for 
politeness and fair dealing. If a business man were 


to charge 10 cents every time he shakes hands with a 
customer he would do just about what the banks of Chi- 
cago are trying to do with their customers. A certain 
amount of give and take, of free service exchanged for 
free service, of friendship exchanged for friendship, 
goes into the building of every successful enterprise. 
The banks seem to forget this. Is it not a fact that the 
banks legitimately make their money out of the deposits 
of their customers? and is it not a part of the not di- 
rectly paid for services they render in return to handle 
their customers’ checks and collections? 

In connection with the work of the Chicago Commer- 
cial Association it should be said that the banks are 
members of the association, have contributed to its funds 
and have sent representatives on the missionary tours of 
the association, Yet just as this missionary work is 
beginning to bear fruit in the shape of closer business 
relations between Chicago and the south and west the 
banks by their present course will offset in two months 
all the association could accomplish in a year. Other 
business men are content with an increased volume of 
business and are perfectly willing to pay the cost in the 
shape of larger office and shipping forces, bigger post 
age accounts and the use of larger capital. But the 
banks not only want the bigger deposits and larger 
volume of business but they want all their incidental 
expenses paid. They gladly accept bigger revenues but 
object to bigger expenses. They want to eat their cake 
and have it too. 

Perhaps the Chicago banks have been a little too sue- 
cessful. ‘‘ Appetite grows with that on which it feeds’’ 
is an old saying and they have made so much money 
that perhaps they are anxious to make still more at a 
greater percentage; but they should be advised that in 
such a step as they took on the first of this year they 
are on debatable ground and dangerously near the line 
that separates business prudence from the grasping 
miserliness which will hurt instead of help. 
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RELATION BETWEEN NORTHERN AND SOUTHERN LUMBER 


Lumber to the aimount of 2,195,540,000 5 feet was re 
ceived in Chicago in) 1905, ef which 448,163,000 reet 
arrived by lake and 1,745,377,000) by railroad. How 
much of the grand total can be credited to northern 
lumber and how much to southern product? 

A selection has been made of nine railroads several 
of whieh are heavy carriers of southern lumber to the 
Chicago market and all of which bring in a share of 
the total, though some of them probably not much. 
These nine roads delivered in) Chicago lumber to the 
amount of 757,358,000" feet. It would be interesting 
to know how much of this was yellow pine and how 
much hardwoods. Estimating the amount of hardwood 
lumber arriving in Chicago during the year at 300,000,- 
OOO feet, half at least should be from the southern 

757,358,000 of 








stutes. Thus 150,000,000 feet out of 757 
total receipts from the south would leave 607,358,000 
feet of yellow pine, or practically 600,000,000 — feet 
in- even number, That is a large amount of Jumber 
to be developed in a trade that twenty vears ago was 
hut a few carloads annually. 

But this amount of yellow pine does not represent all 
of that kind of lumber that can be credited to the 





Chicago trade. Many dealers in Chicago handle south 
ern pize in a wholesale way whose stock does not arrive 
here but is distributed all over, the middle west and 
in the east. The product these dealers handle includes 
yard stock of all sorts, railroad timber and lumber, car 
factory stock and structural timber for building pur- 
poses at various points. We have no means of knowing 
how much southern pine is handled by Chicago dealers 
in this outside trade, but it certainly aggregates a good 
deal, probably running into hundreds of millions of 
feet. The wholesale operators referred to include those 
who buy and sell on their own account, agents of south- 
ern mill concerns or houses that control the output of 
a number of mills and the broker class pure and simple. 
Probably if all the southern pine handled by Chicago 
dealers included in the local and outside trade were 
aggregated it would amount to very nearly 1,000,000,000 
feet, or nearly half of the total that in the last year 
was credited to receipts in Chicago. 

Taking out the 600,000,000 feet of southern pine that 
actually arrives in this market in one year from the 
total we have lett 1,593,540,000 feet. Subtract 300,- 
000,000 feet of hardwoods from this residue and we 


IN THE CHICAGO MARKET. 


have 1,295,540,000) feet. In this calculation we have 
made no account of cypress, which statistically is an 
unknown quantity, but it may be set off against the 
excess of 7,358,000 feet that appeared in the caleula- 
tion about southern pine. The 1,293,540,000 feet of 
lumber credited to northern railroad and water receipts 
includes white and norway pine, hemlock and the hard 
woods, with a scattering of tamarack and spruce that 
is filtered in with dimension lumber. How much is 
White pine, how much norway pine and how much hem- 
lock we have so little means of ascertaining that it 
would be guesswork to make an estimate. 

Though it is impossible to reach a positive determina- 
tion of the amount of each kind of lumber handled in 
the Chicago market the figures representing railroad re 
ceipts give a fair indication of the relation between 
northern and southern lumber as competitors and shed 
some light on the general relative standing of the 
several woods in the business handled by Chicago 
dealers. In respect to receipts by the northern group 
of railroads some account also should be taken of the 
growing demand for Pacific coast lumber and its move 
ment to this point. 





CHANGES IN LUMBER MOVEMENT AS SHOWN IN RAILROAD RECEIPTS AT CHICAGO. 


January 6 the AMERICAN LUMBERMAN published a 
statement of railroad receipts in Chicago during 1905, 
as compared with receipts in the previous four years. 
ln scanning these figures closely some interesting con- 
clusions may be reached touching the changes that 
Within recent years have cecurred in the lumber move- 
ment. 

One of the significant developments of recent time 
has been the heavy eastward movement of northern 
pine by rail. The Chicago & North-Western railway 
brought to Chicago in 1905 lumber to the amount of 
595,368,000 feet, as against 275,157,000 feet in 190, 
showing un increase in five years of $20,211,000 feet. 
The Chicago, Milwaukee & St. Paul delivered in’ Chi- 
cago last year 268,559,000 feet, as compared with 92,- 
107,000 feet in 1904 and 63,000,000 in 1900. Thus the 
two roads named brought to Chicago in 1905 more lum- 
her by 176,452,000 feet than in 1904 and 205,559,000 
more than in 1900, The combined receipts of the two 
systems in 1905 were 868,927,000 feet; the combined in- 
crease shown by the two roads over receipts in 1904 was 
297,207,000 feet, and the combined increase since 1900 
515,770,000 feet. These enormous increases must have 
some significant cause. 

In view of the fact that the northern pine supply of 
Wisconsin has greatly diminished within a few years, the 
increase of receipts by way of the two railroads named 
must be partly accounted for by the enlarged output 
or hemlock and the hardwoods. But that cause would 


be inadequate to balance the increase and we must 
look further for an explanation. It is probable that a 
large percentage of the increase comes from the move- 
ment of pine from northwestern Wisconsin and from 
Minnesota. 

Some light should be shed on this feature by lake 
receipts at Chicago. In 1900 the total of lumber ar- 
rived by water was 592,270,000 feet; in 1905 the total 
was 395,646,000 feet. This comparison shows a falling 
off of 196,624,000 feet. The decline undoubtedly was 
partly the result of diminished shipment from Green 
bay points but probably the diversion from lake to 
rail transportation of lumber from Lake Superior points 
of origin had much to do with the notable change in the 
totals. 

The main thing to be observed is the great increase 
of rail movement toward Chicago within five years in 
the face of a diminished pine supply. The fact is that 
the white and norway pine of the Ashland, Duluth and 
upper Missisisppi river districts is increasingly tending 
toward eastern markets. Without doubt much of the 
lumber arriving by rail from the northwest in Chicago 
is consumed in this city. But a large share goes into 
wholesale distribution eastward through this gateway, 
both through the yard trade and by being billed from 
here by wholesalers who do business in offices and with- 
out yards. Lake Erie wholesale markets powerfully 
draw on the supply at the head of the lakes, and as 
purchasers of mill stocks there is great rivalry between 


the east and Chicago. The fact that the railroads run 
ning through, the northwestern pine regions are uble 
to show such a large increase in receipts within recent 
years proves that the dealers of Chicago still are able 
to secure a large share of the annual output. It also 
shows that the water route to market is not sufficiently 
advantageous to divert all the output, even from the 
head of the lakes. 

Changes in the method of handling lumber undoubt- 
edly have much influence in the diversion of lumbei 
from the lake to the rail routes. The eastern trade 
wants specialties in white pine and the main supply 
now is in Minnesota, much of it originating away from 
the lakeside mills. Shipment must be made by rail, 
and when the lumber once is loaded on cars the rail 
roads take measures to get the full length of the haul. 
Then there is the matter of convenient delivery—we 
almost said quick delivery—but that seems like sar- 
casm in these days of car shortage. But the railroads 
cun maintain the movement of lumber all the year 
round, with the result that shippers are more and more 
depending on that method of getting lumber forward. 
As the pine supply will increasingly be restricted to 
Minnesota the rail movement eastward through the 
Chicago market and gateway will continue to show 
heavily against lake shipments. Moreover the lumbe: 
of the Pacific coast will move eastward in increasing 
volume through the northwestern gateways and_ thus 
appreciably add to the Chicago rail receipts. 





A CORRESPONDENT CORRECTED AND A VALUABLE SERVICE OFFERED. 


In the December 23 issue of the AMERICAN LUMBER- 
MAN comparative values of timber in the north, south 
und west were considered. It was not the intention 
of that article to discredit the worth of the timber in 
any section, the object being to present as clearly and 
definitely as possible the general timber situation. Sta- 
tistics were compiled carefully with the exception that 
an unpardonable mistake was made in the footing 
showing the cost of production on the Pacific coast. 
The price of logs at the mill was secured by averaging 
the prices reported by several correspondents as then 
in effect. It is evident, however, that in one instance at 
least this article failed in its purpose in that its applica- 
tion particularly to Pacific coast timber was miscon- 
strued. It was not intended to place the timber resources 
of any section in a false light before the lumbermen 
ot the country, which is the conclusion reached by a 
valued friend in Seattle, Wash., whose letter is repro- 
duced: 


SEATTLE, Wasu., Jan. 6.-—-Editor AMERICAN LUMBER 
MAN: I have read with a good deal of interest the 
editorial which appears on page 238 of your issue 
of December 25 under the heading “A Comparison 
of Timber Values in the Three Great Lumber’ Sec 
tions.” In this article you have given the present rela 
tive vaiues on stumpage at $7 for northern pine, $2.50 for 
southern pine and $1 for coast timber. Following this gen- 
eral statement of values is the question “Which of the fore- 
going timbers at the price stated is the cheapest?’ In 
reaching an answer to this question you have considered the 
various elements entering into the cost of production, your 
conclusion being that the mill cost in the south is $10.822, 
in the north $14.32 and on the Pacific coast $10.87. The 
conclusion to which your article logically leads is that the 
yellow pine manufacturer has things pretty largely his own 
way and can afford to double the value of his stumpage, 
placing it hereafter at $5 a thousand feet; whereas the 
Pacific coast timber owner or manufacturer seems to oc- 
cupy a position which need not be very seriously considered, 
At this point I would call your attention to the fact that the 
items making up your Pacific coast cost ought to show a 
total of $11.87 instead of $10.87, which is so much the 
worse, therefore, for the Pacific coast manufacturer. 

I now beg to state that in my opinion the figure of $8 
which you have used in this article as representing the 


Pacilic coast cost of logs at the mill is misleading, with the 
result that a decidedly wrong impression is given concerning 
the conditions under which operations are conducted on the 
coast, and particularly as to the value which can be realized 
from timber holdings. Your statement that the general 
value of standing timber may be placed at $1 a thousand is 
about correct, but when $7 is added for the expense of get 
ting this timber to the mill it makes an apparent cost of, at 
least, $1.50 more than the actual, even if the logs were 
bought in the open market. As you are, no doubt, aware, 
practically all of the logs that are sold on Vuget sound are 
disposed of through the office of the Washington Logging & 
Brokerage Company, which is an association composed of 
all the leading loggers on the Sound. During 1905 this com 
pany handled $75,000,000 feet of fir logs. the average net 
selling price to the mills being 86.45, or 81.55 a thousand 
less than the price assumed in your article. Ordinarily the 
log market on Grays harbor and Columbia river is below 
that of Puget sound, but during 1905 they were all substan 
tially on the same basis, so that $6.45 may be accepted as 
the average selling price on all fir logs marketed on the 
Pacific coast during 1905. 

Now, as stated in your editorial, “there is, of course, a 
profit in this for those engaged in the work” of logging. ‘This 
profit on the average probably will amount to $1.25 or S150 
a thousand. It is usual among loggers on Tuget sound to 
base their figures about as follows: Stumpage, $1.50; log- 
ging, $3.50; boomage, .25; total, $5.25. On this basis the 
average coast selling cost of $6.45 would leave a net log 
profit of $1.20 after paying $1.50 stumpage. You will, there- 
fore, observe that on the Lasis of your assumed value of SL 
for standing timber a logging cost of S4 could be allowed 
and the logs at the mill would thus actually cost but S85 
a thousand instead of $8, which difference would go to the 
owner of the timber provided he were operating on his own 
account. In other words, if the mill owner were ‘to cut his 
own timber instead of buying logs on the market the actual 
eost of his logs would approximate $5 a thousand instead 
of $8, but in such case he would, of course, have to carry 
the additional investment which the timber would involve. 

Your figures as regards cost of production in the south 
appear to me to be about correct, but as stated the figure 
which you have assumed for the cost of logs on the Pacific 
coast is at least $1.50 above the actual, where logs are 
bought on the open market; and where a mill is operating 
on its own timber a further reduction of $1.50 a thousand 
(covering the usual loggers’ profit) can be made, so that in 
such case the standing timber would net the owner not less 
than &3 a thousand. In other words, the Vacifie coast fig- 
ures would be: For manutacturing, as detailed in your 


article, SS.S87, plus $6.45 for logs bought on the market, mak 
ing a total of $10.52; and if the mill operators were cutting 
their own timber s« 


as to save the loggers’ profit the cost 


would be $8.82, and in both cases a stumpage charg 





ol 
$1.50 would be first credited. When considered in connection 
with these figures Pacific coast timber lands are a much more 
remunerative investment than a casual reading of your edi 
torial would indicate. - 

To one who is unfamiliar with the timbered area of the 
Pacific coast as compared with that of Michigan, Minnesota 
and Wisconsin your reference to the figures compiled by the 
census bureau are still more misleading than are the figures 
referred to in connection with the manufacturing cost. These 
figures credit Michigan, Minnesota and Wisconsin with a 
timbered area of 165.145 square miles, whereas for Cali 
fornia, Oregon and Washington the figures given are only 
141,660 square miles and of this latter 46,541 square miles 
are included in forest reserves and are not, therefore. avail 
able. Now as the actual facts are that the Pacitic coast 
states contain over 600,000,000,000 feet of timber as against 
only about 50,000,000,000 feet in Minnesota, Michigan and 
Wisconsin it will be seen that the census statement as to 
timbered areas gives a very erroneous idea of the actual 
situation. However, what I want to bring out particularly 
is that we have practically an unlimited supply of high grade 
timber on the Ll’acifie coast: that it can be operated today 
with a very handsome return to the owner and that the 
actual results of the steadily increasing operations give very 
substantial evidence of this fact. W. I. Ewart. 


If manufacturers or timber owners on the coast will 
compile statements showing the cost of production by 
items the AMERICAN LUMBERMAN will be glad to receive 
and publish them. The cost in the various districts 
would show a considerable difference, but if the items 
entering into the expense of manufacturing and selling 
lumber were supplied by several operators it would 
be possible to state absolutely what the cost is. 

According to the correspondent’s figures, where a lum 
ber manufacturer on the Pacifie coast conducts his own 
logging operations the net cost of production and sale 
is $8.82 a thousand feet. On this basis the cost of logs 
at the mill and on the Pacific coast constitutes 56 per- 
cent of the cost of production, as against 70 percent 
in the north and 52 percent in the south. If the mill 
should be supplied with logs on a basis of $6.45 a 
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thousand feet the cost is $10.32, of which the log cost 
olnprises 63 percent, 

One factor which was not considered in the original 
ticle and one which has an important bearing on the 
success of lumber manufacturing operations is the dif 
erence between the log scale and the mill cut, which 
vill make the operation show much different results. 

The correspondent has wholly misconstrued the in 
ention of the statement showing the comparative timber 
ireas of the middle northwest and of the Pacific coast 
states. It was not intended to compare the present 
stand of timber in the north with that of the Pacific 
oust, the figures given by the correspondent being 
ccepted at this time as about correct. The idea was 

show that in fifty years or less the major part of 


the wooded areas of Michigan, Wisconsin and Minnesota 


have been cleared. The timber i 


1 the Pacifie coast 
states, while growing in greater profusion and yielding 
a higher average to the acre, is not a continuous un 
broken growth, large portions of each state being prairie. 
By inference the possibility of the history of the white 
pine northwest being duplicated on the Pacific coast 
was pointed out. 

With respect to southern pine timber values, timber 
owners and lumber manufacturers in the west should 


bear in mind that it is as much to their interest to have 


the price of all eastern timber increase as it is to the 
welfare of those who own the stumpage. The reason 
of the consideration is self evident. If the value of 
lumber produced it 


the sections east of the prairie 


istricts should advance it would give the western pro 
ducers greater latitude and incidentally a broader market 
for their products, 

lf desired the AMERICAN LUMBEKMAN will be pleased 
lo open a department for a proper and reasonable con 
sideration of timber values in all parts of the country. 
If such a department is desired all expressions show- 
ing the growth of any kind of timber, its valtie, the cost 
of transporting the lumber to the mill, the expense of 
maintaining a mill and the cost of production and mar 
keting will be displayed in a prominent manner, A 
joint discussion of this character should result in add 
ing a great deal to the present understanding ef the 
general timber situation in the United States. 

Who will be the first to open the discussion? 





A SIDELIGHT ON FIRE INSURANCE THEORY AND PRACTICE. 


It seems that an elucidation of the ‘‘contribution’’ 
r **coinsurance’’ clause which now is inserted in prac- 
cally all policies covering lumber risks written by the 
ourd companies did not after all elucidate thoroughly. 
he exeuse for any lack of clearness rests in the fact 
ut the editorial to which reference is made, which 
us published two weeks ago, was written concerning 
nother matter and only incidentally was reference 
ade to the coinsurance clause. It may be well to take 
» this matter by itself and briefly discuss the meaning 
{ this much abused and little understood ‘‘ rider’? in 
« fire insurance policies issued by the board companies. 
lie theory of it is that the property owner becomes a 
insurer with the insurance company or companies to a 
rtain percentage of the loss, and the purpose of the 
ause is to bring about the carrying and paying for of 
surance to SO percent or some other fixed percentage of 
e value of the property. The clause in the form in 
hich it was quoted is as follows: 


In consideration of the rate at which this policy is writ 

it is expressly stipulated and made a condition of this 
niract that this company shall be liable for no greater 
ypportion of any loss than the amount hereby insured bears 
so percent of the actual cash value of the property de 
ibed herein at the time when such loss shall happen, nor 
more than the proportion which this policy bears to the 
al contributing insurance thereen. If this policy be 
fided into two or more items the foregoing conditions 
l} apply to each item separately, 


Perhaps another form of the clause may be enlighten- 

although it is probable that the explanation would 
ve been no more lucid if applied to the second form 
las it was applied to the first: 


f at the time of fire the whole amount of insurance on 
property covered by each separate item of this policy 
property as described in such item shall be less than SO 
ent of the actual cash value thereof this company shall, 
ase of loss or damage, be liable for only such portion of 
loss or damage as the amount insured under said itein 
bear to the said 80 percent of the actual cash value 
© property covered by such item. 
he insurance companies were led to adopt this coin- 


ince clause for two considerations. It had been 
id that there were many property owners whose situ- 


ation was such that a total loss was very improbable and 
that they were taking advantage of the fact to carry 
and pay for only such an amount of insurance as would 
cover the probable loss. For example, it might easily 
be that a lumber plant would have its value about 
equally distributed among four departments—saw inill, 
planing mill, yard and the dry kilns and sheds. The 


situation and the fire protection in such a plant might 


be such as to render it very improbable that more than 
one department would be affected by any fire. In that 
case the owner might conclude that insurance to a 
quarter of the total value would cover any probable 
contingency. The insurance companies very naturally 
object to such a policy, as it makes almost every loss 
a total one so far as they are concerned, while the in- 
sured is getting full protection on payment of only a 
quarter of the premium required for the entire plant. 
Therefore the clause provides that the companies shall 
be liable for no greater proportion of any loss than the 
amount insured bears to 80 percent of the actual cash 
value of the property described in the policy at the 
time when the loss should happen. Thus, if a man 
paid for insurance to but 40 percent of the value of the 
property, in case of loss he would be paid but one-half 
of that loss, for the proportion of the insurance he car- 
ries to 80 percent of the value of the property would 
be one-half, 

The second consideration influencing the companies 
had to do with the moral hazard. It was felt that the 
property owner would be more careful to guard against 
fire if he were a coinsurer with the company and knew 
that under no conditions could he recover its full value. 
It may be parenthetically said here that by moral hazard 
is not necessarily meant the risk of incendiarism but it 
includes carelessness or undue economies as well. If a 
man is a little close in his business methods he will 
be more likely to spend a thousand dollars on a good 
fire pump and hose for the protection of -his plant if 
he is to lose $20,000 in the event of its destruction 
than if the entire loss is to be paid by the insurance 
company. 

Coming back to the text of the contribution clause, it 
might as well be admitted that the clause does not fully 
express what it is intended to express nor the entire 
meaning that has been given to it by the companies. 
According to the plain wording of the clause, if the 
property owner carries insurance to 80 percent of the 


actual cash’ value of the property he will receive, in case 
of loss, in return for such loss the full amount of the 
loss; if he carries insurance to the amount of but half 
of 80 percent of the actual cash value he wail receive, 
in case of loss, one-half of whatever the loss may be; 
if he should carry 60 percent of the value of the prop- 
erty he would receive 75 percent of any loss. Standing 
by itself, without reference to the policy of which it 
might be a part, the coinsurance clause would cease to 
be a coinsurance clause when the loss was total and the 
insured carried the full 80 percent. As a matter of 
fact, however, the liability of the company is limited 
under any conditions to the face of the policy. Further, 
in case of total loss the face of any policy is paid. 

Much criticism has been directed against the board 
companies because of this clause. Many a man carry- 
ing insurance to the amount of, say, $4,000 who has a 
loss amounting to $6,000 canuot understand why he re 
ceives only $3,000 indemnity; but there is no occasion 
to protest when it is remembered that the clause is a 
part of a contract; that it is not some hidden or mys- 
terious thing sprung unawares upon an unsuspecting 
policy holder but that it is a condition of the indemnity 
contract. On the whole it is believed to have worked 
well, certainly so for the companies, and theoretically 
it was its purpose to make insurance safer and more 
equitably to distribute its cost through the property 
holding community. It certainly has done the Jatter, 
but whether it has tended to reduce the cost of insur 
ance or not can be determined only by the insurance 
companies and they ‘‘are net telling.’’ 

The most valid objection, in our opinion, that can 
be made to the coinsurance clause is that it is a part 
of the combination of machinery by which competition 
is eliminated and rates and terms are fixed by the com 
panies themselves and forced upon a community whethe 
acceptable or not. A man who does not like the coin- 
surance clause may accept it or not as he pleases, to be 
sure; but if he should please not to accept it he must 
go without insurance as far as the ‘‘regulars’’ are 
concerned, It is this arbitrary policy of the board 
companies that has been such an encouragement to the 
growth of mutual insurance of various types, which 
furthermore have been encouraged and helped in their 
beneficial work by the fact that mutual companies are 
almost invariably more economically managed than are 
the stock companies, 





COMPARATIVE COMMERCIAL ACTIVITY IN 1905 AS DISCLOSED BY BUILDING OPERATIONS. 


uring 1905 the AMERICAN LUMBERMAN printed each 
nth a statement showing the number and estimated 
of buildings for which permits were issued in 

ge cities. This information is compiled regularly 
Construeton News for general distribution and 

es the relative building operations in all of the 
neipal cities. From the year’s record a statement 
been compiled which shows the number of cities 

in which reports were secured and the number and 
imated cost of buildings for which permits were is 
sued’ for each month in 1905, with data of a like 
viture for the corresponding months in 1904, as fol 











No. cities 

‘ report- - 1905 1904 - Pet. 
MoNTH ing. No. Cost. No. Cost. ine. 
January ..27 5,187 $24,964,651 4,317 $13,575,418 83 
ehruary .25 4,902 22,502,806 4,203 14,517.065 55 
March ...28 12,505 9,917 32,842,592 6s 
April ....25 9,160 8,577 { 27 
M .29 12,062 10,052 12 
J : 7,802 2 
J 5,546 a 
A 8,912 4S 
s 8,586 52 
0 5 11,492 14 
N F 41,365,518 8,627 23 
1 2 37! 31,333,050 4,635 47 

Votals..27 109,141 $468,176,950 92,666 $3: a) 


In points of both number and value permits for 
ildings authorized in March head the list, with 
igust a close second in value and October in num- 
ber. A comparison of monthly records of 1904 and 
1905 shows that the greatest monthly increase was 
made in January, when the cost was 83 percent more 
than for the like month in 1904. The next highest 
sain in percentage was in March, when the increase 
was 68 pereent. February and July divide honors 
for third place, the gain each month being 55 per- 
‘ent. September shows an increase of 52 percent and 
\ugust of 48 pereent. In May of both years opera- 


oo 


tions approached a parity, the increase in May, 1905, 
being only 12 percent over the month in 1904. The 
number of buildings increased from 92,666 in 1904 
to 109,141 in 1905, a gain of 16,475, or approximately 
18 percent. The estimated cost of the 109,141 build 
ings for which permits were issued in 1905 was $468, 
176,950, as against $337,297,980, a net gain of $130, 
878,970, making the increase for the vear almost 39 
percent. When the reeord of 1905 is considered it 
should be remembered that at least normal activity 
prevailed in building cireles in 1904. 

The December records for the last three years, given 
herewith, probably are representative of the tre- 
mendous increase in the cost of buildings: 





No. No. Estimated 
MontTHu— reporting. buildings cost 
eneee, BOOB oi... cs kswacecus 25 POD ‘ 
DOCOMEET, THOS 2.20 ceca scces 26 





December, TO0G ... 2.60 s.00 -« we 

Probably the cities from which reports were se 
cured and which were included in the totals for the 
various years were not the same, yet the totals are the 
only basis of comparison available and they show that 
in December, 1905, building was 87.2 percent greater 
than in December, 1903. The increase in December, 
1905, over December, 1904, was 47 percent, which 
would indicate that the percentage of gain is some 
where near the same, though necessarily in order to 
maintain the same petcentage of inerease over the 
greater operations of 1904 the excess cost of the new 
buildings projected last year must have heen very 
much greater. 

Judging by the present conditions there is to be no 
letup in the pace. This does not apply merely to 
the construction of dwellings, apartment houses, fac 
tories and office buildings but to all other lines of 
activity. The great car construction companies and loco 
motive works have orders sufficient to keep them busy 


during the first half of 1906, with additional business 
being booked every week. The iron factories and steel 
mills are unable to handle the business that is ten 
dered them and in many instances difficulty is re 
ported in securing supplies of structural steel and iron 
and special material, as the mills are unable to furnish 
it promptly and the equipment of the railroads is 
taxed beyond its capacity. 

Detailed figures showing the number of buildings 
authorized in twenty-six of the principal cities dur 
ing December, 1905, and the assigned cost are shown 
in the compilation made by Construction News: 

CIry 1905 1904 
New York (Man Vo Cost Vo Cost Gain 


hattan and 
the Bronx) 





28 

Brooklyn 43 
Chicago 14 
Detroit ... 171 
Philadelphia 26 
San Francisco 3 
New Orleans. 18 
Kansas City {17 
Rochester ...... 107 
Indianapolis 342 
Cincinnati po 
Columbus 60 
Milwaukee 30 
Buffalo » 
Omaha ..... 461 
Oe Paeal..... *37 
Toledo ... . 100 
Grand Rapids 92 
PX eee *33 
Louisville 9 
Duluth 114 
Davenport *RS8 
Des Moines *58 
Minneapolis . 191 405,665 60 
Denver ...... 163 417,800 44 
St. Louis bane 490 1,212,029 86 
Totals ...0,972 $31,333,050 4,635 $21,264,508 47 


*T.osses 


A feature of this report is the very small number 
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of cities showing a loss in the cost of buildings and 
the very large increases that were made at some 
points, notably at Omaha, which was eredited with 
an increase of 461 percent; Indianapolis, 342 percent; 





New Orleans, 318 percent; Cincinnati, 2 percent, 
while Detroit, Kansas City, Rochester, Toledo and 


Louisville all show building to be greater by 100 per- 
cent or more than in December, 1904. Marked activ- 
ity is shown in the larger cities also, such as New 
York, Chicago, Philadelphia and St. Louis, the last 
showing the greater percentage of increase though the 
excess value of projects in others of the selected group 


is considerably greater than- it is in the Mound City. 

Guessing at the future is an unprofitable employ- 
ment, but one not a prophet nor the son of a prophet 
might be able to set forth conditions as they exist 
and to foreeast the trend of events as outlined by 
these conditions. 





A SOUTHWESTERN GAME AND FOREST PRESERVE IN 


A project in which are interested many of the repre- 
sentative business men of the country has for its object 
the creation of a 100,000-acre fish and game preserve in 
the Choctaw nation. It would seem from the mannei in 
which those identified with the undertaking have set 
about to secure results that the policy of those at the 
head of the organization closely will resemble that of a 
commercial operation. The land to be included in #he 
preserve is to be bought from the Choctaw nation at 
an appraised value, the limits of the preserve established 
and suitable precautions taken to foster the native fish 
and game, to introduce other specimens and so to conduct 
the preserve to maintain, as an object lesson, this great 
tract of land in all its native splendor. 

Probably the best and most comprehensive description 
that ean be given of this project is contained in a reso- 
lution which was passed by the Choctaw council Novem- 
ber 238, 1905, and approved by the principal chief of the 
Choctaw nation the following day. It is reproduced 
here: 

RESOLUTION. 

RECOMMENDING THAT THE CHOCTAW AND CHICKASAW NaA- 
PIONS BE PERMITTED TO SELL TO JACK GORDON AND HIS 
ASSOCIATES ONE HUNDRED THOUSAND ACRES OF LAND 
FOR A GAME PRESERVE ONLY. 

Wutrreas, There are thousands of acres of mountainous 
and rough lands in the southeastern portion of the Choe 
taw nation that can never be of great value as agricultural 
land; and 

Wiirkeas, It is the desire of Jack Gordon and his asso 
ciates to purchase 100,000 acres of said land all in one 
body, at its appraised value; and 

Wiereas, There have been very little if any of the 
lands that it is desired to sell that have been allotted by 
any member of the Choctaw or Chickasaw tribe of In- 
dians ; and 

Wirreas, When the selection of this reservation is 
finally and definitely located, Jack Gordon and his asso- 
ciates express their willingness and intention to satisfac 
torily settle with all allottees who may be found to have 
improvements located thereon; and 

WHEREAS, It is the purpose of this organization to create 
of this reservation a game preserve, for the purpose of pre 
serying fish, game and timber; and for no other purpose ; 
therefore be it 

Resolved, By the general council of the Choctaw nation 
assembled, That it is the sense of the Choctaw council 
that there could be no better disposition made of the land 
desired by Jack Gorden and his associates than to dispose 


of the same at its appraised value; and the congress of 
the United States is most earnestly solicited to take the 
necessary steps looking to the sale of this land to Jack 


Gordon and his associates at its appraised value; Provided, 


that if there shall be found to be members of the Choctaw 
or Chickasaw tribe of Indians who have selected their 
allotments within the boundaries of said reserve, who sliall 
express their willingness in writing to release and _ re- 
linguish their allotments and allot elsewhere, their allot- 
ments be eanceled upon payment by Jack Gordon and his 
associates of satisfactory compensation for the improvements 
located thereon, and that such allottee be permitted to 
allot elsewhere—said lands to be set aside and definitely 
located by a commission consisting of three or more per- 
sons, one to be appointed by the principal chief of the 
Choctaw nation, one to be appointed by .the governor of 
the Chickasaw nation and one to represent Jack Gordon 
and his associates, whese duty it shall be to locate and 
to lodze with the commissioner at Muskogee, I. T., within 
ninety days from the date of favorable action upon this 
measure by the congress of the United States, legal and 
definite description of all the lands desired to compose this 
reservation which it is desired to sell, which shall be all 
in one body: and that the cougress of the United States 
shall make suitable provision wtih reference to the pay- 
ment therefor, and that this resolution shall take effect 
and be in force from and after its passage and approval. 


Many times and from many sources have complaints 
arisen and many times and by many people has the state- 
ment been made that under existing conditions no effort 
was being made by individuals or state or national gov- 
ernment to provide for the protection of game and for 
the perpetuation of lands representative of that much 
admired but heretofore lightly valued typically Ameri- 
can forest, stream and dale. The Choctaw nation project 
in which Mr, Gordon and his friends are interested has 
for its object the acquisition of 100,000 acres of land 
which in the future shall be used solely for the purpose 
of protecting game and timber and for the building up 
of a fish and game preserve the counterpart of which 
under private management is not to be found in this 
country if indeed in the world. With the people of any 
country rests the prerogative for the use of their lands 
in any manner they deem wise or necessary. Under all 
forms of government the recognized use of land often- 
times is the abuse of much of it. 

Undertakings having for their objects other than com- 
mercial purposes are viewed with distrust, by many be- 
ing held to be useless and ill advised. The creation of a 
100,000-acre fish and game preserve in the Choctaw na- 
tion would insure the most careful attention to the tim- 
ber and to the stream flow that would be possible under 
any management. The care exercised would be much 
greater than that given the national parks by the federal 
government or the local timber and game preserves by 
state officials. Private management admittedly is the 
most efficient. When the contents of the individual pock- 


FORMATIVE STAGES. 


etbook are involved a sufficient incentive is given to in- 
sure the best posible results from any action or any 
investment. Then too the work is not interfered with 
by unnecessary formalities and is carried on with greater 
dispatch than where those in charge personally have 
nothing to lose by the delay. 

From many sources is the statement reiterated that 
this country has been subjected to a forced development 
rather than a natural, conservative opening up of new 
territory as the demand for greater room made the ex- 
ploitation of the resources of new districts necessary. 
The course pursued, it is held, has caused a waste of raw 
material by the alleged unnecessary destruction of raw 
products of mine, farm and forest. 

The eabin and clearing are the signal fer the dis- 
appearance of wild animals. The deer betake themselves 
to isolated forest fastnesses and are followed by other of 
their wild four footed companions. Apparentiy the fish 
in the stream do nat multiply as rapidly when the waters 
are disturbed by the settlers. They each are children 
ot the whispering, trackless sclitudes of nature and flee 
before the approach of man. ven in the northern for- 
ests the caribou has disappeared almost entirely, the 
moose seldom is seen; deer are more plentiful, while the 
black bears apparently differ from the others in that 
they seemingly prefer to live near a settlement and to 
levy tribute upon the settler. 

Only in those districts which the giant strides of civ- 
ilization have overstepped are to be found the surviving 
wild animal life of the country. These tracts are being 
encroached upon every year with the result that wild 
game rapidly is becoming extinct. Many of those resid- 
ing in cities have no knowledge of wild animal life other 
than that gained from the few disconsolate members 
which have been brought together in the zoo and which 
in some cases are far from being representative of the 
native inhabitant of forest, lake and stream. 

If, therefore, those who are financially able to take up 
and carry out in a successful manner a scheme having 
for its object the perpetuation of this wild life their 
enterprise should receive the cordial support of the peo- 
ple and also of congress. In this case it is necessary, 
it seems, for congress to approve the resolution passed 
by both houses of the Choctaw council. 

This land, according to representation, is not fitted for 
agricultural purposes, nor is it chiefly valuable for its 
timber growth, though it may be that under suitable 
regulations the timber in time will be of greater worth. 
In view of the fact that the territory would not be ayail- 
able for agricultural use it would seem that the best 
purpose to which this land could be put would be to fol- 
low out the scheme proposed by Jack Gordon and _ his 
associates and sanction their proposed forest, game and 
fish preserve. 3] 
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EDITORIAL COMMENT ON MATTERS OF CURRENT LUMBER TRADE INTEREST. 


‘*DEMAND the best ever’’ is the manner in which 
market conditions were sized up by a representative of 
the Northwestern Cedarmen’s Association. 





AT A DINNER to be given in Chicago Saturday even- 
ing by the Merchants’ Club Gifford Pinchot, chief of 
the forest service, and N. W. McLeod, president of the 
National Lumber Manufacturers’ Association, will ad- 
dress the club upon the subject of the proposed endow- 
ment of a chair of forestry and lumbering at Yale 
University. 


RECENTLY a digest of a bill supposed to embody the 
administration’s ideas of the powers to be granted the 
Interstate Commerce Commission was reviewed in these 
columns. Some of the details of the original Dolliver 
message have been amended and, it is said, will be intro- 
duced by Chairman Hepburn, of the house committee on 
interstate and foreign commerce, within a very short 
time. The proposed legislation embodies in part at 
least the ideas of many on the subject and it is said 
this bill has been smoothed so that it will be able to run 
the gantlet of adverse criticism when it shall be brought 
before the house. One of the special features of the 
bill is that it endeavors in every way possible to live 
up to the president’s idea of a square deal. It is not 
in any sense inimical to railroad interests, particular 
pains having been taken to protect the welfare of all 
concerned, 

SOUTHERN PINE manufacturers are somewhat dis- 
criminative about the class of business they are willing 
to take. In explanation it may be said that many of 
them have sold several certain items as far ahead as they 
consider advisable and for this reason limit new orders 
to other kinds of stock produced in the usual course of 
operation. 

SPEAKING of the hardwood situation in the northern 
districts a correspondent, in expressing his view, states 
that before the new eut shall be in shipping condition 
all the dry stock will be gone. This it is claimed is par- 
ticularly true of ash, oak and basswood. The demand 





for the latter is increasing rapidly and the stock, it is 
thought, will have to move out of the hands of first hold- 
ers before spring. Both oak and ash are in light sup- 
ply and prices are as strong as anyone could desire. 
Stocks of thick maple are moderate, but an ample sup- 
ply of elm and birch is said to be available. The de- 
mand for these two woods it is thought will increase, 
as a number of inquiries for large quantities are being 
received, which in a general way -gves to confirm the 
opinion expressed that stocks of dry hardwoods will be 
very low indeed before the new stock can round into 
shape to be used. 


JACK GORDON possibly can obtain high official 
indorsement of the Choctaw game preserve project 
by dropping a hint that the region will be liberally 
infested with mountain lions. 

OFFICERS of the Northwestern Lumbermen’s Asso- 
ciation are too well experienced as association men to 
allow ineonveniences occasioned by the destruction of a 
palatial hotel to interfere with their plans. The burning 
of the West hotel, beyond causing some discomfiture to 
delegates who will be compelled to secure quarters in 
other hostelries, will in nowise affect the annual meeting 
of the association, scheduled for Tuesday, Wednesday and 
Thursday of next week. 


A CORRESPONDENT asks for the best method 
of handling gum. Well, it no longer is considered 
au fait to stick it on the edge of the plate during 
meals. 


IT BEGINS to look as though Harry Gorsuch had been 
making goo-goo eyes at Miss Arkansas. 


OFFICIAL announcement has been made that all 
manutacturers of hardwood whether or not they are 
members of the Hardwood Manufacturers’ Association 
of the United States will be welcomed and given an op- 
portunity to take part in the general discussions at the 
forthcoming meeting of the association to be held in 
Louisville, Ky., January 16 and 17. 


FOREIGN buyers, according to a Gulfport (Miss.) 
statement, are becoming reconciled to the present price 
level and are placing orders. 


POPLAR logs delivered to Chattanooga mills are said 
to average 15 percent No. 1 now as against 60 percent 
No. 1 logs fifteen years ago. This change in the quality 
of the timber has come about notwithstanding logs 
twenty inches in diameter now are graded as No. 1 
whereas 24-inch was the minimum size of No. 1 logs in 
other times. This change is on a parity with that 
which has taken place in northern pine circles where it 
requires an average of fourteen to eighteen logs to 
make a thousand feet of lumber. 


FROM several sources come reports that customers at 
hardwood mills will make no mistake if they place orders 
for future requirements now. 


SHIPMENTS of lumber from Jacksonville, Fla., in 
1905 show a gain of about 32,000,000 feet over the total 
for 1904. The movement this year aggregated nearly 
220,000,000 feet. 

ACCORDING to a Canadian authority the consumption 
of timber not only in the United States but in Great 
Britain and Germany as well is increasing at a rate with 
which reproduction utterly fails to keep pace and 
were it possible te limit the annual cut on the North 
American continent to an amount equivalent to the an- 
nual growth only the results would astound the world 
and lumber prices would be so high that a man would 
have to be a millionaire to afford toothpicks. 


MEMBERS of the Southern Illinois Lumber Dealers’ 
Association who have never seen the sireets of Cairo 
soon will have the opportunity. 

IT IS SAID that George E. Youle, Pacific coast man- 
ager for the S. A. Woods Machine Company, has been 
searching for the fountain of eternal youth. When you 
find it—then, Youle, remember me. 
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THE LUMBERMAN POET 


The recent poetry competition instigated by A. Ancell, 
of the Thomas retail lumber yard at Marceline, Mo., 
has passed into history and become a part of the literary 
archives of the nation. But not so the competition at 
Hammond, Piatt county, Ill, which was pulled off by 
Bunyan & Evans. Witness the following received by 
the lumberman poet: 

IIAMMOND, Piarr County, ILL., Jan. 5, 1906.—Dear Sir: 
I cannot refrain from expressing my disapproval of your 
judgment on those poems for bunyan & Evans. In the 
first place the poem * * * which took first prize, 
only had a rhyme in two out of the four lines in each 
verse, hence six lines only in rhyme, while [another] 
* * had a rhyme in every two lines, and had more 
merit in every respect, and my judgment is the judgment 
of the town. Resp., - - - 

It is not possible at this date to reopen the case—for 
the prize has been awarded and the money paid, and 
money once paid to a poet is irrecoverable. Anyhow it 
would do no good, for the lumberman poet, who was 
selected to judge the poems in this contest, has declared, 
in the stubborn way some poets and other people have, 
that he has reread the poems, and his mind is un- 
changed. In a letter to his critic he feels compelled 
to get off a lot of stuff about meters and measures that 
sounds as though the grocery ’phone had got crossed 
with the wire from the gas office. He says: 

Your letter makes some criticism of the poem awarded 
the first prize—a technical criticism that it contains only 
iwo riming words in each stanza, hence only six riming 

ines in all. This is not a good criticism. Technically, the 
particular form of iambic meter which J. E. R. employed is 
known as “common measure’; and, by an examination of 
notable examples, you will find the riming of the first and 

hird lines is not in any way essential, although often ob- 
served. This style of quatrain known as “common measure” 

s also sometimes known as “service meter’ because used 
in ballad composition. Chaucer's “Rime of Sir Thopas” 
was written in this measure. <A later and more familiar 

vem, “Old Ironsides,” by Oliver Wendell Holmes, employs 

he same measure. In passing I might also say that iambic 
neter is the one most employed in English poetry. 

The recurrence of rime is an element of the larger part 

f the poetry in the English language—but we must not 
set the idea that the more rime the greater merit. The 

ncient Latin and Greek poetry was absolutely devoid of 

ime. Two of our greater English poets, Shakespeare and 

Milton, wrote blank verse almost exclusively. 

That ought to settle it. 

Rules for Writing Rimes. 

‘he selfsame tools, the selfsame rules, the tally fellow uses 

\re those required by those inspired to court the timid 

muses, 

\nd whether boards or 

being, 

‘he board of pine or trochee fine must be in form agreeing. 

‘ve speak of ‘feet’? in verses sweet, we speak of feet in 

lumber— 

such as these affinities there are, in fact, a number. 
when you would make verses 
intentions, 

ease take the bill and study till you get the right dimen- 


Stlons, 


whether words we waken into 


good, if such are your 


A man who knows good poetry when he sees it and 
who is a constant reader of this department handed in 
this little gem the other day: 


Skunked. 


Two lonesome skunks by the roadside stood 
As an automobile rushed by ; 
Tt left an odor far from good, 
And a tear was in one’s eye. 
“Oh, why do you weep?’ asked his anxious friend, 
“Why do you sob and quake?’ 
“Because that smell,”’ said the other skunk, 
“Is like mother used to make.” 

One beautiful thing about poetry is that a poet, if 
he really needs the money, which sometimes happens, 
can take the most prosaic subject and convert it into 
a lilting springtime measure that makes a man unbutton 
his coat and think about heaven and his light underwear. 
The lumberman would have hard work turning scoop 
shovel scoots into parlor furniture; but the poet can 
take a redhorse idea and a few scoop shovel words and 
work them up into a quarter sawed piano or a mahogany 
chiffonier. However, when the bard takes the auto- 
mobile smell and creates a classic like the above he 
makes the ordinary poetry machine look like a sash saw 
alongside a modern gang. Most of us, if asked to write 
a theme to the one word ‘‘skunked,’’ would write some- 
thing like this: 

‘*Skunked.’’ 
A traveling man by the roadside stood 

As another man rushed by; 

He had taken an order far from good 

And a tear was in his eye. 


“Oh, vy,’ asked a German, “you veep so hard? 
Vas ist is nichts komm heraus?’ 

“I’ve been skunked,” said the man from the wholesale yard, 
I've been skunked by a rival house.” 


From far across the water, from Mainz on the Rhine, 
comes a note from Frances C. Boyle which says in part: 
‘“Your poems have been a source of so much pleasure to 
me that I feel that I must thank you for having given 
me so much enjoyment.’’ 

It is not the ego that inspires the publication of this 
one of several kind expressions. It is rather that it 
may furnish a text for a little essay on Praise: 

A word of praise is like the singing of the first bird 
of the morning. You know what that means. You are 
in the wilderness out of sound of human voice. The 
ashes of your last night’s fire are dead, as dead as the 
hopes of youth. The loneliness of the night is on you, 
tempered only by one timorous glow of light seen dimly 
in the east. You dread rather than welcome the day, 
for it means a renewal of the endless tramp, the fruit- 
less quest. 

Then deep down in the heart of the wood the harp is 


OPENS THE MAIL AND MAKES SOME C:tARACTERISTIC COMMENTS. 


struck. The silence is shivered into a million glittering 
fragments by one tone of harmony. It is the first 


trill of the first bird of the morning, waking its brother 
choristers and welcoming the day. Now you are on your 
feet with your face to the dawn. You know that the 
night was a lie and that the great white truth in the east 
is, at last, triumphant. 

The word of appreciation, of praise if you will, is 
the birdnote flung in piercing sweetness across the night 
of life. Yet praise is a dangerous thing. If the man of 
genius accepts it he is called an egotist; if he rejects it he 
is an ingrate and a liar. But, just as surely as the 
flowers will die without the sun, just as sure as the grass 
will wither without the water that feeds it, so will the 
song die in the breast of the man who sings to gray 
walls that but throw his distorted song back upon him. 

Yet, if praise is a dangerous thing, few of us, God 
knows, are endangered. He who writes with a pen 
dipped in his lifeblood, who plays merry tunes on aching 
heartstrings, need not fear the stigma of the egotist. Only 
occasionally, only from some far place in the forest of 


life, will come the call of the first bird of the morning. 


Sympathy. 

No man so poor but he may give 
To other men some cheer, 

No man too low or high may live 
To help some brother near. 

The forest that we tread is dark 
And hidden is the trail; 

Oh, keep alight the single spark 
That leads to Hoiy Grail 


No gift so cheap to give, and yet 
No gift so dear to hold: 

The eyes that weep when eyes are wet 
Are mines of rarest gold. 

No gift So cheap as love is heap, 
Yet none so rich may be 

As they who on their altars keep 


The lamp of sympathy. 


A forest .dark, bewildering, 
This life we wander through; 

Praise God for those who work and sing, 
For both we have to do 

Our greater mission not to win 
The thing we most desire 

But more to keep, through care and sin, 
Our hearts with love afire. 


For there are others on the road, 
The dark and misty trail, 

And we who bear the lighter load 
Must help the ones who fail; 

And, helping on the weary soul 
Who stumbles | 

Thus we, in striving for his geal, 


y alone, 


Shall come upon our own 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Coopers’ Good Chances in China—A Work Valuable to All Lumbermen—Maligning the Worthy May Prove a Boomerang. 


Opportunity in China. 

No. 2 JinKeeE Roap, SuHancuar, Cuina, Dec. 4.—Editor 
IERICAN LUMBERMAN: There are excellent prospects for 
opening in this country for business in barrels used for 
exportation of oil and similar products and we would 
pleased if you will bring us into touch with a reliable 
nufacturer who possesses good shipping facilities. One 
the most prominent American firms on the Yangste en- 
ved in the exportation of vegetable oils to America has 
arrangement with a cooperage firm in Brooklyn, N. Y., 
m which it receives barrels in shooks properly numbered 
fitting together in Hankow, the casks having been made 
and taken apart again to be shipped. This arrangement 
satisfactory and from information gathered by us the 
es work out reasonably low. Several large factories for 
production of oil for expertation are being built and 
estimate that an overturn of 40,000 to 50,000 barrels 
ually can easily be achieved. The hight of the barrels 
thirty-six inches. We desire to thank you in 

ance for any trouble taken in connection with this 

tter. 
(INA IMporr & Export LUMBER COMPANY, LIMITED, 

Snethlage & Co., General Managers, 
Per C. L. Leib. 

If business of the volume indicated by the corre- 

mdent ean be developed in Shanghai it would stand 
some of the tight barrel manufacturers of the United 
States in good stead to communicate with the Shanghai 
concern with the view of securing more definite in- 
rmation about the trade.—Epiror. } 
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A Source of Reliable Information. 
ALBION, CAL., Dec. 26.—Editor AMERICAN LUMBERMAN : 
fave you an estimate showing the standing timber left in 
United States? If so please advise me if you are in a 
sition to supply this data. I would be glad to recom- 
ense you for whatever trouble this may involve. 
H. B. Hickey. 
From time to time the editor is requested to furnish 
information in regard to the kinds and quantities of 
certain timber, where it is found and for what purpose 
it may be adapted. Of late years a greater interest is 
being taken in the timber of this country, and in the 
general description of species throughout the United 
States and Canada. 
It was with a view to meeting this demand for re- 
able data that nearly three years ago a corps of 
experts under the immediate supervision of the editor 


began the compilation of a history of the lumber in- 
dustry and the timber resources of this country from 
the time of its discovery until the present. The first 
volume of this history is ready for distribution. The 
price is $3.50 a volume and those placing orders now, 
which will be filied in rotation, probably will secure a 
copy by January 25 or 30, The demand for this work 
promises to be very heavy and as the first edition is a 
limited one it might be well to place orders now if the 
book is desired.— Eprror. | 





Unwarranted Abuse and Its Fruit. 

Evidently some lumbermen object to reference being 
made to their calling in a derogatory manner. Such is 
the natural conclusion after perusing an article appear- 
ing in a recent issue of the New York Sun, which is 
reproduced here: 

WORTHY LUMBERMAN’S DEFENSE. 

To the Editor of the Sun—Sir: From various articles 
that appear in your paper from time to time one would 
naturally believe that there was no one engaged in the 
lumber or pulp business that was not either a thief, rob- 
ber or highwayman, and that if, perchance, some of your 
good city people—perhaps a life insurance president 
should fall in our way he would be treated as by a pirate 
band in the middle ages. 

Now if you will spend a little time and look up these 
people you are most continually hammering and saying 
mean things about you might be surprised to find that 
there are some gentlemen engaged in this line of business 
and that, on the whole, this industry is carried on with 
as much honor, integrity and observance of the laws of 
God and state as the average city newspaper. 

Potsdam, December 20. BERTRAND H. SNELL. 

[One of the peculiarities of modern journalism is that 
its votaries show an inclination and a disposition to 
write most about that of which they know the least. 
In many instances an article is written by request. It 
forms a part of the daily task of a literary hack and he 
disposes of it as conscientiously as circumstances and 
time may permit. In the majority of the offices of the 
great dailies of the country time primarily is the con- 
trolling factor. The blame therefore cannot be shifted 
to the shoulders of the newspaper worker. 

One of the most necessary adjuncts of any publication 
is a convenient scapegoat. An office without one is 
placed at a great disadvantage. It is necessary to fill 
space and as a skeleton on which to hang otherwise un- 
printable thoughts this convenience is used. To meet 
this emergency a number of the great dailies of the 
country, among them the New York Sun, have turned 





L 


upon the lumbermen and the lumber industry as a con- 
venient object on which to vent the effects of their indi- 
gestion. One of the deciding reasons may have been that 
it was thought that the lumbermen are least likely to 
object because their operations and largely their interests 
are located in remote districts, require much of the 
time of those who oversee them and therefore do not 
give opportunity to those in charge of lumber affairs to 
take up the cudgels in their own behalf. Many of the 
otherwise conservative newspapers have followed this 
disgraceful line of conduct and succeeded in Ciserediting 
whatever they might say on this and other subjects, By 
their exaggeration and misrepresentation they have raised 
that doubt in the minds of the public which prompts it 
to inquire after reading a sensational statement, ‘‘] 
wonder how much of that is true.’’ At one time what- 
ever was said in the columns of the New York Sun ear- 
ried a weight and influence that were felt at home and 
abroad. One of the reasons for its loss of power is in- 
dicated in this example of to all appearances studied 
villification of lumbermen whose records will stand 
favorable comparison with those of any other class of 
men.— EDITOR. | 





Trouble Comparative Only. 


CLEVELAND, OHIO, Dec. 20.—Editor AMERICAN LUMBER- 
MAN: Inclosed please find stamps for two copies of your 
issue of December 16. I desire these in order to get copies 
of the cartoon and poem “Adapted to Fit the Present Sit- 


uation of Cav Material.” I think it would be a good idea 
to send these to our shops so our people will get a better 
idea of the present condition of the market as regards car 
material. The czar of Russia must have his troubles in 
these days, but the fellow who is responsible for getting car 
material to the railways does not have to search for any. 
R. A. Bury, 
Lumber Inspector, Lake Shore & Michigan Southern Rail- 
way Company. 

[If the Lake Shore & Michigan Southern Railway 
Company has accused Mr. Bury of being somewhat bash- 
ful in coming forward with car material these two copies 
of the LUMBERMAN should vindicate him. It ever has 
been the privilege of poets to take the kinks out of his- 
tory and to restore to their proper pedestals such men as 
Plato, Antony, Lincoln and Mr. Bury. A simple state- 
ment that car material is scarce would have helped Mr. 
Bury some; but when the statement is clothed in the 
lilting measures of the bard unkind criticism must back 
up or it will look like an engine that has missed a tun- 
nel.— Editor. } 
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THE LUMBERJACK FROM THE VIEWPOINT OF A SWEDISH PHILOSOPHER. 


Meister Nuze paiper Man: Ay bein tank, fur sum 
time, av rete sum datthle verce, what ave tank bout 
lumber yack. et bein tru moste all doze taller conte 
hav much freus. flay bein falier what drink, alkholimn, 


in schpend his Munie bi Snalune, Niece ladies bein 


frade ov hem.  Sehilderns bein seare when See hen 
(um on Street. 

Doze Jumber Yaecks, bein ete beens, an Salt Hoes, 
an all doze naim hay Call Corn beef. Hay schew an 


schmoke Nigger Hed, and schwore an talk loud. Sum 
time hay fite purtie gude fout. Ay bein wurk mung 
doze faller, an sum onaim ay Cant Spoke doze, bad 
naim hay Call Me. et donte bein gude naim to bein 
Hay Call Me Sweed roun Hed. Yumpin Yemima 
Yonson, ay bein mad. 

When ay bein go bi furst Camp luke fur yob. Push 
hes naim bein Yim Welly. hay bein tole me tu go over 
bi sum odder camp. bout half mile an Carrie back doze 
heene hole, So ay go Tu doze Camp au ay tole doze 
Cuke, Yim Kelly scen me har, fur brot, one beene hole, 


spoke. 


Doze Cuke, bein laff, an sai, vu bein rounhed. Ay 
heim Mad, voust like ay bein fout, doze Cuke. 

So ay go back an fele like fule; so Yim Sai, vou brot 
vcene hole Oliff, ay dont spoke, uv voust luke down 
on mi shu. Hay Sai, Never Mine Oliff, yu do down 


rode, Whar fallers, bein work, an tole fellar, what 
wore red Yacket, tuo giv vue one Cross Hall, an brot 
hem har. Hay donte bein hevy Off, yuo bein Carrie 
hem ezie Meister 
Yim Kelly, doze push, bein sen me har, for Cross hall. 
Yeruselam how «doze faller laff, Av fele like sum more 
fule. Faller, what wore red) Yacket, (hay bein Kant 
huke Man. hav bein a Yim wheezer) hay holler Gwan 


so ay go an tole doze taller, ay sai. 


Ye Yawp av a roun hed, ay voust go back bi Xelly’s 
Camp, an fine mein bag, an yump Yim Kellys Camp, 
ay tank so, ay go bi Tom Yones Camp an git yob. 
Faller Cum upe an Sai har bein Nuder doze Dam Sweed 
roun heds. we have sum fun bai sai. So hay wunk has 
eie, to all doze fallers what bein stan an Juke an cum 
upe an sai. ‘*Hulloh, Ole, pute her dar,’? ay donte pute 
her dar, or shuke hans, ay go bi mein self an donte 
spoke. So hay Cum upe an sai Boss want yu to go 
Carrie sum beene hole an Cross Hall, ay sai vu bein 
go tu heall. Boss Cum upe an tole doze faller like doze. 
Yu faller leve Oliff Jone. Av bein bounce furst 
Man, who donte leve hem lone See. Faller all go bi 
Mens Camp ay.tank ay feele purty gude. 
Har bein doze little veree. 


Ay tank ay kno sum faller what you bein kno, 

Ilay liv en log schantie an wurk en doze sno 

Hay bein swore an talk loud where ever hay go, 
The Taumber Yack. 


Ilay pute all hes cleze en too bushel b: 

An start fur sum camp, he have on ¢ 

Ifay bein fit an sum fite, tore hes cloze, all to rag, 
The Lumber Yack. 


“- 
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Whole lots doze faller, hay donte go, bi skule 

Yu bein badly mistook, ef you tank hay bein fule 

tu bein even with sum odder faller, doze bein his rule, 
The Lumber Yack. 


en doze Camp hay sang song. an bein lots funnie 
Ilay donte hay sum truble to Cair fur hes Munie 


Ilay blew hem all in with booze an hes Llunnie, 
The Lumber Yack. 


kif hay donte like doze boss, hay Yumpen has Yob, 
ef Grub donte be gude, hay Saw No More log, 
‘ilay go bi sum towne, an full upe with grog, 

The Lumber Yack. 


Ef poor faller en doze Camp, bein hurt or bein kill, 
doze faller tole Boss to maik up doze bill. 
tuk upe Colletshun to pai doze we will, 

The Lumber Yacks. 


When doze Camp being broke upe en the Spring 

doze faller took hes bag, duds‘an cuple old string 

tie hem on hes sholder and sang some sum little sing, 
The Lumber Yack. 


Maybe hay bein cum bi doze town bout nune 

Ay bein schure hay yump fur sum Salune 

All hans must com drank doze being his tune, 
The Lumber Yack. 


Doze Salune faller first being nice gude and Sweet 

When hes Munie being gon hair call hem dead beat 

Ay bein sure hay bein, dump, out on doze Street, 
The Lumber Yack. 


Sum dai doze poor faller being la down an di 

No frens to bein see hem or bid hem gude bi 

doze gude hart faller, maybe fine frens, in doze Ski 
“Ay tank so” The Lumber Yack. 


Ay bein wun doze taller OLIFE SWANSON. 





CURRENT TALES OF THE TRADE, TOLD ABOUT OR BY LUMBERMEN. 


Duck Hunting Under Difficulties—Western Conception of a Joke—Prosperity in an Arkansas Saw Mill Town. 


A Louisvillian’s Marine Disaster. 

Palk about fish stories and hunting yarns! Hughes 
Moore, one of the Louisville vellow piners, who went 
dowh to spend Christmas duck hunting as the guest of 
W. AW. Farnsworth, of the Farnsworth Lumber Company, 
Seranton, Miss., had a real experience in this line. Ie 
and four or five other guests started on a duck hunting 
trip in a yacht called Jf, going out from Biloxi, Miss., 
to Piper Keys, and when about twenty-five miles out on 
Mississippi sound they were caught ina squall with a 
broken engine, and from that time on for about two 
days they were all strictly it, feeding on raw oysters 
and unwillingly swallowing a lot of salt water as a 
liquid) refreshment. After a night that it would take 
t page to tell about, Hughes Moore and Captain Paul, 
of Jt, put off in a small boat to try to reach land and 
send a tug to tow in their disabled yacht. A> small 
launch went out and attempted to tow in Jf, but had to 
vive it up, and after getting in communication with the 
Marnsworth people at Seranton a tug was sent to the 
relief of the disabled 7¢ and brought the party in, 
Ilughes has just returned to town and is being chased 
hy newspaper men at this writing for further particulars 
of his memorable hunting expedition. He is getting a 
little fun out of it now, but says it was not a bit funny 


it the time. 





*Ware the Practical Joker, 

This is a story ef a comedy in real life which might 
easily have been turned into a tragedy. Four miles 
west of Chehalis, Wash., on the Northern Pacifie rail- 
way, is the plant of the Wisconsin Lumber Company, of 
which QO. M. Rosseau is manager and in whieh Fred and 
Jim Wright, of Merrill, Wis., are interested heavily. 
\lr. Rosseau used to be down south with the Camp & 
Hinton Lumber Company and one time in talking with 
his old friend, A. H. Potter, manager of the EF. C. 
Atkins & Co., Incorporated, on the Pacifie coast, who 
also lived for a number of vears in the south, Mr. Ros- 
seau compared the south country with the wild and 
woolly West, 

Not long afterward Mr. Potter ran up to Littell to 
spend Sunday with his friend Rosseau and in getting 
off the branch line train at Littell was disappointed in 
finding that Mr. Rossean was in Chehalis. A few mo 
ments afterward H. Hl. MeLandress arrived at the mill 
office with a bag of gold that he had just gotten at the 
Chehalis bank for the purpose of paying the men their 
weekly wages. Ever Saturday Mr. MeLandress goes 
into Chehalis and brings out the coin to cover the weekly 
payroll, an errand which by some might be considered 
nu trifle dangerous. Mr. MeLandress told Mr. Potter 
that Mr. Rosseau was at a certain place in town and 
that he could be reached by phone, so Mr. Potter cailed 
him up and as a joke told Mr. Rosseau that MceLandress 
had just arrived badly used up and with several bullet 
holes through his body, having been held up by bandits, 
who had taken the bag of gold. Mr. Potter intended 
to end his conversation over the phone by telling him 
that it was all a joke, but Mr. Rosseau didn’t stop to 
listen any longer. 

Hie hung up the phone, ran across the street to the 
court house, informed the sheriff of the matter and had 
him. start out on one road with a posse while he went 
to a hardware store and loaded up his rig with shotguns, 
revolvers and ammunition enough for a regiment, and 
took another road for Littell. Mr. Potter realized the 
seriousness of the matter at once and tried to get Mr. 
Rosseau by phone again, but Mr. Rosseau was too busy 


vetting the sheriff started and loading the arsenal into 
his rig and paid no attention to the telephone calls. It 
is needless to say that when he arrived at Littell and 
met his friend Potter explanations were in order and his 
relief on finding the matter all a joke softened his anger. 
It is also probable that Mr. Potter will he very careful 
in the future about playing practical jokes over the 
telephone. . 





rea 


The Real Hunter. 

Recently a Birmingham (Ala.) daily published the 
cartoon reproduced here with the statement that Car 
toonist Blackman had drawn on his imagination and 
paper a picture of F. H. Lathrop in the act of discov- 
ering some excellent vellow pine timher. Further it 
was stated that the original of the drawing could be 
seen at the newspaper artists’ association’s exhibition. 
Whether the word ‘‘original’’ was intended to refer 
to the drawing made hy the cartoonist or to the eor- 
poral dwelling inhabited by EF. H. Lathrop cannot be 
stated with any degree of satisfaction. 

The drawing certainly is a work of art. It shows 
Mr, Lathrop out gunning for vellow pine timber with 
a game bag of suitable dimensions and his trained and 
faithful friend standing in the rear. The expression 
on the faithful attendant’s face is worthy of particu- 
lar attention, 

It may be said that timber hunting is a characteristic 
of the senior member of the Lathrop-Hatten Lumber 
Company, of Riverside, Ala., and the cartoon is much to the 
point. Mr. Lathrop, like many other manufacturers, 
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A CARTOONISTS CONCEPTION OF F. TH. LATHROP. 


is always on a quiet hunt for timber, and though on 
not every occasion is he accompanied by a four-footed 
companion renowned for sagacity, foresight and powers 
of discernment it is probable that it was owing to this 
association that good timber was discovered, 





Indications of Prosperity. 


If anyone is in doubt about the prosperity of the 
times he has only to visit a modern saw mill plant and 
see the wondertul equipment not only but the counte 
nances of the men and the families of the help who 
are located in that community; they live as well and 
in a modern saw mill town have as much luxury and 
comfort as are found in the big cities. 

A companion of the editor during a recent visit to a 
camp of the Union Saw Mill Company, Huttig, Ark., 
was U. L. Clark, of the Detroit Timber & Lumber 
Company, St. Louis, who was a guest of the occa 
sion. Both visitors noted with particular inter 
est that in various parts of the great plant were found 
men wearing enameled shoes. Of course there may be 
something of a fad about this, and probably is; but one 
can find probably twenty-five to fifty pairs of enameled 
shoes in regular service at the plant of the Union Saw 
Mill Company. Readers of the AMERICAN LUMBERMAN 
who recall early days around saw mills and the prevail- 
ing fashions at some of them today will appreciate this 
reference to the change in footwear as a new fashion 
in southern Arkansas. The only purpose in mentioning 
this here (of course it is not noticeable in the woods) 
is that it is an indication in a mild way of the greater 
prosperity which is unmistakeable. 

One feature about the town of Huttig will bear some 
mention. Every man, woman and child in the town has 
an identity with the Union Saw Mill Company; every 
lot and house in the community is owned by the com- 
pany. Many of the homes are comfortable and lux- 
urious and reut for good amounts. Hence there is lit- 
tle or no difficulty with that laboring element foreign 
to the men employed and regularly on the payrolls; 
of course these outsiders, if they so wish, may retire 
at any time and leave the community by early train, 
as they are not expected to occupy homes on the prop- 
erty belonging te the company any longer than they 
are comfortably employed in the performances of the 
labor connected therewith in some form. 





He Was Used to a Smaller Size. 

The late William THI. Bradley, of Tomahawk, Wis., 
made a trip to Tacoma back in 1886. In the hotel he 
chanced to meet some other tourists from the Badger 
State, who proposed to Mr. Bradley that he take them 
out to one of the mills and explain to them the intricacies 
of lumber manufacture. 

Mr. Bradley, or ‘‘Bill’’? Bradley, as he was known 
to his many friends, consented to act as guide, body 
guard and instructor and the party proceeded to the 
scene of operations. But once on the ground Mr. Brad- 
ley was strangely reticent. He watched the big logs, 
75 or 100 feet long and six feet in diameter, carried up 
to the saws without a word of comment until one of 
the others said: 

‘¢Well, Bill, what do you think of it?’’ 

Mr. Bradley gave one final chew to the bit of fir 
he had been mastieating, spat it out viciously and drawled 
out: ; 

‘‘Well, by gum, boys, I’ve been in the lumber busi 
ness all my life and thought I knew something about 
it, but I guess I’ve been handling hooppoles.’’ 
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A QUINTET OF BELATED LUMBER NEWS ITEMS OF EXCEPTIONAL INTEREST. 


Canadian Tariff Questions--A Hardwood Authority’s Opinions—Report on the Minnesota Reserve—Railroads and Car Equipment—Prepariug for a Big Event. 


LIGHT WANTED ON A LUMBER TARIFF POINT. 


During the meeting of the Indiana Retail Lumber 
Dealers’ Association a series of preambles and reso- 
lutions adopted by the Saginaw Valley Lumber Deal- 
ers’ Association relating to the duty on lumber im- 
ported into the United States was presented, with the 
request that similar or supporting action be taken by 
the Indiana retailers. 

Without entering into a discussion of the general 
subject attention should be called to certain of the 
preambles, as follows: 


WHEREAS, Manufacturers of white pine products in this 
country are dependent on the supply of Canadian white 
pine lumber, and 

WHEREAS, The present tariff on rough white pine lumber 
imported from Canada increases the cost of the rough 
material to a point where competition from Canadian manu 
facturers and = substitution of other and cheaper woods 
threaten the existence of the profitable) manufacture of 
white pine products. 


The degree of dependence on Canada white pine is 
comparative only, Canada white pine has been im- 
ported into this country in considerable quantities 
for fifty years and it is being imported in gradually 
increasing quantity. Its importation has always been 
au matter of convenience rather than of necessity. To 
he sure, if every one who once used white pine should 
insist on continuing its use, deeining it necessary to 
his business, the American supply would be entirely 
inadequate and Canada pine would be, in the strictest 
sense of the word, a necessity. But such is not the 
fact. Even under present timber conditions the white 
pine product of the United States is greater than that 
if Canada, though probably of lower average quality. 

The second ‘‘whereas’’ needs elucidation. It un- 
joubtedly is true that the present high price of white 
pine has led and still is leading to the substitution of 
ther and cheaper woods, thus threatening the exist 
nee of profitable manufacture of white pine products 
ind confining it to those who insist on producing from 
nothing but white pine; but how ‘‘competition from 
Canadian manufacturers’’ is increasing it is difficult to 
<ee, The duty on the rough Jumber is $2 a thousand 
feet, with an additional duty if it be dressed, tongued 
ind grooved; the duty on clapboards is $1.50 a thou- 
sand; the duty on miscellaneous manufactures of 
vhite pine not specially provided for, which would 
nelude sash and doors and practically all items re 
ferred to by the preamble, is 35 percent ad valorem. 
\s far as the tariff is concerned, therefore, the form 
if it admits rough lumber on more favorable terms 
han manufactured products, encourages rather than 
liscourages manipulation in this country and discour- 
ives manufacture further than sawing in Canada. 





HARDWOODS, FOREIGN AND AT HOME. 


William Wilms, vice president of the Paepcke-Leicht 
umber Company, favored the AMERICAN LUMBERMAN 
his week with one of his rare but greatly appreciated 
sits. Mr. Wilms is the man behind the gun in his 
ompany, spending the greater part of bis time in look 
ne after affairs at the many saw mills in the hard 
ood districts of the south which his company oper 
ites. In discussing the 1905 operations he said buyers 
ere slow to appreciate the effects of unfavorable log- 
sing conditions, the quarantine and other factors whicl 
nilitated against continuous operation of the hardwood 
ills in the south, and this possibly was the reason why 
uring some months the trade had been slow. The busi- 
ess of his company in 1905 was a recordbreaker. He 
tated that a large number of new hardwood plants were 
cing put in of which his company was instrumental in 
dding its share. The Paepcke-Leicht Lumber Com 
any is putting up a saw mill at Blytheville, Ark., to 
it hardwood, gum, .oak and ash. Said Mr. Wilms: 


Cottonwoed is scarce. ox beards are bringing S45 a 
mousand in Chicago and firsts and seconds are commanding 
“0 in Caire, which prices in a general way are satisfactory 
© all concerned. 

Relative to the low grades of lumber IT am convinced tha 
rices are restricted by competition. For instance, we can 
et for our southern product only within a certain distance 

the price of northern box material. and in a bread sense 
te user is watching the shifting panorama of prices and 
voods and selects that one which at the time it is used 

the cheapest. Of course some of the consumers stick to 
certain class of wood. Demand and prices thus far hay 
men satisfactory largely owing to the fact that usually 
muipetition between the woeds has been less vigorous than 
rmerly. 


Referring to the European situation he said: 


European trade is suffering from a variety of caus s 
loreigners have not in any way appreciated the condition ot 
airs in this country and apparently are unable to realize 
hat the market is going up: in fact buyers have not given 
ny credence to this general statement until they attempted 
'o place orders. Cottonwood is selling fer mere in this 
ountry than it is in Germany Many manufacturers, how 
ver, supply their foreign customers at oo loss rather than 
veak their connections. In this way they are endeavoring 
© forestall the effects of rainy days. 


In regard to settlement in the St. 


Francis valley 
Arkansas) district he said: 


We are selling our cutover lands rapidly. The settlers 
re coming in and taking up this land. building towns and 
<Iving the country an entirely different) complexion. We 


lave given jJhis matter a great deal of attention during 
he last few years and believe we have accomplished good 
vork 


Mr. Wilms furnished the AMERICAN LUMBERMAN with 


the present scale of values of cottonwood, oak and gum, 
f. o. b. Cairo: 

COTTON WoOoD 
Inch FAS or firsts and seconds S000 
FAS dimension, 6 to 12........ 
FAS dimension, 13 and up. 





Inch box boards, S to 12 

Inch bex boards, 13 to 17 ; . 10.00 

Inch No. 1 common. . 5S atone s P o> sae 

Inch No. 2 common. . ere ‘ : 14.50 
For 114,-inch add Si: 1's, $2: 2 inches over, S83 to the 


price of inch. 
PLAIN OAK, 


t. Seer ‘ $42.50 to $44.00 

No. 1) common. atom Sdeens ro ‘i 2.00 to SOLO 

No. 2 cOmmon....... rere eS Te a 18.00 

No. 3 common..... Le ee Tae 14.00 
QUARTERED WHITE OAK. 

Pa. Gubicess . $68.00 to STOL00 


No. 1 common 


: 12.00 to 45.00 
No. 2 common... 


22.00 to Zh.00 


No common 3.00 to 15.00 
GUM. 

Sf. 2&... Seer we wera ‘ eee rere 

Ey a ee eae ‘ oa 5 $09 erm wee 18.00 

ERGR COMMON FOR... 2c cc cccccccece mae ee 16.00 

Inch No, 1 common sap....... ve bie ab ae: ec 

inch Ne. 2 COMMON. .. 6.2 .<0 sews ies etal -beate fee 11.00 


Mr. Wilms will address the Hardwood Lumber Manu 
facturers’ Association of the United States at the Louis 
ville meeting upon the subject of the proposed endow- 
ment of a chair of forestry and lumbering at Yale. Mr. 
Wilms is one of the National Lumber Manufacturers’ 
Association committee having this matter in charge. 





EXPERT ON THE MINNESOTA RESERVE. 

WASHINGTON, D. C., Jan. 9—A report concerning 
the Minnesota national forest reserve, recently made to 
President Roosevelt at his request by John B. White, 
president of the Missouri Lumber & Mining Company, 
of Grandin, Mo., was made publie today by direction 
of the president. 

The reserve recently was assailed on the ground that 
the terms under which it was created worked grave in 
justice to the Indians. It was urged also that the land 
included in the reserve was better suited for agricul 
tural than for forestry purposes. The forest service 
has been attacked on the ground that its work in the 
supervision ct logging and the selection of seed trees 
was inefficient and predestined to failure. 


As to Swamp Lands. 

In his report Mr. White says: 

Tam of the opinion that it would be to the highest good 
net alone as a national policy but for the best interests of 
the state of Minnesota that the so called swamp lands 
Within this territory should become an integral part of this 
reservation: and if a resurvey, new examination and = cor 
rect classification be made of these lands under the Jireetion 
of the secretary of the interior I believe it will be proved 


to be advisable and that it will Le so recommended 

**As a result of this agitation,’* says the statement 
issued at the White House, ‘‘the president requested 
John B. White to make a personal investigation of the 
situation on the ground and to report the facts to him. 

Mr. White has had thirty-five vears’ experience in 
practical lumbering. He is general manager of the 
Missouri Lumber & Land Exchange Company, of Kan 
sas City, Mo., and one of the most prominent as well 
as one of the most farsighted of the great lumbermen 
of the United States. 


What He Investigated. 


Mr. White undertook the work assigned him by the 
president, who asked him particularly to investigate 
these points: 

First--In the creation of the reserve have the Indians 


been given a square deal? 





JOUN B. WHITE, OFF KANSAS CITY, MU. 


Second—-Is the character of the soil and its value for the 
production of timber such that the creation of the reserve 
is itself the best permanent use that could be made of the 
land? 

Third—Has the supervision of logging on the reserve by 
the forest service been effective, both in the avoidance of 
wasteful methods and in providing for a second crop? 


In response to these inquiries Mr. White replies af 
firmatively to each. The report is very elaborate, deal 
ing in detail with the propositions contronting those 
who established the reserve. As to the reserve itself Mr. 
White says: 


his reservation is fortunately located on the headwaters 
of the Mississippi river and the goverument has wisely 
built extensive dams to create reservoirs in Lake Winnibi 
voshish, Cass lake, Leech lake and other smaller lakes, to 
hold back the waters in the spring to prevent inundations 
and damage to the large farming area of the lower Mis 
sissippi. 

I consider this location a most fortunate selection as a 
hatlonal forest reserve to protect the headwaters of the 
Mississippi and to grow timber thereon and it is only to be 
regretted that the area cannot be greatly enlarged 


Mr. White says he visited some homestead settlements 
adjoining the reserve ‘‘but saw no evidence of pros 
perous farming. Their best crop seemed to be the jack 
pine they were cutting and hauling for fuel. 

‘*Assuming that the government intends to pay the 
Indian for the land in the forest reserve selection, as 
well as for 5 percent seed trees, and as he already has 
been well paid for damages by reason of the govern 
ment dams, there is every evidence that in the creation 
of this reserve the Indian has had a square deal.’?’ 
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LUMBERMEN BEFORE INTERSTATE COMMIS- 
SION. 


(Special telegram io the AMERICAN LUMBERMAN.) 


WASHINGTON, D. C., Jan. 11.—The hearing before the 
Interstate Commerce Commission instituted by the Na 
tional Wholesale Lumber Dealers’ Association in its con 
tention against various railroads opened today with a 
motion to consolidate the two cases at issue, as the 
interests are identical. After much opposition the mo 
tion prevailed. 

Attorney Ross represents the lumber association and 
has brought into the case the Philadelphia Wholesale 
Lumber Dealers’ Association, the Pittsburg Wholesale 
Lumber Dealers’ Association, the National Hardwood 
Lumber Association, the Northwestern Cedarmen’s As 
sociation and the lumber exchanges of Philadk Iphia and 
3altimore. Attorney Rich, who represents the various 
railroad interests, speaking for all the lines interested, 
made a statement to the effect that at a late hour last 
night representatives of the various roads concerned 
agreed to make an allowance of 500 pounds for stakes 
in the equipment of lumber carrying cars, as asked for 
by the complainants, and for this reason he asked that 
the case he dismissed on the ground that now 1 
for compfaint existed. This petition was the subject of 
a discussion which lasted practically all the morning, 
but it was disallowed by the commission. 


oO cause 


’ Railroad 
representatives claimed that the commission had now no 
jurisdiction, the case being reduced to the question of the 
proper equipment of cars by reason of the allowance 
made and necessarily brings in new features whicl 
counsel were not prepared to meet at the present hear 
ing. The protest to the cases being heard together the 
commission overruled, as the cases for all 
are identical, but both sides will be allowed to amend 
their complaints as new features may be developed. 
In spite of a strong and determined effort to gain 
time by postponement the hearing is under way. Com- 
plainant, the National Wholesale Lumber Dealers’ Asso 
ciation, opened in a clear, concise statement of its posi 
tion. Its first witness is Lewis Dill, president of the 
organization, who has been giving testimony, and cross 
examination by the defendants’ counsel is it 


i 1 progress. 


railroads 





FOR THE SOUTHWESTERN MEETING. 


\s previously announced in the AMERICA LU MBI 


MAN, the eighteenth annual meeting of the Southwestern 


Lumbermen’s Association will be held at the Midland 
hotel, Kansas City, Mo., January 23, 24 and 25. The 


t 


first session will convene Tuesday, January 23, at 2 
p. m., when the reports of the ofticers will be received, 
committees appointed and general business taken up. 
The second session will be on Wednesday morning fron 
10 o’clock until noon, the third session on Wednesday 


from 2 to 4 p. m. and the fourth session on Thursday 


at 10 o’elock, when election of officers will be held. 


Concessions in rates have been made by the railroads 
for the benefit of the ce legates from all points in Mis 
souri, Kansas, Oklahoma and Indian Territory. Where 
the one way rate to Kansas City is less than #3 the 
conveition rate will be one and one-third fare for the 
round trip and where the regular rate exceeds $3. the 
delegates may obtain a rate of one fare plus $1, the rates 
effective from January 19 to 29 on the certificate plan. 

Convention headquarters will be at the Midland hotel, 
where the rates are $1 2 day and upward, European 
plan. Arrangements have been made with the Cet tropo 
lis, the Densmore and the Victoria hotels to accomm 
date from 100 to 150 : 
on the American plan, 


guests at from $2 to S38 a day 
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THE EDITOR’S TRIP TO THE LAND OF THE MONTEZUMAS. 





Characteristics of the Mexican Capital—Oddities in Street Nomenclature—The Money of the Country—Com- 
position of the Stilwell Party of Tourists—American Vigor in a Mexican Lumber Manufac- 
turing Enterprise—Peculiarities of Mexican Laborers and Their Methods. 


XI.—At the Site of Ancient Tenochtitlan. 

UNNING at a rate of speed which 
indicated the high charae- 
ter of the road and equip- 





ment and the skill of the 
train crew of the Mexican 
National Lines, the party 


of pilgrims under the per- 
sonal charge ot President 
A. I. Stilwell, of the Kan- 
sas City, Orient & Mexican 
Railway Company, rode 
from Laredo, Tex., in com- 
fort to the city of Mexico, arriving there on the morn- 
ing of October 31, as recorded in the previous issue of 
the AMERICAN LUMBERMAN. Before arriving” in that 
city and during our stay there we were frequently met 
with the ‘*the City of Mexico is to the coun- 
try what Paris is to France,’’ and we found the com- 
prison a most apt To begin with, the Mexican 
in his national capital emulates the Parisian by living 
an out of door life and he has the advantage of the 
Frenchman in that summer comes as near being per- 
petual in the City of Mexico as can be said of any place. 
Then too the temperature is comparatively mild for a 
semitropical latitude. It ranges frem 35 to 90 Fahren- 
heit, but seldom falls below 60 or rises above 80 in the 
shade, the mean being between 60 and 70. 

The city has an area of more than twenty square miles 
its population, according to the census of 1900, 
was It is unquestionably the largest and finest 
city of Latin America and Humboldt, the great German 
traveler, early in the nineteenth century called it the 
‘‘handsomest capital in America.’? The principal 
streets are broad, well paved with asphalt, well kept 
and bordered with There is no 
dential distriet, so called; some of the handsomest homes 
are between business houses, and the prevailing archi- 
tecture, due to the mildness of the climate and the re- 
currence of carthquakes, is square, flat roofed buildings 


assertion 


one. 


and 


pe 
370,000. 


good sidewalks. resi- 


of two or three stories, built around courtyards open 
to the sky. 

The naming of the streets is peculiarly Mexican. 
Several years ago an effort was made by the city 


gsovernment to name all the streets extending east and 
extending north and south streets, 
one name to be given to a continuous thoroughfare. 
But this raised such opposition that the former names 
were restored. The principal business street is named 
Los Plat (the silversmiths) for two blocks and San 
Francisco for the next three. Among the peculiarities 
of names is the Mexican equivalent of ‘‘the Street of the 
Fifth of May,’’? commemorating the repulse of the 
French by the Mexicans at Puebla in 1862. Other peeu- 
lin names the street of the Holy Ghost, Jesus, 
Sanctified Virgin, Lost Child, Sorrow and Sad Indian. 
The chief architectural feature of the city is the 
cathedral, which greater area than any 
other church in the western hemisphere, in this respect 
surpassed by only two in the whole world—St. 
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Peter’s at Rome and the Spanish cathedral at Seville. 
This is on one side of the principal square, which is in 
the center of the city and is called Plaza Mayor de la 
Constitucion. On this square also is the national palace, 
for some time the official residence of the rulers of 
Mexico but now devoted to the executive department of 
the national government, including the president’s offices. 





A national capitol is in course of erection. Other prom- 
inent buildings are the National Academy and School 
of Fine Arts, founded in 1878, the National Library and 
the National Museum. 

The street car service of the city is excellent. It is 
an electric system covering the entire city and con- 
nected with suburban towns and is owned and operated 
by English capitalists, 

About half a mile west of the Plaza Mayor referred 
to is the Alameda, the largest and most beautiful park 
ot Mexico. It covers about forty acres and is adorned 
by magnificent trees and shrubbery. Leading from the 
Alameda is the Paseo de la Reformo, conceded to be one 
of the most beautiful avenues in the world. It is the 
fashionable afternoon drive and promenade. It is more 
than two miles long and is lined on each side by double 
rows of lofty trees. The paseo extends to the gates of 
Chapultepec, a rocky hight rising abruptly from the level 
of the surrounding plain and surmounted by a palace 
which is the summer home of the president in part 
and in part is devoted to the national military academy. 
From this point is obtained what is considered one of 
the most beautiful views in the world. In the park at 
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the base of the rock is a monument to the Mexican 
cadets who fell in 1847 while defending the hill from 
the assault ef the American army. As an indication of 
the good feeling existing between the local population 
and the American residents, on each American memo- 
rial day the Americans place flowers on this monument 
while the Mexieans perform the same service in the 
cemetery of the American soldiers who died during the 
American invasion. 

Surrounding the city are suburban points of unusual 
beauty. These afford an inexhaustible vista of the 
picturesque and unusual to the tourist. 

The City of Mexico is of course the commercial and 
industrial center of the republic and the principal center 
of transportation. Its manufactories are numerous and 
extensive, its banking institutions are large and of 
unusual wealth and seven great railways systems enter 
the capital city. 


XII.—The Coinage of Mexico. 


At Laredo there was a call by members of our party 
for Mexican money, as many desired to buy knicknacks, 
souvenirs and even to appease the innumerable beggars 
that line every possible vantage point in Mexican railway 
stations, clamoring for centavos as do the improvident 
of Great Britain for farthings, the peasantry of France 
for sous and the sons of Arabia for backsheesh. The 
monetary system of Mexico has undergone a more or 
less radical change since December, 1904, and this has 
led to some confusion not only among tourists but among 
the Mexicans themselves as to the purchasing value of 
Mexican coins. The theoretical unit of the monetary 
system of the United Mexican States is represented 
by 75 centigrams of pure gold and is denominated a 
peso, and the coinage is of the decimal system. The 
two gold coins under the new order of things are the 
ten pesos and the five pesos; of the silver coins there 
are four—one peso, 50 cents, 20 cents and 10 cents. 
There is a 5-cent nickel coin and of the bronze coins 
are two, representing 2 cents and 1 cent. The monetary 
laws of the United Mexican States under the new regu- 
lations treat the old coin somewhat liberally. Money 
current before the new monetary laws went into effect 
is by law legal tender for its face value. Gold coins 
of whatever denomination and the silver peso are un- 
limite legal tender. On the other coins the govern- 
ment places some restrictions as to their purchasing and 
debt discharging powers. Government regulations are 
in effect for the gradual withdrawal of the old coins, 
the laws concerning the new coins having gone into 
effect in May of last year. 


XIII.—The Personnel of the Visiting Party. 

In order that my readers, if they care to do so, may 
better follow the ramifications of this story and what we 
saw I have thought it best to print herewith the names 
of our party, by which will be created local interest in 
the various states and localities represented as to the 
excursion which otherwise might not be aroused. Pos- 
sibly the largest factor in the enjoyment of this trip— 
a factor which made it enjoyable beyond possible eriti- 
cism—was the personality of the party. Its constituents 
were all men of the highest standing in their various 
communities and in their lines of trade or profession— 
thoughtful, progressive men, gathered with charae- 
teristic intelligence by President Stilwell in selecting 
a party the members of which could appreciate what was 
to be unfolded for their appreciation. Each repre- 
sented almost the pinnacle of his trade or profession 
and there was not a ‘‘crank’’ in the party. Everyone 
made himself agreeable and without effort, for he had 
the codperation of everyone else. There were, of course, 
a few who unbended from their habitual dignity and 
were somewhat more boyish than others, and I will have 
something to say of their tricks and pranks in later 
chapters. ‘The party was composed of the following: 

“PILGRIMS” STILWELL TRAIN PARTY. 

New York City—S. 8S. McClure, publisher and editor Me- 
Clure’s Magazine; Nathaniel Niles, lawyer; L. H. Roberts, 
banker; Dunleyy Milbank, counselor-at-law; William II. 
Duval, Hianover building; Edgar Park, investment securi- 
ties; C. C. Schneider, consulting William J. 
president LBorden’s Condensed Milk Company; 
Charles If. Jones, jr., investment securities; Charles F. 
Quincey, president Railway Appliance Company; William 
Rabeock, American Fiscal Corporation; William Il. Me 
Cord, Post & McCord; William R. Maloney, jr., counselor 
at-law ; Robert W. Chapin, Chapin & Co.; John Martin, dry 
Gloversville, N. Y. 

Vhiladelphia, Pa.—Edward B. 
Limited; Thomas D. Stinson, 
throp Sargent, capitalist; A. J. 
Wood, Royal Insurance 
talist. 

Pittsburg, Pa.—James B. 
Steel Company; C. I. Shannon, real estate; W. M. 
Murdoch, Kerr & Co.; George E. McCague, vice president 
Iron City Trust Company; Ralph FE. Flinn, capitalist ; 
James C. Chaplin, vice president Colonial Trust Company ; 
KR. L. Scoville, R. LL. Seoville & Co.; John B. Jackson, 
banker; J. J. Donnell, banker. 

Beaver Falls, Pa.—Dr. Theodore P. Simpson, 1301 
avenue. 

Cleveland, Ohio—William C. Talmage, Talmage Manufac- 
turing Company ; George B. Denison, Denison, Prior & Co.: 
Frank A. Arter, retired, 701 New England building ; Charles 


engineer ; 


Rogers, 


goods, 
Showell, Showell & 
Union Club; 
Majors, capitalist ; 
Company; J. W. Campbell, 


Fryer, 
Win 

B. 
capi 


League 


Iron & 
Kerr, 


Oliver, president Oliver 


Sixth 


K. Arter, Smith, Taft & Arter. 
Dayton, Ohio—E. J. Barney, president Dayton Manufac- 
turing Company; J. Kirby, jr., general manager Dayton 


Company; 8S. H. Karr, 
Plotner, capitalist; Charles B. 
Gummin, Rike Dry Goods 
McCrea & Thresher; F. T. 


Manufacturing 
Be, Bi A. 
Robert T. 
Thresher, 


attorney-at-law ; 
capitalist ; 

Company; B. B. 
Tluffman, 


Clegg, 


president 
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Davis Sewing Machine Company; John W. Stoddard, Stod- 
dard Manufacturing Company. 
St. Louis, Mo.—B. F. MWobart, IHobart-Lee Tie Company : 
Ek. L. Adreon, southwestern Westinghouse Air Brake 
Company; Zach W. Tinker, Columbia Brewing Company. 
Kansas City, Mo.—William C. Off, Abundance Mining & 
Milling Company; Dr. James E. Logan, breeder of Here- 
ford cattle; Hal Gaylord, general manager Kansas City 
Journal; A. E. Stilwell, president Kansas City, Mexico & 
Orient Railway Company: E. Dickinson, vice president and 
. general manager K. C., M. & O. R'y Co.; W. W. Sylvester, 
vice president K. C., M. & O. R’y Co.; J. MeD. Trimble, 
general counsel K. C., M. & O. R’y Co.; D. J. Haff, counsel 


agent 
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for Mexico, K. C., M. & O. R’y Co.; M. V. Watson, vice 
president United States & Mexican Trust Company; Law- 
rence V. Guild, secretary to vice president K. C., M. & O. 
R'y Co. 

sosten, Mass.—-H. D. Corey, Corey, Milliken & Co.; L. H. 
Williams, capitalist; Charles Hayden, Hayden, Stone & Co. ; 


Samuel Bernhardt, United States investor. 


Watertown, N. Y.—George S. Parker, cashier Union Na- 
tional bank. 

Nebraska—Charles IF. McGrew, vice president Omaha Na- 
tional bank, Omaha; C. H. Brown, Omaha National bank, 
Omaha; A. Bear, M. D., vice president Norfolk National 
bank, Norfolk; C. E. Burnham, president Norfolk National 
bank, Norfolk; C. <A. Johnson, president Nebraska Na 
tional bank, Norfolk; Frank Curie, stockgrower, Crawford ; 
(. F. Coffee, stockgrower, Chadron; FE. C. Harris, president 


First National bank, 
Wisconsin—lIf. C. 
vert 


Chadron. 

Putnam, lumberman, 
Spensely, banker, Monroe Voint ; 
Davis & Co., Oshkosh. 

Indiana-——-A. KR. ifolliday. engineer maintenance of 
Pennsylvania lines, Indianapolis; I. C. Elston, 
EIston National bank, Crawfordsville. 

INinois—J. KE. Defebaugh, editor AMERICAN 
Chicago. 

Wyoming 
Cheyenne. 

Kansas--I*. FE. 
Mexican Trust Company in 

Texas—J. W. Malcolmson, 

Iingland—G. I). Nevile 


Kau 
Luther Davis, 


Claire; Cal 
Luther 


way 
president 
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IIon. B. B. Brooks, governor of Wyoming, 


Grimes, representative United 
Kansas, Topeka. 

mining engineer, El 
Wyatt, mining 


States & 


Paso. 
engineer, London. 


XIV.—Mexican Enterprise Under ‘‘Gringo’’ Manage- 


ment. 
I called at the office of the Mexican Lumber Com 
pany, one of the most important in its line in the 


republic and which was reorganized last summer by the 
purchase of the interests of Charles Clegg and H. N. 
Wolford by J. J. Movland and George Hl. Copeland, re- 
spectively president and vice president, and who, with 
Kk. M. Durfee, secretary and treasurer, constitute the 
official force of the company. This concern originally 
was ineorporated in November, 1899, by the Messrs. 
Mordeau and others who held a contract for the ex- 
ploitation of a tract of timber in which Charles Clegg, 
ot the City Railway Company, also was interested, 
Mr. Clegg having some time prior to that date come 


to Mexico from New Orleans. Mr. Copeland, whose 


training in the lumber business was secured in Ala- 
bama, is the manager of the business, and Mr. Dur- 


fee also is from the States, he having had a training 
in the lumber business in Oregon. He has been with 
the company for two years, part of the time in charge 
of its camps in the state of Mexico. 

The company started to cut timber in Talahuaca, on 
the National railway. It built a narrow gage road 
out into the timber and erected a saw mill with average 
daily capacity of 80,000 feet. Pine is the native wood. 
\ planing mill was erected in addition to the saw mill 
so that timber could be prepared for the yard and for 
building purposes right at the stump. The plan of the 
company from the beginning has been to take such ma- 
terial as was wanted for its city vards direct to that 
repository and to sell the other, shipping direct as 
fast as possible from the mills. In addition to the 
planing mill a box factory is in operation. At the yard 
the company was selling dimension at about $25, with 
that figure for anything up to 12x12-20 feet; finish 
sells for abcut $35, flooring for $30. 

Something like 2,000,000 feet of Jumber was in 
stock at the city vard mentioned. In the vard I noticed 
What were called vegas—hewn timbers. The lumber 
is nearly all of short lengths; 84-inch is the standard 
size. The standard of Mexican lumber up to 
about six or eight years ago were a series of widths 
such as 6-4 and 8-4 inches thiek by 13 and 17 inches 
wide. Ninety percent was sold in these widths. Evi- 
dently the cutting of these short lengths is due to the 
fact that originally the saw mill business was largely 
onducted through the medium of the whip saw. I 
lid not learn when the first saw mill in Mexico was 
ereeted, 

Building 
‘verything 


$1zes 


is active and a good demand 
that the company produces. 


prevails for 
The city is 


growing rapidly and is noticeably larger than it was 
two years ago. The company had a little imported 
lumber in its yards, but 90 percent of its stock was 
from its Mexican mills and most of it in three lengths. 

The original timber concession which the Mexican 
Lumber Company had is being cut out rapidly, but the 
company is about to establish operations at another 
point on the Mexican Central, or near it, on a new 
concession. This will give it control of several hun- 
dred million feet. Its plant will be 300 miles north of 


the city of Mexico on the line of the Mexican Central. 


railway. The Mexican Lumber Company’s lumber road 
extends west from the station of Ixtlahauca, on the 
narrow gage line of the Mexican National road, and 
last year was extended about twelve kilometers, giving 
it a total length of nearly forty kilometers. The new 
concession includes some of the finest forest growth in 
Mexico. 
XV.—The Mexican Laborer. 

The Mexican Lumber Company has enough labor as 
to quantity but it is not of the best kind. All the 
places requiring skill in connection with the conduct 
of a lumber yard, planing mill, saw mill and the office 
are filled by lumbermen from the States or natives 
who have been trained thoroughly. The Mexican 
laborer seldom gives thoroughly satisfactory work. 
As long as everything apparently goes all right with 
these people they are happy and contented and with 
little ambition beyond the acquisition of a few luxuries 
like necessary food, a scanty requirement in the way 


of raiment and some necessities like capital sufficient 
for cock fighting and pulque drinking and an occa- 


sional contribution of the smallest acceptable character 
to the church. The Mexican peon lives today with 
little regard or ambition for the morrow, satisfied if he 
can have a place to sleep and sufficient material for 
cigarettes of his own manufacture, enough raiment to 
keep free from the clutches of the rurales and enough 
money with which to back his own game cock, when 
he is affluent enough to possess one; otherwise to back 
that of his friend Pedro or Maria—the latter 
usually a low browed, villainous looking rascal whose 
cognomen sounds blasphemous to anyone unacquainted 
with baptismal practices in Latin America. He is con- 
tent with an average wage for his saw mill work of 
about 35 cents a day, but other expenses than 
offset this apparently economic item. 

The cost of oil, machinery, feed, transportation ete. 
raises the eost of lumber materially, The price for feed 


Jesus 


more 

















BALDWIN LOCOMOTIVE 
THE MEXICAN 


ON THE 
LUMBER 


LOGGING ROAD OF 
COMPANY. 


is about 200 percent above that charged for similar food 
stuffs for animals in the States. The market values of 
cattle, mules and harness and their maintenance more 
than balance the cheap labor. And it takes three men 
in Mexico to do what one man would accomplish in a 
saw mill in the States. In a small saw mill that I 
visited which has a capacity of 20,000 feet a day four 
men were rolling logs, three were on the carriage, three 
offbearers, two men on the lumber ear carrying lumber 
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away from the mill, one edger man, one trimmer, one 
fireman, eighteen men piling lumber in dry kiln yards 
and a number of others sitting around, smoking cigar- 
ettes, with apparently no other purpose than that of 
killing time. 


This condition in labor was worse a deeade ago 
than today and still worse two decades ago, the 


progressive improvement being due to a small influx 


of American labor with American vim and its influ- 
ence upon the native labor. The same influence in 
time will arouse the native of the land of majana 
to something approximating the value of northern 
labor. 


XVI.—Mexican Laborers at Work. 


Conditions in Mexico and their influence upon the 
manufacture of lumber have changed somewhat in the 
last ten years. Formerly all the buildings were one 
or two stories in hight, now business blocks run up 
from four to seven stories; even the government in 
its new buildings has adopted the plan of going well 
up into the air. Formerly the floors of the buildings 
were made of cement or tile; now yellow pine, oak and 


maple are used. The native lumber in Mexico does 
not last when put into flooring or in places where 


dampness accumulates, or if it is so used after two 
or three years it will require replacing. The same 
may be said of the material for ties for the railroads 
to a considerable extent; hence the bulk of rail- 
way material used by the Mexican Central and the 
Mexican National and the other great roads was im- 
ported from Texas and Louisiana. This importation 
amounts to thousands of cars a year, 

It costs from 18 to 20 percent more to run a retail 
business in the city of Mexico than it does to operate 
a retail lumber yard in the United States, largely 
because of the number of men necessary to do the 
work. As suggested elsewhere, three Mexican laborers 
are required to accomplish the same results as those 
shown by the average American laborer. 

Another feature of this matter is that in places of 
trust one after another of the laborers are employed to 
look after people under them and they have to have a 
check on everything. Every piece of lumber that goes 


such 


out of the vard is counted. Both in and out of the 
yard is this course pursued. The lumber is counted 
to the teamster and a receipt is taken from him. I will 


relate an instance of how matters go where they are 
allowed to run at About four months ago, 
Saturday afternoon, a mule, cart, harness and 
of lumber were stolen from a well known retail 
lumber firm in the city. The teamster left the yard at 
4 p. m. and missing ever since, notwith- 
standing the fact that all ordinary methods were used 
to apprehend him. The presumption is that he sold the 
load of wood somewhere, then sold the cart and ulti- 
mately the mule. The instance shows how necessary 
it is to keep a check on the help, for the natives all 
look alike and the man who stole the cart might turn 
up the next week and ask for a job and possibly get it, 
as it would be searcely possible to identify him. 

Teamsters get about 80 cents (Mexican) a day, 40 
cents in United States money. Yardmen get 75 cents, 
Mexican; clerks, bookkeepers and factory men of 
course command comparatively good pay, they 
employ more or less skill in their work. I have noticed 
some peons at work in the yard, however, who were 
apparently doing a great deal of work. Their physi- 
eal possibilities are extraordinary. They do not con- 
sider it any particular task to carry 100 feet of oak on 
their backs across a lumber yard, 


loose ends. 
one 
load 


has been 
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Next week’s issue of the AMERICAN LUMBERMAN will 
present similar contributions of observations upon Mexi- 
can commercial, political and social life. J. E. D. 
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FOURTH ANNUAL MEETING OF WESTERN RETAILERS. 


Good Percentage of Attendance—Two Terse but Comprehensive Official Addresses—Satisfactory Conditions 
Outlined—Appointments of Committees—A Nebraskan’s Views of Association Methods— 


Theater Party and a Banquet Tendered by Denver Wholesalers. 


Denver, CoLo., Jan. 1l.—After a vear of great pros- 
perity the Colorado & Wyoming Retail Lumber Deal 
ers’? Association finds itself in excellent condition and 
the annual meeting was attended largely.  ‘* Pop”? 
Hemenway, the much beloved secretary of the associa 
tion, had made complete arrangements for the gather 
ing. It was called to order in the ball room of the 
Adams hotel at 10 o’eloeck a, m. January 9. The roll- 
call showed this attendance: 


Those Present at the Opening. 


}. k. Remy. Grand Junction. I. T. McAllister, Boulder. 


Larry Maroney. Cripple Creek. W. J. Warren. Fort Morgan. 
I. W. Elurlbut, Central City. William Mayher, Greeley. 
e. AL Black. Fort Collins. ©. O. Russell, Greeley. 

©. A. Cramer. Monte Vista. S. L. Smith, Leadville. 

J. FT. Wallace, Center. ID. ¢. Tvonovan, Longmont. 


Rk. W. English, Denver. ©. A. Cramer, Monte Vista. 
Hl. Hf. Hemenway, Colorado Roscoe McKune, Monte Vista. 


Springs. Rk. W. English, Ordway. 
If. A. Gibson, Akron. Kk. M. Hayward. Sterling. 
Harry Koch, Aspen. George C. Hill, Cripple Creek. 
Fred) Crissey, Colorado W. E. Corbin, Fort Collins. 
Springs. i. P. Gutschall, Durango. 


Among those present from outside the state were 
Hf. Larson, of Rawlins, Wyvo.; A. M. Cox, H. E. Bar- 
nett, MeCook, and Bird Critehfield, Lincoln, Neb. 


the President’s Address. 

Following the reading of the minutes of the midsum- 
mer meeting President I. 'T. MeAllister read his annual 
address, as follows, supplementing it with a few gen- 
eral remarks: 

It is with much pleasure that [ arise to address you at 
this time, but as you well know | am a very poor orator 
and therefore you will not expect much from me. I -shall 
not take up much of your time, but will touch a few 
points wherein I think the convention should) take some 
action. 

First of all I wish to thank our—I might say beloved 
'y, LL. If. Hemenway, for the pleasant relations that 
have existed between us during the past year. I have al- 
ways found him ready to assist me in my duties as presi 
dent of this association. Also to the other official members 
of the board for the courtesies they have extended to me 
during the past year. I wish to congratulate the members 
of the association for the success that has been attained 
during the year. Our membership has been increased, I 
think, as much as in former years and, while we have lost 
a few members, this is to be expected as there are several 
reasons for members dropping out. Some of them go out of 
the lumber business and a few drop out for reasons known 
only to themselves, but. regardless of these changes, om 
association is increasing each year and T am satisfied by my 
experience in the past year that our influence as an asso 
ciation is increasing faster than is our membership. — I 
have received answers to a great many letters during the 
vear from all parts of the country and T can see that we 
are becoming known more and more each year, and while 
we cannot always accomplish just what we wish to at the 
time we wish, vet I think our association is stronger today 
than ever before and that all we need do in the future is 
to press on in this good way and we will find that) the 
results will be gratifying. 





Regarding Reform in Representation. 

I wish at this time to call the attention of the members 
to a few changes that [| think ought to be made in our 
bylaws. In regard to the election of our thirteen directors 
I think it would help us and be more satisfactory to the 
membership and it may be a help to our association if, after 
electing one or two members at large our secretary and 
perhaps one other --we should then give one member to Wy 
oming and also one to New Mexico; then I would divide 
Colorado into three districts, one to include all territory 
north and east of Denver. one to inelude the mountain 
section including perhaps Canon City, Florence and perhaps 
some ether towns, and one to include the remainder of the 
state, taking all south of Denver. This arrangement will 
he sure te get a fair representation from all parts of the 
territory represented in our association and [ think would 
be much more satisfactory than our present method, whereby 
we are liable to get the board of directors bunched up. 
rhis I am well aware has caused some friction in the past. 


For Rotation in Office. 


I would also advise that no member should serve as 
president more than one year—that a change should be 
made at each annual election. We now have a_ large 
membership composed of intelligent men and as this office 
is considered a compliment I think it should be passed 
around. This rule might apply with profit to other official 
positions in our association. 

Later on in the meeting [ may have other suggestions 
to make and T hope you will at all times act for the ad 
vancement of the association. In retiring from my present 
official capacity in the association | wish to again thank 
one and all for the favors received in the past and if I 
have done anything to increase its influence T am glad of 
it and if T have committed any errors IT hope you will 
remember that to err is human and to give me the benefit 
of all the doubts. for I will say that during the past_ thir 
teen years that I have in some way been connected in an 
official capacity with the association I have always tried 
to give it the best service in my power. In stepping down 
I wish to say that it is my desire not to have my name 
used in any official capacity for some time, knowing as I do 
that many others in the association are as well if not better 
quatitied to fill all the positions of responsibility than myself 
and also believing that such positions should be passed 
around At the same time I do not wish to have you think 
that I have lost interest in the association, but I will ever 
be ready to do anything in my power to advance its in 
terests 

The Secretary’s Report. 

The reports of Secretary and Treasurer Hemenway 
showed the association’s finances to be in excellent 
shape. His reports were as follows: 

At this. the fourth annual ef the Colorado & Wyoming 
Lumber Dealers’ Association and the thirteenth annual 
of organized association work in’ Colorado, [> must) con 
gratulate you on our suecess as an association. 

From a small organization of fifty-nine members at the 
eighth annual, in 1900, after eight years’ struggle to 
build up a strong and permanent one, we now have mem- 
bers of about 75 percent of the dealers in our territory. 








»! note by referring to the records that only twenty-eight 

or the fifty-nine of 1900) still are members. The remain- 
ing thirty-one either sold out or left the state. I think 
our growth remarkable and very encouraging. 

Owing to unfortunate labor troubles for two years all 
branches of trade suffered seriously, lumber with the rest. 
But during the past venr there has been a steady improve 
ment and indications now are that this year our’ trade 
will resume its normal condition. 

So much has been written, so many addresses and = pa- 
pers delivered and published in our lumber press, as to 
the object. ends and benetits of associations I deem it not 
necessary for me to make any argument in favor of them 
at this time. You all must know of their material uses 
and results. 

Friction between members and infractions of our rules 
by manufacturers and wholesalers will occur as long 
as the world shall exist. but these isolated cases are soon 
settled and forgotten. Of one thing I am sure, that for 
the interest of each individual dealer we must keep intact 
our association. 

My report for the year of the details of our doings will 
include our midsummer convention of last June. It has 
been a somewhat strenuous year for your secretary, taking 
most of his time for correspondence, necessarily large for 
so small an association. 

Very many reports were received of irregular shipments 
and violations of association ethics, most of which have 
been settled, but a few will be referred to the directors 
for their action and settlement. 

Two meetings of the bureau of information have been held 
at Chicago during the year—one in May and one in De- 
cember—at which your secretary was present, and details 
of their doings will be presented at our executive session. 

At our midsummer meeting, in June, we had the pleasure 
of receiving the Nebraska excursionists who were return 
ing from the coast and had an enjoyable reunion with 
members of our sister association, as all can testify who 
were present. 

I regret to have to announce the death of one of our 
oldest members, one who seldom was absent from our 
meetings and an earnest worker in association principles. 
I refer to L. M. Butts, of Akron, Col... who died October 
25, 1905. Your secretary suggests that a committee be 
appointed to present suitable resolutions. 





Your treasurer submits the following financial report for 
the year commencing February 16, 1905, and ending 
January ‘), 1906: 

Balance on hand February 16, 1905..8 202.09 
July 5—Donation by Denver association 100.00 
For dues paid by 112 members...... 1,120.00 





09 
CONTRA, 
Paid out during year, 1 items......$1,543.64 
See statement for detail. 
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$1,422.00 

Twenty delinquent members owe dues for 1905: ten of 

same accounts just due. Nineteen members dropped = out 

during last year. Most of them sold out and but one paid 

dues tor 1905. I am pleased to report that we have re 
ceived thirty new members since our last annual. 





Committee Appointments. 


President McAllister announced the following com- 
mittees: 

Board of audit-—-O. ©. Russell, Greeley ; 
Cripple Creek; J. VP. Rice, Ouray. 

Constitution and bylaws——-E. W. Ilurlbut, Central City ; 
©. A. Cramer, Monte Vista: R. W. English, Denver. 

Resolutions—Messrs. Rice, Ouray; Wallace, Center, and 
If. Larson, Rawlins. 


TUESDAY AFTERNOON’S SESSION. 


At the afternoon session the principal topic of dis- 
cussion followed a paper presented by Bird Critch- 
field, secretary of the Nebraska Lumbermen’‘s Associa 
ition. The discussion was general. Mr. Critchfield’s 
paper was as follows: 


(George C. Lill, 


The Nebraska Secretary’s Paper. 


Much do I regret my inability to interest you in a short 
talk on the subject assigned to me without referring to a 
paper, but be assured that it will be as embarrassing to 
me as it will be to you if what I have to say is not 
appreciated. 

This is the season of the year when regular yearly meet- 
ings of the lumber associations are held and it is safe to 
say that almost every lumber dealer will think over all 
the reasons why he should, and why he should not be a 
member of a lumber dealers’ association. ‘The main ques 
tions, and the ones which come most nearly touching the 
average retailers’ heart, are, Toes it pay? What is the 
benefit * 

We have only to ask the wholesaler or manufacturer what 
attention he is paying to the membership list of the asso 
ciation to be convinced that to be a member is worth many 
times what it costs. 

We are sure that your secretary is too modest to do the 
like, but we must acknowledge our guilt of replying to ‘a 
manufacturer’s inquiry as to whether we had a member 
ef our association in a certain town by saying “No; go 
after his scalp.” 





Field for Scalping. 


In cases of this kind, where there are towns with no 
members of the association, the wholesalers and manufac- 
turers are at perfect liberty to get in their work and they 
often do so. Such dealers should not blame the associa- 
tion if a wholesaler sells a car of lumber to one of their 
customers. It is of no fault of the association or the 
officers thereof. It must be admitted, however, that the 
true ethics of the trade as carried out by the retail lumber 
dealers’ association and as recognized and reciprocated by 
the wholesalers and manufacturers are the prime cause of 
the possible existence of the average single vard dealer. 

It has been well said that were it not for the retail 
lumber dealers’ association the average retailer with a 
single yard would be compelled to go out of business and 
that only such line yard concerns could exist as are able 
to own mills. In the absence of organization among the 
retail trade the manufacturers’ associations would be able 
to dictate the policy of trade from the stump to the con 
sumer, 

Competitors are Human. 

lid you ever stop to think for one moment that your 
competitor is only human and probably is the head of a 
bright little family like your own and subject to the same 
mistakes and apparent shortcomings that you are, and that 


if an opportunity was given for both to stick your feet 
under the same table all trouble would disappear? Did 
you ever know a retailer who would not cut a bill if he 
thought he could sell it in the territory of his competitor with 
whom he had never met and had no business acquaintance % 
Did you ever hear of a dealer who would not retaliate for 
such treatment by cutting a price on the next bill that 
came up from his neighbor's territory? This is human 
nature and there is only one prescription that will cure. 
Go to Dr. Hemenway and he will roll up a powder which 
must be taken at each session of the association; it will 
be labeled “Get acquainted,’ and this must be followed at 
regular intervals with large doses of “talk it over.” 

Before the days of association the forming of acquaint 
ance with competitors would not have been considered of 
much service, but experience has taught the association man 
that this getting acquainted with one’s competitor is one 
of the strongest points in association work. In fact, this 
is the foundation upon which all other association benefits 
are built. 

After this comes the exchanging of ideas, which comprises 
the talking over of the methods of doing business by the 
different members present. This takes in ideas in sales 
manship, collections, where to buy ete. Dealers may think 
they know where to buy to the best advantage and yet 
something may come up at the association meeting that 
will prove to them that there are points about buying 
that have never occurred to them before. P 


Inducements to Attend Unwise. 


It may be said to be one of the mistakes of association 
work that so much inducement outside of the real work 
of the convention is offered to get the dealers to be pres 
ent. The benefits to be derived from the coming together 
of men engaged in one line of business ought to be enough 
to make them desire to come without having to offer extra 
inducements in order to get them to attend these meetings. 

One of the bad features of the retail associations is the 
fact that so many of the members come to the town where 
the meeting is held, join in the handshaking in the ro 
tunda of the hotel but never think of attending the meet 
ings. ‘They have come io the meeting place for several dif 
ferent reasons: some because the cheap fare has permitted 
them to come to town and they have taken this time to enjoy 
their annual yacation;: others wanted to see if they could 
buy a few cars of lumber, and still others come because the 
wite wanted to do a little shopping. It is to be hoped that 
the time will come when the real incentive for the retail 
lumberman to attend the meeting of his association will be 
because he wants to help to transact the business of the 
association, and he will realize that the annuai meetings of 
his association are gotten up in the interest of his business 
and not because he needs an outing. 

Another and very important good reason for the existence 
ot an association throughout the middle west is the advan 
tage we, as retailers, get in obtaining good insurance for 
vbout one-half of what it costs us in the old line insurance 
companies. 

lifteen years’ experience of the Retail Lumbermen’s Insur 
ance Association of Minneapolis, Minn., has proven the fact 
that insurance confined to the retail lumber yard costs less 
than 50 cents per $100 insurance, annually. 

These with many other good reasons which can be given 
should interest every retail dealer in your growing state of 
Colorado in becoming a member of this association. Put your 
shoulders to the wheel and do not be content with being 
merely a nominal member Lut be an active member, wide 
awake to everything that is going on in the work. 

Act wisely on every item of information given out to you 
from the officers of your association and a successful carry 
ing out of the true ethies of the trade is assured. 









The evening of the first day was given over to enter 
tainment. At 6 o’elock the delegates and their ladies 
were entertained at a banquet served by the Savoy 
hotel, the newest and handsomest in the city. It was 
tendered by the wholesale dealers of the city and 
John MePhee, of Denver, presided as toastmaster. It 
was an enjoyable occasion, but the speeches were lim 
ited owing to the fact that a big theater party had 
been arranged at the Orpheum vaudeville house, which 
the entire party attended. [Report of the coneluding 
sessions will appear in the LUMBERMAN of January 20- 
EDIror. | 

BPAPAPAA OOOO 


CONCATENATION AT INDIANAPOLIS, 
JANUARY 10. 


A lively concatenation of ILoo-Hoo was held in the ordi 
nary of the Dennison hotel Wednesday evening, January 
10, under the auspices of George D. Sisson, Vicegerent Snark 
for northern Indiana. ‘There were thirteen candidates, an 
especially unlucky number, but the thirteenth man. who 
happened to be Ilarry Lastman McCormick, of the Adams- 





all, as he received the degree in most ample form, ‘The 
list of officers was as follows: 


Snark—H. A. Dana. 

Senior Iloo-Hoo—L. Kk, Fuller. 
Junior Hoo-Hoo—Irvine McCauley 
Bojum—tIra A. Thompson. 
Scrivenoter—W. VP. Ilubbard. 
Jabberwock— Alexander Hamilton 
Custocatian—E. F. Tindolph 
Arcanoper—C. H. Fisher. 
Gurdon—John Cooper. 

The candidates were: 


Edward Stuart O'Hara, Anson-Hixon Sash & Door Co., 
Indianapolis, 

Walter Mick Anderson, Brazil Lumber Co.. Brazil. 

Robert Ora Jackson, George I). Sisson Lumber Co., Ind’an 
apolis. 

John Patterson Steele, R. A. Hooton & Co., Terre Haute 

Louis Davis Walker, West Terre Haute Lumber Co., West 
Terre Haute. 

ITarry Lastman McCormick, Adams-Carr Company, Indian 
apolis. 

Robert Burton McNeill, R. B. MeNeill & Co., Brazil. 

William Lee Thomas, McNeill & Thomas, Brazil. 

William Roscoe Willett, Stotz Lumber Co., Louisville. 
Ky. 

James Casper Snapp, Oaktown. 

Frank Dasher Tindolph, South Indiana Lumber Co., Mar 
tinsville. 

Joseph Nonsuch Shaw, Southern Product Co., Indianapo 





lis. 
Charles Brady Hooton, Hooton Bros., Danville, Ill. 
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REALM OF THE RETAILER. 


Saley in a Southeastern Kansas Town Statistics of Line Yard Trade of the State—Where Some Line Yard Men Were Gradu- 
ated - Important Lumber Enterprises of Wichita—A Fair Commission Lumber Woman—lInclosed Shed Comparisons. 


A Thriving City of Kansas. 

On my way to the territories and Texas I was once 
before in Wichita, but was unable to tell when it was. 
When at home my best girl is my almanac of the -past 
and when away from home, so far as time is concerned, 
[ run wild, without a sail or rudder. There was an 
event, however, that would serve as a milestone, as a few 
days before visiting the city Carrie Nation had opened 
her smashing campaign by hurling a stone through a 
painting and another through a large mirror in the 
barroom of the Carey, one of the leading hotels of the 
town, and here I asked how long ago it was that Mrs. 
Nation raided the place and was told that it was five 
years. Then the man behind the bar brought from 
beneath it a stone as large as your fist, one of the two 
that the woman used as a weapon against the foe she 
vas fighting. The lid has never been on in Wichita, 





H. W. DARLING, OF WICHITA, KAN. 


ie city authorities permitting at present the running 
f twenty-one bars. Here is a fact that may or may 
have a bearing on the prohibition proposition— 
depends on the way in which you look at it: Ina 
Kansas town in which the lid is on I saw more drunken 
en in one day that I have seen in the towns visited 
which the lids are off—Pittsburg, Atchison and 
\Vichita—ineluding two months’ travel in Missouri, sev- 
| days of that time having been spent in St. Louis 
d Kansas City. Among the drunken men seen in that 
rticular town were two pairs who met face to face 
the main street in broad midday and who staggered 
d wiggled one way and the other before they dis- 
vered that the street was wide enough for them to 
ss. This may have been an unusual occurrence—I 
ertainly hope it was. 
During those five years Wichita has literally jumped. 
he secretary of the Chamber of Commerce says it is 
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the morning star of the state. I know little about the 
commercial importance of Kansas City, Kan., but as 
that town is kind of a hybrid anyhow—an overflow 
of Kansas City, Mo.—I do not know where the fairness 
would come in were it compared with any other city 
of the state. With the use of wisdom all around there 
would have been no Kansas City, Kan., with only a 
river to separate it from Kansas City, Mo. If the 
name had remained Wyandotte, as it once was, it ap- 
pears to the man up a tree it would have been a great 
improvement. What if Hoboken, just across the river 
from New York, were named New York? Or Covington, 
across the Ohio from Cincinnati, was also named Cin- 
cinnati? Or Windsor, across the Detroit river from 
Detroit, was called Detroit? Would you say it was 
such wisdom as Solomon dispensed, or a case of idiocy? 
You would say that some fool had got in his work. I 
should like to see the shape of the head of the man 
whv led the movement to change the name of Wyandotte 
to Kansas City. 

Wichita has a population of 33,000. The deposits in 
her banks amount to $7,000,000, with weekly bank 
clearings of more than $1,000,000. The jobbing trade 
exceeds $12,000,000 annually. So many cattle and hogs 
are handled at the stock yards that some mathematician 
has figured it out that if placed nose to tail they would 
reach from Wichita to the milky way. The packing 
houses employ 800 hands. The capacity of the flour 
mills is 1,800 barrels daily. The city has five railway 
systems and four collegiate i institutions. Rents are high, 
with no vacant houses or business places. A lumberman 
pays $35 a month for a house that with the lot cost 
$3,506. Business and office buildings are going up and 
the hight of some of them will suggest the skyscrapers 
of the more pretentious cities. The Simmons Hardware 
Company, of St. Louis, the largest organization of the 
kind in the world, has chosen Wichita as a point of 
distrikution and is erecting an immense warehouse. On 
the principal business street lots have sold as high as 
$1,000 a front foot. The town will strike the visitor 
as progressive to an intensified degree, with a faith in 
it by every resident that is as big as the Rockies. Say 
to a citizen of Wichita that in a few short years she 
will fail to pass Topeka in population and he would 
smile in derision. Back in the ’80s the life was boomed 
out of the town and it despises the very name of a 
boomer. Yet let us keep an eye on the day and date. 
The drills are sounding the surface of the earth in the 
vicinity of Wichita for oil and gas, and if gas should be 
found the growth of the city would be one of the 
miracles of the times. It might be called some other 
name than boom, but it certainly would soar high. The 
business men of Wichita are hung on a hair trigger 
and in the event of striking gas I can imagine how they 
would would spit on their hands and wade in. 


As a Lumber Center. 


One would not naturally look for an inland town of 
the size of this one to be much of a lumber center. In 
this regard I feel sure that Wichita is a recordbreaker, 
as I am confident it would bother you to name another 
town of a like size in which the lumber business is so 
extensive and diversified. Of course from some little 
mill town down in the woods. of the south more lumber 
is shipped than is sold in this city, but that is another 


story. There are 12,000 cars, or 200,000,000 feet, sold 
at wholesale in Wichita every twelve months. How many 
line yards are represented here I don’t know; estimates 
vary. Tom Arnold, who generally knows things, says 
that the number is 203. Another lumberman after 
figuring a little gave me an estimate of 175. Still 
another said 160, or a little over. At this point I know 
what you are thinking. ‘‘On the ground, as you were, 
if you wanted to know how many line yards were repre- 
sented why didn’t you find out?’’ Easily said. But I 
couldn ’t stay in Wichita long enough to set up house- 
keeping. It requires a quarter of a hundred to cover 
the number of copies of the AMERICAN LUMBERMAN 
which for a long time have been going to Wichita. 
Every one of these subscribers is interested in lumber 
and there are nonsubscribers who in a like way are in- 
terested. No sane man can understand how they can 
live without it, but they do manage to exist. Some of 





GEORGE L. PRATT, OF WICHITA, KAN. 
these subscribers and nonsubscribers have their offices 
in their hats, consequently I couldn’t pull the latch- 
string and walk in. Line yards or no line yards, I had to 
put in some time having fun with the boys. F’rinstance, 
in the middle of an afternoon I went to a theater to 
hear the great John L. Sullivan recite his monologs, 
which resembled so many chestnut trees with the 
branches hanging fuli of nuts. I hope this statement 
will escape the notice of the editor of this paper, for I 
don’t want him to know how foolishly, when out of sight, 
I spend my time. 
The Line Yards of Kansas. 

‘*Considering I came so far to see you, you would 
do anything for me, wouldn’t you?’’ I asked H. W. 
Darling, otherwise known as Cypress Darling. I have 
known Mr. Darling for several years, an acquaintance 
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that on my part has been exceedingly pleasant, notwith- 
standing from his standpoint he may tell a different 
story. And, by the way, no more hotel in Wichita for 
me when I visit this city. Mr. Darling is building a 
little house over on the hill and he pointed out the 
northeast chamber as the one I am to oceupy. My 
visits with this lumberman have always been too brief 
to suit me and I will be glad to get into this new 
house, and chat with the owner of it all night, and 
stay on and on, for a week and maybe for a month. 
From the window of my room I will be able to hold 
wise converse with a Catholic bishop who lives on an 
opposite corner; [ may go out and play golf on a links 
the odor of the green grass on which will float into 
my room, and then I suppose there will be two or three 
fast horses in the barn which I hope I may be invited 
to drive at my pleasure. For climate and surroundings 
it would be a mighty fine place in which to winter. 
Mr. Darling has been a dispenser of cypress in im- 
mense quantities, selling for the Southern Cypress Lum- 
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ber Selling Company, of New Orleans, and covering 
Oklahoma and Indian territories, Nebraska, Kansas and 
Missouri. One of his running mates is C. L. Cross, of 
Chicago, who sells for the same company and whose field 
is Indiana, Iowa, Michigan, Wisconsin, Minnesota and 
northern Illinois. Several thousand of you have heard 
these cypress men talk their lumber in the retail con- 
ventions. I should like to see the advocate of some 
other kind of wood who could corner Mr. Darling. He 
knows the gospel of cypress from a to z and I have 
seen him wind the fellow who is not a believer in this 
gospel around his finger as you would wind a piece of 
yarn around yours. And Mr. Cross carries on a discus- 
sion with so much fairness that you would learn to love 
him. He is so great that when he doesn’t know he has 
the courage to say so. 

As said, I asked Mr. Darling the question quoted and 
he replied that he would do anything for me but lend 
me money. ‘* You know the yards of the state pretty 
well,’’? said I; ‘‘I have been over much of the state 
and ought to know something about them, and I want 
you to lay your head with mine and we will find out 
what no man on earth knows, namely, the percentage of 
line yards in Kansas. This work too will give you a 
standing as a statistician.’’ 

**You see that my face is pale from the grip; but 
I will do better than that,’’ said he. ‘‘I will delegate 
Lawrence Burd (no, it isn’t spelled like the flying bird), 
here in my office, to help you out. He is a graduate of 
the University of Michigan and I sure he knows how to 
count.’’ Mr. Burd raised no objection to being har- 
nessed to this extra heavy load and the result was as 
follows: 

Total number of yards in Kansas...............e0. a 


Number of individual yards.......... re ee 
ne eR 00 0160s 5: 6:4 we esd oRoe. a Rie eroie -- 470 


This low percentage of line yards will be a surprise 
to many. I had asked, no doubt, a hundred retail dealers 
of the state what proportion the number of line yards 
bore to the whole and to a man the number was over- 
estimated, by several the percentage being placed as 
high as 75, one going that number ten better. Only one 
dealer estimated the percentage as low as 50. It may 
be explained here that a line, no matter how small it 
was, was considered as a line. I compiled similar figures 
covering Missouri, Iowa, Nebraska, Minnesota and the 
Dakotas and I worked on a like basis. Some of the 
dealers who operate small lines, say three or four yards, 
ery aloud against line yard men, evidently ignorant 
that they belong to the class they condemn. 


A Story of Olden Times. 


Any one who runs up against an old Chicago Lumber 
Company man will learn something if only the old timer 
will talk and the other listen. About the first thing 
G. L. Pratt, of the Pratt Lumber Company, asked was 
when I had seen George Cross. Then he told a little 
story that to me illustrates the power of inspiration. 

‘In the little town of Lacygne, this state, with pos- 
sibly 1,000 inhabitants,’’ said he, ‘‘lived at one time 
M. T. Greene, George Cross, J. H. Byrne, Frank Col- 
petzer, Henry Cady, Bob Fullerton, H. P. Foster and 
myself. Greene and Foster were in a lumber yard; 


Cross, Colpetzer and Cady were clerks in stores; Byrne 
and Fullerton were carpenters, and I was in a bank.’’ 
Doesn’t that read like a romance? Look at that 
list of names. Several of them are planets in the 
lumber sky. Greene became the greatest of all line 
yard proprietors. No man acquainted with line yard 


‘history but would crown him king; and it is held that 


he originated the line yard idea and was the first to 
carry it into practice. Cross, Colpetzer and Cady— 
what a trio! Cross, of Ohio, is the most original ad- 
vertiser in the lumber world. The feet of Colpetzer, of 
Omaha, are firmly planted on the upper rung of the 
ladder; and dear Cady, of the same city, no one knows 
him but to love him. In the great retail market of Kan- 
sas City J. H. Byrne, as lumberman and man, occupies 
a position the peer of any. And you know where the 
Fuilertons have gone—actually climbed nearly out of 
sight. I don’t know much about Foster, but it was 
Pratt who in an earlier day of the Wichita market, 
when it was a penitentiary offense to form pools, shoved 
out in one year lumber to the value of nearly a half 
million and in settlement at the end of the year paid 
inte the pool $40,000. He had been paying all season 
and this little wad was for the purpose of evening up 
that the same game might continue the next year. 

A lesson to be learned from this recital is that these 
young men were inspired by Greene to engage in the 
retail business, the line yard microbes in his head over- 
flowing into theirs. It is impossible to know what a 
nucleus for creditable things we shall be if only our 
ambition is pitched to the right key and our efforts are 
of the kind to enthuse others. Greene talked line yards, 
established them and enlisted the services of these young 
men. We must take off our hats to this little town of 
Lacygne, as no other of its size in the wide world 
has sent out so many great lumbermen. 

It was Pratt who, in 1886, put in the first stock of 
yellow pine in Wichita. Yellow pine in those days was 
less easily gotten than it is now when the car shortage 
is on, there being only one point at which Mr. Pratt 
could obtain it. His first order for stocking up was for 
200 cars. Dimension was then shipped in the rough, 
the price was placed at $18 and $19, and it went slowly. 





TOM ARNOLD, OF WICHITA, KAN. 


White pine dimension was selling at $25. Eventually 
Mr. Pratt concluded that he was selling yellow pine for 
too little money; that as buyers had been paying more 
for their dimension they were afraid of this at the 
price at which it was offered; and, acting on this belief, 
it was put at $21 and $22 and then it moved. Finish in 
the southern wood cut no figure then, but now it is esti- 
mated it comprises 99 percent of all the finish sold in 
the market. 

It was also Mr. Pratt who away back in 1876 said to 
the dealers that to deliver lumber free of charge was 
like deliberately throwing money into the Arkansas 
river, as such an expense could be eliminated, and it 
was. From that day until this there has been no free 
delivery in the market and when the dealers are in the 
mood they sit down and figure up how many fortunes 
have been saved. As a whole the dealers of the state 
are not advocates of free delivery. I asked Mr. Pratt if 
after the teams were taken off there was a kick that 
shook the city walls and he said he remembered only 
one and that was by a contractor who had come here 
from Omaha. The free hearted dealers of that city had 
delivered him a lath at a time if he had asked for it 
and he thought there was no accommodation in the 
Wichita lumbermen. The average charge by the dray- 
men for hauling is 40 cents a thousand. 

Mr. Pratt denominated his trade the past ‘year as 
‘elegant and substantial.’? He runs ads in two daily 
papers and is told by customers that their children from 
day to day are watching for the illustrations. In his 
opinion it is as necessary for an old concern to adver- 
tise as it is for a new one, as all the time people are 
moving into the city, some of them possibly from Mis- 
souri, who must be told where the yards are. It is a 
plank in Mr. Pratt’s business platform to advertise all 
the time. 


A Lady Wholesale Commission Merchant. 
If you have followed these communications you have 
learned that in some phases of the lumber business Kan- 
sas stands alone. In regard to lady commission mer- 


chants, so far as I know, she is a recordbreaker. Last 
week you read about Miss Beall, of Hutchinson; now, 
about Miss Thomas, of Wichita. I know of no other 
state in which more than one lady is engaged in this 
calling. Miss Thomas’ company is known as the Thomas 
Lumber Company, L. L. Thomas manager, the manager 
being Miss Lucy Thomas, who is also the company. 
She is a beautiful girl, the light of whose eyes the 
camera never will record. She worked in wholesale 
offices about six years and a year ago went into busi- 
ness for herself. She glibly talks rates and grades and, 
as we say in the man world, is ‘‘ business from start 
to finish.’’ 

When I entered Miss Thomas’ office the atmosphere 
was slightly chilly. I was swinging my camera case by 
my side and no doubt had the appearance of a be- 
diamonded, perambulating peddler of some sort. She 
knew I was no Kansas retail dealer, for as a rule the 
Kansas dealers don’t dress as well as I do. She wanted 
to buy no gold brick, family Bible or piano polish and, 
without saying a word, plainly told me so before I was 
half way across the floor. Having learned who I was, 
however, there was sunshine in every nook and corner 
of the office. She comes near knowing this department 
by heart. ‘‘Don’t read the editorials, do you?’’ I 
asked, expecting she would say that that stuff was too 
heavy for her. ‘‘Oh, yes; I do,’’ she replied. ‘‘I read 
all the paper, even the advertisements.’’ Why should 
we wonder that she is successful? 

In common with Miss Beall Miss Thomas has had 
some amusing experiences. A Wichita woman asked 
her how much enough lumber for a hencoop would cost, 
saying that when she heard there was a. woman in the 
city selling lumber she thought it was her duty to 
patronize her. ‘‘Would be glad to sell you the stuff 
if I could,’’ was the reply, ‘‘but I sell in no smaller 
lots than carloads.’’ 


Established by a White Pine Concern. 


The Rock Island Lumber & Coal Company, which, I 
suppose, is financially identical with the Rock Island 
Lumber & Manufacturing Company, of Rock Island, 
Tll., has a string of twenty-one yards under the man- 
agement of Tom Arnold. And I rarely think of Mr. 
Arnold without associating him with an amusing episode 
in Minneapolis three or four years ago. The occasion 
was the convention of the Northwestern retail associa- 
tion and Ralph Burnside, manager of the Hawkeye 
Lumber Company, with headquarters at Oskaloosa, Iowa, 
was forced to take to his bed. Hearing us express 
sympathy for this Iowa dealer, who has warm friends 
by the score, Arnold, though a stranger to him, rushed 
up to his room and, not understanding how a live retail 
lumberman would be in bed at that time of day unless 
he was a little wobbly at the top, soothingly said to 
him that because he had to go to bed he need’t feel that 
he was cut off from the 0’ be joyful, as the boys would 
bring all he wanted right up to his room to him. ‘‘ And, 
by jimminy,’’ continued Tom, ‘‘if we can’t bring it 
up the stairs fast enough to suit you we’ll run it up 
in a hose,’’ which was amusing to the onlooker inasmuch 
as the man to whom he was talking probably never 
took a drink in his life. This was the beginning of a 
sickness that came near pushing Mr. Burnside over the 
great divide. 

Mr. Arnold has had charge of this line of yards for 
a year. He is building a residence, drives a good horse 
and thinks that Wichita is a great town. ‘‘We have 
the climate,’’ said he. ‘‘The city is pushing ahead at 
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a wonderful rate, and’ there never was a more genial 
bunch than the lumbermen of the city.’’ 

Some men are all the time doing something, and Tom 
Arnold is one of them. All the yards of the company 
are members of the Southwes‘ern association and Mr. 
Arnold has invited every local manager to come to Wich- 
ita and from here he will take them in a special car to 
the convention, which is to be held in Kansas City Janu- 
ary 23 to 25. Having said their little ‘‘Now I lay me 
down to sleep’’ it is likely that some of these managers 
have never stretched their weary limbs on a Pullman 
bed and that others have never seen Kansas City, hence 
it will be one of the events they will tell their grand- 
children about. 

At the home yard Mr. Arnold has built a warehouse 
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20 by 160 feet. He has roofed the 17-foot alley that 
was between two single sheds, thus converting them into 
an inclosed shed 200 feet long. There is also a double 
open shed 36 by 140 feet. Another shed will go up in 
the spring. Trade has been better than last year, Mr. 
Arnold says. He can say what few other dealers in the 
state can say, namely, that the spring stock is in at 
every yard of the system. In the summer he went south 
and bought 3,500,090 feet of yellow pine and he whis- 
pered as he cracked his pencil on the table, ‘‘The ad- 
vance in that purchase made us $12,000.’’ 

The Crack Yard of the Long-Bell Lumber Company. 

J. H. Foresman, manager of the hundred or more re- 
tail yards of the Long-Bell Lumber Company, said to 
me that he considered the Wichita yard the company’s 
best plant. It is one of several that in early summer 
were bought of the Butts Bros. Lumber Company and 
at present is managed by G. A. Morey, formerly with 
the Citizens’ Lumber Company, with headquarters in 
Minneapolis, Minn. 

Upon a frontage of 180 feet, directly opposite the 
Auditorium, stands an old building that has been an 
eyesore to the owners of the yard, present and past; 
and, the company having purchased it recently, ‘this 
building will be removed and another shed erected. 

There is a double shed, three decks, 34 by 140 feet, 
and a single 3-deck shed 16 by 100. The sash and door 
room is 385 by 40. The molding house, in which the 
rule is eud storage, is 14 by 24 feet, with 20-foot posts. 
Along all the platforms runs the guard rail. The office 
is a 2-story brick, 20 by 40, the plant from the outside 
presenting a fine appearance. 


The New Metz Plant. 


Should you meet J. W. Metz, of the J. W. Metz Lum- 
ber Company, you would look at him and wonder what 
he had accomplished. You would say that phrenologic- 
ally, being a man of invention and force, he had surely 
done something out of the ordinary. You might place 
him as a merchant, physician, lawyer, railroad official, 
but, whichever, you would be of the belief that he had 
made his mark. He give his energies to the retail lum- 
ber business and is making decided headway. 

As indicated by his new office, Mr. Metz is a man of 
fine tastes. It would take a long hunt among retail 
yards to find a better one. It is of brick, 24 by 50 
feet, heated by hot water, the trim, decorations, con- 
veniences being ail that the most exacting would de- 
mand, I believe that Mr. Metz came to Wichita from 
Kiowa. In that town, in connection with his lumber 
yard, he has a department store, as he has in Cherokee, 
Okla., also, in each of which is carried a stock of goods 
of the value of $30,000. All told the company has ten 
yards, trade the past season at the various points being 
reported as satisfactory. 

Three years ago Mr. Metz came to Wichita, having at 
that time very mediocre quarters. He says he has found 
it a good plan to stay in a town; that he makes more 
money than by getting in, remaining for a while and 
then going elsewhere, as is the policy of many dealers. 
Certainly from the way he is building in Wichita it is 
his intention to stay, as his plant will rank with the 
finest in the state. March 1 the ground on which the 
splendid improvements are being made was a _ weed 
patch, with several shanties occupied by colored gentle- 
men, as they say in Kansas. The shed is 140 by 156 
feet, open on one side, covered with pitch and gravel, 
and the front of it so incomplete that a photograph 
would not do it justice. 

It may be in place to list here the largest inclosed 
sheds I have seen in the state: 





Square 

OwWNER— Dimensions. feet. 
Northrup Lumber Company, Iola....... 105x200 21,000 
Brown Supply Company, Coffeyville.... 135x160 21,600 
A, Be BO, Wes 66s scseecnccess 140x149 20,860 
J. W. Metz Lumber Company, Wichita.. 140x156 21,840 


This Wichita dealer is an advocate of carrying prac- 
tically everything under roof. In the three years he 
has retailed in Wichita he estimates that his losses 
from the exposure of the lumber to the elements have 
been from $500 to $800. A room 24 by 24 is devoted to 
the storage of millwork that has been received on bills— 
an excellent idea, by the way, as the material is not 
then mixed with other of its kind and possibly while it 
is waiting for delivery to the job sold in part. Mold- 
ings are stored in an inclosed rack that is forty-five 


feet long. The sash and door room is 24 by 90 and 
there is a room 20 by 24 in which nothing but fancy 
shingles are kept. The foundation of the shed is solid 
walls and its capacity is 2,000,000 feet. In the yard is 
a dimension shed 28 by 120 feet. 

A Company with Plenty of Sand. 

In the yard of the Schwartz Lumber & Coal Company 
is an overhead system of walks from one shed to 
another running the entire length of all of them, cross- 
ing driveways and alleys, reminding one of the cattle 
chutes at the Kansas City packing houses, and as I 
was going along these walks I imagined I was a fat 
steer and that when I reached the end of them I would 
be knocked in the head and skinned, 

Frank Schwartz said he put in a portion of every Sun- 
day reading the Realm of the Retailer. That afternoon 
he was out with a carriage load of brickmakers from 
other towns, as a contract on the carpet was to be let. 
Mr. Schwartz says that good residences went up in 1905 
and that a couple of years previous a cottage building 
period prevailed. If there be not building operations 
in 1906 to talk about every Wichita lumberman will be 
disappointed, 

This company deals extensively in sand, often ship- 
ping twenty cars daily. The supply practically is in- 
exhaustible. The Schwartzes own a quarter of a mile 
along the east bank of the Arkansas and from the bed 
of the river the sand is pumped. The pumping ma- 
chinery, which is on a boat, may work all day and the 
next morning the hole be filled in with sand. Worlds 
of sand are washed down the river. An immense amount 
on the bank has been pumped out and the city con- 
tractors and builders buy it for 15 cents a load of 
about 2,400 pounds. Many of the interior retail men 
buy their sand of the Schwartz company. I wish there 
was sand in Squaw creek, that runs near my 3-acre Iowa 
farm, as then I would borrow a little money, put in the 
pumping machinery and be a sort of sand king myself. 
It doesn’t cost much to wear the sand crown, provided 
you have the sand and the customers. 


Brief Mention of Other Dealers. 

I have not met many Missourians doing a retail busi- 
ness in Kansas, as no doubt over there they would say 
they had a pretty good state of their own to sell lum- 
ber in, thank you. F. 8. Caldwell hails from Missouri, 
however, three and a half years ago establishing his 
yard in a cornfield in the west section of the city. 
Formerly he was with the Badger Lumber Company, 
and at one time managed a yard for Miner & Frees, 
at Trenton, Mo. His partner is C. A. Hoffman, presi- 
dent cf the Trenton National bank. 

T. H. Temple, of Stewart & Temple, with headquarters 
in this city, tells me that his firm has twelve yards, 
seven of them in the territory. They had just com- 
pleted their inventories and were disposed to find no 
fault with the result of trade for the year. The double 
open shed is Mr. Temple’s choice. 

In addition to their large Wichita yard, which is ad- 
mirably located, Davidson & Chase have fourteen at 
other points. Mr. Chase is of the opinion that lumber 
already is too high and draws a long breath when he con- 
templates what the limit in prices may be. 


In Explanation. 

It was stated in this department (page 37, 
issue of December 30) that A. W. Rice, of Abi- 
lene, was interested in the Central Lumber Com- 
pany, with headquarters at Downs. I regarded my 
authority as of the best, but it has transpired that it 
is Mrs. Rice who holds stock in that corporation and 
that she held it before her marriage to Mr. Rice. 
Nothing in my mention indicated that Messrs. Rice, 
Johntz and Nicolay were connected with the Cen- 
tral Lumber Company, notwithstanding that impres- 
sion may have been entertained by some. 


Gatun x 
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Orders for generating sets have been placed recently 
with the B. F. Sturtevant Company, Boston, Mass., by 
W. D. Byron & Sons, Mercersburg, Pa.; Charles E. King, 
Brooklyn, N. Y., and the Old Colony Street Railroad 
Company, Quincy Point, Mass. 

















SHED OF THE LONG-BELL LUMBER COMPANY AT WICHITA, KAN, 


ON TOUR FROM PITTSBURG. 

R. H. Erving, of the hustling Pittsburg concern 
known as the Flint, Erviig & Stoner Company, spent 
a day in Chicago last week and imbued with some of 
his personality the offices of the AMERICAN LUMBER- 
MAN. He was on his way to the white pine coun- 
try to look after some of the stock held there and 
to secure additional supplies for the extensive de- 
mands made on the house by its customers. His 
itinerary covers a period of three weeks and he will 
take in a score or more of points in Michigan, Wis- 
consin and Minnesota. Incidentally it might be said 
that the north country was the scene of Mr. Erving’s 
start in the lumber industry and he .has a host of 
friends in that section many of whom are those of his 
early days, though of late years he has widened this 
circle through his frequent trips. Mr. Erving states 
that the demand for lumber of every description in 
the Smoky City section is unprecedented and that it 
is not entirely a question of price that prevents prof- 
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fered business from being accepted. The growing 
scarcity of hemlock in Pennsylvania has resulted in a 
greater demand than ever for West Virginia spruce, 
which the company handles to a large extent, the 
wood being accepted as an excellent substitute for 
hemlock. The Flint, Erving & Stoner Company han- 
dled 6,003 carloads of lumber last year, or approxi- 
mately 106,000,000 feet, which is evidence of the busy 
life which this enterprising concern leads in the Smoky 
City. 


REORGANIZATION OF AN OLD REDWOOD COM- 
PAN 





The Mendocino Lumber Company, one of the pioneer 
redwood manufacturing concerns of the Pacific coast, 
with plant at Mendocino, Cal., has changed hands. The 
principal owners of the new company are C. R. Jobn- 
son, of the Union Lumber Company, Fort Bragg; 
Messrs. Curtis, Shaw and Sinclair, of the Pudding Creek 
Lumber Company, San Francisco, and Mr. Cook, of the 
Navarro Lumber Company. These gentlemen own the 
majority of the stock, although several others are in- 
terested. 

The Mendocino Lumber Company owned and operated 
a modern saw mill plant, with a cutting capacity of 
about 20,000,000 feet a year. Its redwood timber land 
aggregated about 37,000 acres, through which the com- 
pany had built a good logging road, well equipped with 
all facilities for logging on a large and economical 
basis. Although the plans of the new organization as yet 
have not been officially announced it is believed that 
operations will be continued on a scale at least equal 
to those of the old company. 

E. C. Williams, president of the old Mendocino Lum- 
ber Company and one of the best known among the red- 
wood operators of California, will leave a big gap in the 
ranks and one which will not be closed easily. He has 
a host of friends in the lumber trade of the Pacific 
coast and many expressions of regret were heard when 
it was known that he had retired from active work in 
the redwood field, which for so many years had been the 
scene of his efforts. He intends paying a visit to his 
old home in Massachusetts, after which he will decide 
as to his future movements. 

One of the new stockholders, who recently returned 
from the coast, says the plans for the new company have 
not been decided upon. 





NEW RAILROAD FOR EASTERN ALABAMA, 

It is reported that the Vanderbilt Timber, Mining & 
Southwestern Railway Company is planning the con- 
struction of a railroad from Hopewell to Montgomery, 
Ala. The company owns and operates large saw mills at 
Hopewell and at Tallapoosa, Ga., and it is to facili- 
tate and cheapen the freighting of the product of these 
plants that the new line is to be built. No charter has 
been granted for the new project, but it is said that 
W. R. Sweeney and his associates in the Hopewell and 
Tallapoosa enterprises will experience no difficulty in 
financing the operation. According to present plans the 
road will pass within twenty miles of Anniston, Ala., 
and the citizens contemplate offering inducements for a 
branch line which would give Anniston quicker and more 
direct service to Montgomery. 
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MANUFACTURERS OF CEDAR CONVENE IN IMPORTANT ANNUAL MEETING. 


Important Business Discussions Marked by Strict Attention—Good Work of the Secretary Meets with Approval— Officers for the New Year. 


MINNEAPOLIS, MINN., Jan. 9.—The annual meeting 
of the Northwestern Cedarmen’s Association was held 
in this city today. The meeting marked the end of 
the first year under the reorganization and having a 
permanent secretary has given such satisfaction that 
no voice was raised against its continuance. The 
members are well satisfied that the benefits received 
are worth more than the added expense of running 
the association. ‘The meeting was well attended and 
marked by brisk attention to business. The most 
important result, probably, was the decision to co- 
operate with the northern pine associations in hand- 
ling overweight claims. 

The meeting was called to order in Parlor F of the 
Nicollet house at 10 a. m. by President M. H. Bissell. 
Secretary M. O. Nelson presented his report on the 
year’s work, which was as follows: 


The Secretary’s Report. 


This report will be brief for two reasons: one that the 
bulk of the report is now in your hands in the form of the 
summaries of reports, first on the sales for 1904, second 
of stocks cut and purchased for 1905 and third the dry 
stocks on hand January 1, together with a summary of 
estimates of the cut of the present winter as compared 
with that of a year ago. The second reason is that you 
have been kept fully informed of the activities of the as- 
sociation through the secretary's office from time to time 
throughout the year. 

A few explanations may make these reports clearer. It 
must be admitted that under the present conditions of 
cedarmen's records it was impossible to get uniform re- 
ports. Some producers make no detailed reports of stocks. 
There are a few such lump reports in the summaries as 
shown. For some of these data are given wherever they 
may be reduced to detail. But in the summary of sales 
for 1904, for example, these reports that cannot be thus 
reduced make up a total of about 603,000 7-foot to 18-foot 
posts and 290,000 20-foot and up poles. This adds mate- 
rially, as you will see, to the total of the sales summary. 
A list of wholesalers is given with summary, showing those 
concerns that have contributed to the summary. This will 
give you a fair idea of the proportion of the total stocks 
in the country represented in the summary. As you will 
see some large stocks still are missing. The canvass for 
a full report will be continued till the best possible sum- 
mary can be made up. 

The Gathering of Statistics. 

It was your wish last April that the canvass for green 
stocks put in for 1905 be continued throughout the year, 
or until every producer and wholesaler had made report. 
This canvass has been pursued with the same relentless- 
ness with which the others have been pushed. I am aware 
that this multitude of requests from the secretary’s office 
has been burdensome to many of the members. It has been 
suggested that each wholesale concern provide a_ special 
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clerk to take care of the demands of the association secre- 
tary, but I do not know that this has been acted on as yet 
by any member. 

To the request for report of sales for 1904 have come 
seventy-four responses; to that for stocks for 1905 sixty- 
three responses, and to the call for dry stocks on hand 
January 1 fifty responses. The fact that fifty wholesalers 
responded to the call within a single week is very good 
proof that the cedarmen want this information and are 
willing to codperate in giving it. I wish to thank you for 
promptness in this matter. I think that the members will 
be agreeably surprised at the showing of some of these 
reports. 

The plan whereby our estimate of posts and poles put 
in the current winter was obtained is one suggested to 
me at our last April meeting, and discussed previous to 
that time by the association. This is to divide the cedar 
producing territory into districts, giving to some whole- 
saler who is familiar with that district the task of esti- 
mating the cut of the winter there and the cut of the 
previous year. ‘This obviates the overlapping of estimates 
and covers all the territory, though in a rough way. These 
estimates are based on average logging weather. Last year 
our estimate was made up from reports of individuals, each 
operator giving a report of his own cut only. In our report 
at the end of the logging season the secretary is ready to 
_ either or both methods, as the association may think 
est. 

I have not been informed as to the value of one of our 
regular activities of the year—the exchange of information 
as to long and short items of stock among members. But 
if sales have been in any fair proportion to inquiries 
received through the secretary's office, the result must have 
been of very considerable value. 

As to Co-operation. 

Three important committees have been called on to act 
during the year. In May our trades relations committee 
met a similar committee of the Lumber Secretaries’ bureau 
of information in Chicago and formulated a reciprocal trade 





agreement that later was abrogated by the retailers’ asso- 
ciations, and nothing further has been done in the case. 

As to a meeting of the railroad committee with Mr. 
Becker, of the Western Weighing Association, to bring 
about a better understanding regarding the treatment of 
our overweight claims in his office—the result you know 
and the effect of it upon the treatment of overweight 
claims you know. It is unnecessary to say that there is 
even more dissatisfaction with the treatment of our claims 
than before. The reason for this is that Mr. Becker, 
knowing that the railway weighing service has been bettered 
since that date, believes he can take a more arbitrary stand, 
inasmuch as he knows that we are no better informed than 
we were before regarding the weight of our stock. A plan 
is proposed whereby we may codperate with the northern 
pine manufacturers for the handling of this matter and I 
have asked Mr. Rhodes, secretary, to appear before you this 
afternoon and explain the plan. 

The third committee whose work is to be reported is a 
special committee appointed to act in conjunction with the 
allied lumbermen’s associations of the country in bringing 
a complaint before the Interstate Commerce Commission to 
compel the railways to make an aliowance for the cost of 
equipping their flat or gondola cars for the carrying of 
lumber and to compel them also to make allowance in weight 
for this equipment. E. L. Clark, of Chicago, chairman of 
this committee, is present and will make report to the 
convention. 

A Tribute to the Departed. 

Another matter I wish to speak of in closing is the death 
of two of our members during the year. Never in the his- 
tory of this association have we been called on to mourn 
the death in one year of two so prominent and | m ght 
almost say indispensable members as were EL. E. Naugle and 
Daniel MacGillis. Mr. Naugle, as you will remember, died 
in that awful railway wreck at Mentor, Ohio, and Mr. Mac- 
Gillis died suddenly at his home in Milwaukee after an 
illness of but two days. I am told by men intimately ac- 
quainted with these men that each was a man whom to 
know better was to like and respect more. Each was 
both a good business man and a good friend as well as a 
valuable member of his community. The local members of 
your board of directors in both cases appointed a committee 
which drew up suitable resolutions expressing the sentiment 
of the association. Copies of these resolutions were sent 
to you and to the press. 

Committees’ and Treasurer’s Reports. 


The committee on car stake complaints, consisting 
of E. L. Clark, H. 8. Gilkey and H. W. Reade, reported 
through its chairman, Mr. Clark. He told of the con- 
vention in Chicago October 25, which he attended as 
representing the association, and gave his views as 
to the progress of the campaign. He announced 
that he kad made a conditional pledge of $100 from 
the association to help the movement. This pledge 
was ratified by vote and the secretary was instructed 
to notify the secretary of the car stake association 
that the $100 is ready to be paid on demand. 

W. B. Thomas, treasurer, presented his report. It 
showed cash on hand January 3, 1905, $304.86; re- 
ceipts during year, $2,657.35; total, $2,962.21; dis- 
bursements, $2,213.90; balance, January 5, 1906, 
$748.31. 

On motion of E. F. Clark a committee of three was 
appointed to suggest a method for compiling an east- 
ern classification book. The chair appointed A. T. 
Naugle, H. 8S. Gilkey and George J. Backus. 

An adjournment was then taken for lunch. 


AFTERNOON SESSION. 


The minutes of the last annual meeting and of the 
special meeting held in this city April 21 were read 
by the secretary and approved. The committee on 
recommendations for the eastern classification book 
then presented its report, as follows: 

Your committee recommends that the secretary, in making 
his classification of freights for the states of Indiana and 
Ohio, be instructed to name the rate from Hermansville, 
also the proportional rate from Chicago to all points in the 
above named states, and in naming the rates for Illinois 
and Wisconsin to name the Hermansville rates and also the 
rates from the Minnesota Transfer. In naming the rates 
from the Minnesota Transfer we have taken into considera- 
tion the fact that a jarge number of cedar poles is being 
produced in northwestern Minnesota along the Minnesota & 
International railway, and as these points have no outlet 
through Duluth the interests of the Minnesota shippers will 
be better served by giving the rates from the Minnesota 
Transfer than from Duluth. 

The report was adopted. 

J. E. Gerich, chairman of the committee on posts 
and shingles, presented a report recommending that 
the old list be reaffirmed except that the price of 
extra *A* shingles be advanced to $2.60. This report 
also was adopted. 

President Bissell read an invitation to the associa- 
tion to hold its next annual meeting in Chicago at 
the time of the electric show and said that while the 
invitation seemed worth adopting it was a matter 
for the board of directors to determine. 


Reform in Weights in Sight. 

J. E. Rhodes, secretary of the Mississippi Valley 
Lumbermen’s Association, was introduced to make a 
brief statement of the workings of the new bureau 
for the conduct of freight claims before the Western 
Weighing Association. He stated that excellent re- 
sults had been secured in this way, reducing the num- 
ber of claims and causing a reform in the method of 
weighing practiced formerly, as the association’s in- 
spector, J. F. Chambers, had discovered and called at- 
tention to several abuses. 

H. S. Gilkey moved that the Northwestern Cedar- 
men’s Association codperate with the Mississippi 
Valley Lumbermen’s Association for the next six 
months in handling freight claims. This was carried 
unanimously. 

On motion of M. H. Coolidge the press representa- 
tives were asked to submit their reports of the meet- 
ing to the secretary for approval before sending 
them in. 

The report of the pole committee was presented 
by H. W. Reade, M. H. Coolidge, for the inspection 





committee, reported that inspectors had been called 
upon during the year by members in three or four 
sases to adjust differences, and had succeeded in each 
ease. Similar requests from persons outside the asso- 
ciation had been refused. The committee did not 
recommend any change in the present specifications. 

On motion of A. T. Naugle, amended by E. L. 
Clark, it was voted to increase the initiation fee after 
July 1, next, from $25 to $100. 

On motion of A. T. Naugle the association extended 
a vote of thanks to the secretary, M. O. Nelson, for 
his efficient services during the past year. 

H. S. Gilkey moved that E. H. Valentine, having 
retired from active business, be made an honorary 
member of the association, and this was carried. 

The New Officers. 

On motion of H. 8S. Gilkey a nominating committee 
of three was appointed to present names for officers 
and directors. The chair named A. T. Naugle, Hall 
Brooks and Ole Erickson as such committee. After 
a short recess the committee reported in favor of the 
following gentlemen for the offices indicated: 

President— Marshall H. Coolidge. 

Vice president—VP. W. Raber. 

Treasurer-—W. B. Thomas. 

Directors for three years—A. T. Naugle and W. T. Wat- 
kins. 

The report of the committce was adopted and the 
ballot cast for those named. President Elect Coolidge 
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took the chair and thanked the association for the 
honor. 

On motion of W. B. Thomas a rising vote of thanks 
to the retiring president, M. K. Bissell, was ordered. 
Market the Best Ever. 

H. S. Gilkey was called on to give his views on 
the market situation. Mr. Gilkey said it was need- 
less to state that conditions in the market were the 
best for a number of years, probably the best ever. 
Post prices have not been wholly satisfactory, but a 
good demand recently had reduced the surplus and 
prices are firmer. ‘The outlook for business for a 
coming year never was better. Conditions in the 
woods, on the other hand, are as bad as ever known, 
with no freezeup until the snow came, which has left 
the bottoms soft, and hauling is very slow and diffi- 
cult. It probably means an earlier breakup in the 
spring, 

The association then adjourned. 

The directors held a brief meeting after adjourn- 
ment and reélected M. O. Nelson as secretary for the 
ensuing year. 

The Attendance. 
a. K. Bissell, Ole Erickson, Erickson & Bissell, Escanaba, 
Mich. 

Marshall H. Coolidge, M. H. Coolidge & Co., Minneapolis. 

Vv. B. Thomas, White Marble Lime Co., Manistique, Mich. 

J. E. Gerich, MacGiliis & Gibbs Co., Milwaukee. 

A. 8S. Bliss, R. Connor Co., Marshfield, Wis. 

John P. Miller, W. P. Miller, Minneapolis Cedar & Lumber 
Co., Minneapolis. 

hs os Watkins, Bradley-Watkins Co., Minneapolis. 

F. P. Werner, Pillsbury-Watkins Co., Minneapolis. 

KE. L. Clark, Valentine & Clark Co., Chicago. 

H. W. Reade, Pittsburg & Lake Superior Iron Co., Esca- 
naba, Mich. 

H. 8. Gilkey, Pendleton & Gilkey, Minneapolis. 

William Mueller, jr., Chicago. 

W. P. Bowering, C. H. Worcester Co., Chicago. 

Daniel Wells, Ford River Lumber Co., Wells, Mich. 

George F. Backus, I. E. Olson, Dumas-Backus Lumber Co., 
Minneapolis. 

T. P. Bradley, Duluth Log Co., Duluth. 

J. A. McDavitt, H. M. Dixon, Cloquet Tie & Post Co., 
Duluth. 

L. R. Martin, Duluth. 

P. W. Raber, Raber & Watson, Duluth. 

A. T. Naugle, Joseph Naugle, Gilbert B. Shaw, E. E. Nau- 
gle Tie Co., Chicago. 

Hall L. Brooks, Tomahawk, Wis. 

A. A. Genge, Francis Beidler & Co., Chicago. 

F, L. Olcott, E. Huser, Beaver Dam Lumber Co., Cumber- 
land, Wis. 

L, A. Page, Page & Hill Lumber Co., Minneapolis. 

M. O. Nelson, secretary, Minneapolis. 

H. F. Partridge, T. M. Partridge Lumber Co., Minneapolis. 
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A LARGE ASSEMBLAGE OF HOOSIER RETAILERS. 


The Twenty-second Annual Convention of Indianians Has Gratifying Attendance—Interesting Addresses and 
Discussions on Trade Topics—Unanimous Adoption of Resolution Favoring Absolute 
Lumber—Excursion Party Starts Southwestward. 


Free Trade in 


The twenty-second annual session of the Retail 
wunber Dealers’ Association of Indiana was held 
n the spacious assembly room of the Claypool hotel 
Puesday and Wednesday, January 9 and 10. The in- 
erest In the meeting had been increased through the 
ontemplated excursion to the south as well as by 
le unusnally prosperous conditions prevailing in the 
umber trade, in which the Indiana retail dealers have 
wunteously shared. 

President Will C. Pulse, of Greensburg, called the 
first session to order Tuesday merning at 11 o’clock. 
rhe reading of the minutes of the last annual meeting 
aus on motion dispensed with. The president read 
iis annual address as follows: 


President Pulse’s Annual Address. 


\t this the opening of the twenty-second annual meeting 
the Retail Lumber Dealers’ Association of Indiana, it 
fords me great pleasure, indeed, to look into the bright 
nd cheerful faces ef so great a number of successful, pros- 
rous and representative business men, the majority of 
hom are identified with the lumber interests of this great 
ate of ours, and still a minority many times greater in 
e interests which they represent, identified with the whole 
de and manufacturing part of the business from our sister 
the greatness of which in our nation’s history is 
vely due to their untiring efforts to bring about the many 
onomic conditions which have been and are now con- 
ributing so largely to the general prosperity of their people. 
Why these happy and cheerful countenances? I'll tell 
u why. First, through the organized effort of association 
ork in practically every state in the Union there has been 
early and justly set forth the most potent of all facts 
cessary to the successful and equitable ministration of 
lumber business from the initial point, the manufacturer, 
the final point, the consumer, and that is that their in 
ests are mutual: that the one cannot exist without the 
her: that the one is necessarily an adjunct of the other, 
ud therefore the measure of the success of either is largely 
pendent upon the united effort of both. This we believe 
is been so clearly demonstrated to all that it is accepted 
w by both wholesaler and retailer as an axiom, and the 
esult of its adoption is the answer to my fi proposition. 
\Ve will, 1 think, all readily concede that to get the measure 
success we all are trying to attain it is necessary that 
r initial start and organization be made along the right 
nes. This we believe has been done as outlined above. 
lsut after that is all done we have only laid our founda 
ms, the superstructure is yet to be erected, and in its 
ilding is where comes the rub. To this end and with a 
iceessful aim in view is where the interests of the progres 
ve lumberman widen and take in common the interests 
all. 
It is a sadly mistaken idea to think for one moment that 
lumberman, either retailer or wholesaler, can be the suc- 
ssful, progressive factor that he should be in his com- 
inity, state or nation, without coming in daily contact 
th the general literature of the day, and especially with 
s lumber trade papers, every one of which I am proud 
say stands boldly out, not only as an exponent of the 
neral trade conditions and lumber lore, but as the cham 
on of free thought and the fullest discussion of the many 
eat national and international problems that are daily 
senting themselves. Therefore he who keeps himself thus 
ormed can successfully grapple the questions that daily 
esent themselves, for by and through these auxiliary 
thods have the great problems of the nation been so suc- 
‘sfully solved. 
| say great problems. Yes: Those of us who passed 
ough the trying times in the business and financial world 
om 1893 to 1897 will remember the conditions we were 
ced to meet during that most eventful period, and when 
stop, if only for one moment, and compare those days 
th the present, and mark if only casually the contrast we 
st of necessity be speechless for the moment with wonder 
d amazement at how the apparently impossible has been 
‘ought out of such deep chaos. 
It seems to me certainly true that this nation has ad- 
need more in the last decade in the estimation of the 
vilized nations of the world than in half a dozen decades 
eceding this period. Now, in all this great national growth 
lich has been brought about through wise and consistent 
slation the lumberman has had his share, not only in 
making of these laws and administering them, but in 
© enjoyment of the fruits resulting therefrom. The task 
entering into detail of the beneficent results attained 
suld be a useless one, for the reason that we have certainly 
en made to realize that in order to reach our high calling 
have come up through many trials and tribulations. 
hese references are made with the hope that the general 
ought intended will inspire even more ardent efforts in the 
ture on the part of our members than in the past in 
sociation work, for there is yet a great field open for 
Itivation. During the past year there have been many 
ings that have been put in actual working form through 
united association effort. Of two or three of these things 
desire to make mention. The first is the railroad com- 
ission of Indiana, created by the last legislature, and only 
w beginning to demonstrate its usefulness, since it is less 
ian nine months since its officers first assumed their duties. 
S powers are not quite all we could hope for. but they are 
‘eat enough to prove to tbe thousands of shippers of 
ndiana that no law could have been enacted by our last 
gislature that would have given more direct benefit where 
justly belonged than the creation of the commission. 
The second subject is the legislation along the line of 
utual insurance: and in speaking of it I want to refresh 
i¢@ memory of every member and impress on the mind of 
very lumber dealer that only through the organized effort 
the members of this association was it made possible for 
s all to be now reaping the direct financial benefits we are 
‘ceiving. Again in the same manner has been placed on 
the statute books a lien law which is equal to the best in 
iny state in the Union. The aim which I have in urging all 
these things before you is to impress you with the good the 
ssociation has done and is doing every day for every lum- 
erman in Indiana. With a membership but little more than 
me-half of the legitimate retail dealers, what could we 
iccomplish if we had every dealer an active member? 
the complaints that have been filed during the year 
there has been few and so far as your officers know they 
have been settled satisfactorily to all. It is the lack of 
complaints that is a source of satisfaction to your officers. 
In conclusion, I beg to thank you for the honor conferred 
upon me by electing me as your president a second time, for 
the loyal support we have received as your officers and 
especially to thank the secretary and board of directors for 
their untiring and earnest efforts to assist me in promoting 
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and advancing the interests of this organization. For the 
future of this association and its officers | pledge my hearty 
support and bespeak for them eminent success. Gentlemen, 
I thank you. 


The annual report of the secretary, H. C. 
of Mooresville, was as follows: 


Scearce, 


Secretary Scearce’s Report. 


I feel it my first duty, if you will pardon the personal 
nature of these remarks, to offer some apology for what 
may seem te be an insatiate greed on my part for office. 
When this association adjourned last January I was, by 
your kind consent, occupying the president's chair. ‘This 
honor I assure you was not lightly esteemed and while 
greater ability must be accorded my successor, yet I confess 
a disappointmert in not serving at this time in the capacity 
of your presiding officer. As you have already been advised 
of the reasons for the changes, it will be unnecessary to dis 
cuss them at this time. Suffice it to say that after I had, 
at the solicitation of the directors, assumed the duties of 
secretary for the time being, the realization rather tardily 
came upon me that in justice to this organization, one and 
the same person should not be both president and secretary : 
and feeling that a “swap in the middle of the stream” of 
presidents would result in less interruption of the business 
than another change of secretaries, my resignation as the 
former was tendered and accepted. 

With these apologies and asking your pardon for my 
shortcomings, which are due to inexperience and not to lack 
of desire to render acceptable service, I beg to submit my 
report as secretary. 


Review of the Year. 


The year 1905 will go on record as one of great activity 
in building operations and the retail lumber dealers have 
enjoyed a large and, in most cases, lucrative trade. This is 
particularly true of those in the larger towns and cities. 
Some of the dealers in the smaller towns and in the mining 
districts have been less fortunate. On the whole trade in 
Indiana can be said to have been generally satisfactory 
With such conditions prevailing there has been but little 
time for our members to enter complaints, and at the same 
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time it is fair to assume that there has been less cause for 
them, due largely to association work bringing about a more 
general recognition of the “square deal” policy. At any rate 
not many have reached this office and with but few excep 
tions all have been settled to the satisfaction of those con 
cerned. 

Membership. 


Our membership at this time is 312 retailers and 114 
wholesalers. This is a gain of two retailers and a loss of 
three wholesalers as compared with last year. 

On the face of it, this does not indicate a very active 
condition, but on the contrary I am pleased to report a 
manifestation of much interest on the part of our member- 
ship and ihere is a promise of a decided increase in numer- 
ical strength in the near future. 

The time is now ripe for some personal work on the part 
of the secretary, which I am satisfied will bring good results. 
Further report on the work of the past year will be made 
tomorrow morning at the executive session. 





Dues. 


The question of raising the dues was pretty generally dis 
cussed at the last annual meeting and after failure to 
reach an agreement as to the amount it was referred to the 
board of directors. 

At their meeting November 18 the following amendment 
was unanimously adopted: 





Resolved, That the words “three dollars’’ in Section 
3, of Article 4, be stricken out and the words “five 
dollars” be substituted therefor—the same to take effect 
at once. 


This action was taken under Section 2, Article 11, and 
made operative at once, for the purpose of avoiding con- 
fusion in the payment of dues for this year. They ask that 
their action be approved. 

For your information in this connection I Leg to submit 
a statement of the amount of dues paid in some of our sis 
ter associations: 


Colorado & Wyoming Association of Lumber Dealers..... $5 
Illinois Lumber Dealers’ Asscciation.................. 7 
Michigan Retail Lumber Dealers’ Association........... 10 
Nebraska Lumber Dealers’ Association................. 7 
Northwestern Lumbermen’s Association.............. . » 
Western Retail Lumbermen’s Association............., 12 





The Excursion. 

The question of an excursion was brought to the atten 
tion of the board of directors at their meeting in November 
and no definite proposition being submitted at that time, it 
was referred to the entertainment committee. 

Recently a proposed trip through the southwest was pre 
sented to the committee and a letter setting it forth in some 
detail was sent to our entire membership asking their opin 
ion of it. Quite a number of replies were received and they 
were almost universally favorable. Basing their action upon 
this, the committee completed arrangements with the Big 
our and the Missouri, Kansas & Texas railroad through its 
local representative, Edward D. Courtney, who will person 
ally conduct the excursion for a trip to San Antonio and 
Galveston, Tex., and Shreveport, La. 

Full information in regard to it can be obtained from the 
entertainment committee or from representatives of the rail 
roads, who are at this hotel. 


Souvenir Book. 

Permit me to call your attention to two features in the 
little booklet which you have no doubt all received. 

The very able article on this association, contributed by 
N. F. Dalton, the first president, should be read by every 
1etail lumber dealer in the state, and will be by the most of 
them. I predict it will arouse an interest among those who 
have heretofore looked rather lightly upon this organization. 
Mr. Dalton deserves the thanks of this body. 

The synopsis of the Indiana lien law is of great value and 
embraces all of the late supreme court decisions. The com 
piler of this, Louis B. Ewbank, is thoroughly competent and 
you can rely upon what he sets forth in it. 

Thanks. 

I desire to extend my thanks to all of the officers and 
directors for the able assistance rendered me, also to IF. BL. 
Fowler for much valuable help. All of the members with 
whom I have come in contact have been uniformly kind, 
which is also appreciated very much. : 

The treasurer’s report was as follows: 


Received from KF. Ii. Fowler, former secretary ..$ 
Receipts from all sources February 3, 1905, to Jan 
uary 8, 1906 


$02.55 
1102.00 
Total 


Disbursements as per vouchers 
Balance on hand 


SL5O4DS 


Total 
Cash on hand 
Accounts due 





Total resources ; ‘ s 


416.52 


The inerease recommended by the board of diree 
tors in the annual dues from $3 to $5 was submitted to 
the convention for its approval or otherwise. C. C, 
Foster moved that the recommendation of the board 
of directors be approved. 

Mr. Springer rather wanted to know the reason for 
the action of the board and thought it might not meet 
with the general approval of the membership. 

Mr. Huey approved the action of the board in a half 
humorous and wholly earnest way. 

The president explained that the reason for raising 
the dues was to broaden the work of the association 
as more funds than were now available would be neces- 
sary for the purpose. 

The dues were advaneed 
mous vote, 

The chair 


from $3 to $5 by unani- 


announeed the followi: committees: 


ig 

Committees. 
Auditing—Charles Frank, Mishawaka; M. J. Carnahan, 
Washington. 

Credentials—James T. Eaglesfield, Indianapolis: Charles 
Rt. Balke, Indianapolis: Herman Shultz, Indianapolis. 

Resolutions—S. P. Stroup, Waldron; James M. Kreisle, 
Tell City; C. C. Foster, Indianapolis 

Nominations—<Albert Greeley, Muncie; C. D. Meeker, Mon 
ticello; Matthew Sterling, Delphi. 

Entertainment—J. W. Pinnell, Indianapolis: George IL. 
Palmer, Sheridan; Louis Buddenbaum, Indianapolis. 

Vrogram—H. B. Barnett, Indianapolis; W. H. Guire, Clay 
City ; W. W. Atherton, Anderson. 

Reception—M. 8S. Huey, Indianapolis: Barney C 
South Bend; George E. Springer, Anderson. 

TUESDAY AFTERNOON’S SESSION. 

I. B. Fowler, secretary of the Indiana Lumbermen’s 
Mutual Insurance Company, opened the Tuesday after 
noon session with a report on the progress of the com 
pany during the year. The detailed statement, he 
said, was in the hands of the printer and would be 
distributed to the members during the afternoon. 
He was, however, pleased to report increased premi- 
ums, increased net income and even increased losses, 
though the latter item was not excessive and did not 
prevent the payment of the usual annual dividend of 
25 percent. He spoke of the other lumber mutuals 
with which, he said, the Indiana company maintained 
friendly relations and urged upon the members the 
propriety of placing their surplus lines with these 
companies, which in turn reciprocated with the Indi- 
ana company in like manner. 

The regular program was proceeded with in the read- 
ing of a paper by John L. Dulin, of Noblesville, Ind., on 
‘*The Unsatisfactory Grading of Red Cedar Shingles.’’ 
Mr. Dulin was suffering from a sore throat and re- 
quested the secretary to read the paper, which Mr. 
Seearce kindly consented to do. Mr. Dulin’s paper 
was as follows: 


Smith, 





ST 





Mr. Dulin’s Paper. 


The program committee has decided that the members of 
this association should be punished to a considerable degree: 
I do not know whether it is for nonpayment of dues or some 
other lack of fidelity to the organization. But I am told by 
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our worthy secretary that they decided, after a considerable 
time, to inflict some sort of punishment; and after consid- 
ering the matter carefully they came to the conclusion that 
they could not prescribe a more severe punishment, and with 
less ‘liability on them for damage, than to ask me to read 
a paper before this meeting on the subject of “Unsatisfactory 
Grading of Red Cedar Shingles.” 

My observation has been that as a rule retail lumber deal- 
ers take a great deal of pride in having everything around 
their yard in perfect neatness. Some of you may be saying 
under your breath that he certainly has not seen my yard. 
If any of you feel that way you should be ashamed of your 
yards and proceed to put them in as neat condition as you 
would expect to find the store of your dry goods dealer. If 
you were to go with your wife to purchase a calico dress 
(the kind most of us lumber dealers buy, not, however, be- 
cause we dv not love cur wives), if the clerk would reach 
down under the counter and gather up in his arms a wad of 
calico and throw it out on the counter, what would you think 
of such a merchant? And what would you think of the wad 
of calico? 

If this merehant would show that wad of the best calico 
he had in his store along by the side of a neat bolt of the 
very worst grade on the market, which do you think weuld 
sell? My judgment is that 90 percent of the customers 
entering this store for calico would be supplied off of the 
neat looking roll, 

There is scarcely anyone here so young but what you re- 
member when shoes used to come from the manufacturer 
thrown promiscuously into a wooden box, the pairs tied 
together with a small string at the heels and the retail dealer 
was compelled to fumble through the whole box of shoes to 
get the pair most suited to each customer. But those meth- 
ods of doing business are primitive. 

It has been demonstrated to the most skeptical that the 
red cedar timber on our western coast is the most suited and 
makes the best shingles of any timber we have today in the 
United States. 

I know of roofs that were covered with red cedar shingles 
fifteen vears ago that seem to be perfect today. But the 
shingles that we received fifteen years ago were manufac- 
tured ont of sound timber and were packed in square 
bunches so they could be piled in the yards of the retail 
dealer in such a manner as would give them the appearance 
of just what they were, the best shingles that ever came 
into the central states. But if we are receiving shingles 
today made from the same quality of timber that they were 
fifteen years ago (and I believe we are) the timber is being 
slaughtered in the process of manufacture and the manner in 
which they are handled after they are manufactured. After 
they are bundled in a careless and unsightly manner they 
are branded “Extra Clear,” which nine times out of ten is a 
lie on the face of every bundle in the true acceptation of 
the meaning of the words “extra clear.” 

The men engaged in destroying the timber on our western 
coast know how to make good shingles and have the ma- 
chinery to do it with, but why they do not do it I will 
leave for them to answer. But I will say that it is a shame 
to destroy as valuable a part of our forests as is the red 
cedar timber and get so little good out of it as we are 
getting under the present methods used in manufacturing 
red cedar shingles. 

All of them that are branded and sold as extra clear 
should be manufactured so that the thick ends of five 
shingles would measure full two inches and the thin ends 
should be square and one-eighth of an inch thick and every 
shingle perfect in all other respects so that the roofs that 
are covered with them would stand as monuments for the 
generation in which they were put on. No doubt the manu 
facturers of these shingles will say “We make a XXNXX brand 
and if you want a better shingle pay the price and get this 
brand, which is strictly clear.” And I say what the retailer 
wants is what is implied by the brand on the article itself. 
What does the average customer of a retail yard know about 
what is implied by NXXXX on a bundle of shingles ? 

But the very essence of the meaning of the terms “extra 
clear’ is as vivid on the minds of every American citizen as 
the morning sun on a clear day. How often the hopes and 
delight of the innocent purchaser have been blighted when 
he returned home with a load of these shingles branded 
extra clear to cover the domicile of his wife and little ones; 
they are opened up and found to contain feather ends, knots 
and a great many other defects not implied by the brand 
on the wrapper. Do you believe the man who has been thus 
deceived will sit down in humble mourning and try to make 
himself believe that he does not know what is meant by 
“extra clear’? No, he will not, but will stand up and beat 
the air with his fist and curse the retailer who sold him the 
shingles, 

I believe that through an organization of this kind is 
the proper way to bring about better grades of shingles. 
And I do believe that if all the dealers who are members 
of some retail organization would register a kick through 
the organization it would have some influence on the way 
red cedar shingles are graded as well as the way they are 
packed. J 

The process of drying these shingles is so severe that the 
life is burned out of the wood to such an extent that it 
causes them to watersoak and become wet on the under side, 
and in doing this the nails become wet with rain, with the 
result that the nails soon rust off and the shingles are blown 
from the roof. They will tell you that it is the nails that 
are at fault and not the shingles, but don’t you believe it, 
for that is just as false as the brand on the shingles. 

If a man beats you once it is his fault; if he beats vou 
again it is your fault. I would earnestly recommend that 
this organization make the proper arrangements with all 
other similar organizations, if such a thing is possible, and 
go after the manufacturers of these shingles in such a way 
that we would get what we buy and pay for and what is 
implied by the brand for which they are sold. 





The discussion of this paper was opened by George 
KE. Springer, of Anderson, who said that he favored 
the manufacture of an honest shingle and have them 
evenly graded and then the manufacturers would be 
justified in asking’a fair price for them. THe would 
not have them kiln dried so that all the life was taken 
out of them. If proper eare were taken with their 
manufacture and grading he believed the producers 
could obtain an enough better price to repay them 
for their extra pains. However, he thought that the 
retailers would be apt to do just as the red cedar 
manufacturers do if the situation were reversed. Mr. 
Springer was not inclined to eritiese the Washington 
manufacturers very severely, but they have a superior 
wood for making shingles, and ought to take more 
care in their production so as to obtain correspond- 
ingly better results. ‘‘Give us air seasoned instead of 
kiln dried shingles,’’ he said in conclusion. 

W. W. Atherton, of Anderson, said that many red 
eedar shingles were put into the bundles that should 
not be there. He desired to let the manufacturers 
know that the retailers of Indiana condemn the 
practice of putting a brand on a bundle of shingles 
that does not belong there. The brand is frequently 
a lie on its face and the customers of the retail 
dealers come back to them ‘‘and say that we are 
making them pay for something they don’t mot.*? 
And then, said Mr. Atherton, they do not put the 
full quantity of shingles in the bundle. Ont of 


10,000 shingles the bundles will run about 1,000 short. 
This is not done by the white cedar shingle manufac- 
turers, which overrun rather than fall short. If the 
clear red cedar shingles don’t come up to the specifi- 
ations of the grade they are sold for, he favored 
paying for them as Star A Star or let the manufac- 
turer take them away. In his opinion if the retailers 
took a firm stand on this subject there would be no 
further cause for complaint. 

At this juncture President Pulse stated that the 
secretary had received a letter from a prominent 
manufacturer and jobber of red eedar shingles which 
would be read to the meeting. 

Secretary Scearce stated that the letter in question 
was evidently written under the misapprehension that 
the Indiana association had already taken some step 
of a character prejudicial to the interests of the shin- 
gle men. lor obvious reasons he would not give the 
name of the writer. The letter follows: 


Noting your favor of the 83d, writer begs to say that it 
is a great disappointment that he is unable to attend your 
convention at Indianapolis. I am especially sorry, as I be 
lieve action has been taken by your association that is 
working to the great disadvantage of red cedar manufac 
turers and shippers. We at any rate are having more trouble 
in Indiana than in any other state and have been informed 
that concerted action has been declared for in inflicting 
as much trouble as possible on shippers of red cedar shingles 
which are not absolutely up to grade. 

Retailers apparently have lost sight of the fact that one 
of the principal causes of cedar shingles being forced below 
cost of production during the past three years has been the 
encouragement of irresponsible competition by the action of 
retailers in allowing a difference of a cent or two a thou- 
sand in prices to carry their business from old established 
and responsible houses to a tinhorn jobber who can raise 
money enough to pay postage on a few thousand price lists. 
The market is made by just such so called “jobbers” as 
these and the result has been a continual lowering in the 
grades until the average red cedar shingles shipped are some- 
thing disgraceful. -Millmen cannot alone be blamed for this 
condition, as-it has been impossible for them to get out 
even at the cost of manufacturing shingles that are up to 
ude, to say nothing of realizing anything for their stump- 
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Ve believe that the sale of red cedar shingles some day 
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will get into the hands of responsible wholesalers who are 
equipped to take care of the business properly and if such 
a time ever dces come concerted action can be taken to force 
the mills to manufacture their shingles up to grade require- 
ments and prices can be put on a basis that will allow them 
to do so without becoming bankrupt. ‘This condition of 
affairs, 1 am confident, will be much more satisfactory to the 
retailers, as it will insure good grades and do away with 
the constant fluctuations in values. This much to be desired 
condition, however, cannot be accomplished so long as re 
tailers will consider a difference of from $2 to $5 a car on 
the price of shingles and allow it to influence them in placing 
their orders with people whom they know to be equipped 
to take care of them properly. 

Any concerted action among retailers through the asso 
ciation or otherwise looking to the infliction of severe penal- 
ties and severe losses upon shippers will tend rather toward 
bringing a certain community ef the association into dis- 
favor with the shippers than to an improvement of condi- 
tions, y 

We may have been misinformed as to the action taken 
by your association, and sincerely hope that we have. 

As the discussion evidently was more for the purpose 
of giving expression to the sentiments of the members 
than for taking any drastie action, it was discon- 
tinued after a few more of the members had been 
heard from in similar vein. 

W. J. Wood, of Evansville, a member of the Indi- 
ana Railroad Commission, was introduced to the con- 
vention to speak on the relations of the commission to 
the business men of the state. Hon. Union B. Hunt, 
chairman of the commission, who had been announced 
as the speaker, was confined to his room at the Deni- 
son hotel with illness and had requested Judge Wood 
to take his place. The commission had been in office 
only nine months and in that brief period had not had 
a great opportunity to demonstrate its usefulness. 

Judge Wood’s speech was in part as follows: 

The mileage of the railroads is not great enough by more 
than half. It should be 750,000 miles instead of 225,000. 
To handle their business properly the railroads should more 
than double their mileage. In ten years the mileage was 
increased only 18 percent, while the number of railroads 
was increased by 100 percent. 

The railroads lack the cars and locomotives that are 
needed to transport the agricultural and manufactured prod- 
ucts of this country is turning out. An unprecedented 
growth of our industries, together with a constant increase 
in population and deyelopment of natural resources, has 


added remarkably to the business of the railroads and yet 
the railroads themselves seem to overlook this fact, for they 
have not kept pace with the advancement in the matter 
of extra equipment. Last year a great number of new cars 
were turned out, but that was the first time that the in- 
crease was anything like the increase really needed. ‘There 
are now signs of awakening on the part of the railroads 
and there is reason to believe that shipping conditions will 
be better in the future than they have been in the past. 

Whenever a complaint can be settled amicably, that is 
the method we prefer. We do not invite litigation or urge 
unnecessary contention. We prefer to address both parties 
concerned and bring about a desired result through compro- 
mise. It has been our experience so far that both the 
railroads and the shippers prefer to avoid hostile action. 
Representatives of both interests have thus far manifested 
au splendid disposition to adjust difficulties informally. 

Ilis address was informal, the speaker explaining 
that he merely wished to get acquainted with the lum- 
bermen for mutual profit. Ie told his hearers of the 
work of the railroad commission, explaining its pow 
ers and its methods of procedure. 

Adam Stratman, of Huntingburg, asked as to the 
powers of the state commission reiative to damages 
to shipments of lumber or shingles to points within 
the state, where carloads, particularly from the west- 
ern coast, had been transferred into other cars or 
where one carload had, perhaps, been loaded into two 
cars at the transfer point. 

Judge Wood replied that the recourse of the con- 
signee would lie in a suit for damages. 

Questions along similar lines were asked by Messrs. 
W. W. Atherton, George E. Springer, 8. P. Stroup, M. 
S. Huey, Barney Smith, J. O. Parrish and others. 
Judge Wood suggested that when any of the abuses 
complained of occurred if the association secre 
tary would notify the seeretary of the Indiana Rail 
road Commission, the latter would take prompt action. 
Ife assured the members that if they invoked the 
power of the commission it would be exercised. 

A Resolution of Thanks. 

C, C, Foster, of Indianapolis, offered the following 
resolutions, which were unanimously adopted by ris 
ing vote: 

Resolved, That the thanks of our association be tendered 
to Judge Wood for his interesting and instructive address 
on the workings of the railway commission of the state and 
we gratefully accept his invitation to make use of the good 
offices of the commission. 

Resolred, That we heartily endorse the recommendations 
to congress of President Roosevelt to increase the powers 
of the Interstate Commerce Commission. 

Committee on Nominations. 

The secretary read the report of the nominating 
committee, whieh made the following recommenda 
tions: 

For president— D. A. Peterson, Warsaw. 

For vice president—Charles Frank, Mishawaka. 

For directors——Charies Ifubbard, Martinsville; Guy Vier 
son, Spencer; J. Barley, Marion; Will Johnson, Indian 
apolis. 

The committee recommended further that its report 
he received only in the nature of a suggestion to the 
members of the association and that further names he 
proposed as eandidates for the various offices to be 
filled during the session Wednesday. 

Mr. Stroup moved that the report of the committee 
be accepted and be placed of reeord. Adopted. 

Mr. Pinnell, chairman of the committee on entertain- 
ment, reported as to the theater party in the evening 
at the Grand Opera House, stating that 250 seats had 
been reserved for the members and their ladies. 

The session at 4:30 o’clock p. m. adjourned to 
Wednesday morning. 

The Theater Party. 

Members of the association and their ladies to the 
number of 350 occupied seats at the Grand Opera 
House Tuesday evening as the guests of the associa 
tion and enjoyed a delightful vaudeville entertain 
ment. Only 250 tickets had heen secured at first but 
the pressure was so great that Secretary Seearce had 
to make requisition for fifty more on two different 
occasions, making 350 in all. 


WEDNESDAY MORNING’S SESSION. 


The session Wednesday morning was executive up to 
11:30 o’clock. The feature of the executive meeting was 
the address of Harry S. Adams, of Chillicothe, Ohio, 
secretary of the Union Association of Lumber Dealers. 
A discussion ensued on the points raised by Mr. Adams 
after which the meeting was resolved into an open 
one and the election of ofticers was proceeded with. 
There being no other candidates nominated than those 
whose names were submitted to the convention by the 
nominating committee on Tuesday, the candidates were 
all unanimously elected and the session adjourned for 
lunch. 

WEDNESDAY AFTERNOON’S SESSION. 

The Wednesday afternoon session convened at 2:45 
p- m., the first business in order being the report of 
the auditing committee, which after having examined 
the books of the secretary and treasurer found them 
correct and so reported. The report was approved by 
the convention. 

Forestry Regulations. 


S. T. Stroup, chairman of the resolutions committee, 
submitted a resolution concerning forestry which was 
read by the secretary. The resolution was as fol- 
lows: 


WHEREAS, We believe that the preservation of the forests 
along sensible and practical lines is necessary for the future 
welfare and prosperity of our nation; and 

WHEREAS, We recognize that the products of the forest 
are a necessity to the protection, comfort and well being of 
the people; and 

WHEREAS, A proper conservative use of our forests alone 
can maintain the business of lumbering as one of our great- 
est industries; therefore be it 

Resolved, That we, the members of the Retail Lumber 
Dealers’ Association of Indiana, in annual meeting assembled, 
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hereby heartily indorse the views of President Roosevelt, 
who emphatically says that it is the duty of the present 
generation, and especially of those who depend for a liveli- 
hood upon the forest and its products, to do their utmost 
to preserve existing forests by conservative use for the 
benefit of generations to come; be it also 

Resolved, That we indorse the policy of the United States 
government in seeking to perpetuate the forests, while at 
the same time appreciating the needs of the people for 
lumber, and which is endeavoring to educate those engaged 
in the manufacture of lumber how to conduct their log 
zing operations so that the supply of merchantable timber 
may be perpetually in proportion to the production of the 
manufactured product; be it further 

Resolved, That to this end we heartily indorse the move- 
ment inaugurated by the National Lumber Manufacturers’ 
\ssociation for the endowment of a chair of “Applied For- 
estry and Practical Lumbering” in the Yale Forest School, 
sroviding a course of instruction calculated to educate for- 
sters in the practical details of the lumber business, and 
imbermen in the necessities of proper forest conservation. 
\Ve hereby approve of this endowment as one worthy of the 
ipport of all who are engaged in the lumber industry, in 
hatever capacity, feeling that the establishment of a chair 

practical lumbering in the foremost forest school of the 
ountry will be a most substantial endorsement of the forest 
policy of Vresident Roosevelt. 

Mr. Stroup moved the adoption of the resolution, 
vhich was carried. 


For Abolishing the Duty on Lumber. 
The secretary read another resolution, which had 
een sent in by the secretary of the Saginaw Valley 
umber Dealers’ Association regarding the removal of 
ie tariff on ijumber. The letter and the resolution 
low: 
SAGINAW, MICH., December 19. 
C. Scearce, Secretary Indiana Retail Lumber Dealers’ 
Association, Mooresville, Ind. 
Dear Sin: We are handing you herewith a _ resolution 
st adopted at the annual meeting of the Saginaw Valley 
mber Dealers’ Association which we believe to be of vital 
portance at this time. 
If you can consistently see your way clear to act upon 
similar resolution and forward same to members of con- 
ess and your state senator, you might be able to mate- 
illy assist in this movement. Yours truly, 
SAGINAW VALLEY LUMBER DEALERS’ ASSOCIATION. 
L. H. BricGs, Secretary. 


WIIEREAS, The white pine forests of this country are 

ictically annihilated; and 

WHEREAS, Manufacturers of white pine products in this 

intry are dependent on the supply of Canadian white pine 

nber; and 

WHEREAS, The present tariff on rough white pine lumber 

ported from Canada increases the cost of the rough mate- 
to a point where competition from Canadian manufac 
ers and substitution of other and cheaper woods threaten 

e existence of the profitable manufacture of white pine 

oducts; therefore be it 

Resolved, That it is the sense of this meeting that the 

esent tariff on white pine rough lumber imported from 

(Canada should be removed at the present session of con 
ress; and be it 

Resolved, That a copy of these resolutions be sent to other 
ite pine lumber associations and their support asked in 
movement; and be it 

Resolved, That a copy of these resolutions be sent to the 
rman of the committee on ways and means ‘and the 
ovr senator of the state of Indiana. 

\ motion was made by Mr. Stroup and seconded that 
above resolutions be adopted. 

Ir. Huey expressed the opinion that the resolutions 
e all right, but that they did not go far enough. . He 
ored the removal of all the tariff on all kinds of 
ber and thought it would be advisable also to put 
export duty on American lumber. He embodied 
ideas in an amendment which read substantially 
follows: 

esolved, That the Retail Lumber Dealers’ Association of 
ana favors the removal of all tariff on lumber at the 
ent session of congress and if lawful it favors an export 


"he amendment was seconded by Mr. Springer. 
C. Foster stated that he thought the convention 
acting a little too hastily on this matter. He said 
it was evident that the resolutions were sent to 
Indiana association for a specific purpose and he 
not believe they ought to prevail. He therefore 
ed to lay them upon the table. His motion, how- 
r, had no second. 
lr. Peterson stated that in his opinion the resolu- 
s should be adopted just as they came before the 
ciation or be tabled, as he hardly believed it neces- 
s for the association to go further than the resolu- 
ti us as presented. 
ir. Springer stated that when he seconded the reso- 
ms he had not understood where they originated 
he therefore desired to withdraw his second. 
r. Huey thereupon renewed his motion to amend 
original resolutions, and Mr. Rankin seconded it, so 
it was again before the meeting. Some further 
ission was indulged in, some of the members evi- 
lv not favoring the amendment. 
here were fifty-two members present at this ses- 
s and upon a vote being taken upon the amend- 
ment only 28 were cast, of which the ayes had 21 
aul the nays 7. The amendment was declared car: 
and the original resolution as amended was then 
adopted on a vote ot 28 to 0. 


Report of Resolutions Committee. 
(. C. Foster, of the committee on resolutions, sub- 


mitted several resolutions in order. The first, he 
Stated, had been advocated by grain dealers and other 
Shippers all over the state and was as follows: 
Resolved, That we heartily indorse and support the efforts 
being made by the grain dealers and other associations of 


shippers to secure reciprocal arrangements as to car service 
charges and to this we pledge ourselves to exert every 
endeavor on our part as an association and as individuals to 
bring about such a reciprocal arrangement. 

The resolution was adopted. A further report of 
the resolut’ uns committee was as follows: 

Resolved, That the thanks of this association be and are 
herein tendered to H. 8S. Adams, president of the Secretaries’ 
Bureau of Information, for his very entertaining and instruc- 
tive address upon the working and operations of the bureau. 

Resolved, That this association expresses its highest ap- 
Preciation of the efforts of Messrs. Guirl, Meeker and Pier- 
80n, members of the legislature, for their earnest and effec- 
tive efforts in helping the committee of this association in 
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securing the pasasge of the mutual insurance and the rail- 
road commission bills. 

Resolved, That the representatives of the lumber press in 
attendance upon our meeting be tendered our thanks for 
courtesies and earnest efforts to keep the retail dealers in 
close touch with all that pertains to the lumber business. 

Resolved, That this association tenders its thanks to the 
Claypool hotel for the generous and kindly treatment of its 
members in attendance upon this convention. 

The above resolutions were adopted unanimously, 

Suggestions for Retail Men. 


Marshall McDonald, of the McDonald Company, Vin- 
cennes, Ind., delivered a very interesting and dignified 
address upon the subject ‘‘Some Phases of the Lum- 
ber Business.’’ Mr. McDonald is a young man of evi- 
dently studious disposition and spoke entirely extem- 
poraneously. He dwelt particularly upon the desirabil- 
ity of bettering the methods of doing business, which 
involved many of the abuses that had crept into the 
retail trade, with suggestions along the line of the 
personal relations of the retailer to his customers 
which he thought should be invariavly based upon cor- 
rect business methods. He invoked more courteous 
treatment by the retailers of the traveling salesmen 
who visited them and said in his opinion that more con- 
sideration should be shown them than is sometimes 
accorded. He decried a too close familiarity between 
the employer and his employees and especially called 
the attention of the members to the careless handling 
of lumber. He said that lumber neatly piled was much 
more easily sold. He also enjoined particular care in 
the filing of liens. He said that liens should be filed 
whether the customer was a close friend or not and 
after they were filed he could exercise his discretion as 
to further proceedings. Referring to the financial end 
of the retail business Mr. McDonald dwelt particularly 
upon exercising good care in credits. He used an apt 
expression to illustrate his position on credits when 
he said that ‘‘a man may have $100,000, but he is a 
poor man if he has no ecredit.’’ 

W. H. Freeman, secretary of the State Forestry Com- 
mission, had been invited to address the convention 
and had accepted, but strict search throughout the 
hotel failed to reveal his whereabouts. While waiting 
because of Mr. Freeman’s non-appearance Messrs. Huey, 
Springer, Eldridge, Guirl, McLaren and others made 
brief remarks upon live trade topics, especially with 
reference to giving discounts. The discussion covered 
a wide range of subjects, including association work 
and rate legislation. 

The chair appointed M. 8S. Huey, chairman of the re- 
ception committee, and George E. Springer, of the same 
committee, to escort to the chair the newly elected presi- 
dent, D. A. Peterson, of Warsaw. 

The President Installed. 

Upon reaching the platform President-elect Peterson 
was introduced to the meeting by the retiring president, 
Will C. Pulse. Mr. Peterson modestly thanked the 
association for the honor conferred upon him and 
promised his best efforts for the benefit of the organiza- 
tion during the coming year and in upholding associa- 
tion work and asked the earnest codperation of the mem- 
bership. 

The retiring president, Mr. Pulse, stated that he de- 
sired to thank the members of the association and the 
members of the board of directors for their earnest 
support throughout his term of office. 

President Peterson announced that before the conven- 
tion adjourned he would very much like to have some 
action taken on the question of in future dispensing 
with the nominating committee for the selection of 
candidates for officers of the association. He said that 
there had been some exceptions taken to having such a 
body and he would like to see the members take some 
action. 

Secretary Scearce stated that the constitution and 
bylaws referred to the subject very plainly in stating 
that the election of officers shall be by the members 
of the association and by ballot. He though that this 
covered the case and that no action was necessary. 

Mr. Springer said that in his opinion it would be a 
good idea to make a record of the matter and moved 
that it be the sense of this organization that in future 
it would be advisable to dispense with the nominating 
committee. Mr. Springer’s motion did not receive a 
second. 

Barney Smith, of South Bend, thought that a nomi- 
nating committee avoided much confusion and he fay- 
ored its continuance. 

Mr. Frank suggested that it would be better to refer 
the question to the next annual meeting. 

Mr. Pulse also favored the postponement of the sub- 
ject until the next annual meeting, when just after the 
addresses of the officers the committees are appointed 
and the chair could then easily ascertain the sentiment 
of the members as to the selection of a nominating 
committee. There was no motion before the house but 
this seemed to be the general idea entertained by the 
members on the subject, whereupon the convention ad- 
journed. 


MR. SCEARCE RE-ELECTED SECRETARY. 

A meeting of the board of directors was held imme- 
diately after the adjournment for the election of secre- 
tary. There being but one candidate before the con- 
vention and he having served the association most ac- 
ceptably during the year, the work was finished in short 
order. H. C. Scearce, of Mooresville, Ind., was unani- 
mously selected to succeed himself for the coming year. 


AN EXCURSION TO THE SOUTHWEST. 

A number of the members made the trip to the south- 
west. The arrangements for the excursion were in 
charge of J. W. Pinnell, chairman of the committee. No 
great amount of interest was manifested among the 
rank and file of the membership in the event, but a 
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Pullman car filled with excursionists left the Union Sta- 
tion over the Big Four road at 11:45 Wednesday even- 
ing for San Antonio, Galveston and Shreveport. The 
trip is made more for pleasure than anything else, and 
stops will be made at a few*of the saw mills and im- 
portant lumber points enroute. It was anticipated that 
the trip would require about ten days. 


THE NEW PRESIDENT. 


David A. Peterson, the new president of the Retail 
Lumber Dealers’ Association of Indiana, was born at 
Waterloo, Iowa, in 1858. When he was six months’ old 
his parents removed to the vicinity of Warsaw, Ind., 
where the earlier years of the subject of this sketch 
were spent in the rugged occupation of farming. In 
1889 he was appointed in the railway mail service by 
President Harrison and served on the run_ between 
Chieago and Pittsburg until nine years ago, when he 
embarked in the lumber business at Warsaw, He has 
been successful from the start and has long been an 
active and earnest member of the association. He served 
as vice president last year and his promotion was, con- 
cededly well deserved. 


THE SOUVENIR PROGRAM. 


The souvenir program issued by the association at 
its recent meeting was the work of Harry C. Scearce, 
the competent secretary of the association, whose popu- 
larity and ability are demonstrated by his unanimous 
reélection. The souvenir contains not only the full 
program, but a history of the association compiled 
by N. F. Dalton, of Indianapolis, first president of the 
association; also a great many valuable points about 
mechanies’ liens, compiled by Louis B. Ewbank, of the 
Indianapolis bar. It was finely illustrated by half- 
tones of the various presidents and secretaries serving 
from the inception of the organization. 


NOTES OF THE MEETING. 


The number of wholesale distributers keeping open 
house at the hotel during the convention was somewhat 
less than in former years, but there was a good rep- 
resentation notwithstanding. The T. Wilee Company, 
of Chicago, was represented by Alpheus Tucker, its 
well known general representative. Mr. Tucker occu- 
pied room 818 with a full line of his company’s floor- 
ing product. To assist him in providing for his callers 
he had the services of a gorgeously adorned colored 
page. 

The I. Stephenson Company, of Wells, Mich., W. K. 
Hubbard, representative, had a full line of its flooring 
produets in room 824. Mr. Hubbard states that while 
his flooring products attracted a great deal of atten- 
tion, a bundle of clear 10-inch and better *A* white 
cedar shingles was also a drawing ecard. The company 
makes a specialty of these shingles and they were 
pronounced high grade stock. 

The Greer-Wilkinson Company, of Indianapolis, had a 
sash and door exhibit in room 823 with C. T. Lee in 
charge. Mr. Lee had a barrel of apples on tap for all 
who honored him with a visit. 

The Wiborg & Hanna Company, of Cincinnati, occu- 
pied room 828, with H. P. Wiborg, president of the 
company, and J. D. Farley, its Indiana representative, in 
attendance. 

The Anson-Hixon Sash & Door Company, of Indi- 
anapolis, occupied rooms 830 and 832 with a large 
line of its doors and various kinds of mill work. W. W. 
Hobson, manager of the company, and G. T. Meinzer, 
one of its selling representatives, were in charge. 

The Adams-Carr Company, of Indianapolis, occupied 
room $25 with a full line of its products. H. A. Dana, 
manager of the company, was assisted by James F. 
Gould, O. D, Haskett and John Summitt, selling rep- 
resentatives. 

The Foster-Munger Company, of Chicago, had room 
836 and made an excellent showing on its sash and 
door goods. C. C. Hale, secretary of the company, 
John KE. Munger, vice-president of the company, C. L. 
Beck, Indiana representative and A. G. Krogness, of the 
Chicago office, were in attendance. 

The M. B. Farrin Lumber Company had a large ex- 
hibit in rooms 838 and 840. Those who were present 
during the convention were M. B. Farrin, president; 
Chester F. Korn, of the Farrin-Korn Lumber Com- 
pany; W. J. Eckman, sales manager of the M. B. 
Farrin Lumber Company; W. H. Ames, manager of 
the oak flooring department; George C. Reinhart, In- 
Beck, Indiana representative, and A. G. Krogness, of the 
Farrin-Korn Lumber Company. 

Ik. W. Bird & Son, manufacturers of the celebrated 
‘*Paroid’’ roofing, were for a wonder the only manu- 
facturers. of prepared roofing Tepresented at the meet- 
ing. B. A. Thrift was in charge of the exhibit and 
occupied room 852. 

A. B. Wilcox, secretary of the Redwood Car Ship- 
pers’ Bureau, San Francisco, occupied room 844. Mr. 
Wileox is putting redwood in front of the retailers 
of the central states in a manner that is sure to re- 
dound to its future distribution. 

The Nashville Hardwood Flooring Company, of Nash- 
ville, Tenn., was represented at the meeting by its 
strong double team of hustlers, D. S. Hutchison, sales 
manager, and Perry Hatt, Indiana representative. These 
gentlemen occupied room 846 and dispensed hospitality 
and good cheer to all who came within their precincts. 

Irvine McCauley, representative of the D. G. Saun- 
ders Lumber Company, of Chicago, represented that 
concern, occupying headquarters in room 814. The 
red carnations distributed by Mr. McCauley made the 
convention look like a flower garden. 

The American Timber & Lumber Company .was in 
room 861 and the George C. Pratt Lumber Company, 
of Indianapolis, also occupied the same room. 


The Morgan Sash & Door Company, of Chicago, was 
most capably represented by its manager, Henry A. 
Sellen, and two of its well known traveling representa- 
tives, N. J. Clears and Ernest C. Leaming. The gen- 
tlemen distributed some fine maps of Indiana to all 
callers, making their headquarters at room 862. 

The Hayward Lumber Company, of Nacogdoches, 
Texas, and its twin concern, the Eagle Lumber Com- 
pany, of Eagle Mills, Ark., together with the John A. 
Cox Lumber Company, ot Vincennes, Ind., occupied 
room 864. 

H. L. Hart, Indiana representative of Schultz Bros. 
& Benedict, of Chicago, who has recently been in the 
hospital at South Bend recovering from an operation 
for appendicitis, was present at the meeting. His large 
number of friends in the trade greeted him with great 
cordiality, which was all the more hearty (no joke in- 
tended) from the tact that it was not generally known 
that he had recovered sufficiently to resume his regular 
trips. 

THOSE PRESENT. 

L. G. Anderson, John R. Gobey & Co., Columbus, Ohio. 

W. W. Atherton, Anderson. 

W. G.. Atwood. Mann, Watson & Co., 

c. Aughey, Boren, Aughey «& Co., 

W. c. Hall, Brownstown. 

Charles R. Lalke, Indianapolis. 

J. L. Barley, Barley & Spencer, Marion. 

L. L. Barth, Edward Hines Lumber Co., Chicago. 
S. W. Barnard, Burlington Lumber Co., Burlington. 
I. H. Bragg, Ridgeville. 

J. HU. Beckman, Beckman & Dilger, Ferdinand. 
George Bent, Edward Hines Lumber Co., Chicago. 
W. A. Bennett, Benvett & Witte, Cincinnati, Ohio. 


Muskegon, Mich. 
Fountain City. 


Cc. D. Benedict, Schultz Bros. & Benedict, Chicago. 
T. Ek. Blood, Stotz Lumber Co., Louisville, Ky. 
M. L. Brown, Chicago, 111. 

Louis G. 
apolis. 

Il. E. Calland, Cincinnati, Ohio. 

G. W. Campbell, Campbell, Smith & Ritchie, Lebanon. 

M. J. Carnahan, The M. J. Carnahan Co., Washington. 

k. W. Chambers, Michigan City Sash & Door Co., Toledo, 


Buddenbaum, Buddenbaum Lumber Co., Indian 


2. E. Chapin, Cheat River Lumber Co., VPittsburg, Va. 
J. B. Chenowith, Lynn. 
I. B. Christopher, H. H. Hettler Lumber Co., Chicago. 


N. J. Clears, Morgan Sash & Door Co., Chicago. 
J. M. Clements, Iluttig Sash & Door Co., St. Louis, Mo. 
Grant Coey, H. Il. Hettler Lumber Co., Chicago. 
a. F Conkiin, J. D. Conklin & Son, Greenfield. 
John Cooper, Robinson Lumber Co., Indianapolis. 
Cc. S. Corse, W. T. Ferguson Lumber Co., St. Louis, Mo. 
James C. Cowan, Schultz Bros. & Benedict, Chicago. 
John A. Cox, Eagle Lumber Co., Vincennes. 
A. B. Crawford, Reynold & Clifford, Rushville. 
N. F. Dalton, Dalton Lumber Co., Indianapolis. 
larry A. Dana, Adams-Carr Co., Indianapolis. 
ik. Darling, jr.. Mann, Watson & Co., Muskegon, Mich. 
H. W. Davis, Sullivan. 
k. P. Deming, Hammond Lumber Co., Hammond. 
Rh. A. DeMont, French Lick Lumber Co., French Lick. 
George I. Dilks, Richmond. 
Lewis H. Dodd, True & True Co., Chicago. 
J. F. Drescher, Indianapolis; Kirby Lumber Co., Houston, 
J. L. Dulin, Pinnell Dulin Lumber Co., Noblesville. 

J. H. Dunlap, Dunlap & Co., Columbus. 

gg ag D. Dye, Boswell Lumber Co., Boswell. 

K. Dynes, Dynes Lumber & Coal Co., Indianapolis. 

ees T. Eaglestield, Eaglestield Co., Indianapolis. 

Ilenry Eckler, H. Eckler Manufacturing Co., South Bend. 

William J. Eckman, M. B. Farrin Lumber Co., Cincinnati, 
Ohio. 

R. E. Edwards, Wolverine Cedar & Lumber Co., Chicago. 
George O. Eldredge, Eldredge Lumber Co., Indianapolis. 
Cc. R. Evarts, Detroit Column & Mfg. Co., Detroit, Mich. 
J. D. Farley, Wiborg & Hanna Co., Cincinnati, Ohio. 
Omar FE. Fanght, Advance Lumber Co., Cleveland, Ohio. 
W. E. Ferguson, Rockville. 
Edward Forhan, Southern Pine Lumber Co., Rock Island, 
1. 
Charles E. Foster, Foster Lumber & Coal Co., Valparaiso. 
. C. Foster, Foster Lumber Co., Indianapolis. 
. S. Foster, Foster Lumber Co., Indianapolis. 
. B. Fowler, Indiana Lumbermen’s Mutual Insurance 
“oo 

J. Fralich, E. J. Fralich & Co., Tipton. 
ust Fromme, Terre Ilaute. 

P. L. Fuson, Henry County Lumber Co., Newcastle. 

Krank Fuson, Spiceland. 

I). S. Farritson, Knightstown Lumber Co., Knightstown. 

Kk. V. Cangwer, Mulberry. 

I. PP. Gangwer, Mulberry. 

John A. Gauger, John A. Gauger & Co., Chicago. 

James F. Gould, Adams-Carr Co., Indianapolis. 

J. Watt Graham, Graham Lumber Co., Cincinnati, Ohio. 

Ransom Griffin, Central Coal & Coke Co., Kansas City, Mo. 

George D. Griffith, Krum, Griffith & Co., Chicago. 

lL. H. Griswold, Indianapolis; Francis Beidler & Co., Chi- 
cago, 

E. H. Greer, Greer-Houghton Lumber Co., Indianapolis. 

Cc. C. Hagemeyer, Hl. L. Mickle Lumber Co., Cincinnati, 
Ohio. 

c. C. Hale, Foster-Munger Co., Chicago. 

a. FB: Halpin, Schultz Bros. & Benedict, Chicago. 

Alexander Hamilton, Missouri Lumber & Land Exchange 
Co., a. 

by . Hanger, Frost-Trigg Lumber Co., St. Louis, Mo. 

H. L. Hart, Se hultz Bros. & Benedict, Chicago. 

W. Cc. Hart, Kitchel Elevator Co., Kitchel. 

W. T. Hartz, Warren County Lumber Co., Williamsport. 

erry Hatt, John B. Ransom & Co., Nashville, Tenn. 

Ii. Hawley, Peru Mercantile Co., Peru. 

M. A. Hayward, Kenoya Poplar Manufacturing Co., Ken- 
ova, W. Va. 

Ib. W. Heaton. Greer-Wilkinson Lumber Co., Pittsboro. 

I. N. Henry, Henry Bros. Lumber Co., Wingate. 

Charles Hege, Hege & Co., Columbus. 

Irank Henderlong. L. Henderlong & Co., Crown Point. 

Cc. H. Henry, Henry Bros. Lumber Co., Wingate. 

A. D. Hensel, Detroit, Mich. 

Ross S. Hill, jr.. Dynes Lumber & Coal Co., Indianapolis. 

J. M. Hixon, Greer-Wilkinson Lumber Co., Indianapolis. 

M. Hoffman, M. Iloffman & Son, Sharpsville. 

N. E. Holden, Danville, [1l. 

A. N. Holloway, A. N. Holloway, Cloverdale. 

Charles B. Hooton, Hooton Bros., Danville, Il. 

R. W. Horton, Columbus. 

A. D. Houff, Terre Haute. 

L. M. Houghton, Greer-Houghton Lumber Co., Indianapo- 
lis. 

M. S. Huey, Capitol Lumber Co., Indianapolis. 

Charles E. Huff, Henry Bros. Lumber Co., Mellott. 

James Hunnel, Edward Hines Lumber Co., Chicago. 

J. M. Irish, Irish Lumber & Lime Co., Alexandria. 

Irvin W. Jackson, McErlain & Jackson, South Bend. 

Charles Jackson, Smith & Jackson, South Bend. 

J. S. Jackson, Knightstown Lumber Co., Knightstown. 

Benjamin L. Jenks, Robert H. Jenks I.umber Co., Cleve 
land, — 

Ww. Jennings, Farmersburg. 
w. W. Jett, jr., E. 1. ae Co., Louisville, Ky. 
Will F. Johnson, Capitol Lumber’ Co., Indianapolis. 
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Lee H{. Jones, Jones Lumber Co., Bloomfield. 

Ilenry W. Keagy, Werking & Keagy, Hagerstown. 

N. 'T. Keasey, N. T. Keasey Lumber Co., Brazil. 

wi Ce Kellenberger, Radford Sash & Door Co., Chicago. 

c. A. Kelley, Harris & Cole Bros., Cedar Falls, lowa. 

T. B. Kemper, A. C. Kies Lumber Co., Indianapolis. 
—s A. Kendall, Sawyer & Austin Lumber Co., Kansas 
‘ity, N 

W. F. ‘Kendall, Hege & Co., Columbus. 

W. W. Kenower, John Kenower & Sons, Huntington. 
M. Kirsch, Kirsch & Sellemeyer, Decatur. 

Otto Kirsch, Fuller & Rice Lumber & Manufacturing 
Grand Rapids, Mich. 

I’. R. Kitson, Syracuse Lumber Co., Syracuse. 

L.. N. Kitson, Syracuse Lumber Co., Syracuse. 

Cc. B. Kittredge, Harris & Cole Bros., Cedar Falls, Lowa. 

red W. Knight, Palmer, Fuller & Co., Chicago. 

Charles Knoepfle, Bremen. 

Christopher Knoepfle, Bremen. 

I.. A. Kramer, Kramer Bros. Co., Frankfort. 

A. G. Krogness, Foster-Munger Co., Chicago. 

Cc. F. Korn, Farrin-Korn Lumber Co., Cincinnati, Ohio. 

John M. Kreisle, Tell City Planing Mill, Tell City. 

J. D. Kuhns, Deming-Winnie Lumber Co., South Bend. 

James H. Long, W. O. Barndt Lumber Co., Minneapolis, 
Minn. 

John Laughlin, New Union Lumber Co., Linton. 

I. C. Leaming, Morgan Sash & Door Co., Chicago. 

William Lehman, Linton. 

T. R. Lewis. Burnett-Lewis Lumber Co., Indianapolis. 

Frank Litzenberger, Murphy & Kuntz Lumber Co., Middle 
town. 
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~ 
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Lockwood, jr.. Stearns Co., Grand Rapids, Mich. 

W. E. MeMains, Wilcox Bros. Manufacturing Co., Leba 
non, 

W. A. McCall, Louisville, Ky. 

Irvine MeCauley, D. G. Saunders Lumber Co., Chicago. 

J. MeConnell, Carlisle. 

A. S. MelIlvain, William Buchanan, St. Louis, Mo. 

Riley O. Malott. Malott Lumber Co., Sweetser. 

M. Kk. Mastin, Campbell-Mastin, Coatsville. 

J. Wf. Martin, Missouri Lumber & Land Exchange Co.. 
Kansas City, Mo. 

S. P. Matthews, American Lumber & Export Co., Birming 
ham, Ala. 

George F. 
Ohio. 

W. Hi. Matthias, W. M. Ritter Lumber Co., 
Ohio. 

I. I. Mauck, Anderson, 

kx. H. Mauk, Kirby Lumber Co., Houston, Tex. 

PP. W. Maxwell, Maxwell Lumber Co., Michigan City. 

C. D. Meeker, Monticello Lumber & Coal Co., Monticello. 

C. W. Myers, Peru Lumber Co., Peru. 

George T. Mickle, George T. Mickle Lumber Co., Chicago 

If. L. Mickle, H. L. Mickle Lumber Co., Cincinnati, Ohio. 

George P. Miller, William Buchanan, St. Louis, Mo. 

W. H. Miller, Madison. 

«. I’. Mendsen, Louis Wuichet, Chicago. 

— Metzger, Yellow Poplar Lumber Co., Coal Grove, 
Oho. 

Cc. L. Monger, Elkhart. 

John Montano, Union City; 
Ohio. 

C. Hf. Morrison, Foster Lumber Co., Indianapolis. 

John EK. Munger, Foster-Munger Co., Chicago. 

Leon B. Newby, Dunlap & Co., Columbus. 
™ Le Hi. Nichols, Nichols & Cox Lumber Co., Grand Rapids, 

ich. 

G - Osterhage, G. F. Osterhage Co., Freelandville. 

John Oxenford, Indianapolis. 

G. H. Palmer, Sheridan. 

S. T. Parker, Parker & Johnston, Logansport. 


Massman, Farrin-Korn Lumber Co., Cincinnati, 


Columbus, 


Bennett: & Witte, Cincinnati, 


_ 


Jay L. Peck, Indianapolis. 

J. A. Penn, Colonial Lumber Co., Cleveland, Ohio. 

). A. Peterson, Peterson Lumber Co., Warsaw. 

T. G. Pierson, Spencer. 

J. W. Pinnell, J. W. Pinnell & Co., Lebanon. 

S. W. Pitts, S. W. Pitts & Co., Ferdinand. 

George D. Prevo, Medaryville Lumber Co., Medaryville. 
I. A. Prickett, Custer Lumber Co., Gas City. 


Hf. I’. Pullen, Henry Taylor Lumber Co., Lafayette. 

Will C. Pulse, Pulse & Porter, Greensburg. 

Walter Quick. Richey, Halsted & Quick, Cincinnati, Ohio. 

Lewis Rammell, Smith-Ifubbard Lumber Co., Wabash. 

W. C. Raymond, Marion Lumber Co., Marion. 

G. C. Reinhart, M. BB. Farrin Lumber Co., 
Ohio. 

Charles B. Riley, 
Indianapolis. 

Morris Ritchie, Campbell, Smith & Ritchie, Lebanon. 

John T. Roberts, N. T. Keasey Lumber Co., Brazil. 

W. W. Robinson, Eagle Lumber Co., Vincennes, 

F. S. Ross, Urbana, Ohio: Robert H. Jenks Lumber Co. 

If. T. Sample, Dayton, Ohio; True & True Co. 

II. C. Scearce, Comer & Scearce Co., Mooresville. 

W. B. Schaefer, W. B. Schaefer, South Bend. 

John W. Scull, Tell City. 

John M. Sehnaus, Jasper Planing Mill Co., Jasper. 

Il. H. Schuh, Balke & Krauss Co., Indianapolis. 

G. W. Schwartz, Vandalia Line, St. Louis, Mo. 

Sylvanus See, Macy. 

H. A. Sellen, Morgan § Sash & Door Co., Chicago. 

L. I. Shrader, New Albany. 

W. S. Simpson, W. S. Simpson & Co., Marion. 

George D. Sisson, George D. Sisson Lumber 
Co., Indianapolis. 

Cc, E. Skinner, J. B. Chenowith. Modoc. 

Barney C. Smith, Smith & Jackson, South Bend. 

L. F. Smith, South Arkansas Lumber Co., Rochester. 

R. R. Smith, Lewisville. 

J. P. Smith, Smith-Hubbard Lumber Co., Wabash. 

J. C. Snapp, Oaktown. 

C. W. Spencer, C. W. Spencer, Waveland. 

George KE. Springer, Anderson. 

Adam Stratman, Stratman Hardware Co., Huntingburg. 

Matthew Starling, Delphi Lumber Co.. Delphi. 

J. C, Stover, J. C. Stover, South Bend. 

Millard L. Strickler, John A. Gauger & Co., Chicago. 

S. P. Stroup, S. P. Stroup Lumber Co., Shelbyville. 

John Suelze, jr., Fort Wayne Builders’ Supply Co., Fort 
Wayne. 

T. B. Thomes, J. W. Farrior & Co., Birmingham, Ala. 

I. F. Tindolph, South Indiana Lumber Co., Martinsville. 

Robert C. Toombs, John A. Gauger & Co., Chicago. 

A. B. Tresslar, Dixie Lumber Co., St. Louis, Mo. 

J. W. Urban, John R. Gobey & Co., Columbus, Ohio. 

R. P. Vineent, Southern Product Co., Indianapolis. 

Fred G. Volle, G. F. Osterhage Co., Freelandville. 

Charles Voorhees, Voorhees Lumber Co., Flora. 

G. FE. Voorhees. Newcastle Lumber Co., Newcastle. 

T. J. Walter, Bremen. 

A. D. Wasmuth, A. Wasmuth & Sons Co., Roanoke. 

H. R. Wasmuth, A. Wasmuth & Sons Co., Andrews. 

H. M. Whisler, Arcadia Lumter Co.. Arcadia. 

Andrew Weaver, Weaver Bros. Lumber Co., Sheridan. 

Charles Weingart, John Diebel & Co., Kendallville. 

J. M. Werking, Werking & Keagy, Hagerstown. 

T. E. Whitmer, Goshen Sash & Door Co., Goshen. 

John C. Wicker. E. L. Roberts & Co., Chicago. 

A. . cena Redwood Car Shippers’ Bureau, San Fran 
cisco, Ca 

S. H. Wilcox, Wilcox Bros. Manufacturing Co., 

E. D. Wilder, C. E. Wilder & Co., Brazil. 

R. K. Willman, Willman Lumber Co., Hartford City. 


Cincinnati, 


secretary Indiana Railroad Commission, 


& Shingle 


W. H. Winnie, Deming-Winnie Lumber Co., South Bend. 
Evansville. 


Charles Wolflin, Great Southern Lumber Co., 
M. L. Wootlin. Patterson-Black Co., Mobile, Ala. 

C. A. Wood, Kirby-Wood Lumber Co., Muncie. 

B. B. Woods. Cicero Lumber Co., Cicero. 

W. R. Yarnell, Yarnell Lumber & Coal Co., Wabash. 


Lebanon. 
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Twin State Association in Spirited Meeting —Southern Retailers Extend the Hand of Fellowship— Exporters Organize. 


TWIN STATE ASSOCIATION MEETING. 

The fourth quarterly or, more properly, the first an- 
nual meeting of the Twin State Association of retail 
lumber dealers was held at Joplin, Mo., Tuesday, Janu- 
ary 9. The association was organized about a year 
ago and comprises in its membership dealers in fhe 
mineral belt of southwestern Missouri and southeastern 
Kansas to the number of sixty-nine at the present time, 
and more than half of the members were present at the 
meeting. 

The meeting was called to order at 2 p. m. by Presi- 
dent W. A. Sandford in the handsome hall of the Elks 
club. After the secretary had made a brief report, which 
showed the membership to be 69 and a nice balance in 
the treasury, the president reviewed the. work of the 
association and made a highly interesting address on 
the benefits of local association work. 

Some time was devoted to a general discussion on 
matters of interest to the association, and with no un- 
finished business the convention proceeded to the elec- 
tion of’ officers and directors for the ensuing year. 


Faithful Officers Re-elected. 


President Sandford and Secretary O’Halloran asked 
to be relieved from further duty in these offices, stat- 
ing that they had worked hard in the interest of the 
association and thought it was time for others to take 
up the tasks. They have, however, done such excellent 
work in advancing the good of the association that 
their suggestions were ruled out of order and after sev- 
eral of the members had eulogized these excellent offi- 
cials they were placed in nomination to succeed them- 
selves and reélected unanimously. The same _ proceed- 
ings carried with reference to Vice-President Crawford 
and Treasurer Matthews. Three directors were nomi- 
nated and elected. Following is the list of the officers 
and directors for the ensuing term: 

President, W. A. Sandford, Joplin, Mo. 

Vice president, George W. Crawford, Girard, Kan. 

Treasurer, C. E. Matthews, Webb City, Mo. 

Secretary, George W. O'Halloran, Pittsburg, Kan. 

Directors, A. L. Davis, Parsons, Kan.; J. M. Thompson, 
Lamar, Mo.; T. A. Miller, Aurora, Mo. 

Changes in the Laws. 


George K. Mackie, W. A. Clay and W. T. McClung, 
who had been appointed as a committee on constitution 
and bylaws, recommended the following changes, which 
were adopted: 

That the regular meetings of the association be held the 
second Tuesdays in January and July of each year. - 

That article 2 be amended to read “The object of this 
organization shall be to furnish to its members correct in 
formation relative to persons or firms unworthy of credit, 
and for the social and educational interests of its members.” 

That the following be added to article 4: “It shall be the 
duty of the secretary of this association to secure from each 
member the names of all persons or firms known to be un- 
worthy ot credit, to verify this information and to furnish 
sume to members on application.” 


Short Talks. 


Judge L. A. Fillmore, a pioneer lumberman of Joplin, 
retired, was present and was called on for a few re- 
marks. He gave some interesting reminiscences of the 
lumber trade in that territory and testified to the great 
benefit of association work. 

Secretary Harry A. Gorsuch, of the Southwestern 
Lumbermen’s Association, spoke briefly on the value 
ot both the local and the general association, and ex- 
tended to all present a pressing invitation to attend the 
big convention at Kansas City this month. 

Charles B. Floyd, the field representative of the 
Southwestern association, made a short talk on associa- 
tion matters. 

Others present were called upon and the remainder of 
the session was well spent in the discussion of matters 
of interest to the dealers. Among those who made short 
addresses were J. M. Thompson, H. R. Houston, W. A. 
Clay, W. T. MeClung, A. L. Davis and H. A. Duncan. 

The meeting was one of the most harmonious and 
enthusiastic ever held in that section of the country. 
The members all evinced a strong interest in the wel- 
fare of the association and pledged themselves to do all 
they could to assist the officers and directors in increasing 
the membership during the ensuing year. The Twin 
State Association has reason to be proud of the record 
of its first year, and every reason exists to believe 
that with its present efficient officers and directors the 
present year will be even more prosperous than has 
been the past year. 

The Attendance. 


The following were present: 


W. A. Sandford, Joplin, Mo. E. L. Smith, Carthage, Mo. 

Harry A. Gorsuch, Kansas G. W. O'Halloran, Pittsburg, 
City. Kan. 

t. E. Hunt, Lockwood, Mo. L, A. Fillmore, Joplin. 

G. K. Mackie, Scammon, Kan. W. R. Sandford, Joplin. 

Ii. C. Henson, Carterville, Mo. G. W. Crawford, Girard, Kan. 
A. Clay, Joplin. W. C. Shoemaker, Sheldon, Mo. 

W. A. Wheatley, Joplin. Charles Switzer, Mineral, Kan. 
O. Penick, Diamond, Mo. H. E. Small, Scammon, Kan. 

J. C. Burgess, Carl Junction, W. 8S. King, Baxter Springs, 
Mo. Kan. 

J. F. Gudgen, Webb City, Mo. J. M. Thompson, Lamar, Mo. 

W. S. Crowel, Jasper, Mo. Cc. E. Stormes, Arcadia, Kan. 

G. H. Ward, Curranville, Kan. H. A. Duncan, Kansas City. 

H. R. Houston, Lamar, Mo. J. E. Wiles, Webb City, Mo. 

Ii. R. Thompson, Mulberry, H. Burch, Joplin. 
Kan, . Shelton, Lamar, Mo. 

W. A. Ducker, Cherryvale, H. C. Leonard, Girard, Kan. 
Kan. W. T. McClung, Parsons, Kan. 

Charles B. Floyd, Kansas D. Frank Matthews, Webt 
City. City. 

A. L. Davis, Parsons, Kan. C. C. Swanson, Jasper, Mo. 

L. K. Moeller, Galena, Kan. G. D. Stone, Oronogo, Mo. 


nb 


J. M. O’Kelly, Ash Grove, Mo. W. H. Smith, Minden, Mo. 


Isaac Sandford, Joplin. R. C, Walsh, Joplin. 

kK. Whiteside, Columbus, Dr. Williams, Galena, Kan. 
Kan. W. R. Letton, Purcell, Mo. 

M. Robeson, Galena, Kan. Cc. E. Matthews, Webb City. 

M. F. Penn, Joplin. J. C. Stewart, Webb City. 


L.. F. Miller, Joplin. 
The Concatenation. 


The annual meeting closed with a Hoo-Hoo concatena- 
tion which was a very successful affair. It was the first 
coneatenation under the direction of Homer P. Allen, 
the new Vicegerent for western Missouri. The Joplin 
Elks generously had tendered the use of their banquet 
hall for the occasion. A class of ten husky kittens 
was put through and their antics were hugely enjoyed by 
an appreciative audience of Hoo-Hoo to the number 
of about forty. The junior work was in charge of 
Harry A. Gorsuch, of Kansas City, who gave each of 
the candidates a lively time for a few minutes. The 
concatenation was not advertised in advance, otherwise 
the class would have been larger, but it made up in 
quality what it lacked in quantity. At the conclusion 
of the ceremonies the usual lunch was served, and the 
concatenation broke up at a late hour. 

Following is a list of the nine that did the work and 
the candidates: 


Master of ceremonies, Homer P. Allen, Kansas City. 

Snark, J. C. Stewart, Webb City. 

Senior Hoo-Hoo, J. 'T. Whitehead, Kansas City. 

Junior Hoo-Hoo, Harry A. Gorsuch, Kansas City. 

Lojum, W. R. Letton, Purcell, Mo. 

Scrivenoter, E. L. Smith, Carthage, Mo. 

Jabberwock, W. A. Sandford, Joplin, Mo. 

Custocatian, EL. E. Ennis, Springtield, Mo. 

Arcanoper, E. D. Whiteside, Columbus, Kan. 

Gurdon, W. T. McClung, Parsons, Kan. 

The candidates: 

Simeon Obed Peniek, Diamond Lumber Co., Diamond, Mo. 

Charles Edward Swanson, Mineral Belt Lumber Co., Alba, 
Mo. 

Charles Constantine Swanson, Burgner-Bowman Lumber 
Co., Jasper, Mo. 

Jerome Cicero Burgess, Carl Junction, Mo. 

James Frank Gudgen, Forest Lumber Co., Webb City, Mo. 

Guy H. Ward, Dickason-Goodman Lumber Co., Curran- 
ville, Kan. 

Charles Ford Thompson, Walsh-Thompson Lumber Co., 
Joplin. 

Howard Chase Leonard, Girard, Kan 

Charles Bowdry Floyd, Southwestern Lumbermen’s Associa- 
tion, Kansas City. 

George Kerr Mackie, Mackie-McDonald Lumber Co., Scam 
mon, Kan. 





UNITED FOR PROTECTION. 


New ORLEANS, LA., Jan. 9.—Lumber exporters last 
Wednesday organized the New Orleans Lumber Export- 
ers’ Association for the purpose of mutual protection 
and the securing of more satisfactory service from the 
railroad and steamship transportation interests. The 
new association will direct its energies to the cultiva- 
tion of more cordial relations between those in the 
lumber export trade and the allied industries. An im- 
provement in the handling of freight, both in transit 
and at the terminals, will be secured if it can be done 
by united effort. 

The meeting was held in the special committee rooms 
of the Hibernia Bank & Trust Co., last Wednesday 
night. Temporary organization was effected by the 
selection of John E. Williams as chairman. The election 
of permanent officers resulted as follows: 

President, S. J. Sutherland, of the 8. J. Sutherland 
Company; vice president, W. A. Powell, of W. A. Pow- 
ell & ©o.; secretary and treasurer, Ludwig Hayman, of 
Hi. Forchheimer. A committee composed of W. A. 
Powell, Ludwig Hayman and Oscar Gartner was ap- 
pointed to draft a constitution and bylaws and to report 
at an adjourned meeting to be held January 19. 

Among those in attendance at the meeting were S. J. 
Sutherland, W. A. Powell, Ludwig Hayman, H. Forch- 
heimer, Oscar Gartner, Charles 8S. Elms, J. H. Hinton, 
Rk. T. Adams, H. Eggert, N. W. Murphy and John E. 
Williams. 

It is hoped greatly to increase the membership in the 
association before the next meeting and eventually to 
enroll all local lumber exporters. 

The treatment of the export shipments by local trans- 
portation interests has been far from satisfactory and 
little attention is paid to complaints from individuals. 
Through the association, it is believed, these matters 
may secure prompt adjustment at the hands of the trans- 
portation people. It is believed that the organization 
will result in direct benefits to its members. 


- 
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ARKANSAS YELLOW PINE MANUFACTURERS. 
(Special telegram te the AMERICAN LUMBERMAN.) 

LitrLe Rock, ArK., Jan. 10.—The Arkansas Shortleaf 
Yellow Pine Association held its annual meeting here 
today with an attendance of fourteen manufacturers. 
The election of officers resulted as follows: President, 
C. V. Edgar, Fordyce; vice president, C. E. Emmert, 
Draughon; secretary and treasurer, Oliver C. Bright, 
Warren. Messrs. Edgar and Emmert and D. A. Kendall, 
H. H. Foster and A. W. Corkins were chosen directors. 

Annual reports were submitted by President M. H. 
Clapp, jr., and Secretary Bright, which, after outlining 
conditions for the year and giving data as to routine 
matters, recorded indications that the fiscal year of the 
association just ended has been a very prosperous one. 
A resolution was adopted pledging all members not to 
sell direct to consumers when the business can be han 
dled by retail lumbermen. 


RETAILERS LEGISLATE AND FEAST. 


BIRMINGHAM, ALA., Jan. 9.—The Retail Lumber Deal- 
ers’ Association of Tennessee & Alabama met here this 
afternoon in annual session and the members of the 
organization are greatly encouraged by the good attend- 
ance and by the harmony that prevailed among the 
members. The sessions were held in one of the assembly 
rooms at the city hall and when the meeting was called 
to order President Richard Randolph, of the associa- 
tion, welcomed the visitors. 

Following the speech of Mr. Randolph, Secretary 
W. E. Wailes was called upon for a report on the work 
of the organization for the past year. Mr. Wailes’ 
report was in the nature of a review of the history of 
the organization. He showed how it began eighteen 
years ago with a nucleus of three members and how it 
now had _ thirty-four working members scatterei 
throughout Alabama and Tennessee, representing eight- 
een towns and cities in the two states. The report of 
the secretary was considered very gratifying and it 
is confidently believed that the organization is destined 
to be a very important factor in the lumber industry 
of the south. 

One of the important steps taken at the meeting was 
the amendment of the bylaws to provile for the admis- 
sion of honorary members, to include the wholesale 
lumber dealers and manufacturers of the two states.- 


Rate Regulation Discussed. 

The recent utterance of Charles J. Traxler, of Minne- 
sota, on the railway rate problem was read and its 
recommendations were heartily approved. Short talks 
were made on the subject. 

The recommendations of the lumber secretaries’ bu- 
reau as regards forestry were read and they met with 
the approval of those present. 

The meeting was addressed by F. Wade Vaughan, 
of Atlanta, Ga., on the subject ‘‘ Mutual Insurance.’ 
His words were listened to with great interest. 

The New Officers. 

The annual election of officers was held during the 
afternoon and the result was as follows: 

President—Richard Randolph, Birmingham, Ala. 

Vice president /, M. French, Knoxville, Tenn. 

Secretary and treasurer—W. E. Wailes, Birmingham, Ala. 

Roard of directors—W. J. Wallace, Nashville, Tenn. ;. W. 
J. McBroom, Chattanooga, Tenn.; A. M. Booth, Huntsville, 
Ala.; A. W. Nelson, Birmingham; F. J. Shepard, Ensley, 
Ala.; J. H. Scruggs, Birmingham; J. H. Call, North Bir 
mingham; N. F. Vaughan, Columbia, Tenn.; B. Crawford, 
New Decatur, Ala. 

Executive committee of the board of directors—Richard 
Randolph, A. W. Nelson and W. E. Wailes, all of Birming- 
ham, 

The most notable feature of the meeting was the 
good fellowship shown and the officers feel greatly 
encouraged at the evidences that their work has not 
been in vain and that the organization is growing at a 
rapid rate. 


The Attendance. 


Among the men who attended the session this after- 
noon were: 


W. J. Wallace, Nashville. J. H. Call, North Birming- 
W. M. French, Knoxville. ham. 

A. L. Chavannes, Knoxville. H. Fullenwider, East Bir- 
B. Crawford, New Decatur. mingham. 

J. K. Simms, Uniontown. N. F. Vaughan, Columbia. 
M. C. Reynolds, Birmingham. Richard Randolph, Birming 
A. W. Nelson, Birmingham. ham 


Cc. C. Heidt, Birmingham. W. E. Wailes, Birmingham. 
W. B. Dickerson, Birmingham.Charles Hadden, North bir 
W. D. Wood, Birmingham. mingham. 
S. H. Norris, Birmingham. R, M. Jenkins, Birmingham. 
Ik. J. Shepard, Ensley. J. W. Music, Birmingham. 
J. M. Crotwell, Bessemer. F. Wade Vaughan, Atlanta. 
J. H. Seruggs, Birmingham. 

Consolidation Considered. 


One of the subjects which was brought informally 
before the meeting was the question of a merger with 
the organization of lumbermen in Memphis, Tenn. After 
discussion of the subject it was decided to take no 
definite action on the matter at this time. 


The Hoo-Hoo Concatenation. 


Immediately after the meeting of the association in 
the city hall a concatenation of the Concatenated Order 
of Hoo-Hoo of Birmingham was held and twenty kit- 
tens were enlightened. The secret work was in charge 
of Sibley King, of Birmingham, Vicegerent Snark of 
the order in Alabama, assisted by Frank Lathrop, H. H. 
Snell and Gen. L. V. Clark, all of Birmingham. 

Among the distinguished members of the order who 
were present to assist in the work were J. H. Baird, 
of Nashville, Tenn., Supreme Scrivenoter of the United 
States, and George W. Denny, of Savannah, Ga., Junior 
Hoo-Hoo of that state. Following are the names of the 
men who were initiated into the mysteries of the order 
tonight: 


Richard Randolph, A. W. Nelson, W. E. Wailes, M. C. 
Reynolds, J. H. Call, W. J. Farrior, A. S. Hinney, Fred J. 
Shepard, J. A. Rountree, L. A. Baker and C. D. Allis, all of 
Birmingham ,and suburbs. 

W. P. Gwinn, H. L. Gwinn and W. R. Fullington, of 
Gadsden, Ala. 

Charles H. Green, of Blocton, Ala. 

J. K. Simms, of Uniontown, Ala. 

B. QO. Watkins, of Tallassee Falls, Ala. 

A. L. Chavannes, of Knoxville, Tenn. 

W.. M. Richards, of Florence, Ala. 


When the work of Hoo-Hoo had been finished the 
members of the order together with the members of the 
Tennessee and Alabama Lumberman’s Association went 
to the Birmingham Country Club, where an elaborate 
joint banquet was indulged in. 
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FLOOD TIDE OF ACTIVITY IN LUMBERMEN’S ASSOCIATIONS OF ALL CLASSES. 


Important Events Scheduled for the Near Future—Convention Work Accomplished—Retirement of a Popular Secretary. 


COMING ASSOCIATION MEETINGS. 

January 16-17—-Hardwood Manufacturers’ Association of 
the United States, Louisville, Ky. 

January 16-17—Union Association of Lumber Dealers, 
Cleveland, Ohio. 

January 16-18—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. 

January 18—Indiana Hardwood Lumbermen’s Association, 
Indianapolis. 

January 23—Northern Pine Manufacturers’ Association, 
Minneapolis, Minn. 

January 23-24—Southern Lumber Manufacturers’ Associ- 
ation, New Orleans, La. 

January 23-25—Southwestern Association of Lumber & 
Sash & Door Salesmen, Kansas City, Mo. 

January 23-25—Southwestern Lumbermen’s Association, 
Kansas City, Mo. 

January 24—National Lumber’ Exporters’ Association, 
Washington, D. C. 

January 25—Southern Cypress Manufacturers’ Associa- 
tion, New Orleans, La. 

January 29—Decatur District Retail Lumber Dealers’ 
Association, Decatur, II. 

January 30—Northwestern Hemlock Manufacturers’ Asso- 
ciation, Milwaukee, Wis. 

February 1-2—Southern Illinois Lumber Dealers’ Associa- 
tion, Cairo, Ill. 

February 6-7 
tion, Detroit. 

February 6-7—Retail Lumber Dealers’ Association of the 
State of New York, Buffalo. 

February 6-8—-Western Retail Lumbermen’s Association, 
Spokane, Wash. 

February 7-S—Nebraska Lumber Dealers’ Association, 
Omaha. 

February 8—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Davenport. 

February 9-10—Twin Territories Retail Lumber Dealers’ 
Association, Oklahoma City, O. T. 

February 18-15—\illinois Lumber Dealers’ Association, 
Chicago. 

ebruary 17—Oregon Lumber Manufacturers’ Association. 
Portland. 

February 21-22—-Hardwood Dimension Association, Cincin- 
nati, Ohio. 

February 28 and March 1-2—National Association of Box 
Manufacturers, Auditorium hotel, Chicago. 

March 6-8—Wisconsin Retail Lumber Dealers’ Association, 
Milwaukee. 

March 7-8—National Wholesale Lumber Dealers’ Associa- 
tion. 

March 7-8—Northwestern Lumber & Sash & Door Travel- 
ing Salesmen’s Association, Milwaukee, Wis. ‘ 

March 7-8—Northwestern lowa Retail Lumbermen’s Asso- 
ciation, Sioux City. 

March 9—National Association Lumber & Sash & Door 
Salesmen, Incorporated, Chicago. 

March 14-15—North Carolina Pine Association, Incorpo 
rated, Norfolk, Va. 

May 17-18—National Hardwood Lumber Association, Mem- 
phis, Tenn. 


WORK OF THE COMING WEEK. 

Four conventions are scheduled for the coming week, 
two of them being 2-day meetings of big associations 
and one, the Northwestern Lumbermen’s Association, 
requiring three days for the completion of its ex- 
tensive program. ‘The first is the meeting of the 
Hardwood Manufacturers’ Association of the United 
States at Louisville, Ky., January 16 and 17.  Inei- 
dental to its proceedings, William Wilms, of Chicago, 
of the Paepeke-Leicht Lumber Company, on behalf of 
the committee of the National Lumber Manufacturers’ 
Association, of which he is a member, will offer an 
address on the subject of the proposed endowment of a 
chair of forestry and practical lumbering at Yale 
University. 

The Union Association of Lumber Dealers, repre- 
senting Ohio and parts of Pennsylvania, West Vir- 
ginia and Kentucky, will meet at Cleveland, Ohio, 
January 16 and 17, for what is scheduled to be one 
of the most important conventions of its history. This 
association, covering as it does a wide territory, with 
diversified interests, is an important factor in the 
preservation of harmony in the retail ranks. The of- 
ficers are looking for a full attendance this year, as 
questions of moment to every retailer are to be dis- 
cussed and, in justice to himself and to his associa- 
tion, every member should be there to aid by his moral 
support, if not active participation, any effort for the 
betterment of existing conditions which the associa- 
tion may decide to make. 

January 16, 17 and 18 have been set aside for the 
deliberations of the Northwestern Lumbermen’s Asso- 
ciation—the largest codperative body of lumber dealers 
in the world. The meetings will be held in Knights 
of Pythias hall, Minneapolis, the first session begin- 
ning at 2:30 p. m. and the final session closing at 11 
a.m. The Northwestern lumbermen are out for busi- 
ness this year and, while delegates are assured of a 
good time, all are expected to work, and work hard. 
Rates of one and one-third fares for the round trip 
have been secured and early advices indicate that the 
attendance will be good, though possibly not up to 
that of last year, when the exposition was an impor- 
tant feature. The burning of the West hotel at Min- 
neapolis this week will interfere in no way with the 
program or proceedings of this meeting; that hotel, in 
fact, may be in condition to entertain guests on some 
of its floors on the European plan. 

The last convention of the week is that of the In- 
diana Hardwood Lumbermen’s Association, which will 
meet in Indianapolis January 18. An attractive pro- 
gram has been prepared and a good gathering of the 
hardwood clan is expected. 


Michigan Retail Lumber Dealers’ Associa- 








WILL MEET FOR BUSINESS AND PLEASURE. 


From appearances the twenty-fourth annual con- 
vention of the Union Association of Lumber Dealers, 
which will be held in Cleveland, Ohio, January 16 and 
17, will be the best and most largely attended that 
the association ever has experienced. The Colonial 
hotel has been chosen as the meeting place and all 


comers are guaranteed that the business and pleasure 
offered them at these meetings will more than repay 
them for the trouble involved in their trip to the 
Forest City. The following outline of what is to be 
expected ought to convince the doubtful that it is 
their duty to go: 

At the first session, to be called to order at 9:30, 
an address of welcome by C. H. Prescott, jr., president 
of the Cleveland association, will be responded to by 
B. F. Whitney, Toledo, secretary of the Toledo retail 
dealers’ association. Then will come the usual reports, 
followed by adjournment for lunch. The call to order 
will be issued at 1:30 p. m., committees on nomina- 
tions, resolutions and constitution and bylaws will 
be appointed and an address entitled ‘‘ Resume on 
Mutual Fire Insurance’’ delivered by a member of 
the Lumbermen’s Mutual Insurance Company, Mans- 
field, Ohio. ‘*‘Unjust Railroad Rates and a Remedy,’’ 
by 8. S. King, of Dayton, Ohio, will close the first 
day’s work. In the evening the Cleveland dealers 
will give a German banquet and an elaborate enter- 
tainment to the visiting dealers at the Grays armory. 
Wednesday both sessions will be executive. During 
these sessions will oceur the election of officers and a 
general discussion of association matters important 
to every member. 


SOUTHERN LUMBER MANUFACTURERS’ AN- 
NUAL. 

R. A. Long and George K. Smith, respectively presi- 
dent and secretary of the Southern Lumber Manufae- 
turers’ Association, have issued a call for, which is also 
an invitation to, the sixteenth annual meeting of this 
organization, which, as previously announced, will be 
held at New Orleans, La., January 23 and 24. The 
headquarters will be the New St. Charles hotel and the 
sessions will be held in the banquet room on the second 
floor of that hostelry, the first beginning at 10 a. m. 
Tuesday, January 23. The invitation is couched in the 
following language: 





Manufacturers who are not members are especially urged 
to accept our invitation and meet with us. Subjects for 
discussion are: Values, Present Condition of Stocks and 
Trade, Future Outlook, Comparison of Stocks January 1, 
1906, and January 1, 1905 (by actual figures), Orders on 
Iland, Advertising Yellow Pine, Export Demand, and other 
subjects equally important and interesting to yellow pine 
manufacturers. * Come and favor us with your 
experience and opinions and receive benetits from the ex- 
perience and opinions of others. 


The Program. 

Registration of delegates in convention room on second 
floor is requested prior to opening of meeting, accord- 
ing to an announcement which heads the formal pro- 
gram, which continues as follows: 


Annual address of president.............c.ee008% Rh. A. Long 
SE We PINOUT <a dicn.c sc ceedenaeeeaau George K. Smith 
Report of assistant secretary.......ccccsece W. L. Goodnow 
Report of mapection department... 0 0....0.0.6:00:000000 

RipBr baer ack emer se atalig Vist aSeue ackaaee Chief Inspector T. J. Warren 
PG: Be RUONRNOS ooo nk on kong wen Sein eae A. J. Neimeyer 
Paper—Subject: ‘The Advent of Yellow Pine.’....... 

Se eS Ee re Robert Fullerton, Des Moines, Iowa 


*aper—Subject: ‘Development of This Country and Its 
Bearing Upon the Consumption of Yellow Pine.” 
ESE er Tee Teer eT eee Cc. W. Gates, St. Louis, Mo, 

Paper—Subject: ‘Rise in Lumber Prices”........... 
......R. S. Kellogg, Forest Service, Washington, D. C. 

*aper—Subject: “Export Trade in Yellow Pine”...... 
ies ilbcater aha Gr soiarig-e ockcakaeirei apnea F. W. Farwell, Orange, Tex. 


Appointment of committees. 

Adjournment. 

AFTERNOON SESSION, FIRST DAY, 2:30 oO‘CLOCK. 

General discussion of trade conditions. 

FORENOON SESSION, SECOND DAY, 10 o’cLocK. 

Report of committee on grades and standard sizes. 

Reports of committees appointed Tuesday. 

General business. 

AFTERNOON SESSION, SECOND DAY, 2:30 O°CLOCK- 

Reports of committees. 

Election of officers for 1906. 

The railroads comprised in the Southeastern Passen- 
ger, Western Passenger and Central Passenger associa- 
tions, the Southwestern Excursion Bureau and Arkansas 
and Louisiana lines have authorized a rate of a fare 
and a third, on the certificate plan, plus 25 cents, for 
those attending the meeting, and members are urged 
to procure the proper certificates at their starting points 
and have them vised by the representative of the New 
Orleans Passenger Bureau, who will be in attendance. 





CALL FOR THE EXPORTERS’ ANNUAL. 

MEMPHIS, TENN., Jan. 12.—Elliott Lang, secretary 
and traffie manager of the National Lumber Exporters’ 
Association, has sent out the following eall for the 
sixth annual meeting of that organization, to be held 
in Washington, D. C., beginning January 24: 

The sixth annual meeting of this association will con- 
vene in the parlors of the New Willard, at Washington, 
DD. C., at 10 a. m., January 24, 1906, and it is hoped that 
all members will make it a point to attend this meeting. 
While none of our meetings in the past has been lacking 
in interest, it is unquestionable that in many respects this 
will be the most important meeting in the history of the 
association. Aside from the consideration of the work 
which has been put under way during the past years, sev- 
eral topics of prime importance will come up for discus- 
sion and which will have a decided bearing in tending to 
secure for the shipper relief from some of the burdens which 
in the past have given such just cause for complaint. 

Members will do well to engage their hotel accommoda- 
tions several days in advance. 





HARDWOOD DIMENSION MEN TO MEET. 
Cincinnati, Ohio, and February 21 and 22 are the 
place and dates, respectively, assigned for the next 
mecting of the Hardwood Dimension Association, of 
which Edward L. Davis, of Louisville, is president 


and which was partially organized in Chicago last fall. 
It is expected that representatives of about 200 con- 
cerns interested in hardwood dimension productions 
will be present at the meeting at Louisville. De- 
tails of the organization of the association will be 
perfected and a thorough analysis will be made of 
conditions, rules will be formulated embodying cor- 
rect systems of manufacture, seasoning and grading 
and a basis of values for the various items of dimen- 
sion material will be established. The meeting should 
interest every producer of hardwood dimension mate- 
rial, particularly as much valuable information will 
be disseminated. President Davis and others prom- 
inent in the movement issue a cordial invitation to 
hardwood dimension manufacturers everywhere to be 
represented. 
SPBPPALPA LILI PLL 
HARDWOOD MANUFACTURERS’ ANNUAL. 

R. H. Vansant, president, and J. C. Burchette, as- 
sistant and acting secretary, cf the Hardwood Manu- 
facturers’ Association of the United States, have is- 
sued a formal call for the. fourth annual meeting of 
that organization, which will be held at the Galt 
house, Louisville, Ky., January 16 and 17. The call 
reads as follows: 

Manufacturers of hardwoods who are not members will 
be welcomed and be given an opportunity to speak in the 
general discussions. 

Every member of the association owes it to himself and 
to his fellow members to be present or be represented. 

Many subjects of live interest and yast importance to 
each individual manufacturer will be brought up at this 
meeting and we want the benefit of your thought and sug 
gestions so that the action taken will represent the com 
bined intelligence of all present and be acceptable to all 
manufacturers. 

A great many manufacturers who have never in the 
past attended our meetings have said they would be pres 
ent and we hope to see you there also. 

Accompanying the call is the program for the an- 
nual, of which the following is a copy: 

Program. 
FIRST DAY—TUESDAY, JANUARY 16. 

9:20 to 10:30 a. m.—Registration of delegates. 

11 a. m.—Meeting called to order. 

Address of welcome, 
Annual address of president 


Il. Vansant 





UID GE GONE oa ci 5 5 50:0) crea cee 05 6:8 8:08 Burchette 
COE 10 ETE ao oo sn 6c 0:0 0 0:0 00 ee wade *, C. Fischer 
ee ee STE ETE Tee J. V. Hill 
Recess. 
2 p. m. 
Paper—*‘‘Applied Forestry and Practical WLumbering” 


William Wilms, Paepcke-Leicht Lumber Company. 

Paper—"‘What Should the Association Expect of Its 
Members?’ A. J. Gahagan, Loomis & Hart Manufacturing 
Company. 

Paper—“Value of Statistics to the Producer,’ W. W. 
Dings, Garetson-Greason Lumber Company. 

Paper—"Progress of the Lumber Trade Since the Organi- 
zation of Association Work,’ J. K. Williams, Williams- 
Ilaas Lumber Company. 

Paper—General Outlook for the Lumber Business in 
1906,” Otto Lachmund, Bacon-Nolan Hardwood Company. 

General discussion. 

Appointment of committees. 

SECOND DAY—-WEDNESDAY, JANUARY 17. 

10:30 a. m. 

Meeting called to order. 

Reports of standing committees. 

General discussion. 

Reports of committees appointed preceding day. 

General business. 

tecess. 

2 p. m. 

Reports of committees. 

General business. 

Election of officers—President, vice presidents and di- 
rectors for 1906. 

Adjournment. 

Meeting of directors immediately after adjournment for 
election of executive board. 

Meeting of executive board immediately after directors’ 
meeting. 

Indications are that the fourth annual meeting of 
the Hardwood Manufacturers’ Association of the 
United States will be the most numerously attended 
of any in its history. Matters of extraordinary im- 
portance will be considered and other factors contrib- 
ute to the probability of an attendance which will be 
representative of practically the entire membership. 





VIGOROUS WORK FORESHADOWED. 

Montcomery, ALA., Jan. 8.—The South Mississippi 
Lumber Manufacturers’ Association at its meeting in 
Hattiesburg last week scemed to get right down to 
the meat of the situation in providing a strong price 
committee to keep in touch with the whole field and 
protect the membership from cutting and slashing 
in some places and enlightening them on the real 
situation in others. With a general reorganization of 
the plan of work every man in the organization be- 
lieves that it will do better work in the future. It was 
decided to hold meetings only twice a year instead 
of once a month as before, leaving the matters of 
detail to be looked after by the price committee, al- 
though a meeting can be had in a short time on the 
call of the president. 

After the session the price list committee met and 
went over the situation from every standpoint and, 
though nothing was given out, it is understood that 
the committee approved of the recent list of the manu- 
facturers’ association save as to timbers, which possi- 
bly are higher and will be advanced soon, it is thought. 
So far as could be ascertained the committee was as a 
whole in line with the price advance, though some indi- 
viduals might have demurred. 

The following are the officers elected: 

President—J. F. Wilder, Epps. 

Secretary and treasurer—W. C. Rogers, Hattiesburg. 

Price list or executive committee—J. I. Wilder, ex officio, 
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hairman; J. R. Pratt, Ten Mile; J. H. Stevens, Picayune ; 
VY. B. Folensbee and T. A. McElrath, Hattiesburg; W. 8. 
lenn, Ellisville; A. G. Little, Clyde. 
Committee to gather information of car service and labor 
oubles—Mulford Varker, W. B. Lake, J. R. Wesson, Frank 
irks, J. H. Kennedy. 
It was discovered by the association that Mississippi 
suffering because of lack of labor and scarcity of 
urs and that if nothing should be done to relieve the 
tuation soon it will not make much difference what 
rices may be. 


SOUTHERN ILLINOIS RETAILERS’ ANNUAL. 
Charles W. Hall, of Sandoval, Ill., secretary of the 
suthern Illinois Lumber Dealers’ Association, has 
sued a circular of which the following is the text: 
rhe ninth annual meeting of the Southern Illinois Lum- 
Dealers’ Association is to be held in Cairo, Lll., Thurs- 
y and Friday, February 1 and 2, 1906. A very interest- 
and instructive program which we hope to make the 
‘st yet” is being prepared. Further particulars will be 
nounced to you later. 
temember, retail dealer, you cannot afford to miss these 
uoetings, so you had better make up your mind at once to 
end. 
We also invite our whoiesaile and traveling men friends 
meet with us so we may all become better acquainted. 
time, Thursday and Friday, February 1 and 2, 1906. 
ce, Cairo, Ill. We hope to have you with us. 
’. IT. Langan, Cairo, Vicegerent Snark for southern IIli- 
announces a Hoo-Hovo concatenation on Iriday night, 
ruary 2. 





While the announcement does not give particulars 

to the program those who have attended former 
unuual meetings of this organization are confident of 
thorough entertainment in every way. It is expected 
that the attendance at the coming annual will be a 
recordbreaker, 





COLUMBIA RIVER IMPROVEMENT. 

PORTLAND, ORE., Jan. 6.—At the instigation of the 
Oregon Lumber Manufacturers’ Association Secretary 
Sheldon has addressed eastern holders of Oregon tim- 
ber asking them to lend their aid in enlisting their 
congressional representatives in the effort being made 
to secure an adequate appropriation for the contiau- 
ance of the work on the jetty at the mouth of the 
Columbia river. 

(he principal lumbermen who have pledged them- 
selves to aid the movement include W. E. Wheeler, 
Portville, N. Y., of the Cattaraugus Company; Ben- 
jamin Sweet, Milwaukee, Wis.; Merrill Lumber Com- 
pany, Merrill, Wis.; John Schroeder Lumber Company, 
Milwaukee, Wis.; Wright-Blodgett Company, Lake 
Charles, La.; C. A. Smith, Saginaw, Mich.; Mitchell 
& McClure, Saginaw, Mich.; C. A. Smith Lumber 
Company, Minneapolis; Coos Bay Lumber & Coal Com- 
pany, Superior, Wis.; E. B. loss & Co., Bay City, 
Mici.; John W. Blodgett, Grand Rapids, Mich.; 4. 
Weyerhaeuser, Minneapolis, and W. D. Briggs, of 
Saginaw, Mich. 

J: addition to those Mr. Sheldon has received letters 
fro: various congressmen assuring him that proper 
attention will be given the matter when it shall 
con up. 





A LIVE LOCAL BODY. 
MPHIS, TENN., Jan. 9.—The first meeting of the 
Lun iermen’s Club of Memphis for the new year was 
held at the Hotel Gayoso last Saturday and the fol- 
lowi.g officers were elected for the ensuing year: 
I: sident—W. R. Barksdale, of Barksdale, Denton & Co. 
! t vice president—W. S. Darnell, of I. M. Darnell & 


Sons Company. 

Se ond vice president—I’. E. Gary, of the Baker Lumber 
Cor ny. 

So etary and treasurer—George C. Ehemann, reélected. 

Di. -ctors—R. J. Darnell, of It. J. Darnell, Incorporated ; 
J. \\. Thompson, of the J. W. Thompson Lumber Company, 
aid | ranx B. Robertson, of the Goodlander-Robertson Lum 
ber pany. 


I\» two tickets in the field were designated as the 
a and the ‘‘blue’’ and the voting proved spir- 


ited, with seratching decidedly pronounced. 

Se retary Ehemann read his report, which was 
adop od. It showed that seven years ago the club 
Was 


rganized with a membership of but twenty-five 
and ‘sat it has now sixty-five members, making it one 
ot the strongest local organizations of hardwood lum- 
berm. a in existence, because eligibility requires that 


the » »plicant be engaged in either the manufacture or 
Wholisale handling of hardwood lumber. The mem- 
bership at the beginning of 1905 was fifty. Eighteen 


members were taken in during the year and three 
mMemiecrs retired, making a net gain of fifteen, the 
‘arge.t ever shown in a single year. 

Mr. Ehemann’s report showed that the club has 
taken. an active part in furthering the interests of 
the city in connection with the other commercial or- 
g4nizitions and that the most important work accom- 
plished during the period was the securing of the 
aunual convention of the National Hardwood Lumber 
Association, May 17 and 18. His report also showed 
that the question of a permanent home for the club 
had jeen discussed during the year and that this 
Matter is in the hands of a strong committee. 

The financial statement showed receipts of $1,291.20 
and expenditures of $764.06, leaving a balance of 
027.14, with not a single delinquent member. 
President R. J. Darnell, in relinquishing his office, 
thanked the elub for the honor shown him and com- 
Plimented the club on the fact that it had become the 
Sttongest exclusively local hardwood lumber organiza- 
“on in the United States and had taken so prominent 
4 place in the affairs of the hardwood lumber indus- 
tty, His principal recommendation was that the old 
plan of making the first vice president succeed to the 
Presidency be*relinquished and that two tickets be 
Placed in the field’ He asserted that the club had 
Teached that stage of development where it would 
Uecessarily grow of its own momentum and that it 


had given a practical and thorough demonstration dur- 
ing the period of its existence of what it can accom- 
plish for its members. 

The new president appointed the following railroad 
committee for the year: C. W. Stover, of the C. W. 
Stover Lumber Company; James E. Starke, of James 
E. Starke & Co., and W. H. Greble, of the Three States 
Lumber Company. 

The annual banquet, which has become a rare treat 
for lumbermen and which is largely attended by visit- 
ing members of the trade, will be held Saturday even- 
ing, January 13, at a place and time to be decided 
apon by the committee on arrangements, composed of 
W. H. Russe, chairman; F. E. Stonebraker and F. E. 
Gary. 

One member was enrolled at this meeting—Fred 
Zupke, of E. E, Taenzer & Co., Incorporated. 





A SECRETARY’S ADVANCEMENT. 

L. M. Borgess, secretary and treasurer of the Lum- 
bermen’s Exchange of St. Louis, at a meeting of that 
body held last week presented his resignation, to take 
effect February 1. The resignation was accepted by 
the board of directors, who passed a resolution com- 
mending Mr. Borgess for the efficient service he had 
given the exchange in the capacity of secretary and 
treasurer. Mr. Borgess will be identified, after Feb- 
ruary 1, with the well known hardwood firm Hibbard 
& Steele, succeeding Roland I. Krebs, resigned. 

Mr. Borgess has been connected with the Lumber- 
men’s Exchange for seven years and unquestionably 
has been the most industrious officer identified with 
it. He practically made his home in the exchange 
during his waking hours and if necessity or the in- 
terests of the exchange demanded he would be found 
there before daylight and until midnight. He began 
with the exchange as office boy and so thoroughly 
mastered its requirements that his advancement was 
rapid. He has an intimate acquaintance with the 
affairs of individual members of the exchange and 
thus has been the more readily able to advance the 
interests of the body as whole. His personal popu- 





L. M. 


BORGESS, 


ST. LOUIS 


RETIRING SECRETARY OF 
LUMBERMEN’S EXCHANGE. 


THE 


larity was a great factor in his usefulness, as was 
his familiarity with the market and with all those 
connected with it, and his individual efforts have done 
much to make the exchange an agency for great good 
in the St. Louis market. 





NATIONAL SALESMEN’S ANNUAL. 

W. R. Mackenzie, secretary and treasurer of the Na- 
tional Association of Lumber & Sash & Door Salesmen, 
Incorporated, in a communication to the AMERICAN 
LUMBERMAN announces the.date and place for the an- 
nual meeting of that organization as March 9 and Chi- 
cago. The sessions will be held in the Great Northern 
hetel and will begin at 11 a. m. Owing to the accept- 
ance by President M. A. Hayward of the position of 
general manager of the Kenova Poplar Manufacturing 
Company, of Kenova, W. Va., he has resigned his posi- 
tion and J. F. Bruce, of Kansas City, Mo., elected vice 
president of the association at its last annual meeting, 
is acting as president of the organization. 





NATIONAL CEMENT USERS IN SESSION. 

MILWAUKEE, WIs., Jan. 10.—The second annual con- 
vention of the National Association of Cement Users 
is being held this week with a large attendance from 
all sections of the United States. The constantly in- 
creasing use of cement and cement mixtures in construc- 
tion work has created a great interest in the study of 
the uses to which cement may be put and the meetings 
are characterized by a larger attendance and closer at- 
tention to the papers than prevail in many of the older 
organizations. In connection with the convention is a 
large trade exhibit in which more than sixty concerns 
display cement blocks, blockmaking machinery, con- 
crete mixers and other machinery. The sessions have 
been held in the main hall of Turner hall, with the 
ground floor reserved for exhibits of the lighter nature, 
while the heavy machinery has been exhibited at Freie 
Gemeinde hall, a block away. Among the leading ex- 
hibitors have been the Miracle company, of Minneapolis. 

An important step taken by the association at its ses- 
sion of Wednesday looks to the incorporation of the 


organization under a special act of congress. This will 
include a new constitution and many changes in the 
working plans of the association. It is probable that the 
exhibit will continue to be a leading feature of the 
annual conventions and that the place of holding the 
meetings will be decided by the executive committee 
after an investigation of the different places suggested 
shall have been made. The large attendance at the 
meeting held in Indianapolis a year ago and again at 
Milwaukee insures a healthy growth for the associa- 
tion and it will rank soon as one of the leading busi- 
ness organizations of the United States. It is probable 
that the selection of a secretary for the association will 
be left to the board of directors. 

Many of the exhibitors will take their displays from 
Milwaukee to Minneapolis, where the convention of the 
Northwestern Cement Users’ Association will be held 
next week. O. U. Miracle, president of that association, 
says that very extensive plans have been made for the 
meeting and that a large attendance is expected in that 
city from states west and northwest. 





LUMBER CARRIERS’ OFFICERS FOR 1906. 

Detroit, Micu., Jan. 10.—The Lumber Carriers’ 
Association in session here has chosen its officers for 
the year and has appointed committees to transact the 
work of the convention. J. A. Calbick, of Chicago, 
was chosen president to succeed Edward Hines, of Chi- 
cago. O. W. Blodgett, of Bay City, will succeed Mr. 
Calbick as second vice president; W. D. Hamilton, of 
Chicago, will follow the late R. C. Brittain as third 
vice president, and W. H. Teare, of Cleveland, and 
Horace E. Runnels, of Port Huron, were elected to suc- 
ceed themselves as first vice president and secretary- 
treasurer respectively. 

The board of managers will be constituted as folows: 
F. W. Gilchrist, C. H. Weeks, Henry MecMorran, A. R. 
Sinclair, W. H. Teare, J. O. Nessen, John J. Boland, 
H. E. Runnels, E. L. Fisher, O. W. Blodgett, J. W. 
Robinson, Edward Hines, L. 8S. Sullivan, J. A. Calbick, 
C. H. Prescott, jr., W. H. Sharp, A. W. Comstock, H. L. 
Wilson, V. F. Mashek, C. W. Kotcher, Charles Forster, 
C. T. Williams, W. D. Hamilton, J. C. Pringle, J. W. 
Embree, 8. O. Neff, M. W. Mills, J. C. Garey, George G. 
Oliver and A. J. Henry. 

Committees elected follow: 

Finance—Messrs. Hines, Fisher, Calbick, Teare and Blod- 
sett, 

. Ceuteheetion 
Comstock. 

Loading—Messrs. Hines, Calbick, Sinclair, Blodgett, Run- 
nels, Weeks, Nessen, L. S. Sullivan, Boland, Henry, J. C. 
Pringle, Kotcher and Neff. 

Unloading—Messrs. Teare, Prescott, Sullivan, Fisher, Cal- 
hick, Kotcher, Hines, Wilton, McMorran, C. T. Williams, 
Forster, Comsteck, E. Carlton, Nessen, Sharp, Boland, 
Ilamilton, Blodgett, Neff and Garey. 
_ Towing Messrs. Hamilton, Calbick, Fisher, Boland and 


Messrs. McMorran, Neff, Oliver, Prescott and 


=. G. Rustever. 

Labor—Messrs. Teare, Kotcher, Nessen, Prescott, Hamil- 
ton, Blodgett, Calbick, Comstock, Pringle, Garey, Neff, Oliver 
and Hines. 


PLANS UNCHANGED BY HOTEL FIRE. 


In response to a telegram sent by the AMERICAN 
LUMBERMAN immediately upon receipt of advices of 
the burning of the West hotel Secretary W. G. Hollis, 
of the Northwestern association, replied to the effect 
that, aside from the annoyance caused delegates in 
securing other quarters after having reserved them at 
the hotel, the fire will have no effect upon the program 
or the proceedings of the convention. 


IN THE MIDST OF LIFE. 
(Concluded from the Front Page.) 
played in great operations in a number of localities. 

Funeral services were held January 5 at the family 
residence, 3344 Clay strect, the Rev. L. Potter Hitchcock, 
of the First Congregational church of Alameda, officiat- 
ing. Music was furnished by the Ma8onic quartet. The 
sympathy of friends found expression in a profusion of 
beautiful floral ornaments. The body was cremated, the 
ceremony taking place at the Odd Fellows’ cemetery. 

The attendance was large and representative of the 
regard and respect in which he was held. All of those 
identified with the California Pine Box & Lumber Com- 
pany who could reach the city in time attended in a body. 
The pallbearers were H. W. Orear, C. N. Weaver, E. H. 
Cox, J. E. Terry, H. P. Martin, O. C. Hazlitt, G. X. 
Wendling and J. F. Condon. 

Among the representative lumber and box manufac- 
turers who attended the funeral services were C. B. 
Shaver, of the Fresno Flume & Irrigation Company; C. 
EK. Finkham, of the Sierra Lumber Company; E. H. Cox, 
of the Madera Sugar Pine Lumber Company; J. E. 
Terry, of the Terry Lumber Company; J. I. Condon, of 
the Verdi Lumber Company; H. P. Martin, of Wood & 
Sheldon; C. J. Bliss, of the Sierra Nevada Wood & 
Lumber Company; F. W. Sisson, of the Arizona Lum- 
ber & Timber Company, Flagstaff, Ariz.; George A. 
Pratt and G. X. Wendling, of the Weed Lumber Com- 
pany; C. E. Horton, of Horton Bros., Loyalton, Cal.; 
F. F. Sayre, manager of the California Sugar & White 
Pine Agency; C. H. Coggins, of Coggins Bros.; George 
W. Scott, president, and E. F. Mettler, Los Angeles 
agent of the California Box & Lumber Company. 

Mr. Cather left a widow and a son, Corday. His 
father, Robert B. Cather; a sister, Mrs. Loriena Keys, 
and a brother, Clarence G, Cather, survive him. He was 
a Mason and owed allegiance to the order of the Knights 
of Pythias and Native Sons of the Golden West. 

The only explanation of his death is that he drew too 
heavily upon the vital forces. He was a man of exemplary 
habits and moderate in all things save work, into which 
he threw himself with an energy and enthusiasm charac- 
teristic of the man, 
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THE PACIFIC NORTHWEST. 


SOME SEATTLE SNAPSHOTS. 

SEATTLE, WASH., Jan. 6.—E. H. Lewis, of Lewis & 
Ilughes, the well known Seattle lumbermen, who for 
the past two years has maintained the eastern office 
of the firm at 18 Broadway, New York, arrived in 
Seattle shortly before the holidays and expects to re 
main here several weeks. Mr. Lewis had lived in 
Seattle for so many years, being a pioneer lumber 
wholesaler of the Puget sound country, that he is at 
home here. He speaks very encouragingly of eastern 
conditions and believes that 1906 will be a hanner 
vear for the lumbermen of the west. Mr. Culver, who 
has charge of the Chieago office of Lewis & Hughes, 
also has been spending a couple of weeks at the office 
of the firm in Seattle. 

W. W. Herron, of the W. W. Ilerron Lumber Com 
pany, Mobile, Ala., and Seattle, Wash., returned to 
Seattle from a tour of inspection of the company’s 
southern shortly before Christmas and ex- 
pects to remain here until the middle of the month. 
Mr. Herron spent several weeks here in November es 
tublishing a western office for the company in the 
Alaska building. The W. W. Herron Lumber Com 
pany makes a specialty of material for the construe 
tion of ears, 

James G. Wallace, of the Wallace-Ballord) Lumber 

Company, Minneapolis, is making his annual visit to 
the north coast. During the last five vears Mr, Wal 
lace has eaten four Christmas dinners in Seattle and is 
getting to feel at home on Puget sound. He expects 
to remain here until about February 1. At 
ent he is looking after the Seattle oitiee while the com 
pany’s Seattle manager, R. 8. Edgerton, is spending 
the holidays in San Francisco with relatives. 
Youle, Pacific coast manager of the S, A. 
Woods Machine Company, returned this week from a 
three weeks’ absence in the east during which time 
he visited the company’s plant at Boston. Mr. Youle 
returned minus a mustache and is kept busy giving his 
cards to friends in order to identify himself. It is 
reported that he went east to find the spring of eternal 
vouth and, failing, did the next best thing. 
happy over the change, however. 
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WESTERN WASHINGTON NEWS. 

TacoMa, WaAsuH., Jan. 6.—R. L. McCormick, secretary 
of the Weyerhaeuser Timber Company, left yesterday 
for St. Paul on a business trip to the east. 

Negotiations are reported pending for the sale of 
the Coenen-Mentzer Lumber Company ’s plant to local 
parties. C, A. Mentzer says that the deal is not in 
such shape that announcement can be made at this 
time and probably none will be made until after Janu 
ary 15. ‘The mill is located on the water front below 
Old Town, has both rail and water facilities and is an 
uptodate little plant built but a few years ago. 

A list of the officers of the Tide Water Lumber 
Company was filed for record with the county audi- 
tor this week, being Henry 8. Rovee, president, and 
T. D. Whitman, seeretary and treasurer, 

The British tramp steamship Wynerie left the St. 
Paul & Tacoma Lumber Company’s dock vesterday for 
Port Blakeley to finish her cargo of lumber for Ancon 
for the Panama eanal. The Wynerie will take from 
Puget sound about 3,500,000 feet, of which she has 
secured about 1,750,000 feet at Tacoma. 

Krank L. Hale, of the H. MeCormick Lumber Com 
pany, MeCormick, Wash., is at St. Joseph’s hospital 
recovering from an operation. Mr. Hale is reported 
as resting comfortably and is expected to recover 
in a short time. He formerly resided in Tacoma, 
is widely known here in the lumber trade and has 
many friends here. Mr. Hale married recently and 
Mrs. Hale, who was a Seattle girl, is here caring for 
her husband. 

Thursday the Tacoma Mill Company took out a 
permit for the conerete dry kiln which it is building 
at its plant at Old Town. The kiln will cost $10,000. 
When completed it will be the only one of its kind 
in the city, although there are other$ at various points 
on Puget sound. It is within the last three or four 
years that such kilns have come into use. They are 
more costly than the frame kilns but are said to do 
much better work. L. A. Nicholson drew the plans 
for the kiln and he and J. W. Lyons have the con- 
tract for its construction. It will have two compart- 
ments, each half being 20 feet 6 inches by 100 feet. 
Its daily capacity will be about 40,000 feet. Work 
on the structure is under way. 

The North End Lumber Company's mill, shut down 
this week for overhauling and to permit the installa- 
tion of a new edger, will resume sawing next week. 

The Hague Box & Lumber Company will hold a 
meeting January 15 to increase the capital of the 
company from $25,000 to $45,000. I. N. Hague, Frank 
Nash and Cora C. Hague are the trustees of the com- 
pany. This company has a fine plant on the tide flats 
across the bay. 

The Union Lumber Company is to increase the ca- 
pacity of its mill by the addition of some new machin- 
ery, including an engine, gang edger, live rolls ete. 

Albert J. Earling, president of the Chicago, Mil- 
waukee & St. Paul Railway Company, 1s expected 
to leave Chieago January 20 and to arrive in Tacoma 
and Seattle February 1 and spend some time here 
looking after the interests of his company and its 
planus for a coast extension. Announcements of im- 
portance as to the route of the road are expected about 
this time. 

A building permit was issued today for the new 


saw mill to be built by the Dempsey Lumber Com- 
pany on the Puyallup river, east of the St. Paul & 
Tacoma Lumber Company’s plant, the main mill build- 
ing of which is to be of frame, two stories in hight 
and to cost $20,000. This main building will be 400 
by 65 feet. The mill will have a daily capacity of 
about 200,000 feet and will be like Mill B at the St. 
Paul plant. It will have an 11-foot band and one 
double cutter. The planing mill will be in a separate 
building, Preliminary work at preparing the com- 
pany’s 40-acre site is under way and the plant will 
be rushed to completion as rapidly as possible. The 
Dempsey company plans to have one of the finest 
plants in the Pacifie northwest when completed. 
THE LUMBER TRAFFIC OF TACOMA. 
TACOMA, WASH., Jan. 6. 
officials have completed A 
lumber shipments from 
preceding 


—Northern Pacific freight 
comparative statement of 
Tacoma for 1905 and the four 
This shows 1905 to have been the 
biggest year in the volume of rail trade in the history 
of Tacoma. Shipments aggregated a total of 6,447 
cars, Which is 2,089 cars more than in 1904 and 1,531 
cars more than in 1902, which heretofore had been the 
biggest year. Last June was the record month in Ta- 
coma’s lumber history, with shipments aggregating 657 
cars, although May followed close behind with 647 cars. 
Not until 1905 did shipments reach the 500 mark and in 
but three of the last twelve months were they below 
500, these being January, February and October, Ship- 
ments for last month were 550 cars, as compared with 
285 cars for the month last year and 359 cars for De- 
cember, 1902. : 

Following is a comparative statement of Tacoma lum- 
ber shipments by cars for the last five years: 


years. 





Monril 1905. 1904. 1903. IM. 1941. 
January . 260 260 288 
February 3sl OOF 349 
Re eee as 401 441 
April 397 461 
May 457 492 
une 4334 472 
ae eer ; 363 447 
ane 414 446 
September ........... 584 318 418 
i i ree 3 496 B45 415 
WOVOMDOY 2 ic esas OBO 303 oot 
a rr 285 3ou 

Tetals . GANT $558 $445 4.916 3,410 


By a small margin 1905 holds the record for shingle 
shipments also with a total of 1,367 cars, which is just 
1) cars more than in 1904, the next best year. Ship- 
ments fell off a little last month, being but 102 ears as 
compared to 111 the previous December. October, 1905, 
ranks as Tacoma’s biggest month in the history of shin- 
vle shipments, with a total of 159 cars. November, 1903, 
ranks next with 151 cars and two months in the last five 
years show 140 cars, one month 144 ears. 

Following is a comparative statement of 
shingle shipments by rail for five years: 


Tacoma’s 


Monti 1905, 1904. 1903. 1902. 1901. 
Samuary ...... ae Rtg Su 7 Tv 25 44 
February are ; ww 105 75 ao 83 
ree ree 32 06 106 37 ou 
| rer si Rete 106 111 bay 109 110 
a are ee io 106 121 7 4 
ee ; se aa 23 S4 144 3o 8G 
ME a scorereds 4nd Ae co O4+ 140 &D 126 
August Psnune ae is Ss oo 34 106 11% 107 
peptember. .........6.. EI 140 S86 106 OT 
October ... : aene: eee 135 111 36 119 
| re | 151 125 ST on 
December oo... a . Be2 111 104 SS $5 

WOGGIS onc cca 1,367 1.322 1,305 1,091 1,110 


The records of the harbormaster for 1905 show that 
Tacoma’s lumber shipments by sea, foreign and coast- 
Wise, amounted to 88,900,947 feet, which is an increase of 
1.148.385 feet over 1904 and a decline from the splendid 
record of 19038, when the total was 129,016,275. In 1902 
the total was 108,645,364 feet. 

The gain on the year is in coastwise shipments, 14,554,- 
169 feet more lumber going coastwise than foreign. In 
coustwise shipments October, 1903, is the biggest month 
on record, the total being 10,575,889. September was the 
biggest month of 1905, with 8,519,325 feet. 

Following is a comparative statement of 
shipments by months for the past three years: 

MONTH 1905; 1904. 
January , ‘ > 
February 
March 





coastwise 

















NB eri gk: 3. dn ewiar dlceta Ung 3,063,000 

May 5,182,000 

eee ee ee 3,091,000 

July. 4.6 

PE i siecccwees 25 

September 1, 

I cx xiciaccida. pomlnts 4, 10, JSS9 

November 1,458,66: 6,310,802 

Ton | i are 1,071,000 4,549,484 
Totals oss « 0h B20,65T 46,560,947 60,506,516 


Foreign shipments fell off noticeably last year as com- 
pared to both 1904 and 1903, the total last year being 
37,173,389 feet, as compared to 68,509,759 in 1903. 
March, 1904, was the biggest month in Tacoma’s foreign 
trade, with a total of 11,447,642 feet. The biggest 
month of 1905 was August, with a total of 7,860,488 feet. 

Following is a comparative statement of Tacoma’s 
foreign lumber shipments for the last three years: 












MoNTII 1905. 1904. 1903. 

} eee i 7,034 2,606,268 2.877, 846 
February 128 Peer ee 4,464,15;55 
reer O97 11,447,642 8,327,55 
1 Re aaa ge aera 72,875 3,430,000 
NE cS 5 ia wei ng ree ak .B05 2,702,000 
MI: | isis eu e ase cba tunnbre 4,368,932 2,254,000 6,964,136 
MNO Du iitiehs areal by nln acaaters 3,796,678 3,209,000 5,398,968 
Arr 7,860,488 2,424,000 4,855,165 
ae 2,566,180 1,896,000 4,430,891 
CF re re 5,884,295, 1,385,141 6,154,642 
a 3,966 5,773,062 2,843,387 
on ere 2,762,111 4,064,502 7,352,996 

MNES 5. Srijacea ceva 87,173,389 41,191,615 68,509,759 








IN SOUTHWESTERN WASHINGTON. 

CENTRALIA, WASH., Jan. 6.—Business is improving. 
Dealers are very well satisfied with prospects for this 
vear, an with no disturbance in the finances of the 
country 1906 will be the banner year for the lumber 
trade in the west. Northern Pacific cars are searce 
and do not seem to be getting more plentiful, while 
foreign cars are a little easier. The shingle mills 
remain ¢losed, with good reason to believe that the 
closedown will have a good effect on the market. 

Severai of the proprietors of turning factories desire 
to secure a better price for their product and have held 
several meetings to achieve this end. 

The H. H. Martin Lumber Company has begun th 
erection of an addition to its planing mill which will 
be used as a cross arm factory. 

O. P. Taylor will move within 2 short time to Seat 
tle, where he will take charge of the building of the 
new Nudd & Taylor plant. Mr. Nudd will remain in 
Centralia and operate the old plant until the other shall 
be ready to run. 


H. J. Miller will accompany the body of his mother, 
who died at her home in Seattle recently, to Green 


wood, Wis., where it wil! be interred by the side of het 
husband. 

Thomas Morgan, a well known business men of 
Montesano, has disposed of his extensive holdings in 
several farms and the butcher business and will join 
a number of other capitalists in a large lumber ente1 
prise on the coast of British Columbia. 

Two important timber were made in Che- 
halis county last week. One was a section of land sold 
by C. M. Weatherwax to Edward Lowe for $40,050, o1 
over $60 an acre; the other was a sale by William FE. 
Harrington to C. H. Jones, of the Northwestern Lum 
ber Company, of 520 acres, for $13,000, 

The Kleeb Lumber Company, of South Bend, has 
closed for lack of logs caused by the injunction served 
on one of the boom companies. Mr. Kieeb had 5,000, 
000 feet of logs stored in the boom and is unable to 
get them until the matter shall be settled. 

A. J. Cole has purchased a tract of timber nea: 
Knappton from the Weyerhaeuser people and will 
at once begin the constraction of a logging road. 

A rumor current is that H. MeCormick is preparing 
to build a railroad from his mill site to the Columbia 
tiver, This would tap a large body of timber and 
serve as an outlet to water for the Jumber his company 
may wish to ship by water. 

A movement*is on foot to change the name of the 
timber known as hemlock, as that name earried with 
it the impression of inferior timber while really it is 
a good lumber material and is coming rapidly into 
favor for many purposes, especially as finishing lumber. 


sales 





REORGANIZATION OF A BIG SELLING AGENCY. 

Several changes have been effected in the personne! 
of the Lumber Manufacturers’ Agency, of Centralia, 
Wash., which controls the output of twelve of the 
largest mills in the state. IF. B. Hubbard, of Cen 
tralia, has sueceeded IF. A. Martin as president and 
T. F. Palms, of Walville, has taken the place of Alex 
ander White as vice president. C. 8S. Gilchrist, ot 
Centralia, and C. A. Doty, of Doty, respectively treas 
urer and secretary of the organization, will continu 
in these capacities. 

The agency handles the product of the 
mills, all operating in Washington: 


following 


Doty Lumber Company, Ivoty. 

Eastern Railway & Lumber Company, Centralia 

Globe Lumber Company, Globe. 

Hi. H. Martin Lumber Company, Centralia. 

Mutual Lumber Company, Bucoda. 

Salzer Valley Lumber Company, Centralia. 

W. C. Yeomans, Pe Ell 

J. A. Veness, Winlock. 

Walworth & Neville Manufacturing Company, Walville 

Chehalis Lumber Company, Littell. 

Stillwater Lumber Company, Little Falls. 

Veness & Baldwin, Winiock. 

The Lumber Manufacturers’ Agency has been o1 
ganized and in_- successful operation about tw 
years, during which time it has done a great deal 1 
the protection of the interests of Washington lum] 
manufacturers. It has capable representatives in a 
parts of the United States through which the immens 
outturn of its mills are sent to distributing market 
In Chicago its interests are looked after by Fran 
J. Pike, a widely known lumberman with offices 
740 Marquette building; in Springfield, Mass., by t! 
A. C. Dutton Lumber Company; in Duluth, Minn., |) 
C. B. Woodruff; in St. Paul, Minn., by W. C. Stantor 
and in Minneapolis by W. B. Edgar, 209 Lumber Ey 
change. The agency’s western representative, locat« 
at Denver, is the Western Lumber & Pole Compan; 
and in far Manitoba Dunn Bros. & Co., of Winnipes 
take care of the Canadian consumers of Washingt: 
mill produets. 


NORTHERN WASHINGTON NOTES. 

EverETT, WAsH., Jan. 5.—The year just closed estal 
lished a record for the mills of western Washingto! 
both in volume of output and in financial returns to tl 
manufacturers. The lumber out-turn reached the amaz 
ing total of 2,247,392,000 feet, besides logs aggregatin 
471,350,000 feet and an immense number of shingle: 
The value of the lumber, estimating on an averag 
valuation of $9, would run well over the $20,000,0' 
mark. 

During 1905 improvements were made on mills as fo! 
lows: Stephens Bros., Monroe, $70,000; Wallace Lum 
ber Company, Startup, $20,000; A. Holmquist, Monro 
$8,000; Canyon Lumber Company, Robe, $10,000; Robe 
Menzel Lumber Company, Granite Falls, $8,000; T. I! 
Williams & Co., Snohomish, $20,000; Ferry-Baker Lum 
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ber Company, Everett, $10,000; Gold Bar Lumber Com- 
pany, Gold Bar, $4,000. 

The Robinson Manufacturing Company during 1905 
turned out $250,000 worth of sash, doors and general 
millwork. 

The Seaside shingle mill, the largest straight shingle 
plant in this city, was destroyed by fire this week. The 
total loss on the mill is estimated at $45,000, partially 
covered by $24,000 insurance. The dry kilns were 
saved, together with a portion of the platforms and 
sheds. J. A. Gould, president of the company, says the 
mill will be rebuilt. The Seaside was equipped with 
two 10-block, a double block and a hand machine, giv- 
ing a capacity of over 500,000 shingles daily. 

The statement is made that about March 1 the Weyer- 
haeuser Timber Company plant will close down to un- 
dergo extensive improvements. The changes are ex- 
pected to increase the capacity by 10 percent, giving a 
total daily output of 160,000 feet. An 11-foot bandsaw 
and a 10x72 edger have been ordered, and a nine foot 
double resaw has been installed. A new log deck and 
twin engines are to be placed for operating the main log 
saw earriage. The contemplated improvements will cost 
$30,000. 

The Ames-Patton shingle mill at Snohomish has been 
absorbed by the Cascade Lumber & Shingle Company, of 
the same place. 

Inereased business has forced the H. O. Seiffert Com- 
pany to enlarge its office and office force. Its company 
of hustling young men is enjoying excellent trade. 

The Weidauer & Lansdown Company has secured a 
site in the northern part of the city near C. A. Black- 
man & Co.’s mill and will begin the erection of a 
factory for the manufacture of porch columns and other 
millwork. It is the company’s intention to build a saw 
mill. The plant has been found too small and incon- 
venient for profitably turning out the volume of  busi- 
ness being handled. 





OREGON LUMBER NEWS. 


PorTLAND, ORE., Jan. 6.—The Paramita arrived in 
the Columbia after a hard battle with the elements 
and will load ties for Guaymas, Mexico, at Inman, 
Poulsen & Co.’s mill. Her carrying capacity is 1,500,- 
vu) feet. From Guaymas she will return to San 
Francisco and probably come north again to load an- 
other eargo of ties for the construction of Mexican 
railroads. The demand for ties is very active. The big 
tie treating plant at Weyeth, belonging to the Oregon 
Railroad & Navigation Company is closed on account 
of lack of ties. The railroad company is not willing 
to pay a price that will justify the larger mills in 
handling the business and depends almost entirely on 
smill mills, 

At a meeting of the stockholders of Inman, Poul- 
sen & Co., Incorporated, the capital was increased from 
$80,000 to $600,000. 

The Portland Manufacturing Company, of St. 
Johns, is working on an order for forty carloads of 
egg cases for the eastern states. The cases are made 
of cottonwood. 

At a meetiug of the board of trustees of the cham- 
ber of commerce, held this week at the Commercial 
Club, a delightfvl luncheon was tendered to Presi- 
dent W. D. Wheelwright, of the chamber of com- 
meree. Richard R. Hoge, vice president, made a short 
address complimentary to Mr. Wheelwright. He spoke 
of the perfect harmony always prevailing and of the 
effective work that had been accomplished under the 
leadership of President Wheelwright. Mr. Wheelwright 
responded, thanking the trustees for’ the valuable 
assistance they had given him at all times. He 
predicted a great future for Portland and Oregon, 
in the development of which he thought the chamber 
of commerce was an important factor. 

Leonard Kim, a retail dealer of Marion, Iowa, and 
S. V. Martin, a representative of the Standard Lum- 
her Company, of Dubuque, lowa, are making a tour 
of the coast. Mr. Kimm says it is only a question 
of time when a large share of the lumber used in Iowa 
will come from the coast. 

L. L. Paldanius has resigned as secretary of the 
Astoria Lumber & Box Company, Astoria, and again 
is connected with the clerical department of the 
Clatsop Mill Company. 

George W. Cone has started his new mill at Dallas. 
The logs are cut on lands tributary to the Salem, 
Malls City & Western railroad. 

The Cody Lumber Company, of Coquille, which oper- 
ates a logging camp on the Coquille river and has been 
shipping the logs to the Simpson Lumber Company, 
at North Bend, has leased the Carman & Crites mill 
at Prosper and hereafter will saw its own logs. 

C. E. Evans, of the Weed Lumber Company, Weed, 
Cal., spent a few days in this city. He purchased for 
his company a 75-ton Shay locomotive from the Benson 
Logging & Lumber Company which was found too 
heavy for the Clatskanie road. The locomotive will 
be used on the Weed Lumber Company’s line, being 
constructed to Klamath Falls. 

The Carlton Lumber Company, of Carlton, is making 
preparations for the erection of a mill at Carlton 
to have a capacity of 50,000 to 75,000 feet daily. 

Sudden & Christensen, of San Francisco, are build- 
ing a steam schooner at E. Heuckendorff’s yard, at 
Prosper, for the San Francisco trade. 

A. P. Kelliher, of Salem, was found guilty this 
week of obtaining state lands by forging the name 
of dummy applications. It was brought out at the 
trial that Justice of the Peace Turner, who was 

indivtted with Kelliher, had been paid $7 for every 
false application he acknowledged as a notary public. 
Turner turned state’s evidence. 


COLUMBIA RIVER SHIPMENTS. 

PORTLAND, ORE., Jan. 6.—Lumber manufacturers of 
the Columbia river transacted during 1905 perhaps 
the largest business in their history and by many it is 
thought to have been the most profitable as well. 
Total shipments by vessel by manufacturers whose 
plants are located on the Columbia were in excess 
of 250,000,000 feet. 

California has been one of the best customers of 
the Columbia river mills, but the demand from for- 
eign countries also has been large. The record for 
the year may be set forth briefly and comprehensively 
by the use of statistics. Shipments during 1905 were 


255,032,524 feet, as follows: 


FroM PortLaxnp— Feet. | FROM PoRTLAND— Feet. 
Foreign ports - 65,006,226 | Grays harbor...... 100,000 
San Francisco....70,730,000 | Westport ......... 350,000 
San Pedro....... 48,012,930 | Hawaiian islands... 1,043,000 


Redondo ........ 8,271,000 | Santa Barbara..... 875,000 
San Diego....... 1,075,000 | Santa Cruz ....... 650,000 
eee 850,000 
SHIPPED FRoOM— _—‘Feet.. | SHIPPED FROM— Feet. 

tee, Oe eee 11,038,798 | Westpoint ........ 3,434,752 
Knappton ...... 8,519,113 | St. Helens ........ 333,184 
Vancouver ...... 7,046,834 | Stella ............24,000,000 
oS eee 3,698,687 | 





AT THE HEAD OF GRAYS HARBOR. 


ABERDEEN, WASH., Jan. 6.—The fourth annual con- 
vention of the International Shingle Weavers’ Union, 
which met in Hoquiam this week, was the most important 
labor meeting up to date ever held in Grays harbor. It 
was attended by delegates from every shingle manufac- 
turing state in the Union. 

The lumber cut of the Evergreen State for 1905 
reached the enormous total of 4,000,000,000 feet. At 
the present rate of cutting it is estimated that enough 
timber is left to supply the mills for 500 years. Wash- 
ington mills shipped 224,504,000 feet of lumber foreign 
and 700,000,000 feet coastwise last year; 6,000,000,000 
shingles were shipped, and 1,000,000,000 feet of lumber, 
requiring 98,000 cars. 

The Hoquiam Lumber & Shingle Company is not doing 
any bragging but is going steadily ahead with the work 
on its large plant at Hoquiam, which probably will be 
ready for business by March. The company expects to 
cut 200,000 feet daily. 





PACIFIC COAST SHINGLE MILL DESTROYED. 


(Special telegram to the AMERICAN LUMBERMAN.) 

ABERDEEN, WASH., Jan. 10.—-Fire which started early 
yesterday morning in the dry kiln of the Markham 
Shingle Company, at Ocosta, about fifteen miles from 
this place, completely destroyed the plant, together 
with 3,000,000 shingles, causing a loss estimated at 
$9,000, with no insurance. The company is composed 
ot Theophile Noel, Robert Kemp, Charles Watson, 
Benjamin Templeton, Fred Bolein and Mr. Anderson. 
The mill probably will be rebuilt. 


THE INLAND EMPIRE. 


MERITS OF LARCH LUMBER. 


KALISPELL, Mont., Jan. 5.—Manufacturers of larch 
lumber in the Flathead valley have closed a very 
satisfactory year. Larch has attained a very strong 
foothold in the east during the last twelve months. 
Wherever it has been tried it is liked. The cam- 
paign of education that has been carried on has re- 
sulted in the trade learning about larch and its many 
good qualities. In this respect the larch manufac- 
turers are showing a great deal of enterprise. They 
have faith in their lumber and are not afraid to show 
it. The following is illustrative of this. It is an 
extract from a leiter sent to an eastern lumber dealer 
by the John O’Brien Lumber Company, of Somers, 
Mont., and very clearly deseribes the qualities of 
Montana larch: 








Our larch compares very favorably with the European 
larch and is considered by some as being better. Very little 
sap is found in larch; a tree measuring 20 inches will have 
a ring measuring less than two inches across. Larch takes 
and holds naturally oils, stains and paint, and is thus 
adapted for use as an inside finish as well as for outside 
work. In the inside finish the natural color resembles very 
closely that of birch. It takes oak, cherry and other stains 
with good effect, the color and grain being similar. As 
casing, base, inside moldings and bevel siding it is espe- 
cially good on account of it taking paint so readily and its 
resistence to decay. 

Comparing it with Washington fir and red cedar it is not 
subject to pitch pockets nor is it as brittle. It also is not 
subject to splitting in so marked a degree. In markets 
where older woods are becoming scarce and consequently 
higher in price it will be found to be a very serviceable sub- 
stitute and the supply adjacent to this mill is sufficient to 
keep it supplied for the next fifty years. Consequently 
there need be no hesitation in placing it on the market. 
Such is not the case with such woods as ‘poplar, hemlock, 
basswood, elm, oak, birch, southern pine and possibly fir. 

For inside finish it is practically free from warpage and 
keeps its position better than does any other western wood. 
It is not so susceptible to moisture and consequently does 
not stretch or swell so readily, nor is it affected by heat to 
such an extent as most other woods. We have had good 
results in securing a natural finish by first steel scraping 
and then sandpapering, after which is applied a coat of 
good wood filler which, when dry, is rubbed down with steel 
wool or powdered pumicestone and stiff felt. Two coats of 
good varnish are then applied, both of which should be 
rubbed down in the same manner as the wood filler. 

Our pine is generally and favorably known, it being a little 
harder than the native pine of Minnesota and Wisconsin. 
It is graded practically on the Mississippi Valley grading 
rules. From the fact that the entire output of factory plank 
and the product in cut sash and door stock is shipped into 
the eastern markets of Minnesota, Wisconsin, Illinois and 
Iowa, as well as the eastern states, where it is made into 
— and doors, we know of no better argument as to its 
utility. 





SOUTH ATLANTIC COAST. 


IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FLA., Jan. 8.—According to the ree- 
ords of the custom house last year was a recordbreake1 
in lumber shipments. With a falling off in the number 
of vessels entered and cleared was a decided increase in 
the tonnage, showing that larger vessels were coming, 
owing to the deepening of the channel to the sea. Total 
lumber shipments for 1905 were 219,923,933 feet; in 
1904, 188,892,225 feet, and in 1903 204,453,800 feet. By 
months and destination the shipments were: 








Monti 






Coastwisc Foreign, 
January .... : 15,069,480 3, 
February > ‘ . 3 16,341,070 2 
March i 2 
Pree 
May P 
June eae bose : sees, Bie 
|. eee : , ---- 13,708,108 
August 19,974,602 





September 
October 


oa ; ; ewih isne El 77,660 
November ...... Leis w a as .. 18,706,876 
15 


December 5,216,500 


Totals ‘ iat ..-2038,799,558 16,124,375 

Shipments for December, 1905, were, coastwise, 12, 
000,809 feet of yellow pine, 1,095,700 of cypress, 53,000 
ties (equal to 2,120,000 feet of lumber), 39,700 bundles 
of shingles and 1,263,000 in bulk; foreign, 874,749 feet 
of lumber, of which 32,749 feet was spruce, and 20,000 
shingles. 

Total clearances for last year were, coastwise, 287 
steamships, 200 sailing vessels and 37 ocean barges, 
with an aggregate tonnage of 771,385, and employing 
16,396 men; foreign, 7 steamships and 77 sailing vessels, 
22,290 tonnage, employing 676 men. 

Total clearances for December, 1905, were, coastwise, 


25 steamships, 16 sailing vessels and 3 barges, aggre 
gating 70,959 tons and employing 1,447 men; foreign, 
4 sailing vessels, aggregating 1,107 tons and employing 


31 men. 

L. B. Varn, of Brooksville, has sold to G. W. Varn, of 
Valdosta, 21,000 acres of timber and turpentine lands 
in Hernando and adjoining counties, the consideration 
being $100,000. 

W. G. Welles sold to D. G. MeKethan and Alex. Page, 
of this city, 60,000 acres of timber lands near Nocatee 
together with the milling interests, crate factory ete., 
for $250,000. 

Lumber shipments since last report: 


Schooner William H. Skinver, New York, 218,060 feet lum 
ber. 

Steamship Onondaga, Boston, 500,000 feet lumber, 1,500 
ties and 2,000 bundles shingles. 

Schooner barge Southwest, Vhiladelphia, tug Wellington, 
650,000 feet lumber. 

Schooner barge Dom Pedro, Vhiladelphia, tug Wellington, 
325,000 feet lumber. 

Steamship /roquois, New York, 100,000 feet lumber, 4,550 
ties. 

Schooner Alerandria, Aruba, D. W. 1., 130,000 feet boards, 
planks and deals and 13,028 teet joists and scantlings. 

Steamship Algonquin, New York, 500,000 feet lumber. 

Steamship Comanche, New York, 375,000 feet lumber. 

Schooner /’. W. Dunn, Portland, 450,000 feet lumber. 

Schooner George H. Ames, Boston, 340,000 feet lumber. 

Schooner . G. B. Chase, Elizabethport, N. J., 350,000 feet 
lumber. 

Steamship Apache, New York, 368,759 feet lumber. 

Steamship George Farwell, New Haven, 560,000 feet lum 
bei 












FROM THE OLD DOMINION. 


NorFOLK, VA., Jan. 8.—The offices of The North 
Carolina Pine Association, Incorporated, have been 
moved from the Withers building to more spacious quar 
ters in the new Bank of Commerce building, rapidly 
nearing completion and one of the handsomest buildings 
of its kiud in the south. The recent enlargement of the 
scope of the association’s work and the rapid increase 
in its membership call for better and more roomy quar 
ters. 

The Street Bros. Lumber Company, of Warsaw, N. C. 
has been incorporated, with $10,000 capital, to manu- 
facture and deal in lumber. Another new North Caro- 
lina coneern is the Buckhorn Land & Timber Com 
pany, incorporated at Raleigh, N. C., by T. 8S. Jer 
man and others, with a capital of $16,000, 

Export business, in spite of the recent advances in the 
prices of North Carolina pine lumber, is picking up 
considerably and indications are that cousiderable lumber 
will be outward bound by the time the spring season 
shall open. London and Liverpool buyers have, for a 
long time, kept entirely in the dark as far as negotia- 
tions are concerned, but lately they have been in the 
markei for considerable lumber of the upper grades, 
and if the mills will make an effort to furnish the ma- 
terial they will book considerable business for spring 
movement. 

At Concord, N. C., George Kultz and J. M. Sills have 
let a contract for the erection of a large woodworking 
establishment. 

It is announced from Garysburg, N. C., that the 
Garysburg Manufacturing Company has bought the 
plant and timber holdings of the Burgaw Manufacturing 
Company and as soon as improvements shall have 
been made will operate it at its greatest capacity. 

At Lillington, N. C., the MeAllister-Ross Lumber 
Company has been chartered, capital $100,000. - T. G. 
McAllister and T. C. Worth are mentioned as the prin- 
cipal ineorporators. : 

H. Weil, of Goldsboro, N. C., and G. L. Lee, of Mount 
Olive, N. C., are the principals in the incorporation of 
the New River Lumber Company, with a capital of 
$200,000. 
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CAREY’S 


MAGNESIA—FLEXIBLE—CEMENT 


ROOFING 


OLDEST COMPOSITION ROOFING 


SPECIFIED and USED BY ENGINEERS, ARC- 
HITECTS and CONTRACTORS EVERYWHERE. 
USED BY ALL RAILROAD COMPANIES ON 
THE LARGEST CONSTRUCTION WORK. 


THE MOST SUCCESSFUL ROOFING EVER 
APPLIED TO DRY KILNS, LUMBER SHEDS 
and SIMILAR BUILDINGS. SAMPLE MAILED 
UPON REQUEST. 


The Philip Carey Mfg. Co., 


Sole Manufacturers, 


40 Branches. LOCKLAND, OHIO. 

















(‘The Paint 
That Sells 


and on which you can give your 
customers a time guaranteeis 
the only kind that makes ita 
profitable side line. We have 
a special assortment proposi- 
tion that has proven very at- 
tractive to lumbermen whichis 
as follows, returnable within 
60 days at our expense if not 
satisfactory: 








On a 50 Gallon Assortment: 

20 1 gallon cans and 

6 5 gallon cans. 

On a 100 Gallon Assortment: 

consisting of ) 2° ! gallon cans and 
ei ™ (16 5 gallon cans, 

We will make you a special discount and 

allow freight. Illus. catalog on request. 


GEO. W. PITKIN CO., 


PAINT AND COLOR MAKERS, 
Ne Station C. CHICAGO. | 


AN UNPARALLELED OFFER 


To every manufacturer using wood- 
working machinery of any description, 
who willtellus he saw this ad in the 
American Lumberman, we will send 
free of charge one of our 
Van Duzen Loose Pulley Oilers 
They do not waste or throw oil—can be 
used on almost every size and speed of 
pulley. Tried and tested I5years. Tsizes 
all brass. Ask for price list 26 D. 

THE E. W. VAN DUZEN CO., Cincinnaf’, Ohio. 2 


REMEMBER : consisting of 7 
You may order dif- 
ferent 50 or 100 
gal.assortments or 
all of one size at 
the same special 
discounts and we 
pay freight. 





























H. M. BYLLESBY & CO. 


INCORPORATED 


ENGINEERS 


DESIGN, CONSTRUCT AND 
OPERATE RAILWAY, LIGHT, POWER AND 
HYDRAULIC PLANTS. 


EXAMINATIONS AND REPORTS 


New YORK LIFE BUILDING, CHICAGO, ILLINOIS. 


























The L. & 1. J. White Co., marcate. 2. 
MACHINE KNIVES 


of every description: Planing, Molding, Veneer, Paper, Leather, Tobacco, etc. 


Ries) 
PAROID ROOFING 


‘¢ The roofing of quality”’ 





L.&1l. J. WHITE. 


bee heer ae 








Standard of the U. S. Government, leading 
railroads, manufacturers and lumbermen. It 
is adapted for all kinds of roofs and climates. 
Ask for sample and our dealer's proposition. 


F.W. BIRD & SON, Makers, 
Established 1817 
EAST WALPOLE, MASS. 


NEW YORK, CHICAGO, WASHINGTON, 
Canadian Factorv and Office—Aamilton, Ont. 





HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Street. Chicago. Ill. 





CALIFORNIA. 


FROM THE GOLDEN GATE. 

San Francisco, CAu., Jan. 6.—The sale of the Men- 
docino Lumber Company was consummated January 3. 
President E. C. Williams retires from business. About 
35,000 acres of fine redwood timber land went with the 
mill at Mendocino City. It is understood that the 
Caspar Lumber Company has a small interest in the 
timber land. It is estimated that the amount of stand- 
ing timber on one large tract, that never has been 
logged is 500,000,000 feet. The mill is shut down on 
account of stock taking and repairs; its capacity is 
about 90,000 feet a day. The purchasers interested in 
the new Mendocino Lumber Company recently incorpo- 
rated to take over this property include C. R. Johnson, 
ea ag the Union Lumber Company, of Fort 
sragg; J. A. Sinclair, of the Glen Blair Lumber Com- 
pany; Jacob Mortenson, of Chicago; S. G. Cook, of San 
Francisco, and the C ‘aspar Lumber Company, of Caspar. 
The consideration is said to have been about $700,000. 
In future the handling of the timber and lumber of these 
mills, except the Caspar mill, will be under one man- 
agement. The new Acme Lumber Company is to handle 
the lumber in the San Francisco retail market at the 
old yards of the Union Lumber Company. H. M. Coch- 
ran will be manager. 

The redwood manufacturers have advanced prices on 
redwood lath from $4.50 to $4.60 a thousand on a 
60 cent rate from Humboldt bay and a proportionate 
advance of 10 cents a thousand to all points which 
take a higher rate, effective December 29, 

D. H. McEwen has returned from a trip to the 
McEwen Lumber Company’s new mill near Cazadero, 
which will start up in two weeks. Mr. MeEwen will 
occupy a new office in the Shreve building. 

The McCloud River Lumber Company has vacated its 
offices in the Crocker building, and occupies a hand- 
some suite of eight rooms in the new Shreve building, 
at the northwest corner of Grant avenue and Post street. 
The planing mill at McCloud is in operation, as usual, 
and some shipments still are being made to the east, 
although the saw mills are closed for the winter. 

Selwyn Eddy, president of the Pacific Lumber Com- 
pany, takes a very hopeful view of the redwood lumber 
situation and sees no necessity for any cutting of prices. 
The mills all have orders and both offshore and east- 
ern demands are good. Redwood lath have advanced to 
$4.60 Chicago. 

The San francisco Lumber Dealers’ Exchange has 
elected J. C. Ward, of the Excelsior Redwood Company, 
president in place of D. B. MeDonald, and M. A. Har- 
ris, of the McCloud River Lumber Company, secretary 
in place of C. M. Elliott. The year opened with fair 
prospects for harmony and maintenance of prices. 

Sudden & Christenson, who represent mills on Gray’s 
harbor in San Francisco, have filed a libel against the 
steamship City of Puebla for $100,000 on account cf 
their steam schooner Chehalis having towed the steam- 
ship 500 miles to the entrance of San Francisco harbor. 
The Puebla is valued at $225,000 and had a large num- 
ber of passengers. She broke her tail shaft and lost 
her screw December 30. The Chehalis took her in tow 
the following day and was four days in reaching port. 
The steam schooner Norwood assisted in the latter half 
of the trip. The Chehalis also earned saivage money 
on her trip north by towing a disabled vessel into a 
harbor. 

The Central California planing mill, owned by Pierce 
& Anderson, at Fresno, was destroyed by fire January 
3. The flames started in the engine room soon after 
the mill was closed for the day. The loss was esti- 
mated at $30,000, with $8,700 insurance. 

Pope & Talbot have opened an office at their yards 
near the foot of Third street, in the building formerly 
occupied by the offices of the San Francisco Lumber 
Company, which has moved to the other side of Chan- 
nel street. 

Capt. Robert Dollar, of San Francisco, is on board the 
steamship Hazel Dollar with his wife and a party of 
friends. The vessel is carrying a cargo of 3,000,000 
feet of lumber from Mukilteo, Wash., to Shanghai. 
Mr. Dollar is taking a number of boxes of Washing- 
ton apples and California oranges with him as _pres- 
ents to Chinese officials with a view to creating an 
oriental demand for California fruits. 

The Hammond Lumber Company’s new steamer Ra- 
vall’, recently towed here with a cargo of redwood lum- 
ber from Eureka, will have her engines installed at 
once and will be fitted up for the lumber trade. Stock- 
taking is in progress at the mills at Samoa, but with no 
delay in milling operations. Plenty of orders are in 
hand. 

Foundations are being put in at the Mammoth mine 
in Shasta county, California, for a saw mill of 10,000 
feet daily capacity for trimming mining timbers. 

Negotiations for the sale of the Sierra Lumber Com- 
pany 5 large tracts of timber land, railroad flumes and 
mills near Red Bluff and Chico have been suspended. 
It is said that the price offered by the Turnbulls, of 
Minneapolis, was over $1,000,000. The company ‘will 
operate its Red Bluff pl: int during the winter as much 
as the weather will permit. 

The Myrtle Lumber Company, capitalized at $50,000, 
will start the plant on Myrtle creek, in southern Oregon, 
recently purchased, with 2,240 acres ‘of timber land, from 
the William P. Johnson Lumber Company. A planing 
mill at Myrtle Creek station also was purchased by the 
new owners, Oregon capitalists, headed by H. Taylor 
Hill, of Portland. 

Wilson Bros. & Co., who have saw mills on Grays 
harbor, have closed contracts for the construction of 
another steam schooner to ply between Grays harbor 
and San Francisco in the lumber trade. The new ves- 





sel will be 184 feet in length, of 38 feet beam and 13 
feet in depth of hold. She will have three masts and 
burn oil. The triple expansion engines will be con- 
structed by the Risdon Iron Works, of San Francisco. 

Arthur Page says of freights: 

The last week of the year was dull in all lines, as was 
natural on account of the holidays. Lumber freights have 
been quiet at 33s 9d Sydney, 87s 6d to 38s 9d Adelaide or 
Melbourne, 47s 6d Fremantle, 42s 6d Valparaiso for orders 
Pisagua range, 2s 6d less direct, 38s 9d to 40s ¢ — 2 50s 
to 51s 3d Buenos. Ayres, 40s direct China, 37s 6d . Japan, 53s 
Yd to 55s direct Africa, $12 Manila, 57s 6d to 60s United 
Kingdom cor continent. Irom Eureka, Cal., we quote 45s 
Cork for orders United Kingdom, for redwood cargoes, and 
transactions have been made for Australia at 36s 3d for 
Sydney from the same place for nearby loading and 35s for 
later loading. 

Lumber charters recently reported include: 

Ship Falls of Dee, Portland to Manila, $12.25. 

jark Dundee, Port Blakeley to Valparaiso, for orders, 
12s 6d Pisagua range, 2s od less direct, by Bowring & Co. 

Bark Dumfriesshire, row at Honolulu, redwood from 
Eureka to Callao, private terms, by the Pacific Lumber Com- 
pany. 

Ship Maipo, Puget sound to Valparaiso for orders Pisagua 
range, 40s, 2s 6d less direct. 

_ Schooner C. S. Holmes, Nanaimo, B. C., to Salina Cruz, 
$10, by the Nanaimo Lumber Company. 

Ship Lynton, Puget sound to Valparaiso for orders, 41s 34d. 

jark Jnvermark, Puget sound to a direct nitrate port in 
South America, 38s 9d. 

Bark S. C. Allen, reported fixed, is now free, the Dum- 
friesshire taking her place. 











AT THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, CAL., Jan. 5.—The old year wound up 
very handsomely as regards the lumber trade of this 
city and the new year came in promising as well. 
The old year left a good many unfilled orders on the 
books in the retail lumber yards and new orders are 
coming in at a very satisfactory rate. 

A résumé of the old year’s business figures about 
like this: The first four or five months were decidedly 
unsatisfactory as regards prices and profits. The mar- 
gin between wholesale and retail prices was so small 
that it was a question of paying expenses without any 
profits. But the miils at the north put up wholesale 
prices, first one dollar and then another, until the 
retailers of this section were obliged to come to some 
general understanding as to retail prices, and since 
that time trade has been satisfactory, and during the 
last few months retailers did a very profitable busi- 
ness. 

Lumber is selling at a very satisfactory rate and 
all the yards are comfortably busy. With a good 
demand for lumber at wholesale all over southern 
California and an especially good demand in the ter- 
ritories of Arizona and New Mexico and in Mexico 
those dealers who make a specialty of that trade have 
about all they can do. 

Jn town 1905 figured up pretty well in the building 
line with a total of 9,543 building permits at a total 
cost of $15,382,057. During the year only one month, 
February, showed less than $1,000,000 in cost. During 
December 787 permits were issued at a cost of $1,294,- 
dvi. This is considered a very fair showing for the 
season, 

A great many building contracts have been carried 
over into the new year permits for which were issued 
in December and it is reported today that building 
will continue lively for several months if no financial 
disaster shall strike the country. 

All the ports along the coast from Santa Barbara 
to San Diego show a decided increase in the amount 
ot lumber received. San Diego especially has made a 
handsome showing for the year and the lumbermen 
of that city made a very substantial gain during 1905. 

Receipts of lumber by wholesale at the various 
docks of this city continue fairly large, notwithstand- 
ing much severe weather along the coast for a full 
month. Yesterday thirty-two cargoes of forest pro- 
ducts were at the docks at San Pedro, one at Redondo 
and one at Port Los Angeles. While not all these 
cargoes contain sawed lumber they carry the equiva- 
lent in railroad ties, telephone and telegraph poles, 
posts, piles, shingles and lath. It is understood, how; 
ever, that they represent lumber to the amount of 
fully 15,000,000 feet. Two large cargoes of redwood 
came in from Eureka yesterday. Twenty-eight cargoes 
are represented as due at this port. The weather 
along the coast has quieted down within the last few 
days and apparently nothing hinders the fleet from 
making good time down. 

It has been represented from time to time in these 
reports that 1905 would be a recordbreaker in receipts 
of lumber and forest products and that they would 
reach a total of over 500,000,000 feet. The local 
custom house report shows that these figures were 
under rather than over the fact. During 1905 955 
steamers, 410 sailing vessels and three foreign ships, 
With a net tonnage of 647,352, carrying crews of 
25,512 men, arrived at San Pedro. Lumber receipts 
have grown immensely and for the year they include 
458,249,000 feet of lumber, 214,270,250 shingles, 4,784,- 
000 shakes, 35,780,000 lath, 26,483 poles, 48,083 piles, 
84,218 posts and 292,370 ties. All this reduced to lum- 
ber, board measure, shows a total of 499,042,000 feet. 
Receipts by the same computation for 1904 at this 
one port amounted to 384,243,106 feet, showing an 
increase of 30 percent. 

But this does not by any means represent the total 
receipts, as the nearby port of Redondo received up- 
ward of 1,000,000 feet and the adjoining port of Port 
Los Angeles upward of 23,000,000 feet; and the amount 
received by rail, although not accurately figured, as such 
figures are not ’ possible, must have reached upward of 
50,000,000 feet more, and all together it is safe to 
say that 700,000,000 feet was the total to reach this 
city and its immediate surroundings. 

This does not take into account the large amount of 
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mber from the north reaching here by rail in the 
ape of box shooks and vegetable crates, but it is sup- 
sed to cover the large amount of sash and door 
ock from interior California that reaches this city 
r the various factories and the large amount of box 
aterial for the local box factories. Neither does it 
ke into account something like 20,000,000 feet of 
:mber sawed in the San Bernardino and San Jacinto 
,ountains, nearly all of which goes into fruit boxes. 
Local boxmakers are all busy with commercial work 
remunerative prices, but the late cold weather with 
vere frost has hindered citrus fruit packing and 
mething of a holdup in receipt of shooks from the 
rth is seen. 
Heavy frosts have injured the orange crop and pos- 
ly the total crop will fall below the estimate of 
3,000 carloads; but in any event it is possible that 
t will be another recordbreaker, or at least will not 
‘oll below the crop of 28,000 carloads shipped last 
ar. 

|‘rost has injured winter field crops and small fruits 

a large extent and thus will have an effect on the 
| mand for northern boxes. 


ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER CENTER. 


\IINNEAPOLIS, MINN., Jan. 10.—The awful disaster of 
this morning, by which eight persons already are 
known to have lost their lives, put the West hotel out 
of commission for a week at least and it will not be 
available for the entertainment of retailers who will 
be here next week to attend the sessions of the North- 
western Lumbermen’s Association. The city has plenty 
of hotel accommodations, but none other up to the 
class of the West. ‘The joint meeting of the Missis- 
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sippi Valley Lumbermen’s Association and the Wis- 
consin Valley Lumbermen’s Association, which will 
take place here January 23 to form a new association 


of the two old ones, had been called to meet in one 
of the West hotel parlors and it is hoped that the 
hotel will be open for business at that time. Serious 
fire damage was confined to the upper floors. 

Several cedar men who attended the annual meeting 
the Northwestern Cedarmen’s Association in this 
yesterday remained over aid friends sent frantic 
inquiries to learn of their safety. A. T. Naugle and 
Gilbert B. Shaw, of the E. E. Naugle Tie Company, 
Chicago, were guests at the West but had rooms on a 
lower floor and were not in danger. They joined the 
rescue forces and did some good work in helping others 
to safety. 

fusiness conditions in the northwest are satisfac- 
tory, although the lumber business is in its quiet stage 
following the holidays. No general demand from the 
retuilers is looked for until after their convention and 
they have looked over the market personally and gone 
home to look over their yards. 

The permanent exhibit of Washington lumber prod- 
ucts is being rushed to completion and the floors and 
walls of the room are being put in, in fir, cedar and 
spruce finish. It is hoped to have all the essential 
features of the exhibit in place by the time the retail- 


of 


Clty 


ers shall convene here next week. 

T!e Melone-Rowe Lumber Company, of Minneapolis, 
has been incorporated, capital $25,000. Albert M. 
Melvne, Frank A. Rowe and 8S. N. Rowe are the in- 


cor; orators. 
k J. Menz, of the H. B. Waite Lumber Company, 


has returned from a holiday visit to his old home at 
Keocuk, where he attended the fiftieth wedding anni- 
vers ry of his parents. He also took in St. Louis and 
Hai iibal, and reports trade as active. 

J. R. Owens, formerly with the Eclipse Mill Com- 
pan: at Everett, Wash., stopped in Minneapolis a few 


day- ago on his way to New York, where he will join 
the -taff of the J. C. Turner Cypress Lumber Company. 

\\. I. Carpenter, of the W. I. Carpenter Lumber 
Com;any, is happy over the arrival of a 10-pound 
aus iter. 

Tic Wisconsin Land & Lumber Company, of Her- 
man- ville, Mich., a well known manufacturer of hem- 
lock. white pine and hardwoods, will move its head- 
quar'ers to Minneapolis temporarily and during the 
conv -ntion of the Northwestern Lumbermen’s Asso- 
elation, January 16, 17 and 18, and for several weeks 
ther:after F. J. Lang, of the company, will be found 
at 7°6 Lumber Exchange. 


LAKE SUPERIOR PORTS. 


PPPDI IIS 


AT THE HEAD OF THE LAKES. 

DuLutH, Mryn., Jan. 9.—Large sales of norway and 
White pine have been made and at the top prices. Wil- 
liam O’Brien and Swallow & Hopkins have closed out 
their cuts of norway, amounting to about 25,000,000 
leet. Swallow & Hopkins always sell early, and to 
pretty nearly the same parties year after year, and 
the Cloquet and Scanlon people are making good sales 
all the time. 

_The ease of William Shea versus the Cloquet Lumber 
Company, one of the hotly contested suits growing out 
°f the Ely lake controversy, has been again decided in 
favor of Shea. This suit has been in the courts for 
years and now is definitely closed. 

The planing mill of the Iron River Lumber Company 
has resumed operations, thus placing every woodwork- 
ing establishmént of the place on the active list for the 
first time in many months. 











The Mullory mill, operating on O’Brien logs, has been 
rebuilt into a modern 2-band mill, with all its machinery 
new and of the best class, and has day and night crews. 
The O’Brien saw mill, formerly the St. Louis, has been 
thoroughly overhauled and will resume day and night 
runs for the year. 

It is said by tie people here that northern Minnesota 
produces each year about 5,000,000 ties, nearly all of 
which are cut in the counties of St. Louis, Lake, Cook 
and Itasca. Almost all these ties are cedar, tamarack 
and pine; a few are of oak and other woods. The area 
of distribution of ties cut in this district is constantly 
widening and those engaged in the business here are 
continually enlarging their sorting and shipping yards 
and extending the confines of their trade. Ties from 
this region go into most of the central west and as far 
into the southwest as Missouri. The Chicago & North- 
Western has a zine chloride tie preserving plant at 
Escanaba, on the western shore of Lake Michigan, where 
between 500,000 and 700,000 ties are treated with acid 
every year and are shipped as far over the tracks of that 
road as that number will go. With as yet no preserving 
plant in this district, talk is heard of putting in one 
here, by cedar companies, in order to sell ties preserved 
and suitable for a much longer life than they would 
otherwise have. 

Several portable mills are to be built this winter near 
this city to utilize dead and down timber, logs that were 
cut in earlier days and left on the ground, for any rea- 
son from supposed worthlessness to the failure of the 
contractor or to his forgetfulness. Farmers are getting 
lumber at low prices on account of these portable mills. 
Most of these mills get hold of surprisingly good logs 
among the half rotted stuff and are making some very 
fine clear pine boards occasionally. 





IN AND AROUND CLOQUET. 

CLOQUET, MINN., Jan. 8.—Shipping has begun in ear- 
nest and all the concerns located here report a very sat- 
isfactory supply of orders on hand, with numerous in- 
quiries coming in daily. Cars are coming more freely 
and the situation is much better than during the fall, 
although some lines are unable to supply the full 
demand. 

Only a few of the traveling men have gone back to 
their territories, and it is not expected that they will 
do much soliciting until the middle of February, owing 
to the fact that the manufacturers carried over many 
orders from last year. Stocks are becoming badly 
broken and while most of the orders are being filled 
several desirable items will be exhausted before the 
opening of the sawing season. 

Severe cold weather has prevailed for several days 
and loggers are feeling more hopeful of getting in a 
good share of their cut, although the season has been 
shortened very materially. 


WISCONSIN. 
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IN AND AROUND WAUSAU. 

WAUSAU,‘ WIs., Jan. 9.—J. H. Reiser, connected with 
the Werheim Manufacturing Company, of this city, as 
a stockholder, and who has served as vice president and 
secretary of that concern, has resigned his positions, 
but retains his stock in the company. Mr. Reiser has 
been with the company fifteen years and always has been 
a very active member. 

The mill erected last fall by the Johnson Creek Lum- 
ber Company, about five miles east of Knowlton, is in 
operation and is doing a good business. The mill is to 
be operated throughout the winter, cutting hemlock and 
hardwood, of which the company has a very large tract. 
With its own timber and with what can be secured 
from farmers, it is estimated that the company will 
have a run of ten years. : 

The Arntsen mill has started up, sufficient stock hav- 
ing come in of late to keep its saws buzzing. The mill 
will run until the stock is exhausted. 

Snow is here in abundance and all winter mills in the 
city and county are being pushed to their capacity. 








IN NORTHERN WISCONSIN. 

RHINELANDER, WIs., Jan. 8.—With plenty of snow 
now, about two feet on the level, and the weather 
cold, operators complain that the ground is not frozen. 
Still, skidding has been good and a great many logs 
have been skidded. Hauling is in full blast every- 
where and logs are going in rapidly, with no reason 
to apprehend any shortage in the crop this year, under 
present conditions. 

The Wisconsin Veneer Company is running the new 
plant, but is hampered by lack of cars to bring in 
logs. 

Winter mills are starting up everywhere and manu- 
facturing lumber at a rapid rate. 

Shipments of lumber have been delayed by the 
storms of the last two weeks, by lack of cars and 
by the intervening holidays, but are beginning to 
pick up again. The lower grades of hemlock are 
cleaned up everywhere, but some common is on hand 
at various points. Hardwoods are showing consider- 
able life and inquiries are plentiful for basswood, 
rock elm and birch, as well as hard maple. Soft elm 
culls have been picked up clean for crating, cull 
basswood is about all shipped out, birch mill culls 
are also well shipped out and very little rock elm 
is in the market, although demand for it is increas- 
ing. Factories in lower Michigan are inquiring about 
Wisconsin rock elm more freely than usual. The 
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The Most Carefully 
Manufactured Car in 
The World is_ the 


Winton Model “K” 


Observe the precautions taken to 
make it the safest and most service- 
able of motor cars: 


TEST OF STRENGTH.—We test 
exhaustively, on our Riehle Testing 
Machine, all materials in which 
strength is required. This machine 
exerts a strain up to 200,000 pounds 
(100 tons) per square inch, and by 
these tests we know that Winton ma- 
terial protects your safety a dozen 
times over. Note that we do not 
guess and take chances. Also note 
that we reject all material that does 
not satisfy our tests. Accordingly, 
material makers send us only their 
best products; the seconds go else- 
where. 


ACCURATE GRINDING. — We 
grind all our cylinders, pistons, piston 
rings, crank shafts, valves, universal 
couplings and transmission shafts, 
using tools that grind to the accuracy 
of 1-10000 of an inch. Only by grind- 
ing can we secure perfect fitting ma- 
chinery, absence of destructive fric- 
tion, the use and not the waste of 
power, lengthened life of working 
parts,‘and interchangeability of parts. 

INSPECTION.—We inspect every 
operation in the manufacture of Model 
K. By our system of factory reports 
we know exactly through whose hands 
each part passes, thus holding each 
employee directly responsible for his 
work, and by means of our corps of 
skilled inspectors, no mistakes can oc- 
cur without being detected and cor- 
rected. 

TEST OF WORKING PARTS.— 
We test all working parts of Model 
K—including engine, transmission, 
steering apparatus, running gear, etc., 
separately and assembled. These 
tests are so numerous and so thorough 
that it is impossible for any Model K 
to leave the Winton factory before it 
has been proved perfect. 

Grinding, testing and inspection are 
expensive operations; but our policy 
is to make the very best car on the 
market irrespective of price, and only 
by our extremely careful methods is 
perfection possible. 

Winton Model “K” insures your 
safety and gives you faithful service. 
For detailed information about it, 
write for catalogue No. Io. 





THE 


Winton Motor Carriage Co. 


Member A. L. A. M. 
CLEVELAND, OHIO, U.S. A. 
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PERFECTLY 
MANUFACTURED 


Maple Flooring 


Having on hand constantly a 












large stock, we are able to ship 


all orders promptly. Satisfac- 


¢. 
tion guaranteed. 


E. V. Babcock & Co., 


PITTSBURG, PA. 








Telecode used. 


If Your Prorsits 
Don’t Show Large 


maybe its because you are not buying 
right. Better tigure with us. We have 
2,000,000 feet of 4+ inch and 6 inch Dry 
White Pine Flooring and Siding ready for 
shipment, as well as a nice stock of 


MICHIGAN WINTER SAWED 


CY 
A” 
EWA 


BASSWOOD 


Yellow 
White Oak 
Lath, 
Our prices are right — 


in mouldings: also W. Va, log run. Pine, 


Soft White Pine, Hemlock, Red and 
and Poplar: log run Chestnut and Spruce: 
Shingles and Maple Flooring. 
ask for quotations. 


FOREST LUMBER CO. 


Diamond Bank Bldg., PITTSBURG, PA. 


BRANCH OFFICES: Clarksburg, W. Va.; Hemlock mills on T. V.R.R.- 
5 Cherry Grove and Lamona, Pa. 
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WHITE OAK TIMBERS 


Special bills cut to order on short notice. 
WHITE and YELLOW PINE 
Norway, Poplar, Cypress, Maple Flooring. 


Write us for prices. 





~ J. M. Hastings Lumber Co. 


Manufacturers of Lumber. PITTSBURG, PA. 


CM 








White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 
Send us your orders. 


THE EMPIRE LUMBER COMPANY, 


L DULUTH. TOLEDO. PITTSBURG. 


























North Carolina Pine. 


WHITE PINE, POPLAR, HEMLOCK AND SPRUCE. 
LATH AND SHINGLES. 


Our stocks are complete and can give 
prompt service. 


WILLSON BROS. LUMBER CO., Pittsburg, Pa. 
































TO MAICE MONEY you should use the Lumber 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct 
Send for illustrated booklet AMERICAN Ll/MBERMAN. Chicag* 





only woods in good supply are birch and maple, and 
even these will be wanted before May 1, every foot. 
The lumber market seems to be in a very healthy 
condition and better than it has been for two or 
three years. Consumers are not overstocked and soon 
will be placing contracts for the year, and they will 
have to pay better prices than last year, especially 
in elm and basswood. 





IN THE HEMLOCK COUNTRY. 

MeELLEN, WIs., Jan. 9.—Severe snow storms of last 
week played havoe with logging operations and for days 
it was impossible to get logs to the mills. Several camps 
were shut off from town and were plowed out only by 
the hardest kind of work. The Foster-Latimer mill was 
compelled to shut down owing to the lack of logs and the 
inability to ship lumber. It is claimed by old timers 
that more snow fell January 4 than on any other day 
Within their recollections. ‘The blockade is nearly broken 
now and business has become normal. 

Business is rushing and the prices demanded are read- 
ily paid by the trade. Brittingham & Young, who are 
shipping the hardwood from the Foster-Latimer yards, 
are placing their cars as rapidly as they can load them. 

The new Yoster-Latimer saw and planing mills are 
running full blast and are all that the most, fastidious 
millmen could ask. The saw mill is fitted up for rapid 
work and is making lumber at the rate of 110,000 
feet a day with its single rotary running night and day. 
All the machinery is of modern make. The company 
has decided to put in a wood machine and cut hard- 
wood slabs and retail them here. The planing mill is 
fitted with the regulation machinery and also has a 
special machine for end matching flooring and for mak- 
ing other specialties for finishing work. 

The Star Lumber Company at Upson is cutting about 
50,000 feet daily. ‘The company has a contract for 
sawing some of the Foster-Latimer logs which have been 
skidded on the Penokee range. 

The Norman & Ferguson Company, Upson, is putting 
in a large number of cedar poles and bolts and has the 
mill at work cutting shingles. 





WISCONSIN VALLEY NOTES. 

MERRILL, Wis., Jan. 8.—The lumber trade picked up 
remarkably after the holidays. Orders are coming in 
more rapidly than they can be filled and the only dif- 
ficulty is to find stock. 

Country mills are in full blast, and the small loggers 
are rejoicing over the recent snows. Lumber is being 
hauled into town and consequently the millmen are 
happy. 

Owing to a great rush among the loggers the Chi- 
cago, Milwaukee & St. Paul Railway Company has added 
two logging trains on the Wisconsin Valley division. 
Pat McGinley has been appointed chief sealer for the 
company in place of the late Colonel McKay. 

Notice has been sent out to dealers, advancing the 
price of hemlock lumber #1. 


MICHIGAN. 


THE SAGINAW VALLEY. 

Bay City AND SAGINAw, Micu., Jan. 9.—The planing 
mill of Avery & Co., at Saginaw, went out of commis- 
sion Saturday night, the firm having decided to dis- 
continue operations after twenty-four years’ run. A 
lumber yard operated in connection also is discontin- 
ued, The firm is composed of Waldo A. Avery, of De- 
troit, and W. TT. Cooper, of Saginaw, the latter con- 
ducting the business. The plant, including the real 
estate, is offered for sale and as the location for oper- 
ating a planing mill is a desirable one it is possible 
some new concern may acquire the property and 
operate the plant. : 

A large number of men are leaving the valley for 
other lumbering fields. Last week a crew of thirty- 
five left Bay City for Stearns, Ky., and last night an- 
other crew of twenty-two left for Albuquerque, N. M., 
to work for the American Lumber Company. 

The H. M. Loud’s Sons Company, of Au Sable, is 
cutting out a bill of special timber for breakwater 
purposes in Lake Erie, amounting to about 3,000,000 
feet. The company has embarked also in a new in- 
dustry known as the Au Sable Car Works, for build- 
ing equipment. The first car (A. S. & N. W. 1007) 
was finished December 30 and is a very handsome 
ear. The company has enough timber to engage its 
attention at Au Sable for a number of years and has 
acquired river rights on the Au Sable for 100 miles., 
It is expected the company will develop this fine water 
power for the generation of electrical energy for the 
lighting of cities and towns and other power purposes 
in the Saginaw valley and on the Lake Huron shore. 

The M. Garland Company, of Bay City, is building 
a single band mil! complete for the Kanawha Lum- 
ber Company, of Conway, 8. C.; a carriage, edger, 
trimmer, nigger and steam feed for the Central Paper 
Company, of Nogi, Mich.; a lath mill for the Campbell- 
Brown Lumber Company, of Bay City, and other or- 
ders for lath mills. The demand for lath mills is 
something extraordinary. 

The saw mill built a year ago by Bliss & Van Auken, 
of Saginaw, has had a successful run. It manufactured 
last year 2,616,550 feet of hemlock and 4,485,096 feet 
of hardwood lumber and has on hand 3,500,000 feet of 
lumber. The hardwood cut by the mill goes into floor- 
ing, the firm operating a large flooring plant. The 
estimated cut of the mill this year is 10,000,000 feet. 
The firm operates saw mills in the south, does a large 
local business in lumber and piece stuff and is the 








whole thing in the Otter Creek Lumber Company in 
Florida and the Chicot Lumber Company at Bliss- 
ville, Ark. 

The Embury-Martin Lumber Company, of Cheboy- 
gan, expects to start its mill cutting hardwoods early 
in February. 

J. B. Redhead, who has been operating a small 
mill in Roscommon county, has acquired timber in 
Crawford county and will move the mill to the new 
purchase in a short time. 

The Athens Hardwood Lumber Company, of Battle 
Creek, has incorporated, capital $50,000. 

John Beek, owner of a water power mill in Alpena 
county at Long Lake, has decided to install steam 
power and a band mill. 

The new mill of Cook, Curtis & Miller, at Grand 
Marais, has gone into operation with timber enoug] 
for fifteen years’ run. 

The Coan Lumber Company, at Nolan, manufactured 
1,000,000 feet of lumber and 4,000,000 feet of shingles 
last year besides which 50,000 cedar ties, 80,000 posts 
and fifty cars of shingle bolts, and fifty cars of smal 
pine logs were cut and shipped. 

The mill of the estate of L. Cornwell, at Wolverine, 
cut last season 6,000,000 feet of lumber and 2,000,000 
lath. It has 2,500,000 feet of lumber on hand, all 
sold. 

The Kern Manufacturing Company, of Bay City, cut 
last season 20,487,320 feet of pine lumber, 1,055,751 
shingles, 170,000 pieces of heading, 21,000 pickets and 
4,548,000 lath. The product is handled in the yard 
of the D. Ward Estate, for which the lumber is man 
ufactured. 

Toltree & Co., of West Branch, manufactured 11,000, 
000 shingles last year. 

The Saginaw Lumber & Salt Company manufactured 
at the mill at Sandwich, Ont., last season 13,000,000 
feet of lumber and has only 4,000,000 feet on hand, 
aearly all sold. The mill manufactured also 4,000,000 
lath. 

Eddy Bros. &.Co., Limited, of Bay City, operating 
mill at Blind River, Ont., manufactured last season 
20,600,000 feet of pine lumber and 6,865,000 lath. 

Loveland & Stone, of Saginaw, operating a mill at 
Cutler, Ont., manufactured last season 19,405,341 feet 
of pine lumber and 7,170,000 lath. The firm had on 
hand 8,825,513 feet of lumber at the close and is put 
ting in 20,000,000 feet of logs this winter. 

W. D. Young & Co., of Bay City, manufactured 
17,344,355 feet of hardwood lumber last year ani 
have 15,000,000 feet on hand, the firm carrying about 
that amount of stock all the year through. The maple 
output goes into flooring, the firm operating a larg: 
flooring mill in connection, 

K. W. Gilchrist, of Alpena, manufactured 12,281,000 


feet of mixed lumber, 2,188,000 lath and 1,446,000 
shingles last year. He has 5,784,000 feet of lumber on 
hand. 





IN THE UPPER PENINSULA. 


CALUMET, MicH., Jan. 9.—W. W. McQueen, of M: 
nominee, acting as agent for Raber & Watson, of Chi 
cago, has purchased from John E. Parsille, of Sault Ste. 
Marie, a tract of cedar near Bay Mills comprising 
3,000 acres. While the consideration was not given it 
is understood to have been $40,000. It is estimated that 
the tract will cut 50,000 ties, 10,000 poles and 100,000 
posts. 

The Sage Land & Improvement Company, through 
IF, A. Van Schaick, has sold 3,000 acres of timber lan« 
in Ontonagon county to John Tolfree, of West Branci 
who is associated with West Branch and Bay City me: 
in the deal. Another tract of 10,000 acres is being esti 
mated for the same people. If they should buy th 
larger tract it is understood they will erect a mill. 

The Spanish Miils Company, Limited, capitalized for 
$100,000, with head offices at Spanish Mills, district 
Algoma, Ont., has been incorporated. 

The Marais Lumber Company’s saw mill at Gran 
Marais has suspended operations for the winter. Th 
company does not conduct logging operations but saws 
for the Manistique Lumbering Company and the Ed 
Land Company. During the season just ended the ¢ 
was 31,023,587 feet of lumber and 9,064,050 lath. 

Philip Campbell and Ray Kimball have erected a m: 
near the Hope mine at Crystal Falls and will cut a tra 
of timber which Mr. Kimball owns in that vicinit 
When the timber shall have been exhausted the n 
will be moved to a site on the Paint river, logs bei 
floated down the stream to the mill. 





FROM THE FURNITURE CITY. 

GRAND RApips, Micu., Jan. 8.—James A. Hunt, pre 
dent of the Grand Rapids Stave Company and a leadin 
citizen, is dead as the result of a stroke of apoplex 
He leaves a widow and a daughter. 

The woodenware factory of Henry Richardi, at Bi 
aire, was destroyed by fire January 2; loss $20,U' 
insurance $15,000. It will not be rebuilt at presen 
Bellaire lost a similar factory two months ago by fi 
and the blow to the town is severe. The Richardi pla 
had stock enough on hand to run two years and M 
Richardi owned considerable timber. 

Frank MeFarren will install a saw and planing mi! 
at Alden. 

The mill of the Big Bay Lumber Company, at B 
Bay, has been idle since December 15, but will resun 
operations this month. 

The plant of the Manistee Gas & Electric Compan 
has been sold by the Louis Sands estate to Basco! 
Parker, of Niles. 

The Embury-Martin mill at Cheboygan is being ove! 
hauled and pipes are being put.in for the hot pond | 
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ble the mill to run this winter. Machinery is ~~ 
in talled for a handle factory and the entire plant will 


st. rt up about February 1. 


orporations organized in Grand Rapids during 1905 
in ude the following: Stiles Bros. Company, $100,000; 
(i: nd Rapids Lumber Company, $50,000; J. F. Quigley 
|. nber & Land Company, $100,000; Interior Woodwork 
(. apany, $60,000; Century Furniture Company, $50,- 
uo; Furniture Manufacturers’ Exposition Building 
(iupany, $70,000; Grand Rapids Crate Manufacturing 
Conpany, $2,000; Bacon Lumber Company, $75,000; 
\\ iverine Showease & Fixture Company, $10,000; Ad- 
ju-'able Table Company, $25,000; John D. Raab Chair 
( pany, $20,000; Northland Lumber Company, $200,- 
vo ; Michigan Timber Company, $250,000; Globe-Wer- 
T Company, $2,500,600; Macey Company, $1,000. 
‘se companies increased their capital during the year: 


rr | Rapids Wood Carving Company, $25,000 to $50,- 
ui Stickley Bros. Company, $225,000 to $250,000; 
\\ ce River Timber Company, $75,000 to $225,000; Im: 


pooal Furniture Company, $200,000 to $300,000. 

‘0 beautiful stained glass windows from the Tiffany 
ar studios of New York have been placed in the Park 
choech by Mr. and Mrs, T. Stewart White and Mr. and 
Mr-. J. C. Holt. The former is a representation of ‘‘On 


the Way to Emmaus,’’ the work of Frederick Wilson, as 
a memorial to Thomas W. and Caroline M. White. The 
latter is in memory of Mrs. Holt’s parents, Mr. and Mrs. 
Gilbert, and the representation is entitled ‘*The Light 


ot the Way.’’ 





SMALL FIRE AT WELLS. 
Micu., Jan. 4.—Fire broke out in the I. 
Stephenson Company’s dry kiln No. 1 at about 1 0’clock 
yesterday and had made such headway when discovered 


ELLS, 


that if was impossible to save any part. The kiln was 
a small one and sometimes was used as an auxiliary to 
the large hardwood plant. Its destruction will in nowise 


affect the production of ‘‘Ideal’’ maple flooring, as the 
renimining kilns are sufficient to take care of the flooring 
factory. The loss was covered by insurance, 


LAKE MICHIGAN PORTS. 


ee ee 


ON THE MENOMINEE. 


NOMINEE, MICH., Jan. 8.—AIl the Menominee river 





lumber companies are putting in large stocks of logs 
this winter and a prominent local lIumberman_ today 
male the prediction that the cut of the Menominee 
and Marinette mills next vear would exceed that of last 
year. Last year about 160,006,000 feet was cut in the 


twin cities. 


\ 


Of this amount 25,000,000 feet was cut in 
enominee and 140,000,000 feet in Marinette. 

Most of the mills on the river will run steadily 
throughout the winter. The plant of the J. W. Wells 
Company in Menominee started today on the winter’s 


run. Since being closed, October 27, a large amount of 
repciring and overhauling has been done. <A Jath mill 
Wil!) a large capacity has been put in, a gang edger 
installed, the office has been enlarged and other repairs 
ma 


e A. Spies Cedar & Lumber Company will resume 
operations in about ten days or two weeks. The mill 
is »ndergoing extensive improvements. 

iler the new ownership the plant of the Marinette 
lansber Company will run the entire year, which will 
ine'case its output-by about 15,000,000 feet. 

e Sawyer-Goodman and the Lieber & Noel mills are 
lunsing with full crews. 

is likely that the mill of the R. W. Merryman 
Covcpany and that of the Merryman Manufacturing 
Co pany will not start for several weeks yet, the exact 
da\. not having been determined. 

cal cedarmen report that cedar is still selling at 
the best of prices, and that not only the longer lengths 
of poles, but the posts and smaller stuff as well are 
bei g cleaned out as fast as cars can be obtained. 
E\ vything in cedar, even to shingles, is moving very 
We! in spite of the slow market in some other lines. 

!’ is estimated that 2,000,000 feet of lumber will be 
se! in the construction of the ore dock being erected 
by he St. Paul at Escanaba. Much of this timber will 
be -hipped from the Pacifie coast. 

\.inter log hauling has begun in earnest on the Me- 
nominee side of the river, about 
car coming in every day. 

_ the old burner of the Donovan & O’Connor Company 
is ‘eing torn down by wreckers. .The mill will not be 


twenty-five logging 


tor: down, but will be sold later to wreckers, it is 
thocght. 

ie Brown-Mitcheson Company, of Marinette, has 
been incorporated under the laws of Wisconsin, with a 
capital of $100,000, held by Francis A. Brown, Henry 
Swart and George A. Mitcheson, all of Marinette. 

\ttorney R. G. Hutchinson and W. J. Stitt, of 
Marinette, who went west several days ago to look 


over a big tract of timber, wired today that the deal 
Would be closed. The timber is located in Washington 
‘nl its aetual value is believed to be not much less 
than $10,000,000. Ten Marinette men will buy the 
tract, the consideration not being stated. The tract 
‘onsists of several thousand acres and is said to con- 
tain, besides 100,000,000 feet of timber, eleven out- 
‘roppings of coal which are expected to develop into 
eleven coal mines, It is the largest deal made by 
local men in many years. Joseph Hodgins, related by 
marriage to Isaac Stephenson, called the attention of 
the Marinette men to the value of the timber and it 
is reported that Mr. Stephenson is one of the heaviest 
Mvestors in the western proposition. 


The Francis Beidler Company, of Chicago, has closed 
a deal for the purchase of the 1906 eut of the two 
mills of the Hamilton & Merryman Company. The 
consideration was about $750,000 and the deal in- 
cludes 35,000,000 feet of lumber, 15,000,000 lath, 15,- 
000,000 shingles and 20,000 ties. The eut this year 
will be about the same as last year. The Beidler com- 
pany has over 300 men on its payroll in the twin 
cities. 





MENOMINEE RIVER NOTES. 


MARINETTE, WIS., Dec. 8.—According to totals re- 
ceived from the various mill companies in Marinette 
and Menominee, 160,000,000 feet of lumber was cut 
during 1905. Of this amount 140,000,000 feet was cut 
in Marinette and the remainder on the Menominee side 
of the river. Besides this was the usual large cut of 
shingles and lath by the different mills companies that 
would make a very large total. The cut next year, as 
estimated by a well known lumberman, will total a 
great deal higher than that of last year, as, in addition 
to the regular run during the coming summer of all the 
mills on the river and bay, four out of the eight will 
run throughout the winter. 

A well known cedarman said last week that the 
amount of timber to be put in by local companies this 
year would be almost double that of any year during 
the last five. He accounts for this by the great demand 
for all cedar products. ‘‘It is many years,’’ says he, 
‘since we have had such a good market for posts and 
poles as during the past year. Poles over thirty feet in 
length have been practically out of the market and the 
very best of prices have been offered for them. Posts 
and the shorter lengths of poles have sold at top notch 
prices and the outlook for the coming season is very 
bright. One peculiar fact about this season’s cedar 
harvest is that the jobbers have almost without excep- 
tion taken all the contracts that they can fill and had 
them long before the season opened. In years past the 
jobbers have come to us looking for contracts, but this 
year we have had to go to the jobbers and ask them to 
care for our work, sometimes without being successful.’’ 

The shortage of cars is growing worse. The lumber 
market is dead for the simple reason that no very large 
quantities of lumber are up for disposal. 





ON MICHIGAN’S WEST SHORE. 


MUSKEGON, MicuH., Jan. 9.—The Robert K. Mann 
Lumber Company, of Muskegon, filed articles of incor- 
poration with the secretary of state Monday, January 
8, capitalized at $150,000, The company will in no 
way conflict with Mann, Watson & Co., of Muske- 
gon, In which Mr. Mann holds a prominent interest, 
but will operate in Alabama and the south. 

During the early part of the winter the lumbermen 
of northern Michigan were seriously handicapped. For 
a time camps were shut-down owing to a scarcity of 
snow. The lumbermen now are in clover. The work 
of getting out logs from the woods is being rushed 
under most favorable circumstances. In many seasons 
the present favorable conditions have net been equaled 
and the fall of snow has meant many thousands of 
dollars saved. 

From Manistee comes the announcement that the cus- 
tom house shows a marked increase in marine business, 
and, what is really remarkable, a marked increase of 
lumber movings. The reason assigned for the increase 
in lumber shipments is that early in the season of 1904 
a strike of masters and mates held shippings down. 

From Manistee were shipped 91,605,000 feet of lumber 
during 1905, 18.832 cords of bark, 1,095 cords of wood 
and 249,462 tons of salt, and. 1,156 vessels cleared and 
2,312 vessels passed in and out of the harbor. 

C. B. Field, a pioneer Muskegon lumberman, is dead 
at his late home in Grand Rapids, aged 68 years. His 
daughter, Mrs. Clifton D. Stevens, is the wife of a 
prominent Muskegon boiler and mill supply manufac- 
turer. 

The Michigan Elm Hoop Company has been dissolved 
by sale of the property and franchise. The company 
was incorporated only last week with $25,000 ecapitaliza- 
tion, of which $16,500 was paid in. 

Kinney, La Clear & Frazer’s stave mill at Rapid 
City, Mich., was visited by fire Friday, January 5, and 
75,000 staves burned before the flames could be checked. 
Loss about $500, covered by insurance. 

Companies filing articles of incorporation during the 
past week: East Mead Lumber Company, of Traverse 
City, $10,000; Michigan Elim Hoop Company, Wyoming 
township, $25,000; French Mill Water & Mining Com- 
pany, of Detroit, $250,000; Deep Ore Company, Iron 
Mountain, $25,000, and the Consolidated Timber Com- 
pany, of Ashland, Wis., and Bessemer, Mich., for an 
increase of capital from $51,000 to $100,000. i 

The steamer Robert C. Wente, of Manistee, has been 
bought from the Manistee Lumber Company by Gus 
Kitzinger, a Manistee lumberman. 

John E. Parsille, of Sault Ste. Marie, has sold to 
Baber & Watson, of Chicago, a tract of cedar compris- 
ing 3,000 acres for $40,000. The land is located near 
Bay Mills and the lumber will be cut for railroad ties, 
telegraph poles and fence posts. 

The Hackley inheritance tax was determined last 
week and on the estate in Michigan, which was ap- 
praised at $3,400,000, a tax of $60,048.19 was levied, 
the largest computed since the law has been effective in 
Michigan. 

Henry Richard’s extensive woodenware factory at 
Bellaire was destroyed by fire Tuesday, January 2, with 
a fire loss of $30,000, partialiy covered by insyrance. 
a is the second woodenware factory destroyed since 
all. 
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We Can 
Tell You 
a Lot About 





Beech and Maple Timbers 


but not knowing just how wise you may be 
already on this subject, we feel that per- 
haps we had better not bore you unneces- 
sarily by. going into details until you ask us 
todoso. For the benefit of those, however, 


who know what a “ good thing’”’ these are, 
but have been unable to get them in suffic- 
ient quantities to justify adding them to 
their regular stock, we will say that we have 
several mills in Pennsylvania and Maryland 
from which we can furnish stock of this kind 
promptly and believe we can make it worth 
your while to get our prices. 

We can also supply your wants in Mis- 
sissippi Long Leaf Yellow Pine as we con- 
stantly carry a line of cars in transit and 
can guarantee quick delivery to points north 
of the Ohio Kiver for almost any sized 
order of Dressed Lumber, Flooring, Ceil- 


ing, Drop Siding, and Partition. 


Flint, Erving & Stoner Co. 


PITTSBURG, PENNSYLVANIA. 


Prompt Shipments. Telecode Used 











Wm. H. Schuette Co. 


WHOLESALE LUMBER 
AND MILL WORK 


Manufacturers of NORTH CAROLINA AND WHITE 
PINE, Hemlock, Poplar and Hardwoods 


320 FRICK BUILDING, PITTSBURG, PA. 
Makleyville, N.C. MILLS Belhaven, N, C. 


- 











DAILY CAPACITY 50.000 FEET, 
POPLAR, CHESTNUT, OAK. 


Oak Timbers a Specialty. Cross Ties and Telegraph 
Poles, White and Yellow Pine and Oregon Fir. 


It will pay you to write us. 


CHEAT RIVER LUMBER CO., PI SpURS: 


Mills at POINT MARION, PA. 




















A Perfect Balance 


cannot be secured in belting 
unless the separate pieces 
are put together properly. 


_  SCHIEREN BELTING 
Runs Straight 


because of our longitu- 
dinal lap construction 


Of course the leather is 
of unusual excellence, 
as we have explained 
in our new “Dixie 
Belt Leather Book."’ 


Want a copy? 


CHAS. A. SCHIEREN & CO., 43 Ferry St., New York., U.S.A. 


Chicago: 90 Franklin St. Denver: 1524 Sixteenth St. 
New York: 43 Ferry 8t. Hamburg, Germany: 
Pittsburg: 242 Third Ave. Pickhuben 4. 

Boston: 190 Lincoln St. Oak Leather Tanneries: 
Philadelphia: 224 No. Third St. Bristol, Tenn. 

Louis P. Rice & Co., New Orleans, La., Southern Agents. 
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When You Want aay 
Absolute Truth < 


about stock you are buying the manufac- 
turer is the fellow who can give it to you. 
A trial will easily convince you that it 
pays to deal direct with a firm that owns 
and operates its own mills and that is why we want 
you to come direct to 


HEADQUARTERS FOR WEST VIRGINIA 


SPRUCE 


or Hemlock, Yellow Pine, Poplar, Red and White 
Quartered Oak, Ash, Maple, Chestnut and Perfect 
Maple Flooring. We have acomplete stock of No. 
1and 2 Hemlock Boards; also, Spruce Boards of all 
grades. Send us your inquiries and we'll do the 
rest. 


Wm. Whitmer & Sons, Inc. 


517 & 518 Empire Bldg., PITTSBURG, PA. 



























Our Request 
Is a Simple One— 


all we ask is a chance 
our ability to fill your orders promptly 
with dry stock of universal quality. 
The only way we can do this is by you 
sending us an order. We would suggest you try us 
this week on 


WISCONSIN AND PENNSYLVANIA 


HEMLOCK 


Also White and Yellow Pine and Poplar. 
we manufacture POPLAR BEVEL SIDING and 
Mouldings; Yellow Pine Flooring and Siding: 
White Pine and Hemlock Lath. Inquiries solicited. 


The Interior Lumber Co. 


PITTSBURG. PA. 


sranch Office and Mill: Telecode and W. U. 
Oneida, Tenn. Sth Edition. 


to demonstrate 





Besides, 















i 





WHITE GEDAR PILING: 


POSTS, POLES AND SHINGLES 


’ _. MILLS AND YARDS: 
Spalding, Mich. Rexton, Mich. Sault Ste Marie, Mich. 


BRADLEY-WATKINS COMPANY 


729 Lumber Exchange 
MINNEAPOLIS MINNESOTA 


White Cedar Shingles 


WE HAVE THEM IN ALL GRADES AND 
BELIEVE WE CAN MAKE IT WORTH 
YOUR WHILE TO PLACE YOUR 
ORDERS NOW. PRICES ON REQUEST. 


Mann, Watson & Co., 


MUSKEGON, MICHIGAN. 


§@82000000000000000860001 180 











Next 80 Days 


Special Prices on 


White Cedar 
Shingles 


in straight or mixed cars with posts. 
Let us quote you. 





DULUTH LOG COMPANY, 


Wholesalers and Manufacturers. 


DULUTH, MINN. 


213-214 Palladio Bullding, 


CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Jan. 10.--The Allis-Chalmers Com- 
pany entertained at a banquet Tuesday evening at the 
Plankinton house a distinguished party of representa- 
tives of the United States Steel Corporation. Wednes- 
day the party made a tour of inspection of the West 
Allis works of the company. 

The First National bank, depository of many well 
known Wisconsin lumber companies, held its annual 
meeting ‘Tuesday and increased its board of directors 
from nine to seventeen members. It also has largely 
increased its capital. 

Wilmer Sieg, who will be remembered as the presid- 
ing genius at the big Hoo-Hoo concatenation here a 
few years ago, acted in a similar capacity at a smoker 
for the convention of the National League of Commis- 
sion Merchants held in Milwaukee this week. 

Frank N. Snell has been made chairman of a com- 
mittee to plan entertainment features for the annual 
convention of the Wisconsin Association of Retail Lum- 
ber Dealers. 

State Senator A. L. Sanborn, of Ashland, who was in 
Milwaukee this week, complains of too much snow in the 
northern woods. Where a few weeks ago the lumber 
operators were complaining of a total lack of snow to 
assist in their work they now are handicapped by more 
than they want. In Taylor county, where large opera- 
tions are being carried on this winter, the snow is three 
feet deep. 

W. D. Connor, the well known lumberman of Marsh- 
field, was in Milwaukee this week on business. Sup- 
porters of the Marshfield man still are working hard 
to place his name in the forefront as a candidate for 
governor and maintain that the developments of the 
last few weeks have given them courage to keep up 
the fight against Irvine L. Lenroot, who is the 
of the strong adherents of LaFollette. 


~ LOGGING NOTES. 


NORTHERN MINNESOTA NOTES. 

DULUTH, MINN., Jan. 9.—The Oliver Tron Mining 
Company, which is the mining end of the United states 
Steel Corporation, is carrying on a heavy lumbering 
operation here this winter, for the first time. Ut is 
logging on the Mesabi range, near McKinley, and will 
ship about 7,000,000 feet to the mines at Fayal, Moun- 
tain Iron and Virginia. The company is to get out 
3,500,000 feet at Murray for the Ely group of mines— 
the Pioneer, Zenith, Savoy, Sibley and Chandler. The 
most expensive mine in the Mesabi range is the Adams 
at Eveleth, which uses about 4,000,000 feet a year for 
a production of something under 2,000,000 tons, but 
this is nothing to the amount used by mines elsewhere 
operated on what would in Minnesota be called archaic 
methods. The amount of timber yearly going into the 
ground at mines of the United States, being buried past 
reclaim, is something tremendous and has an important 
influence on the supply. 


choice 








Nolan Bros. & Laird are shipping about ten cars of 
logs a day trom Mile 66 to their Skibo mill and will 


maintain this rate all winter. 

The Tower Lumber Company is shipping forty-five 
ears of logs daily from Murray to the mill at Tower, 
Minn. 

William O’Brien has begun loading ten cars a day 
for the Mullory mill from Mile M 12, Duluth & Iron 
Range road. 

The Red Cliff Lumber Company is loading ten cars a 
day at Mile 66 for its Duluth mill. 

About 1,500 men are employed in logging on the line 
of the Duluth, Virginia & Winnipeg road, most of them 
close to Virginia, and 1,500 by the Virginia Lumber 
Company. 

Colvin & Robb have begun pulpwood shipments. They 
will store about 8,000 cords for summer shipment. 

The Scott-Graff Lumber Company is shipping twenty- 
five cars of logs a day from McDermott and Reynolds. 





IN NORTHEASTERN MICHIGAN. 

Bay Crry, Micu., Jan. 9.—With the val- 
ley and the temperature mild, the weather is excep 
tionally fine. In the logging districts north and up on 
the watershed in the vicinity of Gaylord the snow is 
from two to ten feet deep. All operators are crowding 
their forces. Men are plentiful and $26 a month is the 
ruling wage. 

The log output will be large if the winter shall permit, 
owing to the active and healthy condition of the trade. 


no snow in 





UPPER PENINSULA NOTES. 

CALUMET, Micu., Jan. 9.—Logging operations are 
progressing satisfactorily, with an abundance of snow 
and the weather the coldest of this season. Thomas 
Buzzo has a number of camps in operation along 
the Copper Range railway. Read & Co. have begun 
shipping logs from their camps to the mill at Michi- 
gamme. 

Moore, Park & Sharpe, of Eeckerman, Chippewa 
county, have received a carload of horses for their 
camps; this increases the number of horses used to 
116 and indicates the size of the logging operations. 

Spargo Bros. are shipping hemlock bark from their 
eamps at Kenton. 

An agent of Alger, Smith & Co., Detroit and Du- 
luth, has purchased a number of sled dogs at Grand 
Marais. The dogs will be shipped to Duluth for use 
in the woods by the company’s land lookers. 

















From reports of provincial crown land agents it 





is estimated that the aggregate timber eut in Ontario 
this season will be 800,000,000 feet, board measure. 
About 250,000 cords of pulpwood and 2,500,000 rail- 
road ties will be taken out. The great amount of 
railway construction in progress has made the de- 
mand for ties very brisk. 

J. J. DeFer has 250 men employed in his logging 
camps and mill in [ron county. He owns 40,000,000 
feet of standing timber, or enough to keep his mill 
running for four more years. 

Shipments of logs over the various railways of 


the peninsula are going forward at a tremendous 
rate. The Sparrow-Kroll Lumber Company, of Ken 


ton, has begun shipping from Coburg siding; searcity 
of cars delayed operations at that point. Men also 
are searee. The Northern Lumber Company has begun 
shipments of forest products from its assembling yards 
at Birch, Marquette county; searcity of cars handi- 
caps this company also. The Sawyer-Goodman Com- 
pany has started its large mill on the Menominee and 
is receiving seventy-five carloads of logs daily. The 
N. Ludington Company is getting logs regularly from 
its camps. Estimates are that 2,300 cars are used 
in the Menominee river district alone, the mills re 
ceiving 600 earloads of logs daily. 

The Sparrow-Kroll Lumber Company is receiving 
50,000 feet daily from its Trout Creek Siding. 


OVER THE CANADIAN BORDER. 


AT ONTARIO’S METROPOLIS. 

Toronto, ONT., Jan. 8.—Owing to the continued mild- 
ness of the winter the altogether unprecedented activity 
in building which characterized the past year is stilt 
manifest, causing a steady demand for building ma- 
terials and an unusual depletion of stocks on hand. The 
supply of seasoned hemlock is about exhausted and 
much jess pine lumber is in the yards than usual. The 
extent of the demand may be judged from the figures 
for building permits in Toronto, which during 1905 
amounted in value to $10,347,910, as against $5,896,120 
in 1904. During December permits to the value otf 
$604,850 were issued, as against $262,610 in December, 








1904, indicating a highly favorable outlook for the 
local trade. The American demand is inereasing and 
extensive contracts for the output of mills in the 


Georgian bay district have been made by buyers from 
Michigan. The generally prosperous condition of the 
trade, coupled with favorable weather for work in the 
bush, point to an unusually heavy season’s cut. 

The new car service rules, adopted by the dominion 
railway commission after consultation with the repre 
sentatives of the railways and the shippers, will be 
put into effect and, it is hoped, will settle the 
vexed questions of demurrage charges and car shortage. 
It is provided that when these rules go into effect rail 
way companies must notify shippers of the arrival of 
cars ordered by the latter. Twenty-four hours will be 
allowed for the shipper to say where he wants the car 
placed. J°orty-eight hours after delivery are allowed foi 
loading or unloading, as the case may be, and it will 
be further delays only that will leave shippers liable 
for demurrage charges. The rules will be adopted pro 
visionally at first, so that any defects which may be 
discovered in their operation may be remedied. The 
question of wheter the railways can be made liable 
for damages to shippers for losses caused by delay in 
supplying cars will be considered later. 

Holland & Graves have bought from Eddy & Glynn 
the township of Mackenzie, in the Georgian bay district 
of Ontario, comprising about 100,000,000 feet of pine. 
The price paid is reported to have been about $500,000. 
An interesting feature in connection with this purchase 
is that in 1896 Holland & Graves sold this identicai 
tract to the Delta Lumber Company for $225,000. The 
Delta Lumber Company in 1898 sold the tract to Eddy 
& Glynn for $270,000 and the latter have now sold it 
to its first owners for more than double the price for 
which the latter originally sold. 

News comes from Edmonton, Alta., that a milling 
company has been organized to operate on the upper 
Saskatchewan by A. H. Clark, a lumberman of Edmon 
ton, and J. A. L. MeDougall and H. M. Wilson, besides 
several American capitalists. The Edmonton Lumber 
Company, Limited, will be the title and $60,000 has 
been subscribed. A logging camp has been put in on 
the Saskatchewan eighty miles above Edmonton and 
1,500,000 feet of logs will be taken out this winter. 
A mill of 60,000 feet daily eapacity will be built 
at Edmonton in the spring. 


soon, 





AT THE CANADIAN CAPITAL. 

OTrawa, OnT., Jan. 8.—The Canadian commercial 
agent in South Africa reports to his government: ‘‘An 
inquiry has been made at this office for a quotation on 
100 dozen cheap quality folding chairs, but Canadian 
manufacturers of this article not having supplied this 
office with catalogs the order went to a Vermont firm.’’ 

Justice Anglin has modified the injunction in the 
action of E. B. Eddy and the Ottawa & Hull Power & 
Manufacturing Company against J. R. Booth and other 
Ottawa power companies, by allowing defendants to 
use the same quantity of water from the slides and 
Buchanan channels as they would get if the water 
were allowed to flow through the near channel. : 

G. H. Perley, M. P., the well known lumberman of 
Ottawa, and Mrs. Perley held a reception for the people 
of the county of Argenteuil, which he represents 1n 
parliament, at Lachute on New Year’s day. The recep- 
tion was held in the court house, which had been taste- 
fully decorated and 1,500 persons attended during the 
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afternoon. An orchestra was in attendance and refresh- 
ments were served. The event was the first of its kind 
ever held in Lachute and was a success in every par- 
ticular. 





NOTES FROM MANITOBA. 

WINNIPEG, MAN., Jan. 8.—Lumbermen here who have 
camps in the bush in the timbered area east of Winni- 
peg, principally in the Rainy River, Rainy Lake and 
Lake of the Woods districts, say that so far conditions 
for the taking out of next summer’s cut have been 
entirely satisfactory, except that keener weather would 
have resulted in operations on a larger scale. Large 
cuts will be made notwithstanding, as the demand for 
lumber and timber in the Canadian west promises to 
be brisk next summer. The construction of the new 
Grand Trunk Pacific is to furnish the market in which 
the majority of the jobbers will dispose of the product 
of their labors in the woods and millmen expect that 
sawn lumber will be in active demand for building 
operations throughout the country. 

Lumbermen operating along the Duluth extension of 
the Canadian Northern railway from Port Arthur had 
a peculiar experience during the last week of 1905, 
Whole camps were left deserted by the lumberjacks 
who came to Port Arthur to celebrate and made lively 
times at the head of the lakes. 

The saw mill and timber limits at Wabigoon, on the 
Canadian Pacific main Jine 100 miles east of Winni- 
peg, operated by A. R. McLennan & Co., have been 
purchased by LaPage & Pigeon, of Winnipeg. The 
parties concerned refuse to give out details. It is an- 
nounced, however,. that the new owners will at once 
establish camps and take out a heavy cut so that the 
mill can be operated all next summer. 

The Prince Albert Lumber Company, which recently 
purchased the Telford mill and limits at Prince Albert, 
has experienced considerable hard luck sinee taking 
over the property. A railway wreck killed a large 
number of horses which the company was sending 
to the limits and now comes the news that a large 
storehouse has been burned, entailing the destruction 
of several carloads of provisions and supplies for the 
camps, 

Contractor Louis Yorke, who has a number of camps 
at Whitefish on the main line of the Canadian Pacifie 
near Port Arthur, has been in that town du:ing the 
week endeavoring to secure men. 


LAKE ERIE PORTS. 


PPOs 


FROM WESTERN NEW YORK. 


BuFFALo, N. Y., Jan. 9.—Such a lot of lumber to take 
care of when the lake fleet is tied up and such a mess 
is the docks would be in but for the mild fall and 
winter! As it is the dealers are congratulating them- 
selves on the amount of work they have been able to 
lo, so that the worst is over. 

lor instance, the Haines Lumber Company had about 
2,000,000 feet of lumber at the docks here and in Tona- 
vanda when the last fleet came down, but it is all un- 
vaded and nearly all sorted and piled. 

Only eighteen building permits were issued during last 
veek, practically everything in wood and thirteen new 
rame houses in the list. The outlay is only $38,425. 
suilding operations are going on with very little inter- 

iption. 

The Goodyear Lumber Company still complains 
f traffic being naturally far in excess of the car 

ipply, at least in the hemlock trade. A large shipment 
as cut off during last year on that account and still 
he company reports a shipment of 197,000,000 feet dur- 
ug the year. The mills are running as usual, with pros- 
ect of a still larger cut than formerly. 

The big white pine yard of Holland, Graves, Manbert 
© George is well filled with lumber, the stock being about 
lie size of last winter’s. Inventories being about con- 
luded, it is safe to make the statement. Trade is called 

f the best. A. C. Manbert is back from his trip te 
alifornia and has the old harness on again. N. C. 
lolland came up from the New York office for the holi- 
ays, but did not fail to take a hand in the annual office 
uundup of stock. 

John MeLeod, of the R. Laidlaw Lumber Company, 
ill go south this week for a stay in a milder climate 

put him on his feet again. He has gained materially 

weight lately, which is taken as proof that he is on 

e right road. He will sojourn somewhere in Georgia. 

The winter stock of C. M. Betts & Co. figures up more 

value than ever before, so that it may safely be said 
at high grade pine is in evidence as largely as in 

rmer seasons, and in spite of the fact that the cargo 

f the steamer Curtis, which came down after everything 
se was in, is not high grade. 

George B. Montgomery is off duty for several weeks, 
ving gone on a trip to Egypt with a party that in- 
cludes T. S. Fassett, of Smith, Fassett & Co., and W. A. 
Rogers, the North Tonawanda iron manufacturer, all 
residents of Buffalo. 

The new National Lumber Insurance Company is 
spreading its wings, having been admitted into Minne- 
Sota, Illinois, Michigan and Ohio and expecting to be in 
Pennsylvania in a few days. General agents in all these 

States will be named soon, but at present the company 
is ready to announce only one appointment, W. B. Pierce, 
at Detroit, for Michigan. 

A lively interest is manifested by box manufacturers 
regarding*the prices to be obtained for boxes this year. 
A factory that has not had a contract for more than 
a year finds that the single order is much more desirable 
than long contracts, for the competition is not so sharp 





in such cases; besides, it has pretty generally hap- 
pened that lumber is higher when the contract is well 
under way than when it was taken. 





TRADE AT TOLEDO. 

ToLEDO, On10, Jan. 9.—Lumber stocks are ample, be- 
ing an average of those usually carried for this time 
of the year, and dealers are in good shape, having good 
assortments with but few exceptions. As to the stock 
of yellow pine among the local dealers, it may be said 
that there is enough to meet the demand until next 
spring. White pine is plentiful with but one excep- 
tion, flooring strips 1x4 and 1x6. Dealers are fairly 
well supplied with hemlock while country dealers report 
exceedingly light stocks, expressing great difficulty 
in getting more. 

Locally trade is very active for after holiday season, 
while country dealers report business very dull. 
Toledo experienced a big building record during 1905, 
the total valuation of the permits issued during the 
year amounting to $6,004,533. The weather throughout 
the fall and the winter thus far has been the finest in 
the history of the oldest contractors of the city. As 
evidence that building operations are moving right 
along it may be stated that the city building inspec- 
tor last week—the first week in the new year—issued 
permits for the erection of twenty-six new buildings. 
Kor the period a year ago only about half that show- 
ing was made. 

Prospects for the coming season are of the brightest. 
Lumber prices are strong. Changes in quotations in 
some lines are looked for. One big local dealer said 
that, while December list prices for yellow pine showed 
marked advances, he had, since that list was issued, 
purchased four carloads of yellow pine flooring at $2 
off the November list; that he had also purchased B 
grade of siding at 25 cents off the November list; 
that yesterday was delivered to him a carload of 
flooring at full November list price. 

Fred Smith, who has been in the lumber business 
here ever since he was old enough to figure, being 
employed by the W. H. H. Smith Company, and 
Albert Lutz, who also has been with the concern for 
twenty-four years, have formed a partnership and 
will open an office and yard at the intersection of Elm 
street and the Ann Arbor railroad, about February 1. 

A. J. Aspacher & Co., of Defiance, Ohio, have pur- 
chased the 'Toledo Wheelbarrow Works and will re- 
model the plant, install new machinery and increase 
the working force. 

Che local custom house reports receipts of lumber at 
this port for 1905 to be 43,895,918 feet, or a slight 
increase over the receipts for 1904. Receipts of lath 
for the year amounted to 41,085,000 pieces, or more 
than three times ther total receipts for 1904, and yet 
a marked scarcity hampers this market. Receipts of 
shingles were 1,085,000, against 94,500 for the pre 
vious year, 


THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 


NEW YORK, Jan. 8.—The building situation has started 
in to beat last year’s phenomenal gain, as is indicated by 
the official figures ef the building department. In Man- 
hattan and the Bronx fifty-three permits were issued for 
new buildings, as compared with thirty-three for the 
corresponding week of 1905, representing money values 
of $1,816,800 and $1,092,900 respectively. In Brooklyn 
the increase is even greater, 165 permits costing $2,497,- 
700, as against forty-four permits and $295,700 for the 
week of last year. This showing for the first week of 
the new year is regarded as most unusual because it 
was thought that last year’s figures for the period could 
hardly be eclipsed. Taken as a whole the three 
boroughs show a total gain of $93,850,000 over 1904. 
Speculators say there is everything in prospect to en- 
courage building in the suburban sections where train 
and trolley facilities are constantly improving. A few 
contracts are delayed by the strike of the iron workers, 
but so far none of the other building trades seems to 
be involved. 

The lumber and building material markets are strong 
and advances seem to be the order of the day. The 
hemlock, West Virginia spruce and North Carolina and 
yellow pine dealers have about all the business they can 
take care of and the usual holiday falling off has given 
a little opportunity to make headway on delayed busi- 
ness. The car shortage situation is still to be con- 
tended with. 

Hemlock dealers report another advance in the New 
York list, which puts the base at $21, an increase of $1 
over the iist issued about a month ago. All the dealers 
seem to have an abundance of orders under way and say 
that their market maintains considerable strength. All 
mills are filled with business,“but are badly handicapped 
by the lack of cars. 

The Rolfe Building Materials Company has been in- 
corporated to take over the old established retail lumber 
yard of John H. Rolfe, of New Brunswick, N. J. The 
capital is $100,000 and the incorporators are John H. 
Rolfe and Isaiah and Harry J. Rolfe. 

The Cabinet Manufacturing Company has been in- 
corporated under the laws of New York to conduct a 
cabinet business in Brooklyn with an authorized capital 
of $15,000. The directors are Simon Schneider, Samuel 
Shuff and Samuel Brunner, of Brooklyn. 

Robert C. Lippincott, of Philadelphia, Pa., was in 
the city two or three days. He says the outlook in all lines 
of the lumber business never was better. Mr. Lippin- 
cott will handle the West Virginia spruce output of E. 





















ZT \NMBER CO. 


E always have a well as- 

sorted stock on hand and 

our facilities enable us to ship 
promptly all orders of 


Yellow Pine 


Drop us a line describing your 
needs and we will quote you 
our prices. 




















MICHIGAN CORK PINE 


UPPERS, SELECTS, FINE COMMON and CUTS. 


} The old-fashioned kind, wide and soft. 
Send for Stock List. 


Telecode Used. 


THE FISHER & WILSON CO. 
| CLEVELAND, OHIO. 
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THE BUFFALO MAPLE FLOORING Co, 
“STANDARD” MAPLE AND OAK FLOORING. 
OFFICE AND MILL: 

BUFFALO, N. Y. 

CHICAGO AND MACKINAW STS. 











Carefully kiln-dried, end-matched, polished, bored, bundled 
—manufactured with the very best improved machinery. All 
thicknesses, Quick delivery. Send for stock and price lists, 
Mixed cars of flooring and maple or oak lumber. 
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Conservative Buyers 










Can scarcely afford to miss this. We have in stock 
and in excellent shipping condition the following 


a 
Merchantable Spruce: 
600.000 feet Ix6 to 10—10 to 20 foot Boards. 
600,000 feet 2x6 to 12—10 to 28 foot Sizes, 
Either rough or surfaced. Also a quantity of 
No. | and 2—4-4 and 8-4 Clear Spruce. Can be 
shipped into New England Markets. 


915 Betz Buiiding. 
A. THOMPSON, PHILADELPHIA, PA. 


‘YELLOW PINE. 


Flooring and Bili Stuff. 


North Carolina Pine, Cypress, White Pine and Hardwoods, 


EL! B. HALLOWELL & CO., 


\ HARRISON BUILDING, PHILADELPHIA, PA. 
















( Wholesale White Pine | 
POPLAR, HARDWOODS and CYPRESS. 


| Wm. H. Fritz & Co., ttt Snes 




















HARDWOOD LUMBERMEN "04: adcsaee 


of the “Climax Tally Book.’"* American Lumberman, Chicago, lil. 
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The R. T. Jones Lumber Co. 


NORTH TONAWANDA, N. Y. 


Wholesale WHITE PINE LUMBER 


We are conveniently located to make quick delivery to 
all Eastern points. Our stock is large andcomplete. Send 
us your inquiries and orders. 


Ca eele ne 





All Kinds of CAN LOAD 
Hemlock and EMLO¢ 

Basswood + «\ ty MIXED 
Lumber. ? CARS 


PINE 


FOSTER LATIMER LUMBER () 


Prompt % AND 5 
ee Lanwo 


Specialty. 














With White 
Cedar 


Products and 
Hemlock Lath 


























HEMLOCK, 
HARDWOOD, 
LATH AND SHINGLES 


On Wisconsin Central Railway, near Glidden 


The Nash Lumber Co.Swiscéxsin“ 



























WHITE PINE and HEMLOCK 


LUMBER IN MIXED CARS, also 
LATH, SHINGLES, POSTS. 


Sawyer-Goodman Company, 


MARINETTE, WISCONSIN. 


< 
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A COMPLETE STOCK OF 


wiscoxsiw HARDWOOD LUMBER 


FENWOOD LUMBER CO., 
WAUSAU, WIS. 











We Want Close Buyers 


to send us their inquiries, for we are in excellent 
position to name prices that are interesting and can 
ship in addition to 


HEMLOCK — MIXED CARS 


of White Pine. Basswood and Hardwood Lumber, 
Lath and Shingles. 


C. F. Stout Lumber Co., wiscgcre: 





























V. Dunlevie & Co., of Dunlevie, W. Va., from a new 
mill with an annual capacity of nearly 20,000,000 feet. 

Eben J. Marsh has returned from a six weeks’ trip 
among the cypress mills of Louisiana, Florida, Georgia 
and Alabama, and says that from a miilman’s standpoint 
the situation in the cypress trade never was more hope- 
ful. He says that while several mills have closed for 
the usual holiday shutdown every mill has sufficient 
business on its books to carry it for months and that 
good stock is searce, with buyers all over the south 
eager to take up anything offered. Mr. Marsh regards 
the outlook in the metropolitan district most optimistic- 
ally and sees no reason why the favorable conditions 
should not prevail in cypress which obtain in the other 
southern woods that are scarce. Other cypress dealers 
assert that the indications are that the spring trade for 
1906 will be a record breaker. 

The John H. Gass Company has been incorporated 
under the laws of New York to take over the trim busi- 
ness of John H. Gass, Brooklyn. The eapital is $10,000 
and the incorporators are John H. Gass, Sylvester Gass 
and John E. Parsons. 

S. E. Slaymaker & Co. report another advance in the 
West Virginia spruce list; 2x2, 2x6, 2x8, 14 feet and 
under, are listed at $22.50, an advance of $1 over the 
list issued about six weeks ago; 8x8 and under, 20 feet 
lengths and under, bring $25.50, an increase of $2; 
% by 10 and 12 inches, 20 feet and under, sell for : 
i4-inch, $29; 15-ineh, $30, and 16-inch, $31. These last 
four items represent an advance of $2 over the old list. 
Mr. Slaymaker says that conditions in his line of trade 
never have been better, that orders and inquiries are 
plentiful and that in point of car shipments each month 
is proving a recordbreaker. 

Among visitors during the week were E. V. Babcock, of 
Kk. V. Babeock & Co., Pittsburg, Pa., the Babcock Bros. 
Lumber Company, Ashtola, Pa., and the Babcock Com- 
pany, of Babeock, Ga.; Lewis Dill, of Lewis Dill & Co., 
Baltimore, and president of the National Wholesale Lum- 
ber Dealers’ Association; H. Shumway Lee, of Mixer 
& Co., Buffalo, N. Y.; J. J. Rumbarger, of the Rum- 
barger Lumber Company, Philadelphia, and John L. 
Aleock, of J. L. Aleock & Co., Baltimore. 

Pendennis White, of White, Gratwick & Mitchell and 
president of the Lumber Insurance Company of New 
York, is spending some time at the company’s New 
York oflice, 66 Broadway, Manhattan. This company re- 
ports an increasing line of business and through its 
various branch oflices in Boston, Milwaukee, St. Louis 
and other large cities is working its way to the front of 
the lumber insuring organizations. 

Most of the lumbermen of this district are preparing 
to attend the banquet of the New York Lumber Trade 
Association, to be held at the Waldorf-Astoria, January 
23. This is one of the most popular events in the trade 
and the Jumberman is unfortunate who has to forego the 
pleasure cf being one of the participants. The arrange- 
ments this year include some unusually good features. 

Ii. M. Wiley, of the Wiley, Harker & Camp Company, 
who has been west for several weeks, ‘is on his way 
home with a tale of woe as to how it feels to be snow- 
bound on one of the California limited trains while hur- 
rying east from El Paso. On Saturday a_ telegram 
was received from Mr. Wiley dated Duran, N. M., stat- 
ing that the train had been delaved for fifty-eight hours 
with no hope of immediate reliet. Word reached this 
city today, however, that after some roundabout trav- 
eling Mr. Wiley arrived in Chicago, 





THE TWO TONAWANDAS. 


NortH TONAWANDA, N. Y., Jan. 9—A movement has 
been started to organize a lumber carriers’ association 
to be operated on a different plan from that on which 
the Lumber Carriers’ Association is conducted.  Al- 
though the first steps to accomplish the organization 
of the projected association were taken only a few 
weeks ago local vessel owners say that 50 percent of 
the lumber tonnage on the lakes has been enlisted, in- 
cluding the larger part of the fleet of nearly sixty lum- 
ber carriers wintering at the Tonawandas. It is stated 
that members of the present association may become 
identified with the one in progress of organization and 
still retain their membership with the older association 
as long as they comply with the rules and regulations 
of the younger. The new association will have a man- 
ager to secure loads and provide each boat with an equal 
share of the business to be offered. Under this arrange- 
ment it is believed that a schedule of rates could be 
maintained. In the event of the organization being per- 
fected a minimum rate of $2.50 would be put in force 
between the head of the lakes and Lake Erie ports, 
while the rates between other points would be fixed on a 
corresponding scale. 

A. C. Tuxbury, president of the Northern Lumber 
Company, of this city, and the A. C. Tuxbury Lumber 
Company, of Charleston, 8. C., has gone to the latter 
place, where he will spend most of the winter looking 
after operations at the southern mill, which will begin 
operations next week. Logging operations have been 
in progress in the company’s timber and the force of 
men in the woods is being increased. 

John A. Boland, of Buffalo, owner of the barge 
Massasoit, wrecked on the Buffalo intake pier while com- 
ing to the Tonawandas with a cargo of lumber for 
Flanner & Reeves, of Toledo, Ohio, has brought an 
action against the Tonawanda Iron & Steel Company 
for $17,000 damages. Boland alleges that the steamer 
Oceanica, owned by the defendant, failed to take proper 
care of the Massasoit, which was being towed by the 
steamer. The case has been placed on trial in the 
United States admiralty court for this district. 

The car shortage has been relieved during the last 


two weeks and shippers report getting about all of the 
cars that they want, box cars being about as plentiful 
as other kinds. 

Duties collected on Canadian lumber at the Tona- 
wandas during the last season amounted to $115,265.36. 
This is the largest amount ever collected on Canadian 
lumber at this port. The second largest year was 1904, 
when a trifle over $100,000 was collected by the local 
office. 


NORTH ATLANTIC COAST. 
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NEW ENGLAND TRADE NOTES. 

30sTON, MaAss., Jan. 8.—Why have Boston wholesale 
lumber dealers been the last to pay the advance and why 
have they taken fewer invoices than have dealers in 
other large cities during the past year? Mayor Fitz- 
gerald in his inaugural last week stated that within the 
past year a serious decline in building operations had 
been noted. He gave the value of operations in 1904 as 
$18,782,067 and an approximate total for 1905 as about 
$13,000,090, a loss of 30 percent. After bringing out 
what this means in the way of revenue from taxes he 
compared building operations here with those of New 
York, Philadelphia and Chicago. The mayor stated that 
the figures demonstrated that new life must be infused 
into Boston’s building operations. It is possible that the 
building laws are too severe, and this whole matter 
should be carefully inquired into for the purpose of 
ascertaining whether these laws are responsible in any 
degree for the present falling off. Anything that can 
be done will be welcomed by the lumber dealers. 

George S. Tenney has severed his connection with 
Blacker & Shepard and has become associated with Pope 
& Cottle, lumber dealers, Chelsea, Mass. Mr. Tenney is 
the son of E. 8S. Tenney, of the A. F. Stearns Lumber 
Company. 

EK. D. Sawyer, of the E. D. Sawyer Lumber Company, 
East Cambridge, Mass., who has been confined to his 
home by sickness for several weeks, is able to spend 
2 few hours a day at his business. 

Mr. Bugbee, of Holt & Bugbee, has had a narrow 
escape from blood poisoning. His many friends will 
be glad to learn that he is about town again. 

Edwin H. Buzzell, of Boston, has bought about 32,000 
square feet of land in Worcester, Mass., adjoining the 
tracks of the Boston & Maine railroad. Mr. Buzzell has 
had plans drawn up for sheds and other buildings and 
will start construction at once. He will carry a general 
line of lumber for the builders’ trades. 

Kelley & Moulton, of Derby, Vt., have dissolved. Mr. 
Kelley will continue the business under his own name. 

Walter I. Curtis, of Litchfield, Me., is contemplating 
the erection of a saw mill. 

The Fred S. Morse Lumber Company, of Springfield, 
Mass., has moved its offices from the Carr building to the 
Whitney building. 

An auction sale of several hundred acres of timber 
land will be started January 16 in Eastford, Conn. The 
property to be sold was owned by the late Lorin Bos 
worth, of Eastford. 

Roy L. Marston, a professor in the Yale Forest School, 
has resigned and will take up the business formerly con- 
ducted by his father, Charles A. Marston, of Skowhegan, 
Me., who died early last December. 

During the last week of the year seven sailing vessels 
cleared from Boston for Argentina, all laden with lum- 
ber. The combined cargoes amounted to over 7,000,00U 
feet. The large export business of lumber at this port 
has attracted many sailing vessels from foreign coun 
tries. All of the seven vessels flew foreign flags. 

O. G. Jennings is to install a saw mill on his property 
at Fairfield, Conn. 

A daughter of Jerome C. Borden, of Cook, Borden & 
Co., Fall River, Mass., married recently Mr. Slade, of 
the same city. 

Burrows & Kenyon, of Providence, R. I., report an 
increase of several thousand dollars in their business for 
1905 over that of the previous year. 








ON THE PENOBSCOT. 

BaNnoor, Me., Jan. 6.—According to William J. Lan 
nigan, of the Hollingsworth & Whitney Company, the 
log cut on the Kennebec system will not exeeed 119, 
000,000 feet, pulp and saw logs ineluded. The cut on 
Moose river will approximate 36,000,000 feet, on the 
Mocsehead and its tributaries 44,000,000, on East 
Branch and main Kennebee river 22,000,000 and on 
Dead river 17,000,000, all of which will aggregate 119, 
000,000, or from 15,000,600 to 20,000,000 feet less than 
last year. 

At present the outlook is anything but favorable. 
The water in the streams, ponds, Jakes and rivers is 
extremely low. Although the cutting of the logs is 
nearly completed difficulty experienced in hauling to 
the landings is great. 

A syndicate of which the Hon. Edwin C. Burleigh, 
of Augusta, is a member has acquired a_ 5,000-acre 
tract of timber land near Mount Abraham, in Frank- 
lin county. 

That the big spruce trees are not all gone from the 
Maine forests is proved by the account which comes 
from Greenville Junction, which tells of a tree which 
will go on record as one of the largest ever cut in 
northern Maine. The log was fifty-six feet long, 
twenty-three inches at the top, scaling 1,620 feet. 

Unusual demand for lath in the New York market 
and consequent increase in price have resulted in a 
direct benefit to the owners of woodlots in eastern 
Maine and the men who cut and haul lath wood are 
looking forward to a profitable season’s work. 
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The increased prosperity of Bath shipyards seems 
to depend to a large extent upon the ability to secure 
more promptly the necessary timber. Years ago when 
a Maine man wanted to build a ship he went into the 
neighboring forests and cut his oaken keel and frames 
as well as his ceiling and planking, masts and spars. 
His iron spikes and oak trenails were made by hand. 
Now the oak keel and lower frames come from Can- 
ada, the tops of hackmetack from Michigan, the hard 
pine for ceilings and plankings from the south and the 
masts and spars from Oregon and the vessel of today 
is not the homemade product that she was when Maine 
supplied not only the brain and brawn but the mate- 
rial as well for her white winged messengers of com- 
meree. Southern pine is $7 or $8 higher than it was 
«a few years ago and orders are filled very slowly, gen- 
erally requiring two to four months for delivery in 
Maine. 

John McGregor, owner of the spool bar mills at 
South Lincoln, has started two steam haulers to con- 
vey his cut of birch timber from the woods to the 
mills. These two haulers, operated on the same prin- 
ciple as log haulers, can do the work of twenty teams. 
Mr. McGregor predicts little or no snow in northern 
Maine until March. 


THE KEYSTONE STATE. 


SMOKY CITY TRADE NOTES. 


PirrsBuRG, PA., Jan. 10.—Reports have been received 
i Pittsburg today that spruce dealers have advanced 
ices $2 this week, effective throughout the Pittsburg 
nd eastern territory. The advance was somewhat of 

surprise, but the conditions fully warrant it, owing 
o the excessive demand for this wood, which is being 
ised to fill in short stocks of white pine in many in- 
tances, 

Increasing demand for hemlock and its seareity in 
pite of the higher prices have caused a general ex- 
ectation among the Pittsburg lumbermen of an ad- 
ance in the present rates, which were on a $19 base. 
he announcement that central Pennsylvania manufae- 
urers have already put hemlock on a $20 base caused 
0 surprise, though it is still claimed by many that 
he advaneing of the list is questionable in wisdom 
nd in this many of the larger manufacturers coincide. 
he only explanation for the advance is that the de- 
nand is such that the supply is inadequate and it will 
« impossible to meet the orders even at the higher 
ite. Hemlock is disappearing rapidly and conditions 
arrant the higher rates. That other sections will pur- 
ie the same vourse seems certain. 

In a general way the activity of the trade has be- 
me less marked. Many dealers are not pushing busi- 
ess hard, rather being content with the situation as 

is, and they are devoting their time to cleaning up 

‘layed shipments and getting in shape for the ex- 
ected spring rush. Car companies are placing orders 
ivr ahead and so are coal and coke ¢ompanies. 

White pine has remained stationary and, while trade 

not so strong as prior to the end of the year, it is 
ifficient to keep all of the dealers busy gathering 

stock. That anotner advance in the price will come 

‘ems almost certain. Cypress and hardwoods gener- 
ly are active, poplar being in line for a new list 
on, though nothing has been heard from the pro- 
cers as yet. Oak is not particularly scarce, but the 
‘mand in the eastern market is taking all ‘that the 
\ilroads can carry at present and hence the price is 

m. Yellow pine with the last advance from the 
orth Carolina association of $2, making $4 advance 

six weeks, has maintained a steady movement. Lath 

e being manufactured this winter in larger quan- 
ties than ever before in this section of the country 
wl, while the prices are being maintained, it is be- 

‘ved that a readjustment in this stock will come with 

e new cut. Red cedar shingles are in fair demand, 

ough out of season. A good deal of building is be- 

g earried on because of the backward winter and 
open weather, and ear service, while much improved, 
still hampering many of the mills. 

The American Lumber & Manufacturing Company is 

isy with orders from the car builders for the year’s 

sipply of yellow pine and hardwoods. The situation 
this company appears unusually bright. 

Building operations are promising and particularly 
is this the case outside of the Pittsburg district, but 
venerally the building activity locally promises to be- 
come a feature this year, according to preliminary 
‘imouncements from builders and others interested. 
four skyserapers are planned to be built this year, 

nging from sixteen to twenty stories. The new 
niontown & Wheeling Short Line is to start con- 
struction work at once and the Baltimore & Ohio and 
l’ennsylvania railroads are pressing forward millions 

dollars’ worth of extensions and terminals. 

Kk. V. Babeock & Co. note a steady demand for hem- 

‘k and a general weakening of the sources of sup- 
piv. The eypress orders received of late have been 
large and prices hold firmly on all grades. F. R. Bab- 
«k is expecting to attend a hearing in Washington 
this week on the car stake proposition before the 
Interstate Commerce Commission. 

The A. M. Turner Lumber Company reports a good 
demand for yellow pine at the advanced prices. Vice 
President W. H. Mace, of the company, started on New 
Year’s day for New Orleans to look after the im- 
provements that the Reliance Lumber & Manufactur- 
ing Company is making to its mill. President A. M. 
Turner left last Saturday for the same point and will 
be with Mr. Mace for some time. O. H. Rectanus, who 
is looking after the office end of the company, has 
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returned from the northwest and says that because of 
the lack of snow few white pine mills have been able 
to do any logging and are fully a month behind in 
this part of their operations. For this reason there 
is likely to be no change in the prices unless in the 
shape of an advance because of a stringency in the 
supply in the spring. 

The officers of the Willson Bros. 
pany regard the present prices as almost to the 
danger point for future trade. With values as high 
as at present the disposition is to go slow in building 
operations. In some instances it is believed that more 
conservatism is needed even if the demand is un- 
usually heavy and supply short. 

Among the lumber companies incorporated was the 
Coraopolis Lumber Company, of Coraopolis, Pa., a 
suburb of Pittsburg, with $25,000 capital, and ©. F. 
Ross, George E. Pearson, both of Beaver Falls, Pa.; 
lrank Pearson and H. E. Hill, of Pittsburg, and J. W. 
Heck, of Coraopolis, as directors. Another was the 
Dunbar & Wallace Lumber Company, of Washington, 
Pa., with a capital of $50,000, and J. V. Dunbar, J. 
Harper Wallace and J. Wilbert Wallace, all of Wash- 


Lumber Com- 


ington, as directors. 


The Cheat River Lumber Company is finding an ex- 
ceptional demand for yellow pine and is handling some 
unusually large orders. Red cedar shingles are in bet- 
ter shape than for a long time and should continue to 
benefit by the healthful demand. It is believed here 
that white pine will advance before long in spite of 
the call for it being quiet at this season. Lath are 
not so scarce but plenty of buyers compete for all that 
are offered. 

Several Pittsburg lumbermen are quoting yellow pine 
lath on a larger scale than was anticipated at this 
season. Some shipments have been made into this dis- 
trict, but it is too soon for reports of their recep- 
tion or as to the satisfaction they are giving. Prices 
are quoted at $4.50 and the stocks are said to be ex- 
cellent. Yellow pine lath have been working into the 
eastern market for some time and are better known 
there, but in Pittsburg it is expected that a little edu- 
cational work will be necessary before they can be 
substituted to any extent for the better known grades. 

During the week the Wabash called for bids on 100,- 
000 oak ties for construction work in the Pittsburg dis- 
trict. These will be needed early in the spring. 

Several wholesale lumber dealers met last Friday 
afternoon at the Hotel Henry and discussed plans for 
an organization of the wholesale lumber dealers of 
western Pennsylvania, eastern Ohio and West Vir- 
ginia. Another meeting will be held within the 
next ten days, when, it is expected, the organiza- 
tion will be formed and officers elected. The ob- 
ject of the organization will be to take up ‘mat- 
ters pertaining to the lumber business in the three 
states and it is asserted that the organization would 
have nothing whatever to do with the selling prices of 
lumber. 





QUAKER CITY NEWS. 

PHILADELPHIA, Pa., Jan. 8.—With the irksome details 
of balancing accounts and other routine end of the 
year’s financiering done the Quaker City lumbermen 
are entering on a business year as promising as was 
the opening of 1905. The last advance in prices of 
the southern associations is not in the least annoy- 
ing. Demand still exceeds the supply and dealers 
appear to be willing to meet tep prices. 

Lumbermen, though refusing to take a concerted 
interest, are watching eagerly the determination of a 
campaign to have the Pennsylvania Railroad Company 
amend its rules governing interchangeable mileage 
books. The question has been taken up by the local 
trades bodies. 

J. W. Dickson, of the J. W. Dickson Company, Mem- 
phis, Tenn., was here last week to canvass the trade 
and renew old acquaintances. 

3ayard Henry, of a firm of lumber dealers widely 
known in this section, may be made to play an impor- 
tant part in reform politics if his friends shall ae- 
complish their purpose to elect him chairman of the 
republican city committee. 

The annual banquet of the Philadelphia Wholesale 
Lumber Dealers’ Association is to be given at the 
Union League, Thursday, January 11. Before the dinner 
the annual election will be held. The reélection of 
the present officers is expected. The association, 
though primarily founded to protect.the trade inter- 
ests of lumbermen of this city, has found so little 
occasion to exercise its fundamental rights that now 
it has beeome almost solely a social organization. 
Robert G. Kay, secretary, sent out the subscription 
notices for the banquet. 

B. Franklin Betts, of Charles M. Betts & Co., re- 
turned last week from a trip through the south. He 
saw every indication of continued advances in the 
price of white pine and says that his firm is reaching 
out to acquire better facilities to meet the increas- 
ing demand of northern and western trade. 

Many candidates are expected to be present Sat- 
urday, January 13, at the Hoo-Hoo concatenation, at 
the Lumbermen’s Exchange in the Bourse building. 
The concatenation will begin promptly at 4:30 p. m. 
and will be followed by a dinner at 7 o’clock. The 
dinner will be coneluded by a smoker and an ‘‘on the 
roof.’’ Jerome H. Sheip, Vicegerent Snark, has com- 
pleted his arrangements for the affair. 

LOBOS 

The well known soap manufacturers James T. & W. 5S. 
Pyle, Edgewater, Bergen county, N. J., are installing in 
their boiler plant a complete induced draft equipment 
furnished by the B. F. Sturtevant Company, Boston, 
Mass. 









































North Western 
Lumber Co., i 

Eau Claire, Wis. 
a f 


Constantly carries 








large and well as- 
sorted stocks and 
are in position to 
render you prompt 
service on almost 
anything you may 


want. 


A line describing 
needs will 
bring prices by re- 


your 


turn mail. 








Write Now. 


























Don’t Overlook this List 
for if there is anything here you need 


we can ship it in a hurry and can also 

make the price to suit. 

4-4 Shop, 

Shop No. | White Pine Lath, 4 ft. 
No. 2 Com.| No. 2 White Pine Lath, 4 ft. 
No. 2 No. | Norway Lath, 4 ft. 


Prices gladly quoted on Request. 


The Waters-Clark Lumber Co. 


WHOLESALE LUMBER. 
303-4 Exchange Bldg., DULUTH, MINN. 


WHITE PINE 


LUMBER, SHINGLES and LATH. 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLER & CO. 
’ West Bay City, Mich 





Ready For Shipment— 


5-4 B Select. ... .... 10.000 ft. | 6-4 C Select......... 50,000 ft. 
5-4 C Select........ 100,000 ft. | 8-4 C Select.......... 80,000 ft. 
5-4 D Select & Better 100,000 ft | 8-4 D Select.. .. .... 50,000 ft. 
5-4 No. 1,2 & 3 Shop 500,000 ft. | 8-4 No. 1,2 & 3 Shop 100,000 ft. 


rookston Lumber Company, 


BEMIDJ!I, MINNESOTA. 


CHICAGO SALES OFFICE, 
1011 Marquette Bidg. 


"Phone 
Central 6183. 














AMERICAN LUMBERMAN TELECODE WiSs,6¢s Sons 


jend for information to AMERICAN LUMBERMAN, Chicago, IL 








06 


AMERICAN LUMBERMAN. 


JANUARY 13, 1906. 








IES St 
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No. } MADISON AVE., NEW YORK 
wants to contract for the o stput of cypress 
a mills and willadvance as fast as put in pile. — 
Also make quick shipments by steamer, mm 
rail or sail, of almost any sized order of 
GULF 
— 
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Our Way of Selling 


direct explains in a large measure the attractive 
prices we are quoting. By knowing the class of 
tock each individual customer requires, we elimi- 
nate rejects and disputes, hence can aftord to quote 
close. On your next order of 


Yellow Pine Lumber 


Why not give us a chance to acquaint you with our 
methods? Might mean additional profits and 
more business to us both. What do you say? A 
ood stock insure 


Zz 3 quick service. 


CAMP & HINTON COMPANY, 


LUMBERTON, MISSISSIPPI. 
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Poplar, Oak, Basswood, 
Ash and Chestnut 


FROM THE MANUFACTURERS 


R. E. WOOD LUMBER CO. 


General Sales Offices, 


609-613 Continental Trust Building. Baltimore, Md. 








= SAW MILL CAPACITY, . lb» =S 
PLANING MILL CAPACITY, 30,00 










WHITE PINE 


The R. Laidlaw Lumber Co. 


BUFFALO. NEW YORK. 














MARQUETTE 


PORTLAND CEMENT 


MARQUETTE CEMENT MANUFACTURING CO. 
Marquette Building, Chicago. 











BARNES BROTHERS GO,, ssazzaszee 


Manufacturers and Wholesalers of 


Short and Long Leaf Pine, Rough and Dressed. 
LATH AND SHINGLES. 











HARDWOOD DEPARTMENT. 


WITH THE MEMPHIS TRADE. 

MEMPHIS, TENN., Jan. 9.—George C. Russe, for some 
time with L. Methudy, of St. Louis, as southern repre- 
sentative, with headquarters at Greeneville, Miss., has 
resigned and taken a position with the E. Sondheimer 
Company, of this city. Mr. Russe will be in charge of 
the operating department and will have headquarters 
at Greeneville for the time being, as he will first 
straighten ont the mills in that state before looking 
atter those in Arkansas and farther north. Mr. Russe 
is a son of W. H. Russe, of Russe & Burgess, and 
president of the National Lumber Exporters’ Associa 
tion. 

The Tennessee Hoop Company has remodeled its plant 
in North Memphis and will resume operations in a few 
days after a suspension of several weeks. The plant 
is controlled by the Andersou-Tully Company, manu- 
facturer of cottonwood, gum and other lumber as well 
as boxes and box shooks. 

Klliott Lang, who resigned as secretary and traftie 
manager of the National Lumber Exporters’ Assoein- 
tion some time ago to take a position with R. J. Darnell, 
Incorporated, has entered upon his new duties, He 
was made a member of the Lumbermen’s Club a short 
time ago and that body did him the signal honor of 
suspending the roles regarding the accompaniment of 
the application by the usual admission fee. Mr. Lang 
is looking after the affairs of the association, doing 
the work at night, and will continue to do se until 
the annual meeting, announcement of which is made 
elsewhere. 

Max Sondheimer, president of the EK. Sondheimer 
Company, returned from Chicago several days ago, being 
called back in connection with the temporary suspen 
sion of the Merchants’ Trust Company. Ar. Sond 
heimer is confident that the old bank’s assets and lia 
bilities will be taken over by a new company, that de 
positors will be paid in full, that the personnel of the 
institution will be very much changed and that possibly 
a new system of banking will be adopted. He speaks 
cheerfully of the outlook for the reorganized institu 
tion. The affairs of the American Savings Bank & 
Trust Company have been taken over by the Central 
Trust & Savings bank under a bond to pay all de 
positors tia full and to turn over to stockholders what- 
ever may reinain after the assets and Jiabilities shall 
have been adjusted, 





Very few mills are running in the interior, owing, 
to continued rains. Snow is predicted and would tend 
to make bad matters worse. 

Kk. M. O’Hara, formerly employed by the; Ranger 
Hardwood Company, of Big Creek, Tex., has deen en- 
gaged by James FE. Starke & Co., of this city. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 8.—A few days ago a full 
train of hardwood lumber lett Nashville for San Fran- 
cisco. The consignment went to one firm of lumber 
dealers in the Pacific coast metropolis from a number 
of dealers and mills in Nashville. W. M. Davis, pur- 
chasing agent for kK. A. Howard & Co., of San Fran- 
cisco, has been in Nashville for a week. For years 
kk. A. Howard & Co. have been buying hardwood in 
Memphis, but Mr. Davis was attracted by the stories 
he had read of Nashville as a lumber market and came 
here last week to visit the dealers. As a result he bought 
Fourteen cars here and said that his firm would in the 
future be a regular patron of the Nashville mills, 

John B. Ransom & Co. say: 

For the last year we have had a good trade in hardwoods 
and have no complaints to make. Our stock on hand is 
about equal to what we started in with the first of last year. 
Also we have a fairly goed stock of logs. We look for a 
good business for 1906. We are receiving orders every day 
for tuture shipment and we look for an advance in prices 
on plain oak, ash and chestnut; also a small advance in the 
price of poplar. We are busy in our box department and 
have contracts on hand covering this year’s business. 

Col. F. M. Hamilton, of the Indiana Lumber Com- 
pany, says he has as much business as he ean handle. 
His new mill was idle only four days since last sum- 
mer. He has a good stock of logs in the river and 
has been receiving a great many by wagon. The In- 
diana Lumber Company has seemed always to have the 
call on the wagon trade in logs. Colonel Hamilton says 
that last season he received a great deal of lumber by 
wagon and that one day his wagon receipts ran over 
12,000 feet. These logs came from six to twenty miles. 
Nothing but first class logs can be hauled this distance, 
consequently the Indiana Lumber Company gets a fine 
lot of stock. 


AT A BIG HARDWOOD MARKET. 

Sr. Louis, Mo., Jan. 9.—Demand is all that could be 
expected and dealers seém satisfied with prices. Poplar 
in the upper grades and plain sawed red and white oak 
are exceptionally strong. Ash continues to be a ready 
seller at a good figure in all grades and thicknesses, the 
21'y-inch and thicker stock being in unusually big de- 
mand. Pry plain red and white oak is very searee and 
receipts exceptionally light. Poplar is being sold at a 
good figure and the stocks of the upper grades are very 
small, Cottonwood continues to move very satisfactorily 
at a good price. Quarter sawed white oak and red oak 
are selling at fair prices but demand is not very brisk. 
Cypress is rather scarce in the dry stocks and demand 
seems to increase each day. Receipts have been largely 
cypress and stock that is at ail dry is a ready seller. 
Gum continues very strong with receipts light. Soft 
maple is being inquired for freely, with absolutely no 
receipts, 


Fred Heim & Co., 1328 Russell avenue, doing a retail 
yard business, have incorporated under the name of the 
Fred Heim Lumber Company with a capital of $50,000. 





WEST VIRGINIA NOTES. 


MORGANTOWN, W. VaA., Jan. 8.—The circuit court of 
Marion county has ordered the closing of the Elliott- 
Herrick lumber plant at Mannington, the receiver having 
been ordered to sell the company’s property. This com- 
pany has had lots of trouble and was forced to the wall 
by its creditors. A few months ago a receiver was 
appointed but, according to the statement he made to 
the court, no money could be made and the sale was 
ordered. 

Probably the largest poplar tree in the state has been 
discovered in Nicholas county. It is on the Rader land 
and has been purchased by Stevenson & Haggerty, lum 
ber dealers, who declare that it is seven feet in diameter 
and that the first limb is eighty feet from the ground. 
It is estimated to contain over 17,000 feet of lumber. 

The Danville Improvement Company, of Danville, has 
heen chartered to operate saw mills. Tt has a capital of 
$25,000 and the incorporators are W. W. Smott, J. M. 
Hopkins, W. Wallen, S. 'T. Catterbury, G. W. Stone, 
If. L. Carter, J. D. Ellis, Sidney White and L. Fulton, 
all of Danville, Boone county. 

Levi Skidmore, jr., receiver for the steam saw mill 
of George Miller, near Webster, has sold the property 
to A. J. Rutherford. 

J. FF. Stockert, who has been sawing timber for 
Thomas Gregory, in Webster county, will finish by the 
first of next month and will move his mill to Leather 
wood, where he will cut the timber from several hundred 
acres, 

Kor the last year or two the Standard Oil Comprin 
has been dequiring small tracts of timber in Wood 
county, principally white oak, whieh has been eut up 
into staves and heading timber for use at the Parkers 
burg barrel factory. Indications are that the companys 
is in the market for much larger tracts of timber so that 
its other factories may be supplied. 

It is reported from Huntington that a syndicate is 
being formed which contemplates the construction of a 
line of railroad through Raieigh, Wyoming and Logan 
counties, down the Guyandotte and to the Ohio river at 
Huntington, and into Eastern Xentucky, with an outlet 
at Ashland. 

The Cherokee Lumber Company, of Fairmont, has a 
charter, authorized capital of $100,000, and the incorpo- 
rators are C. FE. Hutehinson, C. W. Jenkins, M. L. 
Hutchinson, Wilbur Graffins and J. W. Simpson, all of 
Fairmont. 

The extensive lumber plant of the W. M. Ritter 
Lumber Company, at Panther, has been partially 
destroyed by fire, origin supposed to have been sparks 
from passing trains falling into shavings. Loss is 
estimated at $100,000. 

The holdings of the Crab Orchard Coal & Land Com- 
pany, in Raleigh county, have been leased to the Crab 
Orchard Development Company, organized by C. J. 
Wittenberg and others, of New York, for the purpose 
of developing the land. The land consists of 900 acres 
and the timber on it went for $5 an acre. 

The Rumbarger Lumber Company has transferred to 
J. M. Bemis & Son, of Bradford, Pa., its holdings in 
Raleigh county, including 9,000 acres at Fishing Hawk, 
near Elkins, and its general store, for $650,000. 





A CHEERFUL RETROSPECT AND FORECAST. 

CHATTANOOGA, TENN., Jan. 6.—The new year starts 
with a more active demand for lumber than at any 
time since January 1, 1904. Stocks in the Chattanooga 
market are light and less high grade lumber remains 
in the hands of the mills and dealers here than at 
the beginning of any other year since 1895. Saw mill 
men are finding more trouble to keep a supply of good 
logs now than at any time in the past. This condition 
emphasizes the fact that the forests are being ex- 
hausted of the better grades of standing timber. 

Tn poplar, fifteen vears ago, logs would grade prob- 
ably 60 pereent No. 1, and now they will not average 
15 pereent, notwithstanding the fact that in grading 
as No. 1 logs twenty-four inches was the minimum 
prior to 1900. Now clear logs are graded as No. 1 
down to twenty inches. In oak some of the mills are 
grading as No. 1 clear logs down to twenty-two inches, 
as against twenty-four formerly. These conditions 
show clearly that the quality of logs is depreciating 
rapidly and that every year first class lumber will be 
harder to get. On account of the great scarcity of 
standing timber many of the small country mills are 
going out of business or are devoting their time to 
eutting small logs that furnish but very little better 
than No. 1 eommon. This applies not only to oak but 
to poplar as well. In the pine seetions where timber 
was abundant only a few years ago nothing is left 
but trees that were rejected. Walnut is almost a 
thing of the past. 

Ash has been in good demand right along but the 
supply is very limited. Hardly any good ash logs 
are coming to this market. The demand for pine fo 
building material is good and every indication points 
to an active demand for all grades of hardwood for 
manufacturing purposes during 1906. 

A very active demand for low grade poplar has not 
existed before for two years. Most of the mills oper 
ating on poplar have had a surplus of low grade stock 
for eighteen months, Demand for six weeks has been 
good, more inquiries coming in and more sales being 
made than at any other time since January, 1904. As 
a consequence prices have advanced and every indie 
tion points to further advances during the next two 
months. 
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3uyers of hardwood lumber can make no mistake in 
providing for their wants at present prices. Unless 
all indications are deceptive six months from now will 
find lumber bringing much higher prices than even 
at this time. 

Every day brings repeated inquiries for round lots 
of oak. No mill in Chattanooga and no dealer here 
can supply the demand on account of scarcity of 
stock. 

The time has passed for logs to be brought to Chat- 
tanooga by river for sale after arrival. Saw mill men 
have their buyers along the Tennessee river and trib- 
utaries and practically all logs coming to this market 
are contracted for, measured and graded before they 
start down the river. 

Chattanooga never has shown so much improvement 
in any other year as during 1905; buildings for both 
residence and business purposes have been erected in 
larger numbers and at greater cost than during any 
vear in the past. Planing mills and contractors are 
all busy, with substantial orders ahead. A scareity of 
vood labor in Chattanooga can be aceounted for by 
the great amount of railroad building going on and 
the fact that nearly all manufacturing enterprises are 
running up to their full capacity. The Southern Rail- 
way Company has under contemplation improvements 
necessitating heavy expenditures in Chattanooga this 
year. The great undertaking of tunneling Lookout 
mountain is under headway, as well as the construe- 
ion of the railroad bridge below Chattanooga. The 
ock and dam improvement at Hale’s bar, a short dis- 
anee below Chattanooga, is one of the greatest enter- 
prises now in course of construction anywhere in the 
south. That work will necessitate. a very heavy out- 
ay of money, but the results coming from it undoubt- 
dly will make it a good investment for its promoters 
ind it will be the means of developing manufacturing 
udustries at Chattanooga that a few vears ago were 
ever dreamed of. 

Chattanooga banks are full of money and are lend- 
ug every reasonable assistance to the manufacturing 
nd commercial interests of the city. 

The postoffice business of Chattanooga shows an in- 
rease and growth during the past twelve months 
robably not equaled by that of any other city south 
f the Ohio river. 

The merchants have had an exceptionally good 
rade, and if a manufacturing enterprise in the city 
if Chattanooga or suburbs is idle today it is on ae- 
ount of a temporary shutdown for repairs, extensions 
r something of that sort. What is going on here 
n the way of growth, improvement and development 
s merely a reflection of what is going on in nearly 
ll the progressive cities of the south. 

Crop values in the southern states last year reached 
ery near the maximum. They have brought millions 
‘f dollars into this section and if present indications 
an be taken as a basis upon which to form con- 
lusions 1906 will be the most prosperous year which 
ie southland ever has eujoyed. Chattanooga manu- 
actured products go nearly everywhere and her 
usiness people send New Year greetings to their cus 
mers all over the world. 

The planing mills are doing an immense business 
ecause of the phenomenal growth in building inter 
sts here. Building permits for 1905 amounted to 
1,256,315, as against $772,259.25 for 1904. Local 
rchiteets claim that they have done business amount- 
ig to. at least $2,000,000 in and out of the city and 
redict that for 1906 their business will amount to 
1,900,000. Real estate transfers amounted to $4,344, 
65, as against $2,323,190 for 1904. Bank clearings 
mounted to $51,781,090.54, as against $40,921,288.93 
rv 1904, a gain of $10,859,801.61. 
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IN THE SHADOW OF OLD LOOKOUT. 


CHATTANOOGA, TENN., Jan. 8.—The first new lumbet 
mcern organized this year is the Zack Taylor Lum- 
er Company, which has applied for a charter to do 
general hardwood, pine lumber, building material 
nd box business. The eapital of the concern is $30,- 

‘0 and the privilege is asked to increase this to 
100,000. The ineorporators are: Z. K. Taylor, R. T. 
Vright, G. N. Walkley, Sam Strause and Tom Wild; 
tticers, Z. K, Taylor, president and general manager, 
nd Sam Strause, secretary and treasurer. The com- 
any has purchased the ground, plant, machinery and 

dings of the Chattanooga Boat Oar Company on the 
ennessee river and the plant will be overhauled and 
ipplied with machinery of the latest design. A large 
hand mill will be installed, as well as machinery for 

manufacture of boxes etc. The site purchased 
nsists of ten acres. Mr. Taylor has been with the 
ast Tennessee Lumber & Manufacturing Company 

' years and is an experienced lJumberman. The 
hattanooga Boat Oar Company has decided to move 

a small town near Nashville; the change will be 

ule in the near future. 

The King-Baxter Lumber Company has begun exten- 

ve improvements on its plant. A large addition is 
heing erected and several planers and sash and door 

ichines will be installed, and the company will in- 
ease its capacity to 40,000 feet a day. 

W. I. Best, foreign representative of the Ferd- 
renner Lumber Company, has just returned from a 
trip to Europe. 

M. M. Erb, vice president of the Case Lumber Com- 
pany, has returned from a trip to Mississippi and south 
ventral points. He says dry stock is very scaree. 

Mareus Rattliff, a well known lumberman, has taken 
charge of the mill of the J. M. Vard Lumber (Company 
at Hollytree, Ala,, capacity 20,000 feet a day, 


IN NORTHEASTERN TENNESSEE. 

BristoL, TENN., Jan. 9.—Trade conditions are re- 
garded as good and lumbermen are expecting even bet- 
ter business with the early spring months. A scarcity 
of stock was noted in this section during the last few 
months, despite the fact that the mills have, with a 
very few exceptions, run to their fullest capacity almost 
daily and been hampered little by the weather. De- 
mand has exceeded supply. 

Cars seem to be about as hard to get as a few weeks 
ago. The railroads are making strenuous efforts to re- 
lieve the situation. 

The New River Lumber Company, New River, Tenn., 
has purchased practically all of the timber on the large 
areas of coal and timber lands owned by the Bird M. 
Robinson syndicate in Scott and Fentress counties, Ten- 
nessee, and will soon begin the work of manufacturing. 

C. G. Watkins is preparing to erect large saw mill 
and planing mills at Danville, Va., and will manufac 
ture and deal in yellow pine stock almost exclusively. 

The New River Lumber Company has been organized 
at Goldsboro, N. C., with an authorized capital of $200,- 
00. The corporation is backed by some of the most 
prominent business men in that section of the Tarheel 
State. 

W. A. Rexford and C. H. Rexford, formerly of Rex- 
ford & Collins, of Bristol, have again entered the lum- 
ber business on an extensive scale in Swain county, 
North Carolina, where they have purchased a 13,000- 
acre tract of rich timber lands. 

J. A. Wilkinson, of Bristol, has acquired practically 
all of the holdings of the Deepwater Lumber Company, 
of Bluefield, W. Va., including a 2,500-acre tract of 
rich timber land, four saw mills, 200 cars of lumber 
ready for shipment and all of the outstanding con- 
tracts of the Deepwater Lumber Company, and will 
open Bluefield headquarters with P. V. Widner as 
manager. 

The large furniture manufacturing plant of the 
Ordway Manufacturing Company, located in South Bris- 
tol and erected in 1902 at a cost of about $100,000, will 
be sold January 23 by Trustees C. J. St. John and 
Charles W. Warden at public auction, the sale being 
made to satisfy certain judgment claims against the 
company. Creditors will receive, it is said, 100 cents on 
the dollar on claims, the loss falling on stockholders. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Jan. 9.—Building operations in 
Louisville are temporarily frostbitten, so to speak. Just 
before the cold wave struck, however, it looked like the 
opening of spring, the mild weather having tempted the 
beginning of new work as well as the continuance of old 
jobs, but now the lumbermen are hugging the warm 
spots in their offices waiting for the snow to melt. The 
trade shied a little at the new price list the first of 
the year, but is getting used to it. Yardmen are as 
unxious to buy lumber us ever and the wholesalers are 
in a little better shape to sell, having gotten the revised 
stock sheets so they can tell where they stand. The 
trade is in that peculiar shape yet, however, where a 
man can get better terms on a 2-car order than on one 
for twenty cars, for taking about ten or more cars at 
once puts the average yellow pine millman up in the 
air, While he can nearly always be induced to take an 
order for one, two, three or four cars. 

Everything in hardwood is looking good but gum. 
And gum is good, but too cheap. Millmen have not yet 
heen able to realize the fact that the local box fa¢tories 
are as willing to pay $15 for sap common as for log 
run, which furnishes the millmen opportunity to take 
out their high grade stock and get a better price for 
it by developing tke trade. With all other kinds of lum- 
her going up one cannot help but be impressed with the 
fact that gum manufacturers are neglecting their op- 
portunities. 

Albert R. Kampf says that plain oak has scored an 
advance of $1 to $2 since the first of the year and that 
demand is strong at the advanced prices. 

C. I. Millard, secretary of the Chicago Lumber & Coal 
Company, St. Louis, Mo., was in Louisville Saturday. 
Speaking of the yellow pine situation he says that he 
can see no change in conditions at the mills. Logging 
operations are being handicapped by rains and bad 
weather generally and this keeps the cuts of the mills 
reduced to a point where they are not gaining on the 
demand, 

The new year brings with it a new sash and door in- 
stitution for Louisville, known as the Kentucky Sash & 
Door Company. Dayton Castleman, of the new com- 
pany, comes here from Alabama and when seen a few 
days ago said his people are busy invoicing the stock 
of what is known as the old Gernert Bros.’ planing mill 
plant at Sixth and A streets. The new company will 
take over this plant and manufacture yellow pine sash 
and doors. 

The Southern Stave & Lumber Company, Keller 
building, has dropped the stave part of its name and 
now is incorporated as the Southern Lumber Company. 
The man at the heim here in Louisville is E. M. Over- 
street. The stave part of the name has been out of use 
several years, because the company discontinued the 
stave branch of its business and has been dealing in hard- 
wood lumber exclusively. 





IN NORTHEASTERN KENTUCKY. 
ASHLAND, Ky., Jan. 8.—Orders are coming in more 
freely since the first of the year and a general air of 
activity pervades the shipping departments of the 
mills. Things are quiet in the yards, on account of a 
heavy snow and severo weather, The mills are all 
closed for want of logs, Under an increased demand 
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If It’s Yellow Pine 


you want we invite you to drop us a 
line because we firmly believe we 
have a product that will not only 
meet with your approval, but will also 
appeal most strongly to your custom- 
ers. Frankly, it is the result of a for- 
tunate selection of timber and a 
careful watching of every detail in 
the milling that gives us this confi- 
dencein ourlumber. As we have a 
capacity of three hundred cars a 
month, we feel safe in saying we can 
still handle the orders of a few more 
appreciative customers satisfactorily 
and if you are interested we would 
be pleased to quote you our prices. 


Southern Pine Lumber 
Company, 


TEXARKANA, ARKANSAS. 











OOOO OOOO DOE OTT 


OUR MOTTO: 3 
‘PROMPT SHIPMENTS.” 


WHEN YOU WANT 


YELLOW PINE 


FINISH, FLOORING, CEILING, 
DROP SIDING, SHIPLAP or CAR 
MATERIAL place your orders with 


GEO. E. WOOD LUMBER CO. 
135 Adams St., CHICAGO. 


Mills at Caryville, Florida. 





Geo. F. SLOAN & Bro. 


——- BALTIMORE, MD. 


N. C. Pine 


~ Baltimore-Worked - Flooring, 


Thin Ceiling, Mouldings. Etc. 

















Look—For Sale—Short Leaf Yellow Pine 


40,000 ft. 1x4-4 | Ist, 2nd and 3rd Clear 
40,000 ft. 1x4-6 | Bright, Soft, Steam Dried. 


ALSO 
5,000 ft. Ix4 to !x!2 Beautiful Curly. 


c. J. CARTER LUMBER CO. 


KANSAS CITY, MO. 
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® N C Pin HIGH GRADE ‘ 


DRESSED STOCK 
Long Leaf Yellow Pine 











OUR SPECIALTY . 
PROMPT SHIPMENTS DIRECT FROM OUR MILLS. 


ELLINGTON & GUY, 
Wholesale Deafers and Manufacturers. RICHMOND, VA. R 
SLE 


) 
4 
The smallest Ad. 
But the largest 
* e @ output. 


BLADES LUMBER CO. 
ELIZABETH CITY, NORTH CAROLINA. 
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We 
Can't 
Make 
You 
Buy 


but if you have an eye for in- 
creased business we don’t believe 
you can afford to ignore us 
entirely, for it’s an undeniable 
fact that our 


oldsboro 
N. C. Pine 


has been the means of bringing 
additional customers to many a 
dealer. It is perfectly milled, 
correctly graded and _ satisfies 
where others fail. Want totry it? 


Telecode used, 


WASHINGTON, D. C. 
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A f= Kiln Dried, Rough or Dressed 


‘lh 


N.C. Pine 


Daily Capacity 175,000 feet. 
FRANKLIN, VA. 


Johnson & Wimsatt, 



























N. Cy wen 


OR CARGO 


P in e SHIPMENTS 


OUR EQUIPMENT enables us to,carrya 
good stock of kiln dried, rough and dressed 
lumber, and we have shipping facilities 
that guarantee prompt service. 


Fosburgh Lumber Co., 


MANUFACTURERS, 


Eastern Sales Offices : 
18 Broadway, NEW YORK. Exchange Bldg., BOSTON. 









NORFOLK, VA. 
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for poplar in both high and low grades, low grade 
stuff is moving unusually fast, at higher prices than 
have been paid for more than two years. 

The Yellow Poplar Lumber Company, of Coal Grove, 
Ohio, has closed a deal for 30,000 acres of timber land 
at the head of the Big Sandy river, in what is known 
as the Russell Fork. This is said to be the most 
valuable tract of hardwood in the United States. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Jan. 9.—The local lumber market 
rallied very rapidly from the natural lull of the holiday 
season and the temporary suspension of business be- 
cause of the annual stocktaking. The latter incident 
showed that stocks on hand are much smaller than usual 
for the time of year, due to the heavy demand of the 
last few months of 1905. The conditions of traffic are 
such that supplies cannot be replenished very rapidly 
or very soon. Business was good last week and attained 
almost to the strides of last month, bearing out the 
opinion of many lumbermen that the business of this 
year may even exceed that of the last. The traffic 
movement tended up to the average. 

Carlot receipts and shipments were: 





Re- Ship Re Ship- 

— ments. ccipts, ments. 
January 2.... 123 108 | January 6...... 24 146 
January 3..... 197 362 | January §&8...... 14 119 
January 4..... 297 205 . 
January 5..... 137 278 WOON kk cox 1,122 1,038 


The regular monthly meeting of the Queen City Fur- 
niture Club was held at the Business Men’s Club last 
Thursday evening. The club indorsed the bill pending 
in congress to permit the industrial use of alcohol in 
the manufacture of furniture and sent requests to Sen- 
ators Dick and Foraker and Congressmen Longworth 
and Goebel to use their best efforts to procure the pass- 
age of the bill. The following officers were elected for 
1906: President, G. W. Schutte; vice president, H. 4 
Sprengard; secretary, Carl Streit; treasurer, W. N. 
Hind; directors, John Dornette, jr., D. C. Tappe, W. H. 
Russell, A. J. Conroy and J. C. Meyer. 

The ’ Philip Carey Manufacturing Company, patent 
roofing, will make extensive additions to its plant in 
Lockland. The company has secured the plant and 
yards of the Haldeman Paper Company, which adjoined 
its own property. The Haldeman yards are three acres 
in extent. The buildings will be remodeled for the pur- 
poses of the purchaser. 

The Continental Fireproofing Company, of Cincinnati, 
was incorporated at Columbus, Friday, by T. G. Nichol- 
son, C. C. Rothier, Louis J. Hopple, Joseph A. Keadin 
and A. J. Freiberg. Capital, $10,000. 

A complete schedule of the assets and liabilities of 
the Winton Lumber & Manufacturing Company, of 
Rowan county, Kentucky, which went into bankruptey 
six weeks ago, has been filed. Liabilities are $90,346.66 ; 
assets $65,914.48. The largest creditors are: Leanora 
National Bank, Morehead, Ky., $21,603; Kentucky Tim- 
ber & Warehouse Company, of Ashland, Ky., $20,000; 
Second National bank, New Albany, Ind., $15,145.75; 
Hiram Blow & Co., of Louisville, $3,300; Hiram Blow 
Stave Company, Nashville, Tenn., $5,800; > the Craynor- 
Smith Company, of Broadhead, Ky., $2,402.74; W. G. 
Harrison, of New Albany, Ind., $6,500, 





WESTERN NEW YORK TRADE. 

Burrarto, N. Y., Jan. 9.—The trade begins the year 
with a fine assortment and the solidest possible financial 
basis to work upon. The plan of an unbroken front 
as advertisers in a body, each concern in a way going 
sponsor for the others, can hardly fail to work well. 

Mayor Adam has appointed M, M. Wall a park com- 
missioner to fill a vacaney te occur next month and 
promises to make him sole commissioner if the legisla- 
ture shall pass the bill making the commission single 
headed. Mr. Wall will make a good officer. He knows 
how to do a thing an: never does anything by halves, 

IF. W. Vetter, who last week returned from looking 
after the affairs of the Empire Lumber Company in 
Arkansas, is preparing to spend some time at Asheville, 
N. C., taking his wife, who is in poor health. 

T. Sullivan & Co. are adding to their forces in 
Washington to facilitate the collection and shipment of 
fir, orders for which are coming in fast, some of them 
very large ones. 

——e—n—rn—n—n—orr—ern rr" 


PENDING LEGISLATION OF INTEREST. 


United States Senator Henry C. Hansbrough, ot 
North Dakota, January 4 introduced a number of bills 
of interest to the lumber industry of that state, which 
were severally read by their titles and referred to the 
committee on public lands: A bill granting to North 
Dakota 30,000 acres of land to aid in the maintenance 
of a school of forestry; another to provide for the dis- 
posal of timber on public lands; one for the establish- 
ment of a time limit within which forest reserve land 
restored to the public domain shall be subject to entry 
and for other purposes. Also a bill to amend an act 
affecting the sale of desert lands as amended by an 
enactment entitled ‘«An act to repeal the timber culture 
laws and for other purposes,’’? approved March 3 
1891. 

BABB AAOOOOr 

A nent little catalog of extra heavy valves has been 
issued by Jenkins Bros., manufacturers of valves, 
with offices in New York, Chicago, Philadelphia, Boston 
and London. The booklet contains a number of exeel- 
lent illustrations of the brass valves upon which the 
firm especially prides itself, together with deseriptions 
and prices, It may be obtained for the asking by ap- 
plication to Jenkins Bros., at any of the above ad- 
dresses. 


THE SOUTHWEST. 
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THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr. Louis, Mo., Jan. 9.—W. L. Goodnow, assistant 
secretary of the Southern Lumber Manufacturers’ Asso- 
ciation, has arranged for a special car for those lum- 
bermen wishing to attend the meeting at New Orleans 
from St. Louis. The car will leave over the Illinois 
Central Sunday afternoon January 21, at 2 o’clock. Any 
one Wishing to secure accommodations should communi- 
cate with Mr. Goodnow at once. It is expected that a 
large number of lumbermen will attend this meeting, 
2s some matters of more than usual moment are up for 
discussion and action. 

A circular just received from Secretary Smith’s office 
shows an increase in building permits for December of 
47 percent over those of the month last year. This is a 
total of all permits issued in twenty-six principal cities 
of the United States. The record for the year is in 
every respect the most satisfactory the country ever has 
known, Demand for lumber from special manufactur- 
ers such as car builders, box factories ete. never has 
been as large as it is at present. Conditions all point 
to a bright outlook for spring business. 

The Vanderventer Lumber Company has increased its 
capital from $30,000 to $50,000. 

The Fox Bros. Manufacturing Company, located at 
Ohio and Sidney streets, oper: ating as a manufacturer of 
sash, doors and millwork since 1874, is about to sur 
render its Missouri charter. November 13, 1905, the 
company filed articles of incorporation under New Jer 
sey laws; capital, $20,000; incorporators, Joseph C. 
Fox, Warren, Pa.; Henry H. Fox, Annapolis, Md.; 
Philip J., George ©. and George H. Fox, of St. Louis. 
November 22 the company filed certificate in Missouri 
to show that it had been incorporated in New Jersey 
and it is the intention to have the New Jersey corpora 
tion displace the Missouri concern immediately, although 
no change will be made in the name. 

The Mercantile Trust Company has secured a_ lease 
of the Equitable building, at Sixth and Locust streets, 
for ninety-nine years. This is the building which con 
tains the offices of the Antrim Lumber Company, the 
Frost-Trigg Lumber Company, the Monarch Lumber 
Company, the Grayson-McLeod Lumber Company and 
the Southern Lumber Manufacturers’ Association. It 
is rumored that the trust company is going to wreck the 
building and erect a larger, modern, fireproof office 
building. 

An item in the St. Louis letter last week stated that 
it was rumored that the Detroit Timber & Lumber 
Company, with offices in the Fullerton building, would 
be succeeded by a new company composed of certain 
of its employees. It also was suggested that the De 
troit company would discontinue business, but the 
LUMBERMAN has been advised that such is not the case 
and hastens to correct the misapprehension. The De 
troit Timher & Lumber Company has a fully paid capi 
tal of $500,000, conduets a large wholesale business in 
yellow pine, oak and cypress and is the owner of ex- 
tensive timber interests in Arkansas. U. L. Clark, 
president and general manager of the concern, is one 
of the most aggressive and forcible Jumbermen of the 
southwest and under his guidance a large and increas 
ing business is being transacted, and the statement in 
the previous issue is to be regretted. 





THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Jan. 9.—Out through the countrys 
most. of the dealers have just finished invoicing or are 
engaged in this work. Since the first of the year the 
retail trade has been dull through the southwest. The 
new year came in with a rather severe snow storm which 
extended over a good part of the territory and which 
was of material benefit to the wheat. The weather 
moderated after the storm, but this week began with 
a general cold spell and the thermometer close to the 
zero point. Dealers look for dull trade through this 
month, as winter has fairly set in, and with the excep 
tion of the larger cities, where cold weather no longer 
stops building operations, very little new work will be 
started before spring. Dealers are invoicing very light 
stocks this year, although in a good many cases the) 
have liberal orders at the mills which will come in any- 
where within the next sixty days. There is more or 
less complaint on account of the continued advances 
and some dealers say that these are going to curtail 
the country business in the spring. The outlook for 
trale seems very bright, however, and wholesalers are 
looking for the general consumption of lumber to be 
even heavier this year than last. 

Wholesale demand from the retail yards is rather 
quiet, but orders from other sources are numerous and 
the wholesalers say that trade is noticeably heavier than 
is usual early in January. Prices on all kinds of lum- 
ber are not only solidly firm but as a general rule show 
a strong upward tendene *y and predictions are that prices 
will be higher within sixty days. Shipping conditions 
are most unsatisfactory, as the car supply in the south 
and on the coast shows no improvement, and the manu 
facturers are making poor headway in cleaning up thei! 
orders, 

The Funnell-Unecapher Land & Lumber Company has 
opened an office at 414 Keith & Perry building. The 
conipany is composed of C. E. Funnell and True 
Uneapher. Mr. Funnell until within the last few months 
has been in the retail lumber business at Lawrence, 
Kan. Mr. Uneapher for a number of years has been 
on the road. For several years he represented William 
Cameron & Co., of Waeo, Tex. and during the past year 
has been with the W. R. Pickering Lumber Company. 
Both of these gentlemen have a wide and favorable 
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acquaintance in this section. They will do a general 
wholesale lumber business, giving particular attention 
to coast products. 

The Three Lakes Lumber Company, of Three Lakes, 
Wash., has opened an office at 418 Keith & Perry build- 
ing, in charge of Burt J. Wright, sales manager for 
the company. Mr. Wright, who has a wide acquaint- 
ance with the trade in this section, has been located 
at Kansas City for several months. 





FROM A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Jan. 8.—F. E. Howard Newcomb, 
the lumber exporter, arrived Saturday from New Or- 
leans, accompanied by Fred Muller, secretary of the 
New Orleans Board of Trade and also president of 
the New Southwestern Lumber & Exporting Com- 
pany. Mr. Muller says that the present prices for 
lumber are the highest ever known to the trade and 
that the list just announced by the lumbermen’s 
issociation is being maintained and, in fact, the tend- 
eney is toward still higher prices. Messrs. Neweomb 
and Muller made a trip to Jasper, some good lots of 
lumber being obtainable at that point. Mr. New- 
comb announces that he has just. closed a deal for 
the purchase of more than 1,000,000 feet of clears 
from the Central Coal & Coke Company at Carson and 
Neame, La. This will be shipped from Port Arthur 
for Rotterdam. 

Another railroad is to he built through the virgin 
pine forests of eastern Texas and by one of the best 
known lumbermen in the whole south, John Henry 
Kirby. The charter was filed last Tuesday for the 
Burr’s Ferry, Browndel & Chester railway, to be 
constructed from a point near Burr’s Ferry, on the 
Sabine river in Newton county, westerly through the 
ounties of Newton, Jasper, Sabine, San Augustine 
ind Tyler to a point at or near Peach Tree and to 
. junction with the Missouri, Kansas & Texas railway, 
the length of the proposed road being about eighty 
niles. The incorporators are John H. Kirby, John 8. 
Bonner, K. H. Cawthon, of Houston; William Wiess 
ind W. CG. Averill, of Beaumont; J. W. Link, of 
Orange; James L. Kirby, of Kountze; E. I. Kellie, of 
lasper, and James Irvine, of New York. The filing of 
he charter is said to mean the renewal of the activi- 
ties of Mr. Kirby in the development of the section. 
fhe road will run through the very heart of what 
remains untouched of the yellow pine belt and will 
‘onnect with several other lines. By a peculiar coin- 
idence the route will lie almost exactly along the 
vagon road traversed by Mr. Kirby’s father when he 
rossed into eastern Texas in 1850 at Burr’s Ferry 
ind came to Peachtree village, where he still re- 
sides. Mr. Kirby, the president, and his friend, Na- 
haniel D. Silsbee, of Boston, one of the directors, 
vill be the principal owners of the road, which is 
apitalized for $80,000. 3rowndel will be headquar- 
ers. Mr. Kirby says that he believes that before 
mg the line will be extended to connect with the 
Kansas City Southern, near Leesville. Mr. Kirby 
opes to have it completed and doing a_ passenger 
nd freight business before the end of the current 
ear, 





THE EAST TEXAS LUMBER CENTER. 

Houston, TEX., Jan. 9.—The press of this state seems 
o be imbued with the idea of the existence of a great 
imber trust in Texas. If the demand for lumber be 

criterion they are correct, for certainly any amount 

f business is being offered. The mails are full of 
pen orders, the price seemingly no object, mainly from 
ealers who have been waiting for the predicted drop, 
hich came in the shape of a decided advance. The 
‘ills here are simply holding back and accepting busi- 
ess on which they can reasonably promise shipment 
ithin the next fhirty days only. The car situation 

improved and the manufacturers are duly grateful. 

The Continental Lumber Company and the Emporia 
umber Company have issued to the Texas trade a price 
ist based upon stock that they can move within a reason- 
ble time. Comparing this list with that of the north- 
vest, it is very evident that prices in Texas are better 
than those in the north. For boards these parties are 
sking $23.50 on an 18%4-cent basis, all lengths; 2x4, 
20; flooring, $27.50 for star. 

John H. Kirby has let the contract for the erection 
f a large business structure on Main street, to cost 
28,000. Mr. Kirby also is at the head of the Burrs 
erry, Browndel & Chester Railway Company, which is 
o build for eighty miles from the Sabine river to 
Peachtree, the Kirby home. Among those interested 
ith Mr. Kirby are Nathaniel D. Silsbee, of Boston; 
lumes Irvine, of New York, and William Wiess and 
VY. C. Averill, of Beaumont. 

The Orient Lumber Company, of Sweetwater, has been 
hartered, capital $100,000. Prominently noted are J. 
\V. Burton, of Fort Worth, and A. Deffebach, who are 
ounected with the Burton-Lingo Company, which has 
about twenty line yards. 

Indefinite advices have been received by telegram 
o the effect that Will L. Sargent has sold to the St. 
Louis Valley Lumber Company 70,000 acres of pine 
imber lands for a consideration said to be $600,009. 
lhe location of the tract or tracts is given as ‘‘east 
l'exas,’? 





THE CALCASIEU DISTRICT. 

LAKE CHARLES, LA., Jan. 7.—The beginning of the 
new year is a most auspicious one for the manufac- 
turers of yellow pine in the Caleasieu district. The 
little Jull_ in business oeeasioned by the holidays has 
disappeared and the demand is again active. 

The year opened with practically no stocks in this 
territory, the first time such a thing has happened in 





a great many years. The demand for all grades of 
lumber is active, with plenty of buyers looking for 
lumber in any quantity. Buyers for line yards are 
placing orders for yard stock at ruling prices and 
seem glad when their order is placed on the books, 
regardless of shipment time. Railroads too are buying 
more material anc urging the mills to take on more 
than they can carry; particularly is this true with 
reference to car builders, as the call for ear stock 
is more urgent than it has been at any time during 
the heavy demand and millmen are turning away 
orders every day. 

In flooring the call is simply ceaseless. Searcely a 
mail comes to hand that does not bring a large num- 
ber of inquiries, many of which are returned for the 
reason that manufacturers already have too much 
of this business. The upper grades of floorings are 
sold far ahead of the cut, while common boards are 
being shipped as rapidly as in shipping condition, 

Demand in this market for lath is increasing and 
manufacturers who have lath mills in connection with 
their saw mill plants declare it impossible to keep up 
with the demand; they long ago disposed of what stock 
they had on hand and are cutting entirely on orders, 
With outputs sold for months ahead, 

The capacity of the various planers is being taxed to 
the utmost. The demand for dressed lumber never was 
better and if the mills in this district could double their 
output it would be doubtful if they could satisfy the de- 
mand for the next few months at least. 

Within the past week orders for heart ties have been 
a frequent occurrence. One order for 150,000 ties went 
begging notwithstanding the fancy price attached to it, 
for the simple reason that mills are loaded up. 

In export the demand continues unabated and ship- 
pers are well supplied with business that will last well 
into the summer. Prices being paid for export mate- 
rial are higher than ever before and with the jump 
in ocean freights it keeps the shipper busy making both 
ends meet. 


THE CENTRAL SOUTH. 


MATTERS AT MOBILE. 








MositE, ALA., Jan. 8.—The interior demand gets 
stronger each week. Mills report more business than 


they can handle and new orders are pouring in from all 
directions. Demand for car material continues to be 
the strong feature of the market. All kinds and grades 
of car stock are buoyant. The mills could contract 
their output of car material for all of 1906 were they so 
inclined. 

Demand for sawn timber is active and shippers are 
buying everything in sight. The smallest sized timber 
meets with ready sale at full values. Rafts of fifteen 
feet average, with some pieces not counting over seven 
feet are sold easily; in former years 15-foot average 
timber could not be sold on the Mobile market. Some 
small mills are starting up, but some of the big mills 
are going out of business and the cut taken as a whole 
will fall 25 percent below that of last year. During last 
week not a foot was made at Mobile. Arrivals consisted 
of about 2,000 pieces, all of which was on contract. 
The coastwise trade will consume about 100,000,000 
feet more than last year, to say nothing of the demand 
from the River Plate and Cuba. 

The market is bare of logs and values are high, but 
the high prices do not stimulate the output. Arrivals 
during the week were light and those that came met with 
ready sale. Not a foot of lumber or timber was made 
at Mobile during last week, owing to the demoralized 
condition of labor during the holidays. Demand from 
the River Plate continues to be all that could be desired 
and the mills are loaded up for several months. The 
River Plate market is taking a phenomenal amount of 
lumber. 

Shipments from the Gulf ports for December amounted 
to 19,453,608 feet. The output of kiln dried saps on 
the Gulf has been nominal for the past week. The 
enormous demand from the interior is clearing up the 
entire output. The foreign demand is excellent and 
with this and the demand at home the mills may be 
reasonably sure of a firm market for all of 1906. The 
market for prime is firm and the mills are holding for 
$31 and $32. In some instances $31 has been declined. 
The cut of the big mills is virtually contracted at $30 
and shippers claim that $30 is the limit they can pay. 

The Donovan Manufacturing Company, 
Miss., is building a mill of 40,000 feet capacity. 
be in operation in about thirty days. 

The Hurricane Lumber Company, Hurricane, Ala., is 
building dry kilns. 


Donovan, 
It will 





AT ALABAMA’S CAPITAL. 

MONTGOMERY, ALA., Jan. 8.—The lumber 
in this territory is told in just two words: ‘‘Cars,’ 
‘“*Labor.’’ Not even in the mills where convicts are 
employed has it been possible to get back to work 
since the holidays. The mills of the Flowers Lumber 
Company at Jakin and Blakeley, Ga., where convicts 
are employed, have not been able to run more than 
two days since Christmas because of the failure of 
drivers and other free men to get back in line. On 
the other hand, outside of points on the Louisville & 
Nashville, it is impossible to get cars. 

Inquiries from all parts of the buying territory are 
simply pouring in. Chicago and the middle west and 
the New England states act as if they wanted to 
buy all the yellow pine on earth. The mills are in 
sympathy with the inereased price, but not all are 
quoting the full list. However, as they are all sold 
up thirty days yet, they will be ready for even a 


situation 


, 
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Save You Time 


on orders for Pacific Coast products as we con- 
stantly have cars in transit. If you have exper- 
ienced any perplexing delays on such shipments, 
better try us on your next order for 


FIR AND CEDAR LUMBER, 
RED CEDAR SHINGLES, s2'tiem 


We also carry large and well assorted stocks of 
Cedar in our yards in Wisconsin and Michigan 
and know we can satisfy you on 


White Cedar Posts, Poles, Shingles. 


Tell Us Your Needs. 


Pendleton & Gilkey, 
816-817 Lbr. Exchange, Minneapolis, Minn. 


94444444444444444400000000000 


AALAAY IS 


pAPADAASA 


RAO nn myn Perms" 


W-I-MSKEE LUMBER CO- 


QUINCY, ILL. 


We are excellently equipped to handle large 
and small orders promptly and owing to the 
fact that we place quality and service on a par 
you can rest assured we can satisfy you on any- 
thing in 


FIR, SPRUCE, CEDAR, REDWOOD 
WESTERN WHITE PINE, 
REDWOOD SHINGLES. 


We would be pleased to 
quote you on your wants 


WESTERN WHITE PINE 


We are particularly well equipped to handle or- 
ders from the yard trade as we have large and well 
assorted dry stocks at both our mills on the North- 
ern Pacific. Can fill mixed car orders for common 
and finish in assorted lengths and widths. Also 
have in stock 


1,000,000 Fee 


for which we solicit inquiries from the sash and 
door trade. Write for special prices. 


JENKINS-LUELLWITZ LBR. CO. 


SPOKANE, WASH. 





5-4, 6-4 and 8-4 
No. 2 Shop and Better 


FI R — CEILING, BEVEL SIDING AND 
IN‘SH. 
LONG TIMBERS, JOISTS, DIMENSION,ETC 
CEDAR sv 
AND SHINGLES. 


MIXED CARS A SPECIALTY. 


Wallace-Ballord Lumber Company, 


531-4 Lumber Exch., MINNEAPOLIS, MINN. 
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Marsh & Bingham Co. 


CHICAGO, ILLINOIS. 


YELLOW PINE, OAK and FIR 











CHAPIN’S LVMBER RECKONER 


THE TABLES reduce to board measure all the 
fractional sizes of lumber. Reliability guar- 
anteed. Sample pages free. Price, postpaid: 


Bound in Morrocco, lap and pocket, $3,00. 
Bound in Cloth, $2.00. 


For Sale by AMERICAN LUMBERMAN, 315 Dearborn St., CHICAGO. 
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CEDAR and FIR. 


- o 
Pacific Fir Company, 
64 Dexter Horton Bank Bidg.. SEATTLE, WASH. 
Minneapolis, Office: 731 Lumber Exchange, 
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Shingles-Shingles 
Red Cedar Shingles 


We make 1,500,000 every 10 hours and 
can ship over any transcontinental 
line, but to facilitate Eastern shipments 
we carry a large stock at La Crosse, 
hence can handle your rush orders 
satisfactorily. We want youto try our 


Black Cross Brand of extras and clears. 


They are made right and can’t help pieasing your 
customers. Address all correspondence to our Eastern 
office or wire your orders at our expense. 


C. H. NICHOLS LUMBER CO. 


Batavian Bank Building, 
Western Office, SEATTLE, WASH. LA CROSSE, WIS. 














Our Best Reference 


for promptly filling your orders is the fact that we 
constantly carry a large and well assorted stock. 
Better try us on 


FIR, CEDAR ana SPRUCE LUMBER 
and RED CEDAR SHINGLES. 


E. F. HEISSER LUMBER CO. 


Manufacturers and Wholesalers, 
Sales Office, Lumber Exchange, SEATTLE, WASH. 


Fir, Cedar and Spruce Lumber, 


CEDAR SHINGLES. 


We especially cater to the Atlantic Coast Trade. 


J.P. CRANSTON & CO. jiineus 


Minkcapollc Minn, 217 Balley Bldg, SEATTLE,WASH. 














better price by the time they can fill orders. One 
wholesale man had a letter today asking for seventy- 
five ears quick at an advanced price. 

Among the very hard things to get are B rift, Nos. 
1 and 2 common and 4-inch. Sills are harder to 
locate than ever before. This scarcity in rough grades 
is attributed to the heavy export demands. Shingles 
(pine) are yet up in the pictures with dealers crying 
for them, while lath are holding everything they have 
had in the way of price, but are not so searee. It 
seems that one or two shipments of red cedar shingles 
were enough to convince the makers that they could 
not get them in here at any great profit. 

The ear situation is expected to become better as 
a result of a meeting held at Savannah last week, 
when an agreement was made to try to improve 
things. Representatives of the Atlantic Coast Line, 
the Southern, the Seaboard, the Georgia Southern & 
Florida and the Central of Georgia promised to try to 
get the equipment needed. The lumbermen on the 
other hand promised to see that the cars loaded promptly 
and unloaded the same way. The free time demurrage 
will be reduced in order to hurry unloading. Much 
of the trouble has been charged to the lumbermen. A 
railroad official said the other day that at one time 
500 cars were tied up in Cincinnati and kept there 
for weeks. This led to the establishment of the rule 
that no ears should go off the owner’s lines. 

The Selma Lumber Company, Selma, made up of 
W. R. Jordan and John KE. Tate, which bought the 
Gregory-Coe Lumber Company yards at Selma and 
mills at Stanton, has a handsome new yard. 

G. B. Mitchell, of the Mitchell Lumber Company 
of Birmingham, has bought a site and will erect a 
mill at Leeds. 

The Standard Lumber & Manufacturing Company, 
of Birmingham. has been incorporated; capital, $10,- 
000. The incorporators are H. B. Wood, J. R. Jones 
and E. B. Teague. 

The track of the Atlantic & Birmingham railroad 
from Brunswick to Birmingham will be into Alabama 
by February 1. It is expected that the line will be 
in Birmingham by January, 1907. The company will 
build a Jine to Atlanta also, which will not only let 
the iron district out to the sea in another way but 
will open some of the finest pine and hardwood tracts 
in the south. 

The Prentiss Lumber Company, of Prentiss, Miss., 
has shipped a ear of lumber to the navy vard at 
Boston for one of the big battle ships that is phe- 
nomenal in value—18,000 feet of all heart yellow 
pine, valued at $1,800, or $60 a thousand. 

Progress is being made on the new hardwood saw 
mill being erected at Laurel, Miss., which will be 
one of the best in the country. 

The Alice Lumber & Construction Company has been 
incorporated at Aliceville, in Pickens county, capital 
$15,000, The ineorporators are the International Felloe 
Manufacturing Company, W. M. Shirley, A. S. Mur- 
phy and J. B. Cunningham. A saw mill plant is to 
be run at Aliceville. 





ON MISSISSIPPI SOUND. 

GULFPORT, Miss., Jan. 8.—The new year is opening 
up with great promise for the manufacture of lumber 
in Mississippi. Interior demand is such that much 
work is delayed beeause of the lack of material, The 
building of houses and of railroads is hindered because 
of this shortage. Of course this means no eutting 
or shading of prices by rebates or in any other way. 
Foreign buyers who have visited southern ports in the 
last few months are becoming reconeiled to the eon- 
ditions and are placing their orders accordingly. 
Argentina is taking the bulk of the lumber from this 
port, yet some good shipments are going to West 
Indian ports and to some of the Mexican and Central 
American ports. Europe is getting but few cargoes 
from here. Sawn and hewn timber are searcely in it 
but lumber and joists and seantlings are the favored 
items. 

A good deal of timber land and several mill plants 
have changed hands lately in this state. The latest 
is the eurrent report that Gary & Fatherree have 
sold their plant at Lyman, nine miles north of Gulf- 
port on the Gulf & Ship Island railroad, to a northern 
syndicate for $600,000. The reputed sale is said to 
include the company’s timber holdings, some of the 
finest in the south. The plant is one of the largest in 
the state and is admirably located. 

Exports from Gulfport for December were 18,980,000 
feet, board measure. Shipments of lumber for the 
year amounted to 207,614,000 feet. 

Shipments for 1905 fell off 36,000,000 feet from 
those of 1904, owing to the vellow fever seare and the 
quarantine restrictions. 

Construction of the Gulfport & Mississippi Traction 
Company’s electric line is being delayed because ties 
cannot be had. The branch road of the Gulf & Ship 
Island that is to connect Silver Creek and Columbia 
also is delayed, for the same reason. All this shortage, 
too, with hundreds of mills along and near the line 
of the Gulf & Ship Island and cash sales at the high- 
est market price. This is the strongest evidence of 
the shortage of stocks of all kinds in this section. 

Exports for last week were: 

Sark Perfect, for Rosario, Argentina, with 748,000 feet 
lumber, valued at $10,460; by W. Denny & Co. 

Steamship Normand, Buenos Ayres, Argentina, 1,547,000 
feet lumber, $22,428; by the L. N. Dantzler Lumber Com- 
any. 

Gark Concordia, Honfleur, France, 392,000 feet lumber, 
$9,589; by the Yellow Pine Export Company. 

Schooner Omega, Kingston, Jamaica, 170,000 feet lumber, 
$3.3898; by the L. N. Dantzler Lumber Company. 

Ship Vrojan, Buenos Ayres, 1,170,835 feet lumber, $17, 
662; by the L. N. Dantzler Lumber Company. 


Barkentine Hector, Cienfuegos, Cuba, 376,215 feet lum- 
ber, $4,500; by the Gulf Coast Lumber Company. 

Vessels in port: 

Steamshins Newlands, Sarmetia, Dunbarmoor, Hornbura, 
Heinrich Gehrke, Kelvinhead, Delta and Malm; ship Blise: 
barks Torrens, Ennerdale, Defensor, Petra, C. BE. Lefergey, 
Pasquale Lauro, L. A. Van Romondt and Ellen; barkentines 
Frances and Hornet; schooners C. 7. Sibley, Frank T. Stin 
son, Blomidon, Sarah D. Fell, Robert Pwing, G. 7. Bartlett, 
Kinpress, C. A. Phinney, Prosperare, EL. M. Roberts, Hart 
ney W., Mollie S. Look, Frederick A. Duggan, Anna M 
Stammer, Augusta W. Snow, Susie B. Dantzler, Delta, Mai 
garet G. and Ewxecption. 
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CRESCENT CITY NEWS. 


NEW ORLEANS, LA., Jan. 9; 


Luinbermen report busi- 
ness as satisfactory. 


Prices continue stiff and yellow 
piners have adopted the advance suggested. Cypress- 
makers are getting accustomed to their new price list. 

Northern timbermen are looking over a large tract 
of timber land in Scott county, Mississippi, near lor 
est, with a view to establishing a mill. The Kreutzer 
Winton Company, of Duluth, Minn., the present holder 
of the lands, owns ebout 45,000 acres, purchased directly 
from the farmers. 

The Louisiana State Board of Control last Wednes 
day announced the sale to the Paepeke-Leicht Lumber 
Company, of Chicago, of 1,500,000 feet of lumber, rep 
resenting about nine months’ eutting on the Angola 
state plantation. ‘The consideration was about $18,000 
and the lumber is being towed to Memphis on barges. 
Angola plautation has a saw mill in operation and has 
purchased a locomotive for its logging road, which now 
boasts about three miles and a half of trackage, which 
is heing extended by penitentiary labor. 

Mississippi solons have evinced a curiosity as to the 
alleged ‘*lumber trust’? in that state. Last Friday a 
concurrent resolution calling for the appointment of a 
committee from both houses to investigate the causes ot 
the alleged arbitrary advances in the prices. of lumber 
Was introduced in the senate and passed by that body. 
An attempt later to reconsider the resolution was tabled 
by a decisive vote and the lumber industry of Missis 
sippi is about to be ‘‘investigated.’’ 

Exports during the week: 


Steamship Lena, Aalborg and Esbjerg—S7T4 pieces oak 
lumber. 

Steamship Michigan, Bremen and London—20,000) pieces 
pine lumber, 13,587 pieces gum lumber, $8,266 pieces cak 
lumber, 4,758 staves. 

Steamship Chalmette, Havana—1,815 bundles cottonwood 
crates, 108 pieces lumber. 

Steamship Proteus, New York-——12 cars lumber. 

Steamship Kensington, Liverpool—14,900 staves. 

Steamship Phoenicia, Uamburg—179 cases spokes, 654 
pieces cottonwood lumber, 1,017 pieces gum lumber, 26.100 
staves, 584 bundles oak lumber, 23 poplar logs, 15 ash logs, 
S5 persimmon logs, 341 walnut logs. 

Steamship Mechanician, Liverpool—335 pieces white oak 
lumber, 15,466 oak staves, 277 pieces quartered cak lumber, 
4.496 pieces oak lumber, 857 bundles oak lumber, *735 bun 
dles satinwood lumber, 826 pieces poplar lumber, 250) pack 
ages shuttle blocks, 120 mahogany logs. 

Steamship Lsparta, Port Limon—-30,000 feet pine lumber 

Bark Amazona, Oporto—65,640 oak staves. 

Steamship Aberlour, Dunkirk, France—8,617 pieces walnut 
lumber, 

Steamship Augustus, Copenhagen (supplemental)—— 1.220 
pieces white oak lumber. 

Steamship Lord Roberts, Dublin—237 pine boards, 1,286 
bundles headings. 

Steamship Dorothy, Hamburg—260 cases pencil slats, 682 
oak tank staves, 47 poplar logs, 29 oak logs, 2.507 pieces 
cottonwood lumber, 54 ash logs, 5,692 pieces lumber. 

Steamship Albion, Hamburg—432 bundles lumber, S44‘) 
bundles oak lumber, 8,772 pieces pine lumber, 37 walnut 
logs, 117 ash logs, 12 oak logs, 2,181 pieces cottonwoud 
lumber, 1,549 pieces walnut lumber, 11 poplar logs, 3.018 
tank staves, 15,300 small staves. 

Steamship Bluefields, Bluefields—-224 pieces pine lumber, 
2.615 pieces pine lumber. 

Steamship Limon, Limon (supplemental)—1,108 pieces 
yellow pine lumber. 

Steamship Bray Head, Belfast 
staves, 

Steamship Ftonian, Liverpool (supplemental)—-116 cases 
handles, 2,000 pieces hardwood lumber. 

Steamship City of Tampico, Tampico (supplemental)—575 
pieces maple lumber, 5,954 pieces pine lumber, 1,649 bundies 
lumber, 5.900 bundles box stuff. 

Steamship Massachusetts, Havre (supplemental) —2,265 
hundles handles, 8,263 pieces oak lumber, 13.960 oak staves. 

Steamship Brewster, Belize (supplemental)—2,099 ties, 
30 pieces pine lumber. 

Steamship Pensacola, New York—50 cars lumber, 1 car 
cedar blocks, 2 cars logs. 

Steamship Bergenhus, Hamburg——150,000 feet pine lum 
ber, 101 crates spokes, 17,600 pieces oak lumber, 5,000 pieces 
walnut lumber, 75 oak logs, 20 hickory logs, 175 ash logs. 
7.9000 feet ash lumber, 8,400 feet cottonwood lumber, 12,600 
feet gum lumber. 

Steamship Auguste, Venice—5,600 staves. 

Steamship Trevidor, Hamburg—17,242 pieces pine lum 
ber, 50 poplar logs. 

Steamship Htolia, Hamburg and Antwerp—7,.648 pieces 
oak lumber, 1,126 pieces pine lumber, 246 persimmon logs, 
1.000 oak staves, 6,000 oak staves. 









(supplemental) 200 


Total lumber and timber exports from the port of 
New Orleans for December, 1905: 


tox shooks—Panama, $340; Mexico, $9.555: total, 

Timber, logs ete.—Belgium, $2,190: Denmark, 
France, $4,817: Germany, 8351, Netherlands, 
Spain, 7: England, $4,517: Scotland, $2,100; 
Ilonduras, $21; Costa Rica, $1,698: Guatemala, $52. ; 
Ifonduras. $153: Panama, $8,664; Mexico, $848; Cuba, 
86,000, Total, $119,482. 

Loards, deals and planks—Belgium, 2,181,000 feet; Den 
mark, 548,000; France, 599,000; Germany, 815,000; Italy, 
129,000 feet: Netherlands, 411,000; England, 2,267,000; 
Scotland, 1,770,000; Treland, 27,000: tritish Honduras, 
16.000; Costa Rica, 125,000; Guatemala, 125.000; Tfondu 
ras, 11,000; Nicaragua, 29,000; Panama, 450,000; Mexico, 
57.000. Total, 9,510,000 feet. 

Joists and secantlings—England, 18,000 feet. 

Shingles—Nicaragua, 10,000; Mexico, 58,000. 9 Totai, 
GOS.O00 feet. 

Staves—Austria, 45,347; Denmark, 28.265: France, 257, 
160; Germany, 80.815; Italy, 400,299; Netherlands, 26,000 ; 
Spain, 397,800; England, 256,478; Scotland, 131,001; Ire 
land, 1,218. Total, 1,624,466. ; 

Manufactures of lumber—Austria, $150; France, $8.860; 
Germany, $561: Russia, $800; England. $10,400; British 
Ifonduras, $1,761: Costa Rica, $296; Guatemala, $599: 
Honduras, $792; Nicaragua, $1,873: Panama, $8,920; Mex- 
ico, $4,519; Cuba, $3,458. Total, $42,389. 
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THE GRIM REAPER’S WORK IN THE RANKS OF LUMBERMEN. 


C. B. FIELDS. 


MUSKEGON, MICH., Jan. 10.—Charles B. Fields, a vet- 
eran in the ranks of the pioneer lumbermen of Michi- 
gan, died Monday, January 8, at the family home in 
Grand Rapids. He suffered a stroke of apoplexy early 
Monday morning and died a few minutes after his 
wife, who had been visiting their daughter, Mrs. 
Clifton D. Stevens, of Muskegon, reached his bedside. 

The death of Mr. Fields takes another from the 
ranks of the Muskegon and Michigan pioneer hewers 
f the forest. He was a man of sterling worth and his 
sturdy, upright and congenial character made him 
loved by all with whom he came in contact. He was 
well known throughout the middle west by reason of 
iis Arkansas timber holdings and dealings. 

Mr. Fields was born at Roxanna, Medina county, 
Ohio, April 20, 1838, and when a small boy moved with 
his parents to New York state, where he lived until 
IS years of age, when the family moved to Vermont- 
ville, Mich., a small town twenty-five miles southeast 
of Grand Rapids. Here he married in 1859 Miss Helen 
\I. Fuller, who survives him. 

In 1868 Mr. Fields embarked in the lumber business 
it Stanton and continued operating in that northern 
Michigan town until 1879, when he moved to Mus- 

egon. Here he was superintendent of the Muskegon 
ooming Company until 1891, when he, with H. C. 
\kley, of Grand Haven, and four Chicago lumbermen 
rganized the Roscommon Lumber Company, one of 
ie biggest dealers in timber in Michigan. Mr. Fields 
vas superintendent of the working forces. 

In 1888 he joined with A. V. Mann, Robert K. 
Mann, William M. Mann, Paul Moon and the late 
John W. Moon, of Muskegon, in organizing the Mus- 
kegon Lumber Company. The corporation acquired 

xtensive timber holdings in Arkansas. After two 
ears Mr. Fields disposed of his interest in the com- 
any and launched a lumber company at Pine Bluff, 
hout a hundred miles from Little Rock, Ark. He 
continued in business at that point for two years and 
1 1892 went to Chicago and after living there a year 
ame back to Michigan and since has lived at Grand 
Rapids. 

Besides the widow he is survived by a son, a daugh- 
er and a brother. The funeral was held this after- 

von from the residence of C. D. Stevens, of Muske- 
on. Muskegon Commandery No. 22, Knights Templar, 
ad charge of the funeral and the services were car- 
ied out according to the Masonic ritual. 





WILLIAM WRIGHT NICOLA. 


ULEVELAND, OHJO, Jan. 10.—After an illness of three 
eeks W. W. Nicola, vice president of the Nicola 
ros. Company, of Pittsburg, died this morning at 
s home in this city. He had been in his usual robust 
ealth up to the time he was taken ill with what at 

‘irst appeared to be a slight complaint of the bowels. 
efore a week elapsed an abscess formed and the at- 
nding physicians decided that an operation was 
cessary to save the patient’s life. 

The operation was performed and an improvement 
is noticed at once. In the next two weeks a second 
peration was found imperative, this operation taking 
lace Sunday last, and as Mr. Nicola withstood the 
rdeal well at the time the family and physicians were 
ypeful of his recovery. A reaction set in Monday 
d Tuesday Mr. Nicola’s condition grew worse. 
lis brothers were summoned from Pittsburg and were 
ith him at the time of death, besides his wife and one 
id. 

The news of Mr. Nicola’s death came as a great 
rprise and a shock to his many friends and business 
sociates in Pittsburg and Cleveland, where he spent 
ost of his time. The correspondence columns of the 
MERICAN LUMBERMAN told of his illness, though at 
e time it was not believed that he was fatally ill. 
i its issue of December 30, 1905, the AMERICAN LUM- 
RMAN printed a first page sketch of Mr. Nicola and 
produced an excellent likeness. 

Villiam Wright Nicola was born in Cleveland, Nov- 
mber 16, 1865. His first connection with the lumber 
ilustry was with the Woods, Jenks Lumber Company 

Cleveland, where he began as a tally boy at the 
ve of 18 years. Subsequently he became a salesman 

x the Nicola & Stone Lumber Company and later 
ecame vice president of this concern. Upon his se- 
ection as vice president of the Nicola Bros. Company, 
it Pittsburg, he took charge of the extensive interests 
f the company in Cleveland, where a yard is main- 
ained, 

Possessed of all the traits of a true gentleman, far- 
seeing, kind, yet firm, Mr. Nicola endeared himself to 

every man with whom he had business dealings. Ener- 
vetie and forceful, he carried on the business of the 
company with signal success and assumed the added 
luties imposed upon him through the poor health of 
he founder of the concern, F. F. Nicola, with acknowl- 
edged skill. 


Fe ee ee 


Wilson F. Edgerton. 


Wilson F. Edgerton, of the W. F. Edgerton Lumber Com- 
pany and the Pruce-Edgerton Lumber Company, the former a 
wholesale concern and the latter a line yard company, died at 
his home in Minneapolis, Minn., after a short but severe 
ane from a complication of heart trouble and sright’s 
disease, 

Deceased was a prominent factor in lumber circles in the 
upper Mississippi district. For sixteen years he had charge 
of the office of the H. C. Akeley Lumber Company and that 
of the Itasca Lumber Company, which succeeded it. He 
resigned in 1904 to enter business for himself in connec- 
tion with the W. F. Edgerton Lumber Company. However. 
for some time previous he had been associated with the 
Bruce-Edgerton Lumber Company, which had a line of 


retail yards. Mr. Edgerton was a popular member of the 
Minneapolis lumber trade and highly regarded as a busi- 
ness man. He was also one of the older members of the 
Iloo-Hoo order, having joined at Minneapolis January 30, 
1895. Funeral services were held from his late residence 
on Hennepin avenue, Minneapolis, Thursday, January 5, 
and were attended by a large representation of friends and 
acquaintances in the lumber and allied trades. 

A meeting of the Minneapolis members of the Concate- 
nated Order of Hoo-Hoo was held in the Lumbermen’s Ex- 
change in that city Thursday, January 4, and the follow 
ing preamble and resolutions were unanimously adopted: 

WHEREAS, It has come to the knowledge of this or 
ganization that its valued member and friend Wilson 

I. Edgerton has passed on into another phase of 

his life work; and 

WHEREAS, The representatives of the order here, in 
his home city, desire to offer to his family and friends 
some expression of our respect and esteem; Be it there 
fore 

Resolved, That we will not fail to remember in love 
this brother whose honorable business methods and 
whose quiet, genial) personality have so impressed 
themselves upon those who knew him; that we shall 
indeed miss him; and while our heartfelt sympathy 
goes out to those who were nearer and dearer we 
would bid them gather to the full the strength and 
comfort in the thought that he has but stepped across 
the border and will be as brave and good and dear 
there as he was here; that we will not think of him 
as dead, but “just away,” still working out his life 
problem in that same peaceful, lovable manner which 
so endeared him to us all. And be it further 

Resolved, That a copy of these resolutions be given 
to the family of our brother and also to the trade 
papers. M. J. SCANLON, 


P. B. WALKER, JR., 
W. G. HOLuis, 

W. I. CARPENTER, 
It, T. FAL, 


Committee. 





Lester Wilcox. 


LAKE CHARLES, La., Jan. 6. 
pressed over the death New Year's day of Lester Wil- 
cox, father of C. B. Wilcox, who is engaged in the export 
business in this city. Mr. Wilcox died at the ripe age of 
73 years, the malady being a general breakdown of the 
system. For many years he resided in Scranton, Miss., with 
his children, and, several months ago, decided to visit here. 
lie had been ill for several weeks previous to his death. 
The remains were interred at Scranton by the side of his 
wife, who had been dead fifteen years. 


Widespread regret is ex 








John Bugher Kuhns. 


GREENSBURG, Pa-, Jan. 9.—John Bugher Kuhns died at 
Johns Hopkins hospital, Baltimore, Tuesday, January 2, of 
Bright's disease. Mr. Kuhns was in his forty-fifth year. 
He was a native of Greensburg and was educated at Butler 
college, Indianapolis, having been graduated with the class 
ot 1884. At first he contemplated the study of law, but a 
predisposition to the disease that ended his life led him to 
enter upon the lumber business to secure the benefit of an 
open air existence. In 1891, with C. L. Goodwin, he or- 
ganized the firm of Kuhns & Goodwin, at Dunlo, Pa., in 
the Alleghany mountains. For a period of about fourteen 
years the firm was engaged in the manufacture of hemlock 
and hardwoods on a considerable scale and also bought and 
sold timber lands. Starting in a small way, the partners 
were successful and though their mill at Dunlo, was “cut 
out” in 1904, they still had extensive holdings of timber 
in an adjoining county. 

Mr. Kuhns was a man of good business judgment, of the 
highest integrity and was not merely fair and honorable, but 
generous in all his business relations. He had many and 
warm friends. He retired recently from active participa- 
tion in business. 

The funeral took place January 4. Mr. Kuhns married in 
January, 1886, Miss Tade Hartsuff, of New Castle, Pa., 
who survives him. He left no children. 





Mrs. W. A. Gilchrist. 


MEMPHIS, TENN., Jan. 7.—A large circle of friends in this 
city was shocked yesterday to learn of the death of Mrs. 
W. A. Gilchrist, wife of che manager of the Three States 
Lumber Company, of Memphis. Mr. Gilchrist left his wife 
Saturday morning to visit some of the company’s camps. 
At that time she appeared in perfect health. When he re- 
turned he found her dead. In tke interim she had suffered 
an accident which brought on hemorrhages, from which she 
died before any material assistance could be rendered. She 
was the daughter of James Bradley, of 4744 Madison avenue, 
Chicago. 

Mr. and Mrs. Gilchrist were married at the home of the 
bride’s parents, in Chicago, in the spring of 1904. She was 
a beautiful girl and prominent in the society of the city by 
the lake. After the ceremony the couple made a_ honey- 
moon tour across the water and, returning, made their home 
in Memphis, where the sweet face and happy disposition of 
the young wife made her a host of friends. Mr. Gilchrist is 
well known in the world of lumber in the north and south, 
as well as in Chicago, where his face is familiar to members 
of the Union League. Besides the Three States Lumber 
Company he is connected with the W. E. Smith Lumber 
Company, Cairo, Ill., and is interested with his brother, 
Frank Gilchrist, lumberman, of Alpena, Mich. He has re- 
ceived numerous messages of sympathy from his friends, both 
north and south, who feel deeply with him in the great 
affliction which has thrown its shadow upon his life. 





W. W. Earthman. 


NASHVILLE, TENN., Jan. 8.—The death is announced at 
Murfreesboro of W. W. Earthman, one of the most promi- 
nent men of Rutherford county and a man who was well 
and fayorably known throughout this section of the state. 
At the time of his death Mr. Larthman was 88 years old 
and probably was the oldest citizen of Murfreesboro. His 
death was due to a stroke of paralysis suffered about a 
month ago. Until about fifteen years ago Mr. Earthman 
had been actively engaged in the lumber business at Mur- 
freesboro ever since the close of the war between the states 
and since that time he has remained a member of W. R. 
Earthman & Co. For years he had been an elder and a 
prominent worker in the Cumberland Presbyterian church 
at Murfreesboro. His children who survive him are Messrs. 
W. B., I. O. and Dr. B. K. Earthman, all of Rutherford 
county, and Mrs. R. N. Chestnut, of this city. 





Hugo Forchheimer. 


Ifugo Forchheimer, senior member of the firm bearing his 
name, operating a large hardwood business at Frankfort-on- 
the-Main, Germany, and with a branch business in_ the 
United States with headquarters at 102G Hibernian Bank 
building, New Orleans, La., died suddenly at his home Sun- 
Gay, January 7, after only a three Gays’ illness. The 
deceased had educated his three sons, Arthur, Karl and 
Hans, in the details of his business which will go on with- 
out interruption. As yet only brief cable advices have been 
received of the sad event and full details are expected the 
coming week. 

Deceased was exceptionally successful as a lumberman 
and his death will prove a serious loss to the commercial 
and social circles of his native city. 

















(ipa SEATTLE, WASHINGTON“ 


OOK in For Sale—‘‘Business Opportunities” — Depart- 
ment for one of the best saw and shingle mill proposi- 
tions on the North Pacific Coast. New plant—rail 

and water shipping facilities 


A. B. GRAHAM, Trustee, 


ALASKA BUILDING, SEATTLE, WASH. 














FIR AND CEDAR LUMBER 


Red Cedar Shingles. 
SEND US YOUR INQUIRIES. 


Parker-Bell Lumber Co., 


SEATTLE, WASH. 


Mills at 
Pilchuck and Milldale, Wash. 


Fir and Cedar 
Fir Bevel Siding, Flooring and Drop 
Siding, etc. Cedar Siding and Shingles. 


DAY LUMBER CoO., 
Seattle, Wash. 





SMMUTETANONUTUNOO0UUESO HALTOM EA UAE AAEE UNE 


Are You Ready? 


Try Upright Red Cedar 
Shingles in Straight Cars 


Wy, 


1 x 4inch Vertical Grain Fir Flooring. 
38 x 4inch Fir Beaded Ceiling. 


4 x 6inch Fir Drop Siding. = 
% x Ginch Cork Fir Bevel Siding. 
% x 4inch and 6 inch Red Cedar Siding. 
2 
= 


Quick Shipments. Grades Guaranteed. 


Fir Yard Stock a Specialty. 


Atlas Lbr.& Shingle Co. 


SEATTLE, WASH. 
Eastern Representatives: J. D. Hayford, Fargo, N D.: 
Jj. A. Uhler. Burlington, Ila.; R. T. Means, McPherson, Kas. 


OMMANAIMUAEUAOAL UAL ALTE 


QMMIUUUTNEUSETUTOEOTTEUEN AANA UAAAREDAEUUEAENEEOU ATAU 


We Aim to Please 
Qur Customers 


and work on the theory that a customer 
well pleased is the best advertisement. 
We can furnish anything in the line of 


FIR, CEDAR or SPRUCE 
LUMBER or 
RED CEDAR SHINGLES. 


We make a specialty of Red Cedar 
Beveled Siding and Shingles in mixed 
cars. Tell us your wants and we will 
gladly give you prices and time of 
delivery. 


LEWIS & HUGHES, 


General Office { CHICAGO OFFICE, 


| 1502 Fisher Building. 
SEATTLE, WASH. | MINNEAPOLIS OFFICE, 
— 804 Lumber Exchange. 


NEW YORK OFFICE. 


H.C. FRANCE, Oskaloosa, Iowa. | 
907 No. 18 Broadway. 
a 


Special Representative. 
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Wee” TACOMA, WASH. “3M 


C. W. GRIGGS, President. 

A. G. FOSTER, Vice-President. 

E. G. GRIGGS, 2nd Vice-President. 
GEO. BROWNE, Sec’y & Treas. 


Eastern Office: 
HARRISON G,. FOSTER, 
to9 Lumber Exchange, Minneapolis, 
Minnesota. 


WASHINGTON 
FIR 

Lumber and 
Vertical Grain 
Flooring. 








RED CEDAR 
Lumber 

and 
Shingles. 








Evidence That Proves 


who can fill your wants promptly is best secured 
by placing a trial order. We believe we can ship 
you as promptly as anyone and until we have an 
opportunity to prove it we won't feel you are 
doing yourself justice. We manufacture 


FIR, CEDAR AND 


SPRUCE LUMBER 
RED CEDAR SHINGLES 


Long and Select Timber. Having a plant modern 
in every respect we can insure perfect milling 
and uniform grades. Address all mail to main 
office, Tacoma 


DOUD BROS. LUMBER CO. 


TACOMA, WASHINGTON. 


Eastern Office, 
317-318 Lumber Exchange, 
MINNEAPOLIS, MINN. 


Mills at 
Pittsburg, Wash. 








When You 
Want Fir 


you want us, for we are 
manufacturing Fir Lumber 
exclusively and can fill 
orders promptly for 


FIR CAR MATERIAL, 
FIR TIMBERS, YARD 
STOCKS—ALL KINDS 


We own and operate the following mills: 
KAPOWSIN LUMBER Co., Kapowsin. 
BISMARCK MILL COMPANY, Bismarck. 
ADNA MILL COMPANY, Adna. 

NORTH SHORE LUMBER Co., Tacoma. 


Foster Lumber Co. 


TACOMA, WASH. 

















THE RECORD. 


reer 


Alabama. 


Birmingham—“The Standard Lumber & Manufacturing 
Company has chartered; capital, $10,000. Incorporators: 
H. KB. Wood, J. R. Jones and Ek. B. Teague. 

Carney—The Carney Lumber Company has been succeeded 
by the Dyas Lumber Company. 


Arkansas. 


Blytheville—The Wisconsin Hoop Company is out of busi- - 


ness. It is reported that Hollipeter & Jontz will discon- 
tinue business. 

Judsonia—C. F. Hoag & Sons have been succeeded by the 
Enterprise Box & Basket Company. 

Lumber—The plant of the Camden Lumber Company was 
sold at public auction to the Fourth National bank, of St. 
Louis, Mo. 

Piggott—Articles of incorporation have been filed by the 
Cache Lumber & Shingle Company, giving capital as $6,000. 
Incorporators: George H, McLain, I. W. Harlan and W. P. 
Forbes. 

Prescott—The report in a previous issue that the Union 
City Lumber Company had been incorporated by John A, 
Davis, W. O. Mullins and T. C. Morgan was in error. 

California. 

San Francisco—The San Francisco Lumber Company is 

selling out to Renton Holmes & Co. 
Colorado. 

Denver—B. E. Don, E. A. Wilkinson and John D. Jones 
have incorporated the Standard Lumber & Supply Company 
with capital $50,000. A charter has been granted ~~ the 
Newton Lumber & Mercantile Company with capital $500,- 
000. Incorporators: Harry E. Newton, Andrew Fairbarin 
and Herbert A. Black. 

Ft. Morgan—The R. L. Smith Lumber Company has sold 


its yard at this place. 
Idaho. 

Boise—The Utah-Idaho Lumber Company has chartered 
with capital $100,000, 

Illinois. 

Chicago— James C. Curtis & Co. have incorporated with 
capital $250,000. The Johnson & Knox Lumber Company 
has filed a petition in bankruptcy. The Ehnborn Wood 
Turning & Manufacturing Company has been incorporated 
with capital $5,000 by Clemens E. Ehnborn, John M. Skow 
and Max Miller. 

Mattoon—The Moore-Gabbert Company has been succeeded 
by the Gabbert Lumber Company. 

Geneseo—Turner & Brown have been succeeded by the 
Turner Lumber Company. 

Grand Tower—The Hutmacher Moscantite & Lumber Com- 


ae has incorporated; capital, $20,000. Incorporators : 
Cc. Hlutmacher, bk. A, Hutmacher and 'T. W. Rowe. ; 
Jolivt Truby ’& Co. have been succeeded by John Sime, 


jr., & Co. 

Tampico—Boyer & Kendall have been succeeded by H. B. 
Boyer. 

Weldon—S. Q. Lamm & Son are selling out to H. Nottle- 
man. 

West Frankfort—The J. L. Smith Lumber & Furniture 
Company has recently begun business. The West Frank- 
fort Lumber & Furniture Company has sold out. 

Yates City—Ralph W. Taylor has been succeeded by Tay- 
lor Bros. & Scott, 

Indiana. 

South Bend—The capital of the Indiana Lumber & Manu- 
facturing Company has been increased from $60,000 to 
$100,000, 

Indian Territory. 

Mounds—The Brixley Hardware & Lumber Company is 
selling out its lumber business to the Home Lumber Com- 
pany. 

Iowa. 

Albia—The United Lumber Company has removed its 
headquarters to Ottumwa. 

Bedford— The Ridgeway Lumber Company has been suc- 
ceeded by the Allen-Ridgeway Lumber Company. 

Burlington—The Northwestern Cabinet Company has in- 
creased its capital from $30,000 to $150,000. 

Cedar Falls—F. Weisbard, of F. Weisbard & Son, is dead. 

Des Moines—W. C. Church, who recently retired from the 
Deal-Church Lumber Company, has organized the W. C. 
Church Lumber & Coal Company with capital $25,000. 

Dubuque—Ott, Meuser & Co. have been succeeded by 
Weuser Bros. 

Glenwood—F. 
Lumber Company. 

Mason City—-James Elder & Son have sold out to J. W. 
Hill & Son, of Clear Lake. 

Northwood—The W. W. Johnson Lumber Company is sell- 
ing out to the Northwood Manufacturing Company. 


Kansas. 

Agra—-Womer, Burrows & Womer have been succeeded by 
J. W. Borry. 

Corwin—H. 8S. Davis is closing out to the B. F. McLean 
Lumber Company, of Wichita. 

Clyde—D. Lamoreaux has been succeeded by E. R. Fifer. 

Downs—The report in the Realm of the Retailer in a 
previovs issue that Mr. Rice, of Rice, Johntz & Nicolay, 
Abilene, was connected with the Central Lamber Company 
at this point was in error. As a matter of fact it may be 
said that Mr. Rice and Mr. Johntz, of the firm named, 
conduct a business here under the style of the Rice & 
Johntz Lumber Company, but have no interest whatsoever 
in the Central Lumber Company. 

hoe M. R. Smith and J. Thomas, doing business 
here under the style of the Dunlap Lumber Company, have 
dissolved partnership. Mr. Thomas will continue the busi- 
ness under the name of J. Thomas & Son, purchasing de- 
partment at ‘Lopeka. 

Klmo—John W. Asling is out of business, 

Garfield—vYhe B. F. McLean Lumber Company, of Wichita, 
has bought the retail lumber interests of N. O. Waymire at 
this point. 


Ridgeway & Sons succeed the Ridgeway 


Kentucky. 

Clay City—The Loveland-Garrett Company has changed 
its name to the Brodhead-Garrett Company, and removed to 
Winchester. 

Louisville—The Southern Lumber Company has filed arti- 
cles of incorporation giving capital as $25,000. Incorpora- 
tors: Enquist C. Miller, Clinton Red oscg Edward Over- 





street and Guy C. Bolander.- -Jacob Floyd, inspector for 
the C. C. Mengel & Bro. Company, is dead.———The Kentucky 


Sash & Door Company, to take over the plant of Gernert 
Bros., has recently begun business. 

Paducah—George Rock, president of the Paducah Furni- 
ture Manufacturing Company, is dead. 

Louisiana. 

Covington—The Greenlaw Lumber Company has increased 
its capital from $150,000 to $200,000 

New Orleans—The Reeves-Powell Company, Limited, has 
changed its name to the W. A. Powell Company. 

Shreveport—The Kingston Lumber Company has incorpo- 
rated; capital, $25,000. Directors: T. _B. Smith, W. R. 
Bradford, M. B. Smith, J. A. Smith and S. B. Hicks. 

West Monroe—The McClure Lumber Mdmong Limited, 
has been sneceeded by the Ouachita Lumber Company, Lim- 
ited. 


Massachusetts. 
Boston—J. P. & W. H. Edmond have filed a petition in 
bankruptcy.——Wellman, Hall & Co., of Boston, and Provi- 


dence, R. I., have dissolved partnership. 


Springfield—The Fred 8S. Morse Lumber Company has 
moved its offices from the Carr building to the Whitney 
building. ji 

Worcester—Edwin H. Buzzell has recently engaged in the 
retail lumber business. 

Michigan. 

Battle Creek—The Athens Hardwood Lumber Company 
has incorporated with capital $50,000. ‘ 

Detroit—-John O'Hearn, formerly with Hunton, Myles & 
Weeks, has engaged in the wholesale lumber business on his 
own account, with an office in the Chamber of Commerce 
building. 

Jackson—The Michigan Wagon & Manufacturing Company 
has been incorporated with —_ al $50,000 

Grand Haven—William F. Edgerton is dead. 

Grand Rapids—It is saeeaeae that a petition has been 
filed asking for the dissolution of the partnership in the 
East End Lumber Manufacturing Company. 

Tower—Mack, Dickinson & Co. are reported out of busi 
ness. 

Traverse City—The East Head Lumber Company has in 
corporated with capital $10,000. 


Minnesota. 

Alexandria—H. A. Le Roy has recently engaged in the 
retail lumber business. : 

Duluth—A. E. Wilson & Co. have retired from business. 
M. C. Holahan, O. N. Whiting and A, V. Holahan will con 
tinue the business. 

Minneapolis—The Bradley-Watkins Company has moved 
its headquarters to Tomahawk, Wis. Barnard & Strick 
land have been succeeded by A. H. Barnard. Articles of 
incorporation have been filed by the Globe Lumber Com 
pany, giving capital as $5,000,000. Incorporators: Gilbert 
M. Walker, Fletcher L. Walker, Willis J. Walker, Archie ID. 
Walker and Charles B. Marsch. 

St. Anthony Park—Fred C. Genge has sold out to the 
North Minneseta Lumber Company. 

Sumter-—J. B. Jensen, of Brownton, has bought the in 
terests of the North Star Lumber Company. 

Mississippi. 

Ifandsboro—Henry Lienhard has sold out to the Hands 
boro Lumber Company. 

Missouri. 

Augusta—ITI. A. Mallinckrodt, of J. W. Koch & Co., is 
dead. 

Kansas City—The Funnell-Unpacher Land & Lumber Com 
pany has recently begun business with an office in the 


Keith & Perry building————The Three Lakes Lumber Com 
pany, Three Lakes, Wash., has opened a branch office in this 
city at room 418, Keith & Perry building. The Cook & 


Lindsay Box Company has chartered; capital, $5,000. In 
corporators: H. M. Cook, R. J. Tinsley and Joseph Snyder 

Monroe City—-The Obey-Robinson Lumber Company has 
incorporated: capital, $8,000. Incorporators: James II 
Robinson, John D. Robey and William H. Robey. 

St. Louis—The Hearne ‘Timber Company has recently in 
corporated; capital, $50,000.——Rich HLlillebrand sueceeds 
the Hillebrand-Schmidt Lumber Company. A charter has 
been granted to the Ball-Gass Lumber Company upon a peti 
tion filed by George C. Gass, F. S. Gass and Harry H. Mad 
den.—The capital of the Vandeventer Lumber Company 
has been elle from $15,000 to $30,000. 

Union—George M. Schmidt, Edwin P. Mantels and Henry 
W. Cuneo have incorporated the Union Handle Company 
with capital $3,000. 





Montana. 
tozeman—S. C. Kenyon has been succeeded by the K 
Noble Lumber Company. 
Nebraska. 


Arcadia—M. L. Fries has been succeeded by the Kaupal & 
Barstow Lumber Company. 


New York. 
Brooklyn—The John H. Gass Company has chartered: 
eapital, $10,000. Simon Schneider, Samuel Shuff and 


Samuel Brunner have incorporated the Cabinet Manufactur 
ing Company with capital $15,000. 

Falconer—The Jamestown Mantel Company has incorpo 
rated with capital $60,000. Incorporators: Gilbert Turner, 
George S. Davis and George M. Turner. 

New Brunswick—The Rolfe Building Materials Company 
has incorporated; capital, $100,000. Incorporators: John 
Rolfe, Isaiah and Harry J. Rolfe. 

New York—Smith & Stanley have filed a petition in bank 
ruptcy with liabilities of $8,615 and assets $3,950. A 
charter has been granted to the Bogert & Hopper Manufac 
turing Company with capital $5,000. 

Pleasantville—Articles of incorporation have been filed by 
the Cornell Lumber Company, giving capital as $30,000. In 
corporators: Stephen W. Cornell, Albert See, Florence, R 
Cornell and William Cornell. 


North Carolina. 

Concord—-George Kuliz and J. M. Sills will establish a 
woodwerking plant here. 

Garysburg—The Garysburg Manufacturing Company has 
been succeeded by the Burgaw Manufacturing Company. 

Goldsboro—Articles of incorporation have been filed by 
the New River Lumber Company, giving capital as $200,000 
Incorporators: Z. Edwards, L. Lee and Hl. Weil. 

Lillington—The McAlister-Ross Lumber Company has in 
corporated ; capital, $100,000. T. G. MeAllister and T. ©. 
Worth are the principal incorporators. 

Raleigh—A charter has been granted to the Buckhorn 
Lumber Company with capital $16,000. 

Warsaw—The Street Bros. Lumber Company has char 
tered ; capital, $100,000. 


North Dakota. 

Glenn Ullin—D. L. Foust, P. B. Wickham, Charles Waech 
ter and others have incorporated the Curlew Elevator «& 
Lumber Company with capital $10,000. 

Langdon—The Consolidated Lumber Company has recently 
begun business at this point as well as at Easby, Hannah 


and Wales. 
Ohio. 

Cincinnati—The Murdock Manufacturing Company has 
filed articles of incorporation giving capital as $100,000. 
Incorporators: John G. Murdo¢ék, J. D. Murdock, Charles 
II. Jacob and William FF. Boyd. -The partnership in the 
R. I. Becker Company has been dissolved and the business 
sold at a receiver's sale. A new firm has been established. 
with oflices in the Pickering building, under the style of 
R. E. Becker & Son.——tThe capital of the Ault Woodenware 
Company has been increased from $400,000 to $500,000. 

Cincinnati—The Continental Fire Proofing Company has 
been incorporated by T. G. Nicholson, C. C. Rotheir, Louis 
J. Hopple, Joseph A. Keadin and others with capita! 
ee ——Alonzo W. Smenner, J. E. Blackburn, H. 0. Kapp. 
J. G. Maloney and others have incorporated under the style 
of ms Blackburn & Smenner Company with capital $10,000 

Cleveland—The Advance Lumber Company has sold its 
stock of hardwoods in this city to the Worden Lumber & 
Manufacturing Company, which was incorporated during 
November with capital $100,000. Officers: F. T. Peitch, 
president: O. L. Worden, secretary and general manager. 
and W. P. Hilton. treasurer.——The Ohio Boxwood Com 
pany has increased its capital from $500,000 to $700,000. 

Dayton—The Miami Lumber & Veneer Company has filed 
an amendment to its articles of incorporation increasing its 
capital from $50,000 to $100,000. 

Elmore—The Elmore Column Company has recently begun 
business. 

Minster—The Minster Lumber Company has incorporated : 
capital, $10,000. Incorperatérs: John D. Pienning, A. 
Werkenhoff, John Brandervice and others. 

New Madison—J. A. Flaig has succeeded Flaig Bros. 

Sandusky—W. W. Woodward, John Deiss, R. E. Scrhick 
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and others have incorperated the Hoover & Woodward Com 
pany with capital $150,000. 
Unionville—Charles Phelps has bought the interest of 
Brown Watson in the saw mill at this place. 
Oklahoma Territory. 


Shawnee—Crissman & LHlairsten have been succeeded by 
Kk. M. Crissman. 


mn. 

Clatskanie—The Clatskanie Lumber Company has sold its 
mill to 8S. E. Wrenn. 

Pendelton—The Sewell Lumber Company has been incor- 
porated with capital $25,000 by William J. Sewell, Thomas 
I’. Edward and Charles H. Carter. 

Portland—Articles of incorporation have been filed by 
the Globe Milling Company, giving capital as $10,000. In- 
corporators: CC. W. Miller, H. Dunn and 8S. H. Gruber.—— 
The Inman, Poulson Lumber Company has increased its capi- 
tal from $80,000 to $600,000. 

Pennsylvania. 

Coraoplis—The Coraoplis Lumber Company has incorpo- 
rated; capital, $25,000. 

-Lensburg—Bloom & Hopper have dissolved partnership. 

Vhiladelphia—J. R. Williams has engaged in the hard- 
wood commission lumber business, with an office at room 
911, Land and Title Luilding. 

Washington—The Glenn Lumber Company will close its 
business February 1. A charter has been granted to the 
Dunbar & Wallace Lumber Company. 


Rhode Island. 

Providence—The C. Vaughn Company has incorporated 
under the same _ style.— Wellman, Hall & Co. have dis- 
solved partnership. The business will be continued under 
the style of the Wellman Lumber Company. 


Tennessee. 

Chattanooga—The Zack Taylor Lumber Company, which 
will shortly file articles of incorporation with capital $30,- 
000, has bought the plant of the Chattanooga Boat Oar 
Company. Bennett & White, of Cincinnati, Ohio, have 
established a branch office here with T. C. Burford in 
charge. 

Johnson City—The J. M. Buck Lumber Company has 
changed its name to the Wood-Galloway Company. 

Millington—The Millington Pump Works has discontinued 
hbuSINess, 

Munford-—Parlow & Wooten have dissolved partnership. 

Texas. 

Sweetwater—J. I. W. Burton, George W. Gray, W. G. 
Stewart, W. A. Bowie and A. Deffebach have incorporated 
the Orient Lumber Company with capital $100,000. 

Palacios—The Palacios Lumber & Hardware Company has 








incorporated: capital, $7,500. Incorporators: C. Doss, P. 
\. Eider and others, 
Vermont. 
Derby— Kelley & Moulton have dissolved partnership, 
Virginia. 


Portsmouth—-Robinson & Salsbury have been succeeded 
by Robinson & Moody. 


Washington. 

Spokane—-Frank C. Hogan, FE. J. Carey and Clara Hogan 
have incorporated the Hogan-Carey Lumber Company with 
capital $10,000. 

‘Tacoma—lIt is reported that the plant of the Colnen- 
Mentzer Lumber Company will be sold to local parties. 

‘The Hague Box & Lumber Company has increased its capital 
from $25.00 to $45,000. 


West Virginia. 

Danville—The Danville Improvement Company has incor- 
porated; capital, $25,000. Incorporators: W. W. Smott, J. 
M. Hopkins, W. Wallen, G. W. Stone, H. L. Carter and 
others, 

lairmont—The Cherokee Lumber Company has_ been 
evranted a charter with capital $100,000 upon a petition filed 
by C. Kk. Hutehinson, C. Hf. Jenkins, M. L. Hutchinson, Wil- 
iam Groffins and J. W. Simpson. 

leytona—Smith Bros. have changed their style to the 
Peytona Lumber Company. 

Princeton—-The Princeton Brick & LumbLer Company has 
heen incorporated with capital $10,000. Incorporators : 
James Collins, Hugh G. Woods, EK. W. Hale, Isaiah Bee, D. 
W. McClaugherty and others. 

toe—Smith Bros. are reported out of business. 


Wisconsin. 

Appleton—The G. W. Jones Lumber Company has filed a 
notice that its capital has been increased from $5,000 to 
$200,000, 

Green Pay—Rice & Vroman are going out of business. 

Marinette—The Brown-Michelson Company has been in- 
corporated with capital $100,000 by Francis A. Brown, 
Henry Swart and George A. Michelson. 

Mosinee-—It is reported that the Joseph Dessert Lumber 
Company will discontinue’ business. 


British North America. 

Edmonton, Alta.—The Edmonton Lumber Company, with 
apital $60,000, has been incorporated by A. H. Clark, J. 
\. L. MeDougall, Il. M. Wilson and others. 

Midland, Ont.—The Turner Lumber Company, Limited, 
has moved its head office to Toronto. 





NEW MILLS. 





Alabama. 
Leeds—The Mitchell Lumber Company of Birmingham, 
will erect a saw mill at this point. 
Idaho. 
; _—— The jlinze Lumber Company will establish a plan- 
ng mill, 
Maine. 
Litchfield— Walter I. Curtis is contemplating building a 
saw inill in this vicinity. 
Michigan. 
_ Frank MecFarren will install a saw and planing 
mi 
Crystal Falls—Vhillip Campbell and Ray Kimball have 
erected a mill near the Ilope mine. 
Mississippi. 
Donovan—The Donovan Manufacturing Company will build 
4’ saw mill with a capacity of 40,000 feet daily. 
Hattiesburg—D. EK. and A. K. McInnis are erecting a saw 
mill with a daily capacity of 75,000 feet just across the 
Leaf river at this point. 





Oregon. 

Carlton—The Carlton Lumber Company is making ar- 
rangements for the establishment of a saw mill here with a 
capacity of 75,000 feet a day. 

Virginia. 


Danville—C. G. Watkins is preparing to erect a large saw 


mill in this vicinity. 
Washington. 

s}ow—-Ex-Governor Henry McBride and L. A. Thomas are 
erecting a saw mill at Lake Goodwin to have a capacity 
of 500,000 shingles daily. 

Everett—The Weyerhaeuser Timber Company will expend 
about $50,000 in increasing the capacity of its plant here. 
_ Kettle Falls—The Fruitland Irrigation Company is build- 
ing a saw mill on the Columbia river with a daily capacity 
of 30, 000 feet. 


Tacoma—The Union Lumber Company will increase the 
capacity of its mill. The Dempsey Lumber Company will 
erect a mil on the Puyallup river with a daily capacity of 
200,000 feet, 

West Virginia. 

Chester— Finley Bros. have recently installed a planing 

mill at this point, 





CASUALTIES. 





Georgia. 

Valdosta—The plant of the Valdosta Sash & Door Com 
pany was destroyed by fire recently; loss partially covered 
by insurance. 

Massachusetts. 

Boston—The lumber yard of Curtis & Pope was damaged 

by fire on January 6 to the extent of about $150,000. 
Michigan. 

Bellaire—The woodenware factory of Henry Richardi was 
entirely consumed by fire on January 2, entailing a loss of 
$20,000, with $15,000 insurance. 

Newaygo—The Newaygo planing mill, owned by Edward 
Kennicott, has been totally destroyed by fire; loss, $3,000, 
partially covered by insurance. 

Pennsylvania. 

Pittsburg—On January 5 the dry kiln of the Diebold 
Lumber & Manufacturing Company, in the East End, was 
destroyed by fire; loss estimated at $5,000. 

West Virginia. 

Panther—The plant of the W. M. Ritter Lumber Company 
was damaged by fire last week to an amount estimated at 
$100,000. 

Washington. 

Aberdeen—The shingle mill of the Markham Shingle 
Company, together with about 3,000,000 shingles, was con- 
sumed by fire on January 9, causing a loss of about $9,000, 
with no insurance. It is said that the mill will be rebuilt. 





PENNSYLVANIANS IN WEST VIRGINIA. 

PirrsBurG, Pa., Jan. 10.—Announcement is made of 
the closing of an extensive deal for timber lands through 
the sale of a majority control of the Blue Stone Land 
& Lumber Compary, of West Virginia, to a syndicate 
of veteran lumber menvufacturers of Ridgway, Pa. The 
company was composed cf Robert Jenkins, of the West 
Virginia Lumber Company; Alonzo M. Inskeep, of the 
Elk-Lick Lumber Company, of McKeesport; the Wil- 
liam Kelso estate; C. R. Vassinder and F. K. Bradshaw, 
of Brookville, W. Va. 

The syndicate that took over the stock of these men 
is composed of J. K. Gardner, ‘‘Hank’’ Thayer, and 
W. N. Sharp, all prominent in the lumber industry of 
the state and with large financial interests. 

The proposition consists of 12,000 acres of white pine 
and white oak timber along the entire length of the 
Blue Stone river and lying in Mercer and Sumner coun- 
ties. It is on the line of the railroad being built by the 
Standard Oil interests from Norfolk, Va., and will be 
accessible to export trade. 

The new owners are preparing to secure 6,000 acres 
more of adjoining timber. They are to build a number 
of mills and will operate extensively. The lands are 
estimated to cut about 20,000 feet to the acre. The 
amount of the deal is not stated, but the understanding 
is that a handsome price is being paid. The original 
stockholders of the Blue Stone company held the prop- 
erty as an investment. 





NEW SPOKANE WHOLESALER. 

SPOKANE, WASH., Jan. 6.—The Hogan-Carey Lumber 
Company has been incorporated, capital $10,000, by 
Frank C. Hogan and FE. J. Carey, to engage in the 
wholesale lumber business. Mr. Hogan is well known 
in this section, having been manager of the White 
Pine Lumber Company at Priest River, Ida., until the 
plant was destroyed by fire, last summer. He came 
west from Minnesota where he was for many years on 
the road selling pine lumber and has had an extensive 
experience in the east in all branches of the lumber 
business. Associated with Mr. Hogan is E. J. Carey, 
who has been in the retail business at Rugby Junction, 
N. D., for years and who is a man of excellent reputa- 
tion and one who thoroughly understands the needs 
of the retail lumber trade. 





FROM FAR NEW BRUNSWICK. 

Sr. Joux, N. B., Jan. 8.—Following is a statement 
of lumber exports from New Brunswick to transatlantic 
ports for the last four years: 

YEAR— Feet. 
ieNaiicre iedronk pachie ss 445,682,102 


A de Skate, hs ESE a Ww aa ee A Oe OR a ed ws ee 

A steady decline, amounting to over 100,000,000 in 
1905 is given as compared with 1902. Following is a 
comparison by ports of the shipments for the last two 
years: 

PortT— 1914. 1905. 
ARR eae ao re 161,749, 
CED: 6 vc ccna cee A 
Newcastle ........ 
Campbellton 
Dalhousie ..4...... ; 
eee 
Ilopewell cape 
S\N eee 
Mackville ....5. Fs 0-s 
EEE. oxcigas sex 
FEUOTO cs ccesee 
ON ER ee ee ee ee 
Dorchester 
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12,246,: 





St. John shippers and shipments were as follows: 

SHIPPER 1904. 1905. 
W. Malcolm Mackay........... 61,638,915 45,223,887 
John ©. Moore & Coe........... 44,640, 316 
Alex Gibson Co 28,121, 
George McKean oe 21,653,228 
to | ee 22°111.142 

Deal freights still are moderate. A steamer has been 
chartered, Miramichi to United Kingdom, season 1906, 
at 42s 6d. 




















Our Specialities are 
FIR FLOORING, 
CEDAR BEVEL SIDING, 
FIR MOULDINGS. 


We have made extensive preparations to manufacture these 
specialties, knowing the trade appreciates the highest class 
of workmanship, good grades and prompt shipments. 
These are our wWatchwords. 


The Ferndale Lumber Co. 


Mills and General Office, TACOMA, WASH. 










MONTANA, IDAHO, E, WASHINGTON, 





Cut Stock 
For Sash and Doors— 


cut to size from the best Western 
White Pine. We make this a 
special feature of our business 
and the strongest argument we 
can extend for your trade is the 
satisfactory service we are ren- 
dering — evidenced by repeated 
orders. We also manufacture 


MOULDING, SIDING, FINISH 
AND FACTORY PLANK 
perfectly milled and in good 
grades. Drop us a line telling us 
about your requirements and we 


will gladly give you delivered 
prices, 


Wm. Musser Lbr. & Mfg. Co. 


SPOKANE, WASH. 

















wean White Pine 
Factory Stock 


is our specialty and we give good grades, good stock 
and good thickness. We also have good stocks of 
the following ready for immediate shipment: 


WESTERN WHITE PINE LUMBER, LATH AND BOX 
SHOOKS AND WASHINGTON FIR PRODUCTS. 


Delivered prices upon application. 


CASCADE LUMBER CO., 
NORTH YAKIMA, WASH. 


IDAHO and WESTERN 


White Pine Lumber. 
Larch Lumber and Idaho Whitc Pine Lath. 


Weare manufacturers. 


Eastern yard and factory trade solicited, 
Correspondence solicited. 


THE LACLEDE LUMBER CO., 


LACLEDE, IDAHO. 





WESTERN PINE LUMBER 


in all forms for yard trade 


STEAM KILN DRIED FACTORY PLANK 
SASH and DOOR CUTTINGS. 


SPOKANE LUMBER COMPANY, 


MILAN, WASH. 











eon 








IDAHO RED CEDAR 


Posts, Poles, Piling and Shingles 


For delivered prices, write 


SAND POINT CEDAR CO., Ltd., 


SAND POINT, IDAHO. 
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Save Your Money| 


BY USING THE 


RED BOOK. 


PUBLISHED SEMI-ANNUALLY in JANUARY and JUL F. 


Tt contains a carefully prenared list of the 
buyers of lumber in car lots, both among the 
dealers and manufacturers. 

The book indicates their financial standing 
and manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. 

The trade recognizes this book as the au- 
thority on the lines it covers. 

A well organized Collection Department is 
also operated and the same is open to you. 


WRITE FOR TERMS. 
Lumbermen’s Credit Association, 
K 


ISTABLISHED 1878, 


77 E. Jackson Blvd., CHICAGO, 
16 Beaver St., NEW YORK CITY. 









amen 
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OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade 
We carry a large stock and complete assortment. 


MANUFACTURERS AND WHOLESALERS, 


RUST-OWEN LUMBER CO., - Drummond, Wis. 


y” DRUMMOND 
“WISCONSIN 
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$ MANUFACTURERS OF ' 
} Fir and Red Cedar Lumber. 
: : ee 
4 RED CEDAR SHINGLES. 
4 
GOOD GRADES. 
q PROMPT SH). MENTS. 
WELL MANUFACTURED STOCK. 
» 
> OFFICE AND MILLS: 
THREE LAKES, WASH, 4 
' EASTERN SALES OFFICE: 
, 1909 LAST 10th ST., KANSAS CITY, MO. { 
BURT. J. WRIGHT. Mgr. , 











OUR SPECIALTIES ARE 


FLOORING, CEILING, 
DROP SIDING an FINISH 


WELL MANUFACTURED. 








We are Car and Cargo Shippers. 
Capacity 200,000 ft. per 10 Hours. 








DOORS AND MILLWORK. 


—Oorerorr rn 

Demand in the door industry is steadily recovering 
from the annual holiday slump, which this year has 
been almost no slump at all, as compared with former 
years, There is a fairly lively demand for small lots 
of stock goods at retail points and the inquiries and 
orders for special work are reaching the wholesale 
and manufacturing offices in unusual quantity for the 
first half of January. A decidedly heavy carload trade 
has supplemented that for small lots in such fashion 
as to have lent a coloring of strength to the manu- 
facturing situation and in consequence almost a re 
versal of the condition of the carload market has been 
effected within the month. The building situation 
over the country since the first of the year continues 
to show the same substantial increase over that of the 
corresponding period of Jast vear as was in evidence 
throughout the entire vear of 1905 over similar periods 
of 1904, so that door men feel that they can sately 
depend upon as good a market for their products as 
prevailed last vear, if not a better one. 


No such activity as has prevailed at the factories 
during the holiday and subsequent period has ever 
been witnessed. A few of the factory operators took 
the bull by the horns and closed down their plants 
for repairs, notwithstanding the numerous unfilled or- 
ders for odd work on their books, but by far the 
greater number stopped manufacturing not more than 
the two legal holidays and are still running on full 
time. The manufacture of stock goods has been also 
unusually heavy during this period, and a comfortable 
accumulation and well proportioned assortment will 
be available for the sizable spring movement into job- 
bers’ hands that is already assured. There is a short- 
age of stock sizes in retail hands, but active buying 
during the period of low prices ruling since the open- 
ing of December has served to greatly alleviate this 
feature, though according to recent reports by sales- 
men, many retailers are still backward in stocking 
up. The only explanation of this reluctance is that 
they are holding back to see how general business con- 
ditions shape up for the new year and not because of 
any hope of lower prices. The outlook in the door 
trade is immeasurably better than it was a year ago 
at this time, but the outcome may be, of course, less 
reassuring, howbeit there has been nothing developed 
in the situation thus far to warrant anything short of 
a most active trade. 

* * ‘ 

The activity manifested at the offices and in the 
warehouses of the Chicago wholesalers promises well 
for spring demand. Some of the heavier dealers say 
they have booked all the carload orders they will be 
able to handle and that inquiries are still arriving 
in large numbers. Prices obtained have not been in 
all eases as satisfactory as they would wish, but while 
some of the earlier carload business was taken on a 
close margin the more recent orders have brought bet- 
ter prices, so that a fair average value is shown. Even 
on the lowest priced orders it usually happens that 
many changes are made before the orders are shipped 
which serve to bring up the price on the whole busi- 
ness to a more profitable level. There is no improve- 
ment of consequence in small lot prices, but the tone 
is generally firmer and the period when more or less 
demoralization is naturally expected has been passed 
through without serious consequences and better 
values are anticipated in the near future. 


Kansas City, Mo., sash and door men say that prices 
on stock soods are in bad shape. There is a disposi- 
tion on the piurt of the manufacturers to unload at 
any price and car lots are being sold at bargain 
ficures. Many dealers are taking advantage of the 
situation to stock up and the demand has been quite 
active. Although the stock trade is unsatisfactory, there 
is no complhint at Kansas City regarding the millwork 
business. The factories broke records for steady run 
ning last vear, and expect to do as well or better dur- 
ing 1906. They are dunning at this time and most of 
them have a fair supply of business on hand. 


The sash and door trade at Merrill, Wis., is reported 
as satisfactory. All the factories have resumed opera- 
tions after the holiday shut down and are running 
with full forces, 


The winter patronage of the door dealers at Butfalo, 
N. Y., is as good preportionately as the summer trade 
was and though there could not be much of a rush in 
the present state of the door trade there is generally 
enough to do. Soe much difference has existed right 
along between the trade in pine doors and in veneers 
that some of the mills are endeavoring to go into 
veneer werk. The high-grade door is becoming a more 
and more exclusive article, especially as it is now made 
so generally of mahogany in place of oak, this being 
the secret of the slack demand in some quarters for 
quartered oak. A faney door manufacturer in Buffalo 
states that he is making almost everything of mahogany, 
Which is at the expense of oak. He looks for more of 
that demand, which is now mostly confined to the 
strictly high grade structures. 


The sash and door factories at Baltimore, Md., are 
all kept running full time. They have many calls for 
their products and get prices that would tend to stimu- 
late activity in that quarter. Real estate improvements 
continue te be planned in great number and _ there 
is plenty of work in prospect for the factories. 


There has been no recent change in the sash and 
‘loor market at Los Angeles, Cal., but dealers there 
closed the year in fairly good shape. Taking the old 
yeir as a whole, nearly all were fairly satisfied with 
the profits made, although they declare that they might 
have been larger had dealers been more united. The 
new year starts off with good orders, and the larger 
dealers state that prices are fairly satisfactory. They 
are hoping for an agreement among all manufacturers 
and dealers that shall give them a still better range 
of prices. The window glass situation is practically un- 
changed from last reports, though it is understood 
that large and fine grades of glass are doing fairly 
well, 

PAPA PPP PPP PPP 
FROM THE WISCONSIN DOOR CENTER. 

OSHKOSH, WIs., Jan. 9.—Col. Seymour W. Hollister, 
of the Hollister-Amos Company, this city, was pleas- 
antly surprised by his employees Wednesday, January 
3. Shortly after the evening whistle blew the employees 
gathered in the yard at the saw mill and Col. Hollis 
ter was asked to join them, whereupon M. B. Daggett, 
foreman of the company, made a neat speech and on 
behalf of the employees expressed their best wishes 
to their popular employer for a prosperous and enjoy 
able new year and also presented him with a handsome 
gold headed cane and a box of expensive cigars. Col. 
Hollister was deeply touched and made a few appropriate 
remarks in acknowledgment of the gifts. It is said that 
to a greater extent than most men he enjoys the con 
fidence and esteem of his employees, 

The Paine Lumber Company resumed operations at its 
plant Monday, after a suspension of two weeks for mak- 
ing improvements and alterations. It is said that this 
company’s factory now has a capacity for 2,000 doors 
aoclay. The saw mill will be started some day next week. 

The Morgan Company will resume operations at its 
big factory next Monday, which will make its period 
of shut down two weeks. Among other improvements a 
new boiler of 200-horsepower has been installed. 

Radford Bros. & Co., manufacturers of sash and doors, 
closed down their factory between Christmas and New 
Year’s and made a few minor repairs besides taking 
inventory. The plant was started up Tuesday, Janu 
ary 2. 

The R. McMillan Company resumed operations Janu- 
ary 3, having been closed during the previous week. An 
addition of 22x90 feet in ground dimension has been 
made to the veneered door plant, which will greatly 
jucrease the capacity of that department. 

The Williamson & Libbey Lumber Company made a 
few minor repairs on its sash and door manufacturing 
plant during the last week and also took its inventory. 
The factory was started in operation the first of this 
week, 

The Gould Manufacturing Company made its inven- 
tory last week, but will not shut down its manufactur- 


“ing plant until some time in February on account of the 


pressure of orders. 

The Hollister-Amos Company shut down its saw mill 
about ten days before Christmas, but started up again 
the first of the month and will rvn until shortly after 
the middle of the month, when it will shut down until 
spring. 

The Foster-Lothman Mills completed its inventory 
during Christmas week and also made a number of 
repairs, starting up again Wednesday, January 3. 

The R. R. Starkweather Company, manufacturer ot 
interior finish and stair work, had only two days 
shut down because of heavy orders and started up again 
Thursday of last week. Some new machinery has been 
installed and inventory was taken. 

The Campbell & Cameron Company, manufacturing 
lumber, sash, doors und boxes, has been taking its 
inventory and making repairs since the beginning of the 
holidays. A new foundation was put under the engine 
and other important improvements made. The company 
will resume manufacturing the last of this week. 

SOB DDD III ID 


THE MORTON DRY KILN COMPANY. 


Il. J. Morton, who owns the patents covering the con 
struction of the Morton moist air, down draft lumber 
dryer and those of the Morton roller bearing dry kiln 
trucks, has severed his connection with the A. H. An- 
irews Company, of Chicago, and has transferred to 
the Morton Dry Kiln Company, a concern recently 
incerporated with a capital of $30,000, the exclusive 
riglit to manufacture and sell the two inventions named. 
H. J. Morton is president of the new company and B. 
G. Curtis, also formerly with the A. H. Andrews Com- 
pany, is secretary and manager. The general offices 
of the company are located at 1328 First National 
Bank building. The Morton dry kiln is shown as one 
of the favorites of the lumber trade and with the ag- 
gressive prosecution of the company’s business and in- 
creased exploitation of its valuable patents which the 
new company will at once institute, it is likely that the 
favor that has been previously accorded will be greatly 
intensified in future. 





PROTEST AGAINST DUTY OVERRULED. 

The board of general appraisers at Plattsburg, N. Y., 
has overruled the protest of F. W. Meyers & Co. of the 
assessment at that port on lumber classified as dutiable 
at $4 a thousand feet board measure under paragraph 
195, tariff act of 1897, as having been planed on four 
sides. Complainants contended that it was dutiable 
at the rate of $3 a thousand feet only, because the 
paragraph referred to contains no provision for the 
assessment of duty on account of lumber being planed 
on the edges. The appraisers were of the opinion that 
the lumber described as scantling, 2x3 inches and 2x4 
inches, has four sides and, being planed on each of its 
sides, the duty was assessed correctly. 
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TRUUBLE AND LITIGATION. 


A Hardwood Lumber Concern in Difficulties. 


rhe anncuncement made jast week that a petition in bank- 
uptey had been filed against the Johnson & Knox Lumber 
ompany, Chamber of Commerce building, this city, came as 
surprise to the trade. ‘he petition is dated January 4, 
petitioners being the Michigan Maple Company, Grand 
tapids, Mich., whose claim is for $6,691.84; the Chicago 
imber & Coal Company, St. Louis, Mo., $2,107.77, and the 
State Bank of Michigan, Grand Rapids, Mich., $1,290, or a 
tal of S10,0S9.61. An approximate estimate places the 
ibilities of the company at $70,000, while its assets prob- 
ly will total an amount considerably less, although just 
w much is not*known positively at present. Other im- 
riant creditors not named in the petition are the Florida 
mber Company, Cairo, Ill... whose claim is $9,000 ; cc 
ekield, East Prairie, Mo., who will ask for $ $20,000; Hall 
tros., Dyersburg, Tenn., $25,000, and the South Arm Lumber 
mpany, Milwaukee, Wis., whose books show a balance due 
S7T,500, 
lhe reasons for the failure of this concern, as given out, 
e that some poor contracts for lumber were made in Ken 
cky and Tennessee which turned out disastrously for the 
hinson & Knox Lumber Company. 
One of these transactions was with lLlooper 
iicago, this firm having sold to A. A. 
ntative of the Johnson & Knox Lumber Company and its 
ecutive and manager, a piece of property in the south out 
which the company never has received a dollar although 
is said it paid something like $28,000 for the property at 
after the time of purchase. Just what there was in the 
ooper & Shaw property is not known, but it appears that 
thing could be gotten out of it. This transaction seems 
have been the straw that broke the camel’s back. It is 
) stated that the company’s showing regarding assets suf 
ed a very material lessening when the parties who had 
d the company lumber refused to ship unless it was paid 
in fact, did not let go of any of the stock which had 
en included in the statement of assets of the Chicago 
mpany until the notes given for it were paid. Hence the 
eged showing of assets, when investigation is made, will 
found to be almost nil, and it is prophesied that the 
wing of liabilities also will drop down very materially 
en it is found that much of the paper supposed to be out 
s eanceled by the parties who bad — the company 
nber and taken its notes which neve were paid and 
re thereafter taken up by the iedseeion company, thus 
neeling the transaction. 
W. S. Johnson, of Milwaukee, for the purpose of preserv- 
+ the integrity of the Johnson & Knox Lumber Company, 
ered to come to the front and pay 20 percent on all claims 
her than have the company’s name dragged through the 
ukruptecy court, although he himself is said to be a creditor 
the company to the extent of about $15,000. But the 
higan Maple Company people and the Chicago Lumber & 
il Company took the position that preferences had been 
en to other creditors, and, in the hope of discovering the 
th of this supposition, insisted upon bringing the pro- 
dings. 
it is thought that as soon as affairs can be straightened 
and the assets of the ccmpany scheduled the creditors 
| receive satisfactory settlement of their claims, if they 
ill be at all reasonable in their demands. 
Reuben Knox, whose name is still retained by the cor- 
ation although he retired from it several months ago, 
interested in the litigation in progress, as are the other 
ckholders, it is said, because an attempt is being made 
show that the hiatus between the assets and _ liabilities 
be recouped from the alleged vacuum existing between 
amount or capital stock paid up and that which is pur 
ted to have been paid up. In cases of this kind it is 
omary—and the lawyers are pursuing this course—to 
efforts to make the stockholders liable for the amount 
the liabilities beyond the amount of the paid up stock, 
i this is one of the means now being employed by the 
rneys for the petitioners. 
hursday of this week the assignee was looking for pur 
sers tor a small amount of lumber found in Chicago in 
name of the Johnson & Knox Lumber Company. 
in April, 1904, the Johnson & Knox Lumber Company 
ceeded the Johnson-Lombard Lumber Company, which 
incorporated February 15 of that year with a capital 
$20,000. Mr. Lombard, however, after a few weeks sold 
interest in the concern to W. 8S. Johnson and Reuben 
x and the style then was changed to read the Johnson & 
x Lumber Company. ‘The capital subsequently was in 
ised to $80,000 and A. A. Phillips admitted, each of the 
ee named getting one-third of the stock. It is said that Mr. 
llips’ stock was paid for by W. 8. Johnson. Johnson 
s known widely as the managing member of the South 
Lumber Company, of Milwaukee, one of the concerns 
en in the list of creditors. He also was at one time the 
d of the W. S. Johnson Lumber Company, which, not 
eting with great suecess, was discontinued. Later Mr. 
nson opened an office in Chicago for the South Arm 
ber Company, claimed to be an entirely distinct organi 
on from the Milwaukee concern of that name. The 
ture did not prove a success and the business gradually 
closed out and its affairs liquidated. 
\ilr. Knox, whose name was retained after 
interest in the bankrupt company in July, last year, was 
many years engaged in the commission cargo business 
as a member of the Bickford & Knox Company and for 
e years was general manager of the Ford River Lumber 
( ipany, Ford River, Mich., but he severed his relations 
h that coneern about a year ago. Mr. Phillips, vice presi 
t of the Johnson & Knox Lumber Company, was inter 
ed in a commission business in Chicago for a time and 
was identified with the W. S. Johnson Lumber Com- 
iy, organized in 1903 for conducting a business in Pacific 
st woods. ‘The officers of the company which succeeded 
Johnson-Lombard Lumber Company were W. 8S. Johnson, 
sident: A, A. Phillips, vice president, and Reuben Knox, 
etary-treasurer. Shortly after Mr. Knox retired from 
company an election of officers was held, the only change 
ig that Harold C. Johnson, son of W. S. Johnson, was 
sen to succeed Mr. Knox as secretary and treasurer. 
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Rates in the Federal Court. 


‘ew ORLEANS, LA., Jan. 9.—Argument in the case of the 
xas & Pacific, St. Louis, Iron Mountain & Southern and 
asas City Southern versus the Louisiana Railroad Com- 
ssion was heard here last Saturday. The case grows out 
the fines imposed by the commission upon the railroad 
ipanies for violation of its order fixing rates on staves 

m points on the plaintiffs’ lines to New Orleans and on 

ount of the principles involved is of the highest im 

tance to lumbermen and shippers generally. 

May 25 last the commission passed an order fixing a rate 
' 10 cents a hundred pounds on all log, lumber and stave 
1ipments from Louisiana points on the plaintiffs’ lines to 
‘ew Orleans. October 10 Charles S. Elms, local exporter. 
‘led a complaint that on a shipment of staves and poplar 
logs the carrying companies had charged 12 cents a hun 
dred. In November a similar complaint from other parties 
was brought before the commission and fines aggregating 
‘4.000 were imposed upon the companies for violation of 
the commission’s order. The companies filed application for 
an injunction against the collection of the fines and the 
enforcement of the order. 

At the argument ‘of the matter Saturday plaintiffs’ attor- 
hey contended that the shipments were for export, that the 
material was on continuous transit and was to be trans- 
shipped by steamships to European ports, the only interrup- 
tion in the conveyance of the shipment being that necessary 


st 


to transfer the lumber from one railroad to another and 
from the railroad to the ship. On this account, it was 
argued by counsel, the commission had no power to enforce 
the rate it had fixed for purely local shipments and that its 
attempt to do so was illegal. 





To Dissolve a Mill Company. 


GRAND Rapips, Micu., Jan. 8.—Suit has been started in 
circuit court by N. C. Johnson and E. M. Jensen against 
Raymond M. and George F. Beardsley, members of a com- 
pany organized in April, 1904, known as the East End Lum- 
ber & Manufacturing Company, with planing mill and other 
interests. The plaintiffs asked that the partnership be dis- 
solved and a receiver appointed, alleging that the business 
has not been conducted satisfactorily. 

DEATH INTERRUPTS A FEAST. 

Satyr Lake City, Utau, Jan. 6.—The sympathy of 
the entire lumber fraternity of this city goes out to 
Frank S. Murphy, manager of the Eastern Oregon 





White Pine Agency, of Salt Lake, and connected with 
several lumber enterprises in eastern Oregon, Idaho 


und Utah, because of the lamentable and accidental 
tragedy that occurred in his family today, at a time 
when Mr. Murphy was acting as host to the retail 
lumber dealers at the Commercial Club. Mr. Murphy 
had invited the local lumbermen to lunch with him 
at the club and to meet Fred H. Gilman, of Seattle, 
Wash., Pacific coast representative of the AMERICAN 
LUMBERMAN. It was a few minutes after 1 o’clock 
when the party sat down to the repast in one of the 
private dining rooms of the club and just after the 
first course was served Mr. Murphy was ealled to the 
telephone. On his return, a moment later, he said: 

‘*Gentlemen, you will have to excuse me. I am just 
informed that one of my little boys has shot his 
brother and, I am afraid, seriously.’’ 

Mr. Murphy’s first information was slightly errone- 


ous. It seems that it was Mrs. Murphy’s brother, 
George Channell, who was accidentally shot by Mr. 
Murphy’s 10-year old son, and instantly killed, at the 


Murphy residence, 
Mrs. Murphy, 


as he was standing near his sister, 
with whom he was conversing. He had 
stopped at the Murpky home on his way to his home 
nearby to lunch. He was about to leave when he 
asked to be shown an automatic revolver that Mr. 
Murphy used to carry when making dangerous trips in 
the vicinity of the mill of the Grande Ronde Lumber 
Company, at Perry, Ore., of which Mr. Murphy was 
manager for several years until he moved to Salt 
Lake City, last July, to handle the sales of the agency. 
The boy volunteered to get it. It had been empty for 
months, but had been used by Mr. Murphy while hunt- 
ing recently and several cartridges remained in the 
magazine. Of this Mrs. Murphy was not aware. As 
the boy came down stairs with it he accidentally hit 
the trigger in some way, and the revolver was dis- 
charged, the bullet striking the uncle in the head, pene- 
trating the brain and causing his instant death. Mr. 
Channell fell to the floor beside his sister, who has since 
heen prostrated. 

Mr. Channell, 





who was 42 years old, leaves a widow 
and three children, and a father and mother. Mr. 
Murphy reached the home as quickly as possible, to 
learn that it was not his son that had been killed 
but his brother-in-law. The funeral will be held Mon- 
day afternoon under the auspices of the Modern Wood- 
men. 

After Mr. Murphy’s guests at the club learned the 
particulars of the sad affair many were the expressions 
of sympathy for Mr. Murphy and his family. He has 
hosts of friends not only in Salt Lake City but all 
over the west, who when they learn the sad news will 
wish it were in their power to lessen in some measure 
the sorrow that has fallen upon him and his family. 

Those who were Mr. Murphy’s invited guests today at 
the lunch were: 

George E. Merrill, Morrison, Merrill & Co. 

Arthur Lynn, Sierra Nevada Lumber Co. 

Theodore Nystrom, Taylor, Armstrong Co 

Cc. E. Murphy, Utah Lumber Co. 

Orson Romney, George Romney Lumber Co. 

William Asper, Asper, Noall & Co. 

I’. L. Parker, Parker Lumber Co. 


Walter Burton, Burton Coal & Lumber Co. 

George Felt, George Felt & Co. 

W. B. McCartney, McConaughy-McCartney Lumber Co 
N. J. Hanson, Granite Lumber Co. 

A. k. Payne, Holman, Payhe & Co. 

Il. J. liayward, Salt Lake B. & M. Co. 

Fred If, Gilman, AMERICAN LUMBERMAN, 
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Among those interested in lumber or its kindred 
industries visiting Chicago during the week ended 


Wednesday, were the 
«. T. Abeles, Little Rock, Ark. C. V. McMillan, Fond du Lae, 
I). J. Arpin, Grand Rapids, Wis. 


Wis. J. G. Me Donough, Eau Claire, 
W. F. Baker, Manistee, Mich. Wi 


January 10, following: 





A. E. Bonsfield, Bay City, FE. Cc. "heethes, Saginaw, Mich. 
Mich. R. D. Merrill, Seattle, Wash. 
M. J. Bialy, Bay City, Mich. J. J. Mossman, Detroit, Mich. 
G. H. Boyd, Saginaw, Mich. P M. Musser, Muscatine, 

t. Connor, Marshfield, Wis. lowa. 
W. H. Day, Dubuque, Iowa. R. D. Musser, Little Falls, 
kK. R. Gilchrist, Cleveland, Minn. 

Ohio. J. O. Nessen, Manistee, Mich. 
I. W. Gilchrist, Alpena, Mich. F. P. Nester, Duluth, Minn. 
W. A. Gilchrist, Alpena, Mich. T. Nester, Saginaw, Mich, 

Il. G. Gould, Oshkosh, Wis. G. Nester, Detroit, Mich. 


( 
Kk. C. Groesbeck, Grand Rap- J. G. Owen, Owen, Wis. 
Is, Mich. C, A. Phelps, Grand Rapids, 


Grandin, Tidioute, Pa. Mich. 


M. A. Hayward, Columbus, C. W. Penoyer, Lake Charles, 
Ohio. La. 

W. W. Hobson, Indianapolis, F. L. Peck, Scranton, Pa. 
Ind. W. M. Ritter, Columbus, Ohio. 

GS = Lamb, Minneapolis, E. C. Roberts, Davenport, 
Minn. Iowa. 


E. Littell, Cincinnati, Ohio. H. e- 
R. A. Long, Kansas City, Mo. H. Upham, Milwaukee, Wis. 
M. H. McCarthy, Dubuque, - W. Wells, Menominee, Mich. 

Iowa. A. C. Wells, Menominee, Mich, 
A. H. McLeod, Cincinnati, C. T. Wight, Sandusky, Ohio. 

Ohio. E. J. Young, Madison, Wis. 


Sibley, Rochester, N. Y. 
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How’s That— 
Did You Say It? 


All we need is a word from you re- 
garding your requirements and we 
will do everything in our power to 
fillthem. That's the way we treat 
our trade. One order will convince 
you. This week we believe we 


in some attractive prices we're making or 


QUARTERED WHIT 


also Plain Oak, Ash, Chestnut and Walnu 
lutely dry- 
from consuming trade will receive prompt 
tion. Wecan ship at a moment's notice. 


Band Mills at 
Knoxville and Baxter, Tenn. 








can intere 


all lengths and thicknesses. Inquiries 


Vestal Lumber & Mfg. Co., Inc. 


KNOXVILLE, TENN. 


st you 
i 


E OAK 


t abso- 


atten- 








NORTHERN STOCK 


Hemlock, 
Birch, 
Basswood, 
Rock Elm, 
Soft Elm, 
Ash, 

Oak. 


Poplar, 
Cypress, 
Gum. 


SOUTHERN STOCK 


Qtd. White and 
Red Oak, 

Plain White and 
Red Oak, 

Sycamore, 


Page & Landeck Lumber Company, 


WELLS BLDG., MILWAUKEE, WIS. 




















WALNUT ONLY 








We manufacture and export walnut exclusively 
and constantly have ample stocks and high class 
lumber. We are always in the market for 


GOOD WALNUT LOGS. 











Telecode used, 





Lesh, Prouty & Abbott Co. | 


EAST CHICAGO, IND. 
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Hardwood Lumber 








Prompt Shipments direct from 
our mills by rail or water. 


Manufactured by ourselves from 
our own timber. 


Correspondence solicited. 


DENNIS BROS., Grand Rapids, 


Hard Maple Flooring 


Long distance Phone. 


7 MANUFACTURERS AND WHOLESALERS, > 


Mich. 











We are 


HARDWOOD 


POPLAR and RED GUM. 


lath, shingles, etc. 





and exporters of 


CYPRESS, COTTONWOOD, OAK, 
Also 
staves, Cooperage stock, box shooks, 


THE SOUTHWESTERN LUMBER & BOX CO. 


606 Hibernia Bank Bidg.. NEW ORLEANS, LA. 


manufacturers 
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SATIN WALNUT. 


Chas, F. Luehrmann Hardwood Lor. 


Cable Address, “LUEHRMANN” 
Codes: Telecode, Western Union and 


Buy it direct of the manufac- 
turer and be insured satisfaction. 


Foreign Correspondence Solicited. 


St. Louis, Mo. 


ABC 4th Edition. 








Sanford & 
Treadway | BASSWOOD 


Mixed Cars Mouldings, 


Menominee, Mich. } siaing ana Finishing Boards. 


entirely on 


Our Planing Mill is running 











ee KENTUCKY HARDWOODS “Sag 


























Frankfort, Irvine, Valley View. 





Me We'll Leave It 
ig Entirely With You 


to decide on the superior quality 
of our stock and our service, for. if 
uniformly graded stock and prompt 
shipments count for aught we fear 
notrouble. Just to get acquainted, 
we should be pleased to quote you 
this week on 


POPLAR 


AND QUARTER SAWED WHITE OAK 


and give us an opportunity to convince you that we 
are entitled to at least a share of your trade. In- 
quiries solicited. 


“Kentucky River Poplar Co., Inc. 


Address Mail to Main Office, 


SAW MILLS: FRANKFORT, KY. 
































plain to you? 


3ecause we always keep a large stock on hand we are 

able to make shipments promptly. Better drop us a 
line for we are making some interesting prices just 
now ona stock of 12,000,000 feet of well assorted and 
selected rough 


POPLAR 


Bevel Siding, Drop Siding, Ceiling, Casing, Shelving, 
rner Boards, Base, Door and Window Jambs, 
Ale and Beer Staves and Heading. 


Prices are yours for the asking. 


SWANN-DAY LUMBER CO. 


CLAY CITY, KENTUCKY. 
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General Sales Office, 


You Gan 
Bank on Us 


when you want prompt 
shipments for we operate 
three modern band mills 
together with ample 
planing mill capacity and 
always carry large and 
well assorted stocks on 
hand. Just now we have 10,000,000 feet of Cumberland 
River well assorted and selected rough 


POPLAR 


i (KY BRAND) 


Bevel Siding, Drop Siding, Ceiling, Casing, Shelv- 
ing, Corner Boards, Base, Door and Window Jambs, 
Mouldings and Interior Trim. 

We also make a specialty of mixed cars of Poplar, Oak, 
Ash, Chestnut, Walnut, White and Yellow Pine, Hem- 
lock, Basswood, Buckeye and Gum. 


Kentucky Lumber Co. 


BURNSIDE, KY. 











LOCAL AND PERSONAL. 


—eoeorn—_erey 


A. W. True, of the True & True Company, this city, 
returned Monday from a month’s visit at Los An- 
geles, Cal., and Catalina island. His friends will be 
pleased to learn that he has entirely recovered his health. 

R. T. Jones, the prominent wholesaler of North Tona- 
wanda, N. Y., was in Chicago on a brief business visit 
Monday. He reported having had an excellent trade the 
past season, with encouraging prospects for the spring 
and summer. 


A. L. Wall, a well known and successful retail lumber 
dealer of Fargo, N. D., was in .Chicago Tuesday of 


this week. The LUMBERMAN was glad to receive a visit 
from Mr. Wall, who reported everything in good shape 
along the banks of the Red River of the North. 

The annual meeting of the Anson-Hixon Sash & Door 
Company, of Indianapolis, Ind., was held in that city 
December 21. S. Heineman, of Merrill, Wis., was 
elected president; L. N. Anson, of Merrill, Wis., vice 
president, and W. W. Hobson, of Indianapolis, secre- 
tary, treasurer and manager. 

Will E. Howard, for a long time connected with the 
Puget Sound Mills & Timber Company, of Seattle, 
Wash., announces that he has severed his connection 
with this concern and has established the Pacific Coast 
Lumber Selling Agency, with headquarters at St. Joseph, 
Mo. Myr. Howard will handle Pacifie coast products 
exclusively, including the output of seven of the best 
concerns on the coast. 

The Goehring Manufacturing Company, of 
Ohio, manufacturer of hand, triplicate and shaving 
mirrors, toilet boxes ete., is going into the jobbing 
business in sash and doors in connection with its present 
business at that point. H. L. Graves, president of the 
company, states that the new stock is being placed in 
the warehouses and that the company will be in posi- 
tion to transact business early in February. 

Thomas 8. Whitten, general manager of the North 
Wisconsin Lumber & Manufacturing Company, Hay- 
ward, Wis., was in Chicago Monday of this week in 
conference with Mr. Hines and other members of the 
Edward Hines Lumber Company, who are the owners 
of the plant. He states that logging is progressing 
satisfactorily, and that demand for the product of the 
mill is almost as active now in midwinter as at evert 
the hight of the building season in ordinary years. 


Akron, 


C, S. Corse, formerly for several years salesman for 
the Badger & Jackson Company, of this city, has re- 
cently accepted the position of Indiana representative 
of the W. T. Ferguson Lumber Company, of St. Louis, 
one of the strong yellow pine institutions of the south- 
west. Mr. Corse is one of the best known salesmen in 
Illinois and Indiana and his acquisition by the new 
company cannot be otherwise than to its great ad- 
vantage. 

E. C. Mershon, of E. C. Mershon & Co., Saginaw, 
Mich., the famous makers of equally famous band 
saws and saw mill machinery, was in Chicago on Sat- 
urday of last week, the prime purpose of his visit 
being to attend to some legal matters. With charae- 
teristic energy and enterprise he took advantage of 
his visit and sold to the Marsh & Bingham Company 
one of the Mershon new standard 60-inch band resaws, 
which will be added to the equipment of the Chicago 
plant. 

W. M. Bover, who is engaged in the lumber business 
at Dayton, Ohio, and is well known in the trade of 
that section, was in Chicago last week and called on 
the LUMBERMAN Friday. Mr. Boyer handles yellow 
pine and hardwoods and reports business extremely 
active in all parts of southwestern Ohio. 

Sam C. Nefler, for several years past commercial 
agent of the Southern Railway Company for Chicago 
and vicinity, with headquarters at 225 Dearborn street, 
has been promoted to the office of Lincoln Green, freight 
trattic manager at Washington, D. C., and assumed the 
position of commerce clerk for the company’s lines 
last October. 

Nate C. Holden, the well known retail lumber dealer 
of Danville, Ill., has recently removed his lumber yard 
in that city to a new location on North Jackson street, 
south of the Big Four railroad. Mr. Holden has sold 
a part of his old yard to the city, which necessitated 
his removal. On the new yard he has erected several 
large sheds and warehouses and will keep almost his 
entire stock of lumber under cover. Having had a large 
experience in the retail lumber business and being an 
expert on how a lumber yard ought to be conducted, 
Mr. Holden’s plant cannot be otherwise than one of the 
finest. 

W. W. Crissinger has recently entered the employ of 
Crandall & Brown, the well known hardwood lumber 
concern of 'Thirty-third street and Center avenue, this 
citv. Mr. Crissinger for some years has been connected 
with George T. Houston & Co., this city, and was 
previously with one or two other prominent hardwood 
firms and is widely and favorable known in the market. 
His experience in the hardwood lumber business of 
Chicago extends over a period of eighteen years. Not 
only has he gained a reputation as an expert lumber- 
man, but as a man of integrity and straightforward 
business dealings. 

Frank W. Howes, of the Howes Lumber Company, 
Seventy-first and Wallace streets, this city, is spending 
the winter in southern California. Mr. Howes was re- 
cently telling a friend about the wonderful things that 
were going on around Los Angeles and among others 


he was describing a hotel which is to be erected there. He 

said that the hotel was to be eight blocks in ground 
dimension, thirty stories high and was to have on the 
roof a lake in which yachts will be sailed for pleasure 
parties. He added that the first five stories were to 
be occupicd by stores and the other twenty-five stories 
by guest rooms; and that there was to be neither a stair- 
way nor an elevator in the building. His astonished 
auditor asked: ‘‘How in the world do they get up?’’ 
‘*Climate,’’ Mr. Howes is reported to have said. 





THE FARRIN COMPANY’S REUNION. 

Last Friday and Saturday, January 5 and 6, the 
officers, traveling salesmen and heads of departments 
of the M. B. Farrin Lumber Company, of Cincinnati, 
Ohio held their second annual reunion at the head- 
quarters of the company in Cincinnati, all of the out- 
side representatives of the concern being present. On 
Friday and Saturday the time was spent by the visitors 
in examining the plant of the company, the salesmen 
familiarizing themselves. with the methods of manu- 
facture and the manner in which the stock is handled in 
the yard and sheds. Friday evening at 7 o’clock the 
company gave its guests a dinner at the Business Men’s 
Club, the following being present: 

M. B. Farrin, president. 

W. J. Eckman, secretary and sales manager. 

William B. Hay, treasurer. 

Chester F. Korn, secretary Farrin-Korn Lumber Company. 

G. Ek. Jones, assistant sales manager. 

W. H. Amos, manager oak flooring department. 

George C. Reinhart, Indiana representative. 

Frank Nicholson, Pennsy!vania representative. 

_C. W. Baldy, Buffalo and western New York representa 

7. 

NS. H. Creager, Ohio representative. 

R. ‘Trospatche Michigan representative. 

When the geod things had been discussed fully by 
the assembled guests an impromptu discussion took place 
of conditions ruling in the different territories covered 
by the agents of the company and the outlook for 
future business, which was participated in by all pres- 
ent. It was found that the outlook for the company ’s 
specialties in poplar, hardwoods, and oak flooring in the 
various sections was most promising. 

It is the purpose of the M. B. Farrin Lumber Com 
pany to have these reunions hereafter semi-annually. 
W. J. Eckman, secretary and sales manager of the 
company, states that during the past year a marked 
increase in the volume of business has been shown anid 
that more orders are now booked in the company’s 
various departments than ever before at this time of 
the year. 





GROWTH OF A GREAT COMPANY. 

The Edward Hines Lumber Company has lately given 
out figures on its shipments during 1905 and the mem- 
bers of the lumber industry who have kept at all in 
touch with this wonderful concern will not be greatly 
surprised to learn that its footings last year were 530,- 
412,020 feet. A better comprehension of the immen- 
sity of these figures when applied to lumber handling 
may be obtained when it is realized that this means an 
average of 44,201,000 feet a month or nearly 1,700,000 
feet a day. 

A steady growth of the company from its inception 
is shown by the shipments for each year of its exist 
ence as follows: 

YEAR— Feet. {| YEAR-— Feet. 
93,200,000 | 1900 ,648,878 
32,127 | 1901 267 
S179 1902 316 

31.498, 878 1903 
BOE Saisie steam 145,624, 172 | 1904 : ’ 
RON sas crate a, Sia 170,319,074 | 1905 .......... 580,412,020 
PBOD occa ss eed, 448,445 

The heaviest shipments in any month during this 
period was in October, 1903, when the company han 
dled 79,064,867 feet, or an average of 3,000,000 feet 
for eaeh working day. 


















HOW CYPRESS HAS ADVANCED. 


I’, I. Creelman, president of the F. E, Creelman 
Lumber & Manufacturing Company, of Chicago and 
New Orleans, La., has been spending a few days at 
his Chicago office and on Thursday passed an hour in 
the offices of the AMERICAN LUMBERMAN. Without un 
due elation he told of having closed a contract to fur- 
nish the woods materials for the Opelousas, Gulf & 
Northeastern railroad, a Gould line to be built from 
Crowley to Melville, La. The contract placed with 
Mr. Creelman’s company calls for the ties, piling, 
bridge timbers, telegraph poles and station material 
and involves this equipment for fifty-six miles of the 
projected road, in round figures aggregating $192,000. 
Construction work has begun and the Creelman concern 
will begin delivery under the contract February 1. The 
F. E, Creelman Lumber & Manufacturing Company is 
fully equipped to care for this business, the new or 
ganization assuring a prompt getting out of the sup 
plies as they shall be needed. Mr. Creelman will go 
south this week to familiarize himself with the facilities 
for making deliveries to the contractors. 

Speaking of the markets for hardwoods, Mr. Creel 
man said: 

Three years ago cypress ties were delivered f. 0. b. cars 
at mill points in the cypress territory at 23 cents; two 


23 
years ago they were sold at 30 cents; last year they brought 
35 cents, and this contract has been placed at 47 cents. 
showing that the market price has practically doubled in 
three years. The rapid advance of cypress and its progress 
in the favor of consumers cannot be illustrated better than 
by this comparison of the selling prices of cypress ties. 
Three years ago the railroads were. buying common cypress 
for bridge work at $12 to $14. This contract was at $20 
and was placed in competition with a number of other bid 
ders, so that we were the lowest or we would not have 
gotten the contract. Piling was delivered to the roads 
throughout the south two years ago at 6 cents a lineal 
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foot; this contract was let at 15 cents. The contract was 
offered very generally throughout the territory; many of 
the mills declined to figure on it at all, owing to orders 
sufficient to run them as long as they wanted to run. Other 
mills did not care to cut that class of material and the 
price that is named in this contract may be entered as a 
basis for future contracts. 

The Colorado Southern and the Frisco are building—the 


Colorado Southern from De Quincy to Baton Rouge and 
the Frisco from a point on its line to Baton Rouge. Three 
railroads will be running to Baton Rouge within twelve 


months, coming in on the west side of the river. 

The demand for oak, ash and poplar is as good as it has 
been at any time within the past five years and the only 
lifficulty is in getting the stcck. 

ee d 


TO PALLIATE CAR SHORTAGE. 

Delivery will begin in March to the Southern railway, 
n 500-car lots, of an order which the company has 
placed for freight cars, aggregating 8,729, for which 
the Southern Railway Company will expend $5,000,000, 
Delivery will be made in increasing amounts each month 
intil all the cars shall have been received. With its re- 
ent direct entrance to Nashville, Tenn., made possible 
hy its acquisition of the Tennessee Central, the South- 
ro found its freight equipment inadequate to the in- 
reasing demands upon it. 
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THE MARKETS. 


CURRENT MARKET CONDITIONS. 


rhe general lumber trade seems to have begun the 
ew year where it left off in the old; that is to say, 
ere has been no postholiday Jull such as in former 
ears was considered inevitable. In the leading build- 
ig and structural woods the volume of demand is 
ibout the same as it was in December, when it was 
inusually large for that month—equal in fact to that 
‘a fall month. Now that the year is fairly started 
the volume of business already is remarkably heavy for 








idwinter and promises for the season a greater result 
‘han last year, large and satisfactory as that was. 


Over the greater part of the country the weather has 
heen favorable for outdoor work and the effect of this 
has been to prolong building in the cities, railroad im- 
provements and a variety of structural effort that 
would have been postponed had the winter been severe. 
\ complaint of ear shortage comes from nearly the 
Whole country, with little prospect that this state of 
things will be relieved for weeks. The fact is that the 
call for the movement of lumber sold is hampered and 
restricted by the lack of transportation facilities, and 


deliveries would be much greater if the railroads could 
adequately take care of shipments. In the northern 
forests is snow enough for hauling logs; a depth of 
two feet or more in northern Wisconsin and Michigan, 
with somewhat less reported from Minnesota; but. the 
snow came before the ground was frozen and the result 
has been some difficulty in making hard roads in the 
low grounds. Good work is being done, however, in 
most districts and a large input of softwood and hard- 
wood logs is predicted, since market conditions appar- 
ently justify strenuous effort to that end. 

A good demand for northern pine is reported from 
Saginaw, Toledo, Buffalo and all points in the eastern 
and middle states. The supply everywhere is no more 
than an equivalent to market requirements and prices 
are held in line easily. At the Tonawandas the ad- 
vances recently made had no deterrent effect on buy- 
ing. A remarkably good winter trade is prevailing at 
those points. Prices at Philadelphia, Baltimore, New 
York an Boston are accepted as inevitable and are 
paid readily when the requisite lumber can be obtained. 
Like conditions prevail in Chicago and the middle west 
generally. At Minneapolis the country trade is dull, 
as is usual at this season, but a good deal of lumber 
is going out on orders from the cities eastward. On 
the railroads is a heavy winter movement of northern 
pine lumber. At Saginaw and Bay City and Toledo 
and other Lake Erie points the most urgent present 
eall is for box lumber, the supply of which is small. 
Box manufacturers are making special efforts to secure 
supplies, which give the market an active appearance. 
There seems to be-only sufficient stocks of high grade 
white pine to satisfy the demand, while the medium 
qualities are easily moved at full prices. It is the 
prevailing opinion that never again can there be an 
overstock of white pine and the market is being 
strongly influenced by that conclusion. 

* * * 


In the southern pine section of the trade conditions 
are practically unchanged from previous reports. Under 
a continuance of orders for car and railroad stuff busi- 
ness for the mills in these lines is accumulating. Ex- 
port and coastwise demand is holding up well and 
affording mill operators and shippers all the business 
they can handle. Stocks are generally short at all 
southern mills. In the Calcasieu district of Louisiana 
mill stocks never were before so nearly sold out. Car 
shortage is still loudly complained of all over the south 
and at northern points where delayed lumber is needed. 
Numerous reports indicate a short supply of flooring 
and common boards. Lately advanced prices are being 
well maintained. The holiday recess, always the rule 
in the south, and the aftermath of tardy return to work 
on the part of woodsmen and mill hands, together with 
weather unfavorable to logging, milling and shipment, 
has restricted production for three weeks. There is 
little prospect of catching up with delayed business or 
an accumulation of mill stocks before spring on the 
part of the mills, all of which conduces to the main- 
tenance of prices, especially since the prospects for 
demand the entire year never were better in January. 


Reports from the North Carolina pine trade do not 
differ in essential features from those that pertain to 
yellow pine farther south and west. The demand 
continues active and strong and prices are maintained. 
No break in the line, or 


intimation of a break, comes 
from any point except Boston, where it is claimed 
that buyers sometimes are obtaining lumber at prices 


less than the list. 
are extraordinarily 
Hub. 


But it is acknowledged that there 
sharp buyers in the market at the 


* * * 


The eastern spruce business continues to maintain a 
strong position. The scarcity of hemlock boards in 
eastern New England is helping the sellers of spruce 
to put in that kind of stock as a substitute for hemlock. 
The situation in respect to the last named kind of lumber 
is strenuous indeed. The supply is short and prices 
have been advanced so that the Boston base is $21.50 
a thousand. Pennsylvania mill operators report an un- 
usually large disposition of product for 1905, while 
prospects for this year are exceedingly good. In Michi- 
gan dry hemlock has been sold up close and the supply 
is in the hands of dealers. West of Lake Michigan 
the hemlock situation is all that mill operators reason- 
ably could ask for. 


% 


Cypress manufacturers are satisfied with last year’s 
business and are much gratified with the way demand 


starts off this year. Orders are plentiful and shipments 
from the mills are large. Cypressmen are able to obtain 
a fairly plentiful supply of cars and thus are able to 
deliver lumber with fair promptitude. Prices at the 
late advances are being maintained. 
* ” 7 

All that has been said in recent reports about Pacific 
coast lumber can be repeated. Orders continue to flow 
toward the mills for car lumber, railroad stuff and big 
timbers for ore docks and other heavy construction. 
The movement of fir to California continues to make a 
large showing. Recently advanced prices are being 
maintained with some talk heard of still higher prices. 
Red cedar shingles are diminishing in supply owing to 
the shutdown of the mills." Shingles in transit are 
searee, though complaint comes of an accumulation at 
the Minnesota Transfer because the railroads will not 
take them away for distribution into tributary country. 
The market for California redwood is considered favor- 
able, with good prospects for the year. The home de- 
mand is satisfactory while there is an increased move- 
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If you want 
Quick Service 
drop us a line for 
we make a 
specialty of 


Basswood, Birch, Oak and Elm 


Also Southern plain and Quartered Red 
and White Oak. Our milling is perfect 
and prices are right. 
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Boyne City Lumber Co. 
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HARDWOOD LUMBER 


SELECT STOCK. Boyne City, Mich. 


PROMPT SHIPMENTS. 











HARDWOOD LUMBER 


We have for quick shipment 170,000 feet DRY 


BIRCH, First and Seconds and Common 


3 and 4 inch. 


Main Office and Yard: 
Loomis and Twenty-Second Streets 
CHICAGO, ILL. 


2, 24, 3 
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SPECIALS: 


5-4 to 12-4 BIRCH. 

1, 1% and 1%-INCH BASSWOOD. 
2, 24 and 3-INCH MAPLE. 

1% and 1% INCH 1 and 2 RED GUM. 
WHITE OAK BRIDGE PLANK. 


Chicago Office, = 8G. W. Jones Lumber Co., 


1717 Railway 
Exchange. APPLETON, WIS. 
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AAPAL ARAL SASS S 


Write for 
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} Geo. D. Emery Company, 


Importers and Manufacturers 


MAHOGANY AND 
SPANISH CEDAR. 


q MAHOGANY and CEDAR VENEERS. 
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] NOS. 1 TO 41 BROADWAY, 
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Cypress Lumber Co.seeeee 
Manufacturer of Hardwoods and Cypress, 


Plain and Quartered White and Red Oak, Yellow 
Poplar, Yellow Pine, Walnut, etc. Millsin Tenn., 
Ala.,and Va. Office, Gestand DaltonAv. Yards, 
1211, 15 Gest St., through to New Court St., and 
Gest and Dalton Av, 


deeeeeesCincinnati, Ohio 
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ment to the east. Shingles and lath are in short sup- 
ply all over California and in adjoining territory. 

The prospects for the hardwood business in the general 
market are promising. Shipments from Cincinnati have 
markedly inereased since the holidays. Memphis and 
St. Louis report a good demand for plain oak, a fair 
one for quarter sawed oak, a ready sale of ash, espe 
cially 21,-inch and thicker, a free movement of cotton 
wood and an improving market for gum. Chestnut is 
wanted in the east in excess of ready supply. Northern 
birch, rock elm and brown ash are moving steadily in 
the east. Prospects for the hardwood trade throughout 
Michigan and Wisconsin are considered bright. The call 
from all consuming centers has increased since Janu 
ary 1. Contracts for mill cuts in Michigan and Wis- 
cousin are being made to an extent that foretokens a 
good year ‘s run of the mills, 





Northern Pine. 





Chicago, Since concliding their inventories dealers 
have had no respite from the steady demand for 
building lumber that has kept up so insistently for so 
many months, The corporation trade is exceptionally 
heavy, lurgely in the direction of railroad and ear 
material, in which items stocks appear to be actually 
inadequate and demand as strong as at its inception 
early last year. Northern operations are progressing 
finely and the early anticipations of a big cut are 
likely to be easily fulfilled. At hest, however, the 
northern product of white and norway pine in the 
Superior district will be much less than will be needed 
by Chicago and other lake distributing points for 
filling up the gaps in stocks oveasioned by the inroads 
of buvers during the fall and winter. Reeourse in 
greater: measure than prevailed the past vear must 
needs he made the coming season on Georgian bas 
stocks, which as stated by competent authority last 
week are likely to aggregnute between 500,000,000 and 
GOO ,Q00,000 feet. 

Prices are stronger in the local market. although 
they are lower in proportion here than at northern in 
terior mill points and materially lower than would be 
justified by the prices that are reported to have been 
paid Jately for mill product at the head of the lakes 
for delivery next summer. 


Chicago Lumber Receipts and Shipments. 


Reported by George F. Stone, secretary of the Board of 





Prade 
RECEIPTS —WEEK ENDED JANUARY 6. 
wher, Nhingles. 
WE aso kcaradenoe a latinhs ave 177.00 
BOND ck. Sik ledarala aisvaiasa x 5.861.000 
Inerease ..... 


Decrease 1.484.000 


SULPMENTS WEEK ENDED JANUARY 6, 


Lumber. Nhingles 


TOOG ee er ea ae ee Bel tas See 16.660 0008 Pr Ppepee MTT) 
10 ; 14.260.000 5.466.000 
Inevease eto 


Decrease ‘ , ; fet — Dye lone 
Permits issued by the Chicago building department 
during the week ending January 10) were: 


(LASS Vo. Value. 
Uneer Stace SUararere ant is § T0050 
S 1.000 and under S 5,000.0... ree F 14 116.000 

>.000> and under 10,000, Pa al oes Ss W1e0 

10,000 and under 25,000.......... 7 1o4 000 


25.000 and under 50,000. ......... = 
Chicago Cold Storage Company. warehouse 

Board of Edueation, schol ; ae 
Charles E. 


= TH.) 
1 TOO .OOu 
1 De.eeo 
1 


Bartley, apartments. .... 1eo.an0 





Totals acta acess saan ra 77 OS TOL1SO 
Totals preceding week. ........ man Ms 4 
‘Totals corresponding week, 105. wi 77 

Totals Jan, 1 to Jan. 10, 1906.......0 115 

Totals corresponding period Tu5... lon 

Totals corresponding pericd 104. SI L. 

‘Totals corresponding period Wan... a7 252.400 
Totals corresponding peried Tez ae 6OLU50 


i i il 
Minneapolis, Minn. Manufacturers are resting on 
their oars. Line yard buyers are keeping close track 
of the situation and are shoppine around, but nothing 
in the situation gives hope of lower prices. Receipts 
and shipments for the week ended January 8: 
Receipts. 
SS0.000 
SO4.000 


Shipments. 
464,000 
624.000 


fig 
Wednesday 


Thursday Che ahaa erectile a Bie ine Gow serie arom 272000 AG0,000 
Priday ... - A SER ere ae 504 000 TES.000 
Seturday 96.000 816,000 


Monday T4000 816,000 


1,048,000 
L.SSS.000 


Totals 
Last week 


2.560.000 
3,120,000 


Increase 2.160.000 


Decrease 


peegark Ts ee are tear DHOL0 
Corresponding week last vear.... JBOT2.000 
SPO 


S.2S0.000 


Saginaw Valley. Demand continues good. During 
the week a little better supply of ears has been avail- 
able, but the railroads are unable to supply anything 
like the required amount of transportation. Prices for 
lumber are governed only by the conscience of the 
holder, the buyer apparently being willing to pay any- 
thing asked, so long as the goods are delivered. Box 
stuff is firm and aetive and local manufacturers are 
making contracts for the year. Doors and sash are 
moving nicely. 

co—ern—orrn aera 

New York. Demand has continued unusually strong 
for this period of the year, and some parties have 
anticipated an adyvanee from Buffalo and Tonawanda 
markets and have been buying rather freely. Prices 
are strong and the situation has every indication of 
continued strength through the spring, 


North Tonawanda, N. Y. Notwithstanding the re- 
cent advances announced in the association price list, 
dealers report an excellent volume of business. The 
taking of inventories shows that there is less stock 
than a year ago, the supply of barn boards being the 
smallest ever known. 

<V-_— eee 

Buffalo, N. Y. The activity of white pine is one of 
the remarkable features of the lumber trade. The sear- 
city of all low grade pine is so great that it cannot 
possibly be in snuch supply by spring and high grades 
are by no means plentiful. Box manufacturers are 
seared and have picked up all the Jumber they can 
find room for, This makes box lumber appear rather 
searce. There is all of the demand for high grade 
White pine that the supply will stand and it goes with 
out saying that the middle grades will be so invaded 
from both ends that any surplus found there will he 
taken up very speedily. Jobbers here, with $2 or more 
lately added to the prices, are likely now to get a fair 
profit out of it. 

eens 

Baltimore, Md. Values are firmly maintained or 
show a tendeney to go still higher up, while the re 
quirements of local consumers are reduced to the 
lowest possible limit on account of the great cost of the 
wood. Yardmen still are required to carry relatively 
large stocks and there is no marked change in the 
general conditions. 





Spruce. 





New York. The market has not gone backward, but 
possesses unusual strength. Cargo lots are searee, hut 
ear orders are frequent and everything is bought as 
fast as offered. New York state and eastern stocks are 
very searce. West Virginia never was in better shape 
than now, as is evineed by the faet that manufacturers 
have taken advantage of the scarcity of stock and 
have again put up prices from $1 to $2 a thousand. 
Dealers report plenty of business, 

eee 

Boston, Mass. Prices are as firm as at any time 
during the past two months. It is the consensus of 
opinion among dealers that no lower prices will be 
quoted. The demand is chiefly for delivery as soon as 
possible. The searcity of hemlock boards has caused 
many to turn to spruce boards. <A sale of the latter 
was made within ten days at $19, which is only 50 cents 
above the price of eastern hemlock clipped. 


White Cedar. 


Chicago. The post demand has livened up to a ce 
yvree the past two weeks and the large stocks that 
were on hand when the demand shut off last fall are 
likely to be pretty well reduced if not nearly wiped 
out by the time the spring movement usually begins. 
Line yard buyers are getting in the market early this 
season on all their purchases and have been buying 
posts freely along with their other requirements. 
There is an unsatisfied demand for poles and operators 
are making an unusual effort this winter to secure 
supplies, some going south for cypress poles to make 
up for the deficient stocks in the northern forests. An 
improvement has been noted in the conditions in the 
cedar swamps and there is no apprehension felt as 
to a possible eurtailment of the winter’s output  be- 
cause of unfavorable weather conditions, 








—e—eooorr 


Minneapolis, Minn. The convention developed a 
strong tendency to higher values. No change was 
made in the current lists as to posts and poles, but 
the situation was voted to be the best in many years 
and the statistics supplied to the members by the 
secretary were eloquent in their showing as to short 
stocks. Posts are in smaller supply than last year, 
except some 7-foot items, and everything in poles is 
searee. Twenty-foct poles are running very low, and 
the long poles generally are about out of the market. 
Dry stoek will sell readily at list prices this spring, 
evervone believes. Logging conditions do not promise 
. heavy production this winter. 





Hardwoods. 





Chicago. Trade is in full swing at the local vards 
and wholesale offices. The wholesalers say that in- 
yuiries are heavy and come from all over the coun- 
try; that stocks at the mills are low and broken and 
that there is sueh a trade in sight as will he apt to 
maintain prices and absorb supplies as fast as they 
vet in shipping condition and to the full extent of 
their production. At the yard trade shows no abate 
ment and consumption has resumed its normal large 
volume. The factories in all lines of woodworking 
are settling down to a steady run and are stocking up 
with lumber at every opportunity, their reserve sup- 
plies having been almost entirely cleaned out prior 
to the holidays. 

Plain oak has steadily maintained its leadership 
and in no wise has there been manifested either in 
creased supply or decreased demand, Sales are made 
in this market as high as $47 for inch firsts and see- 
vnds, Quartered white oak is steady and in fairly 
good, but not urgent, demand. Quartered red oak 
is a ready seller at previous quotations, Cottonwood 


is most active, with firsts and seconds and wagon box 
hoards in the lead, though box culls are well up to 
the front of demand. Box boards sell at $37.50 and firsts 
und seconds sell at about $27.50 on an Ohio river rate. 
Red gum has steadily gained in favor and is now gene 
ally recognized as one of the staples of the hardwood 
market. Inquiries for large blocks of stock are in hand 
and heavy sales have been made by local wholesalers 
Within the past two weeks. Firsts and seconds red 
gum is selling at about $25 to $26 at the mills. 

A fairly large cut of hardwoods is promised at the 
northern mills and in all probability much of the sur 
plus, if there be any, will be needed to supply the 
deficieney that is practieally assured in the southern 
output. Birch is in good position for making up a 
part of the southern deficiency and is apt to retrieve 
itself from the comparative dullness which has charae 
terized its movement during the past year. There is 
« plentiful supply of basswood and it also is likely 
1) come in as a handy: substitute for southern stock. 
Maple has beeome firmer in price and last year’s 
cut has been mostly disposed of. The manufacturers 
ef maple flooring have had a wonderfully heavy trad 
for their product for several months and it has con 
tinued over the holidays without perceptible falling 
off. 

ee __ 

Memphis, Tenn. Lumbermen who have plenty of 
stock on hand ready for shipment are reaping a harvest 
as a result of their shrewd judgment in anticipating 
conditions which exist today; while on the other 
hand those who have little stock on hand are complain 
ing bitterly because of their inability to secure very 
much lumber anywhere in this territory at a price that 
looks attractive. Demand continues of excellent pro 
portions and the movement of lumber is limited only 
hy the lightness of offerings in most directions. The 
foreign demand is further improved. Quartered red 
oak is very dull. There is a strong demand for plain 
ouk in all grades and thicknesses. Ash is a -ready 
seller, as is eypress. Gum is in better request and 
offerings are not large. Under a splendid demand cot 
tonwood box boards are searee and are being sold 
easily at fully $5 advance over last summer’s prices. 

—ererereres 

Mobile, Ala. Demand from the domestic markets is 
taking practically all of the available stock. Export 
demand for logs and staves is brisk. Poplar logs ar 
in good demand and full values are being paid. De 
mand for eypress is excellent, but scarcity of cars has 
curtailed shipments, which will be much larger when 
the car situation shall improve. Arrivals at the ports 
are light and the supply of logs at the mills is scant. 
Stave shippers are doing a very satisfactory business. 
The shipments are confined to the material at hand and 
the market is strong under the brisk demand. Both 
sales and receipts have been practically suspended, 
owing to the holidays, 

Minneapolis, Minn. Inquiry is general and gives 
promise of an active demand a little later. The facto 
ries are buying in small lots to fill immediate wants 
Upper grades ot birch are in good demand and seen 
stronger in price. Considerable southern oak is mo. 
ing in this direction. 


——_—eoee—_rrrrs 
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Saginaw Valley. Trade is steady and prices are firm, 
with excellent prospects for the spring. All kinds of 
hardwood are in better request, 





North Tonawanda, N. Y. Inventories have been 
completed and an inerease of from 20 to 30 pereent in 
lust year’s business over that of 1904 is reported. An 
excellent demand since the close of navigation has 
diminished several items until dealers have found it 
necessary to strengthen quotations to prevent certain 
woods in better demand from beit wiped out alto 
vether, 


is 

Buffalo, N. Y. The trade is doing as well as can be 
expected at this time of the year. There will be no 
surplus of chestnut right away and birch is strong, with 
ush doing as well as ever. Some dealers are reporting 
receipts of black ash lately; it will sell readily enough. 
Maple and basswood remain quiet, with prices hardl) 
what they should be, but the demand seems to improve. 
Dealers in cherry and walnut report a steady demand 
for all that they can find of these scarce woods. 


—_—_—eOO 


Boston, Mass. Yards are placing small orders but 
are not active buyers. But few orders for late spring 
delivery are placed by buyers here, but Boston dealers 
have sold in the New York market for far off delivery. 
Plain oak is firmer and quartered oak is reported 
stiffer. Brown ash is very firm at $51 to $52. White 
ash is quoted at $50. Rough maple is in quiet deman« 
at $34 for inch. Maple flooring continues on the basts 
of $39 for 24-inch, 

—_——eTeeeoeaees 
The strength of the leading hard 

Oak especially is in very urgent 
request, while prices are all that can be desired. Good 
dry lumber is eagerly sought for and manufacturers 
can have all the orders which they are able to care 
for. Ash is hardly less in demand, finding ready sale 
at figures that stimulate produetion to the utmost. 
The revival in the popularity of walnut in the domestic 
trade continues and relatively large quantities of lum 
ier are being disposed of. The local demand for ma- 
hogany, to ke used in the manufacture of store fixtures 
and counters and shelving, also holds out, The saw 
mill men control the situation almost absolutely and 
consumers are perfectly willing to pay remuneratiye 
prices provided they can get the lumber, 


Baltimore, Md. 
woods is unabated. 
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Hemlock. 





Chicago. Demand has suffered little from holiday 
inactivity, as the hemlock people like those in other 
lines of lumber did not have any Christmas, commer- 
cially speaking, this year. However, they made them- 
selves a holiday present of a new price list, which 
was badly needed, as their stocks were broken and 
some of them are in no shape to sell mixed carloads, 
or straight cars either, for that matter. Chicago deal- 
ers say they are able to pick up stock based on about 
#13.50 at the mill for short piece stuff. 

BOBO 

New York. Manufacturers have again advanced the 
base price $1 a thousand, making it $21 for this dis- 
trict. Orders seem to be abundant and as mills are 
sold for such a long period ahead and ears continue so 
extremely scaree, it is a matter of conjecture as to 
when the market will again be in normal condition, 





North Tonawanda, N. Y. The advance of $1 in the 
hase on Pennsylvania is attributed by some dealers to 
he due to the growing seareity of Michigan. An in- 
creased demand is noted at the Pennsylvania mills 
with a corresponding deerease in stock. 

eee 

Buffalo, N. Y. A big demand for hemlock, which the 
late sdvance in prices has not cut down any, induces 
talk of an advance, Certain hardwood dealers who 
complain that they are selling their lumber too cheap 
say that the margin of profit on hemlock is as great 
how as was the eutire price a few years ago, 

——coreorreeee 

Boston, Mass. Late last week the trade was advised 
fan advance of $1 on the base price of Pennsylvania, 
Which makes the price $21.50. Demand for No. 2 
Penusylvania boards at the higher prices has been 
quiet. Mastern elipped boards are very firm, but de 
mand is active; dealers complain of not being able to 
get all that they need and many are talking of substi 
tuting spruce, 





Poplar. 





Chicago. Peulers are in a well contented frame of 
iniud as to the poplar market. Stocks of dry, well 
manufactured yellow poplar are, while not actually 
scarce, in extremely moderate supply. YT irsts and sec- 
onds are scaree in a comparative sense and reasonably 
strong in price. Common is plentiful and prices nei- 
ther strong nor particularly weak. Shipping cull and 
mill cull are in active request, especially the latter 
vrade. Many of the river mills are closed down for 
ack of logs and are anxiously awaiting the usual early 
spring freshets. A well posted poplar man predicts 
+45 to $46 for firsts and seconds poplar on the Ohio 
iver before March 1. 

LOD DD I III 

Boston, Mass. Demand rules quiet. The yards have 

een receiving only a moderate demand and so have 


iot been anxious buyers. Inch, ones and twos, is 
juoted at about $48.50. 
—_—eoeeeee 


Baltimore, Md. Trade conditions are not of the most 
neouraging character. While other woods are in ex- 
eptional demand the eall for poplar does not exceed 
noderate proportions and consumers who formerly used 
oplar but later were induced to accept the substitutes 
-eem to have found these so satisfactory that they still 
esitate to go back. There has been an appreciable 
mprovement, nevertheless, and the outlook is not with- 
ut its hopeful features. Values are kept at a moder- 
tely high level, though prices must be regarded as low 
vhen compared with those of other woods. 


Pacific Coast Woods. 


San Francisco, Cal. Redwood is quiet, but with 
iarmonious action in maintaining prices the new year 
should be as profitable as the old. Foreign and eastern 
rade prospects are good and with a little more rain 
he eoast situation will improve. Within the present 
nonth coast business is expected to revive in all kinds 
t lumber. California pine prospects for eastern trade 
ire very favorable and more cars are needed for ship- 
nents. The selling basis of export lumber has been 
dvanced to $13 for fir, effective February 1. 


_—eorrrnY 








Tacoma, Wash. The volume of rail business coming 
i continues very large, with inquiries and orders plen- 
iful and 1906 taking a fine start. Stocks on hand are 
ight and the output has been eurtailed by numerous 
-hutdowns for overhauling. Prices remain stiff with a 
lemand for everything. Cargo trade holds steady. 
Rail shipments from Tacoma for the year were 6,447 
cars, breaking all records in the history of the city. 
Cargo shipments were 88,900,947 feet, an increase of 
1,148,385 feet over 1904. December shipments were 
990 cars, as compared to 28 cars in December, 1904. 

—eororrn 

Kansas City, Mo. The new list on fir, effective Janu- 
ary 1, shows advances in flooring and drop siding of 50 
cents; ceiling, inch and inch and a quarter finish, $1; 
hoards, $2.50, and all dimension and timbers $1 a 
thousand. Cedar was not advanced but is very firm: 
Shipments from the northwest are very slow. The in- 
guiry is heavy and indications are that the demand for 


coast lumber will be heavier this spring than ever in 
the past. 
warn 

Chicago. Fir is the principal feature of a season- 
ably quiet market here, as far as the northwest coast 
woods are concerned. The railroad inquiry has not 
diminished materially, but buyers are getting some 
what more diplomatic in sending in their inquiries 
and orders for sills, siding and other car building 
stock. There is some spruce handled here in the 
shape of shop lumber, siding and flooring and offerings 
ot this sort do not long await a buyer. The red cedar 
trade is not large in this territory and evidently re 
quires added missionary effort. California white and 
sugar pine is selling steadily and heavily and the 
usual prices. 

New York. The outlook for this year is far better 
than was that for 1905 and dealers feel encouraged 
over prospects, Saying that the last three months have 
noted an increase in inquiries and orders, with an im- 
proved disposition on the part of dealers throughout 
the eastern states to Jay in a stock of western material. 
California sugar and white pine find ready sale and, as 
southern pine continues so scaree, Oregon pine and fir 
dealers report a good run of trade in their line. Red 
wood comes into the market freely and several of the 
larger wholesalers of this district are trying to make 
satisfactory mill connections in order to be assured 
ota good source of supply during the vear, Red cedar 
lumber and shingles are making rapid strides, 

——e—eeerre—r—e—rrern* 

Buffalo, N. Y. Dealers in far western lumber, espe 
cially the thimier cuts, are finding the demand increas 
ing so steadily that they are laying their plans for 
handling much more of it than they have ever done 
hefore. They are getting grades that take, especially 
in fir and redwood, and the trade is profitable. 





Southern Pine. 


St. Louis, Mo. The list prices of December 27 have 
hecome better established. Last week few orders had 
heen received by the manufacturers based on this list, 
but now orders which are priced on this list are being 
received. The volume of business is increasing daily 
und soon this new list should be accepted as a basis of 
price for all orders. The car situation has not im- 
proved. With no letup in demand for car material of 
all kinds, flooring also continues in good demand. 
Lath are very searce and can hardly be secured in 
straight cars. 
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Chicago. If local dealers this season were counting 
on the softness of the yellow pine market such as 
usually appears in the winter they are likely to be dis- 
appointed this time. The solid front that the mill 
operators are maintaining in their insistence on firm 
prices at the December advance renders the picking 
up of lumber at concessions in prices next to an im- 
possibility. It is claimed that some cutting is being 
done on finishing lumber, but manufacturers are slow 
to admit such a thing. This can be said, however, there 
are a lot of small mills that cut timber and small 
dimension, and make a quantity of sides in the opera- 
tion, which they convert into finishing stock. Having 
no general yard trade to absorb such lumber in that 
and other forms they are inclined to dispose of it at 
uny price they consider fair. Many of these smal! 
mills are not under the influence of the manufacturers’ 
associations. If any finishing stock is being sold under 
regular prices it probably comes from these small mills. 
A large amount of finishing is being done, which causes 
x good demand for lumber adapted to that work. In 
the general trade conditions in this market are like 
those in other parts of the country. Wholesalers have 
enough lumber to deliver on orders in hand and to 
come, so that they are continually in the market as 
liberal buyers. The call for structural timber, heavy 
flooring, car stock and railroad material is keeping local 
dealers busy in looking up supplies. The car shortage 
and delayed deliveries are still causing much anxiety 
to the dealers as well as labor and expense in tracing 
and hurrying along shipments. Late indications war- 
rant the expectation that this is to be a good year 
in the southern pine trade. 


—_—_—Oorr’ 


Kansas City, Mo. Prices have advanced quickly 
to the new list and many of the leading con- 
cerns are holding firmly to this list on most 
items. Salesmen are off of the road and some of them 
will not go out this month. Cars are as scarce as ever. 
Bad weather has prevailed for two or three weeks and 
logging operations are being hampered. Yellow pine 
men say that the demand will be greater this month 
than in December, in spite of the fact that December 
business broke all records with many companies. 


—_—eoorrwr 


New Orleans, La. The market is reported as satis- 
factory and with orders plentiful. Manufacturers 
have adopted the advance in prices outlined by the 
association December 27. Exports of pine are pick- 
ing up. 

Teer 

Buffalo, N. Y. Report of an advance in poplar brings 
a corresponding query as to how much of that sort of 
thing the trade will stand. Buffalo yards are carrying 
a fair amount of the wood and will stick to their 
assortments, but it does not look as though they would 
try to stock up very much until it shall be settled how 
the market is to stand, 


Boston, Mass. Demand has been as large as coul@ 
be expected at this season. Wholesalers still complain 
of not being able to get as prompt delivery from the 
mills as they want. Several of the mills are not pre- 
pared to promise delivery inside of two months. One 
house is asking $38 for 1x4 rift, planed one side and 
matched, 





North Carolina Pine. 





Norfolk, Va. Conditions are resuming a normal atti 
tude and the interruptions incident to the holiday 
season will be forgotten soon. Demand gives promise 
of continued activity and the prospects for a good 
Prices throughout the 
list are steady, with a hardening tendency due to the 
scarcity of material and the low conditions of stocks, 
Demand has started off with a preference for roofers 
of 1, 2 and 3 inch thieknesses, and as the mills are con 


business are very favorable. 


siderably oversold on these prices may harden to un 
advancing point. Loeal conditions are favorable. 
POO 

Baltimore, Md. Reports about the trade conditions 
in the North Carolina pine field continue to be of the 
most encouraging character. From all directions comes 
information that the demand is sufficiently large to 
absorb the output of the mills and of no surplus stocks. 
Values continue to rule high as a consequence. The 
outlook is regarded as very encouraging. 

i i i i i i ed 

New York. Buying is not what it was three months 
ayo, but this undoubtedly is accounted for by the holi 
day falling off, especially as an improvement was noted 
last week. Prices are firm. City stocks are in fairly 
yood shape, but if the anticipated demand should be 
come a fact this city will have none too much stock 
in a month or two. 

Boston, Mass. So far as can be learned none of the 
North Carolina mills is cutting the recent price list, 
but sales at the new rates are few. Mills still report a 
good volume of husiness. 





Cypress. 


St. Louis, Mo. Values rule fully as high as during 
last week. Nearly all the manufacturers have mailed 
out copies of the new red list dated December 20, 
This list is used as a basis in making all quotations. 
B and © grades of finishing are in better demand than 
A and consequently are hard to find in dry stock. 
Select also is in big demand and the mills have very 
little dry of this grade. 

OPAL IT 

Kansas City, Mo. A heavy volume of business for 
this time of year is coming principally from the fac 
tories, although the dealers are buying liberally. Ad 
vances have been made on most items within the past 
two weeks and the new list which will be issued soon 
will show an advance averaging about $1 a thousand 
over the old prices, 





reer 

New Orleans, La. Mills report business good and 
demand strong. Buyers are becoming accustomed to 
the new price list. While there is a general feeling 
that, in the face of the advances of values in pine 
cypress quotations also must go up, no disposition ap 
pears to advance the price at present and probably the 
prices recently put into effect will rule unchanged for 
some time. 


Chicago. The volume of demand has been only 
fairly good since the opening of the year, but there 
is much iess dullness than is usually observed at this 
season. Mill representatives here report a really excel- 
lent trade and a gratifying volume of inquiries, which 
leads them to the conclusion that they are in for an 
other big year. Factory and yard stock are the main 
features of the requirement. A little later there will 
be a heavy demand for tank lumber and greenhouse 
material, in both of which channels the movement has 
shown a large increase with cach succeeding year. 
Prices on shop and selects are well established at the 
advance indicated three weeks ago and on other items 
are strong. An entire new list is expected within a short 
time, with advances on many items. 

ore 

New York. Demand is unusually good for this period 
of the year and it is believed that spring trade will 
eclipse ‘all previous good records. Prices are strong, 
with no indication of any weakening tendency. Stocks 
are in good shape. Mill reports are to the effect that 
buying is free in the south, with little or no prospect 
of an oversupply. 


Buffalo, N. Y. The single point in cypress lumbe: 
is that it sells readily because the price is well unde 
that of white pine. There is not much complaint of 
the supply and moderate stocks are carried. 


Shingles and Lath. 


Minneapolis, Minn. The car situation does not seem 
to improve and many retailers are losing patience. The 
accumulation of stock at Minnesota Transfer increases, 
as the Chicago connections are not supplying cars fast 
enough to take the shingles as they arrive from the 
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coast. Prices are firm, although demand is slow, and 
rule on the basis of $2.50 for stars and $2.85 for clears. 
PALL L LI IT 
San Francisco, Cal. Coast demand for green red- 
veod shingles is such that the mills are not accumu 
ting any stock. The eastern market for dry stuff is 
good shape and there is no necessity to seek new 
siness, as both associations are busy trying to catch 
p with old orders. Fir Iath are in good supply at 
4" 60 to $2.65 on the wharf. 
——oeoroor 
Los Angeles, Cal. Notwithstanding 214,270,250 
shingles were received at the port of San Pedro dur 
ing 1905, this vast quantity has been completely ab 
sorbed. Demand is good and it is expected that the 
coming vear will show a large increase in consumption 
Although 35,780,000 Jath were received a 
decided searcity prevails throughout the eity and coun 
try vards, Demand has been heavy and shows no abate 


] 
ovel aist, 


i i a 
Tacoma, Wash. Red cedar shingle stocks are reported 
light and very few are in transit, and a good deal of 
trouble is found getting cars via the Union Pacifie or 
Billings, Northern Pacific straight cars are plentiful, 
but it is very hard to get shipments past the Min 


nesota Transter, Rail shipments for the vear were 
L567 cars, forty-five more than in 1904, and exceeding 
inv other vear in the city’s history. December ship 
ments were 102 cars, nine ears Jess than the month in 
1904, 


ee 
Kansas City, Mo. Transit cars are still searce, and 
though the demand is naturally moderate the present 
call for transit cars is not being satisfactorily handled. 
Jobbers are not booking any orders for future delivery, 
although a good inquiry prevails. 


Prices are very 
nuch higher and firmer than they were a vear ago and 
jobbers here say that prices will remain stiff through 
the winter. 
——oerereeererer 

St. Louis, Mo. Cypress lath continue to be as searce 
as they have been all vear. The price has been stead- 
ily advanced until now they are selling at $3.75 at the 
mill, 


—_—eoeoooer~ 


Boston, Mass. Owing to the fine weather the stock 


‘tf shingles is not large. Mill people have been trying 
for higher prices but the trade is not ready to pay 
un advanee. Lath are strong, but offerings are ex- 
pected to Le large owing to so many small mills start- 





Cooperage. 





Chicago. Barrels are about 10 cents higher under a 


still somrewhat limited demand. For 6-hoop iron bound 





ork barrels $1.20 is paid, however, and for S-hoop 
$1.25. Heavy receipts of hogs at the stock vards aggre- 


gating as much as 50,000 a Gay have somewhat inspired 
the hopes of the cooperage men for a revival in lard 
packages, but so far nothing has happened of the char 
acter mentioned. No sales are reported in cooperage 
stock, in either staves, heading or hoops and there is a 
marked quietness to the trade, Slack cooperage is also 
quiet and at some points the shops are reported closed 
for lack of orders, 
OND ON lt el ll 

Los Angeles, Cal. Local coopers continue busy, under 
a good demand for wine and brandy barrels, vinegar 
and pickle barrels and kegs and asphaltum tierces, 


Wont oe SALE 


DEPARTMENT 









Advertisements will be inserted in this department 
at the following rates: 











For one week, . ° ° 25 cents a line. 
For two weeks, « - - 46 cents a line. 
For three weeks, > - - 60 cents a line. 
For four weeks, « . . - 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


| Wanted: Employees 


WANTED-—A FIRST CLASS MILL MAN. 

Must be fully qualified to take charge of small mill, plan 
and arrange log booms, lumber yards, railroad tracks, keep 
recounts ete. Mill to be established in Wyonring and calis 
for a man thoroughly familiar with western lumber affairs. 
Address, giving references, salary expected, 

“R. 36.7% care AMERICAN LUMBERMAN. 


WANTED—ASSISTANT MANAGER 
With some experience in manufacturing and jobbing sash 
and door business, for general trade, with some knowledge of 
costs and trade conditions and capable of meeting trade and 
supervising sales. Address, stating experience, age and ref- 
erences, “Pp. 12,” care AMERICAN LUMBERMAN. 











WANTED—BOOKKEEPERS. 

Two first class, experienced lumber bookkeepers for large 
retail yards in the west. Must be accurate, rapid and 
capable of taking entire arge of books. 

Address “_. care AMERICAN LUMBERMAN. 





- WANTED-TWO Al RETAIL. LUMBERMEN, 
One for large and one for small yard in the west. Must 
be experienced, energetic and good salesmen. 
Address “R. 34," care AMERICAN LUMBERMAN, 


WANT SOBER, ENERGETIC MILLWRIGHT. 
Must keep 50 M capacity band mill going. Address, giv 
ing particulars, BOX 265, Harrison, Ida. 


WANTED— COMPETENT LOGGING SUPT. 
Ilardwood mill in north La. Must be experienced, practical, 
up-to date and familiar with steam logging metheds. Stace 
uge and salary expected. References required. 








Address “a 27," care AMERICAN LUMBERMAN, 
WANTED— -1N ‘OUR HARDWOOD JOBBING. 
Department, a bright young man for assistant. Must have 


had some experience, a good correspondent, and posted on 
source of supply as well as selling markets. We want a 
young man who has the ability to take full charge at times 
A good opportunity for the right man. No other need ap 
ply. State age, experience and salary. 

“HARDWOOD,” P.O. BOX 744, Pittsburg, Pa. 


WANTED—YOUNG MAN STENOGRAPHER. 
Must write good, fine hand. Some experience in land or 
timber business would help, but not essential. Give refer 
ences, age and exper! ience. Rare chance for right man. 
Address “R. 16." care AMERICAN LUMBERMAN, 


WANTED-—A MAN TO ASSIST 
In the estimating department to figure on lists. No plan 
experience necessary. State age, salary and give reference. 
HUTTIG SASH & DOOR CO., St. Louis, Mo. 


‘SALESMAN WANTED | 
ro sell sash and doors in South Dakota. 
Address “R. 12,° care AMERICAN LUMBERMAN. 


WANTED-—ONE FIRST CLASS STEAM SETTER 
And one carriage rider, for our mill here at Keokuk. Season 
opens in April and lasts at least seven months. Send ref 
erences and state lowest weurs in first letter. 
TABER LUMBE R CO., Keokuk, Iowa. 
WANTED. 

Sawyer for left hand band mill to cut poplar, plain, quar- 
tered and bill oak. Only an experienced man can fill the 
position. 

Experienced millwright as foreman on double band mill. 

Rip sawyer for planing mill with experience in ripping 
poplar. 

Steam ratchet setter, also carriage rider, 

Stationary engineer and fireman, 

For particulars apply to 

W. M. RIT TER LUMBER COMPANY, Panther, W. Va. 


WANTED-AT ‘ONCE, 

Dookkeeper and stenographer. Preference given man with 
wholesale lumber experience. Good opening for right man. 
Give references, age, experience and salary expected, 

MAR 1 URY & SPEER COMPANY, Marbury, Ala. 


ESTIMATOR WANTED 
A man of good address, accurate and of correct judgment 
as to cost of sash, doors, trim, stairs and house finish and 
cabinet work. Good salary to right man 
Address “R. 102." care AMERICAN LUMBERMAN. 


WANTED-SALESMEN | 
Familiar with operation of steam log loaders to travel 
southern and southeastern territory Address 
“LOG LOADER,” care AMERICAN LUMBE RMAN. 


- WANTED-ASSISTANT YARD MAN, 
One who can measure and make himself generally useful 
around retail yard. Salary we Write. 
R. J. MUNHALL LUMBER CO., Pittsburg, Pa. 











-“WANTED— STENOGRAPHER, 

Young man experienced in lumber business. 
must accompany reply. Salary $55 to begin. 
BOX 601, Pittsburg, Pa. 

WANTED— YELLOW PINE BUYER 

For carload interior shipments from Ala. and Miss. mills. 
State experience, acquaint: ance with mill men and salary. 
Address ‘R. 30," care AMERICAN LUMBERMAN. 


teferences 


WANTED-— FIRST CLASS LUMBER BUYER 
lor Mississippi. One who has had experience in handling 
yellow pine. Address “R, 30,” care AMERICAN LUMBERMAN. 





WANTED— YOUNG MAN 
Familiar with grades of hardwood lumber. One who can 
write good hand and with ability to buy and sell lumber. 
Write, giving references, 
“R. 38." care AMERICAN LUMBERMAN. 


- WANTED-— —IMMEDIATELY, 


A single man to locate in western part of Virginia and 








ship hardwood lumber. Must thoroughly understand Na 
tional rules and sive references, 
Address “R. 43." care AMERK AN Lvuseemax. 


“WANTED— LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding cond * aainae books we handle pertaining to the 
tumber busin 
AMERICAN ‘LUMBERMAN, 315 Dearborn St., Chicage. 


WANTED—ENERGETIC MAN 
As superintendent of logging operations. Must be thor 
oughly competent and capable of furnishing unquestioned 
references.  Addvess, stating age. experience and salarv ex 
pected, r. ©. BOX 192, Savanneh, Ga 


WANTED-A MAN TO BUY YELLOw PINE 
For carload shipment, in the south. Please address, giving 
all particulars as to qualifications and salary, to 

= A 


“Z B.," care AMERICAN LUMBERMAN. 


WANTED-STENOGRAPHER AND BILL CLERK. 
Must be quick and accurate. Manufacturing plant in 
Kentucky. State experienc e and salary expected. 
Address ‘P. 5,7 care AMERICAN LUMBERMAN. 


WANTED—MANAGER 
For large store or commissary of lumber concern in Louisi 
ana. Must be thoroughly experienced, have good executive 
ability and be able to give surety Co. bond. Give full list 
of positions held during last ten years, with address of‘ 
employers and salary wanted. No attention will be paid to 
communications not containing this information. 
Address “P. 7,” care AMERICAN LUMBERMAN, 








WANTED-MANAGER 
For one of our country yards. Must be competent, a fair 
bookkeeper and not afraid of work. 
State age, experience etc. 
J. W. MACKEMER LUMBER CO., Peoria, Hl. 


WANTED-AT ONCE, ‘A COMPETENT FILER 
For 54” Wickes gang. Applicants will state wages ex 
pected and where and how long last employed. 

CROSSETT LUMBER COMPANY, Crossett, Ark. 


WANTED— SAWYER, 

I‘irst class man, who can handle steam feed and ‘nigger, 
and who can quarter saw from 15 to 20,000 ft. of oak per 
day. Steady employme nt and highest wages to right party 
Only man having best of references need apply. 

Adé ress “p. 1,” care AMERICAN L UMBERMAN. 


WANTED— EMPLOYEES. 
Trimmerman, edgerman, engineers and lumber stackers 
or particulars apply to the 
7. M. RITTER LUMBER CO., Panther, 





West Vir gina. 


WANTED— A FIRST CLASS SETTER 
In an N. C. pine mill, cutting 40 M ft. per day. Give 
references and wages wanted. 
GARDNER & LACEY LUMBER CO., Georgetown, S. C. 


WANTED-—ASSISTANT MANAGER. 


Experienced sash and door man capable of conducting 
correspondence, supervising salesman, and well posted on 
southern and southwestern trade conditions. Address, stat 
ing age, experience and references, 

“P. 14,” care AMERICAN LUMBERMAN. 


WANTED 
Two good sash and door molder hands, capable of making 
moldings to detail. Address 
SOUTHERN ILLINOIS CONSTRUCTION CO., 
East St. Louis, Il. 


WANTED—TWO FIRST CLASS ACTIVE MEN 
To receive and load out carload business in a Chicago 
wholesale sash and door Co. Answer with reference and ex 
perience, “M. 9," care AMERICAN LUMBERMAN. 


- WANTED— —SUPERINTENDENT 
To take full charge of up to date redwood band saw mil! 
and planing mill on Pacific coast. Mill capacity 60° M_ pet 
day. Only first class man wanted. Reply, stating expe 
rience, qualifications and salary comenren, to 
P.O. BOX 535, San Francisco, Cal 


WANTED-FIRST CLASS BAND SAWYER, 
Competent to handle 10-inch steam feed and niggers. Steady 
employment the year round. Address 

R. CONNOR COMPANY, Marshfield, Wis 


ROBERT SUTTON (MASON) WANTED 
Ilis father, mother and first wife being dead and _ his 
two daughters married, an inheritance awaits him. 
Address EDWARD SUTTON, Cape Girardeau, Mo. 


‘WANTED-—COMPETENT ‘OPERATORS 
To run Barnhart loaders. Address 
CROSSETT LUMBER CO., Crossett, Ark. 


WANTED—ESTIMATOR FOR SASH AND DOOR 
Mail order house. Experienced in taking items from plans 
and correspondence, 

Address “K. 12," care AMERICAN LUMBERMAN 


LUMBER SALESMEN. 
We want salesmen to represent us on commission for red 
wood, red cedar, ‘ir, spruce and western pine; we have full 
line of these stocks for const or storage shipment; satisfac 
tion to trade pene liberal commissions. 
Address K. 9," care AMERICAN LUMBERMAN. 


WANTED ON PUGET SOUND 
A first class band saw filer who can handle two band mills 
in new and up to date saw mill. Must furnish some money 
as I hold $10,000 in stock in this concern. Part cash and 
balance on Jong time if so desired. I must retire on account 
of old age and poor health. 
Address “IT. 31,” care AMERICAN LUMBERMAN. 


“WANTED-AN Al PANEL MAN 
For a veneer plant; one who thoroughly understands his 
business; none other need apply. Address, with full pat 
ticulars, A. P. & L. CO., care AMERICAN LUMBERMAN. 


[ Wanted: Employment 


EXPERIENCED HARDWOOD INSPECTOR 


Desires position. 
Address “R. 32," care AMERICAN LUMBERMAN. 


~ WANTED-— -POSITION AS BAND SAW ‘FILER. 
Filer of six years’ experience. Will guarantee satisfac 
tion in every respect. Always have saws in best condition. 
Strictly sober. Good references, "esent employers included 

Address “R. 35," ‘are AMERICAN LUMBERMAN. 


BUYER AND INSPECTOR WANTS POSITION 


In the south. Address “R. $1," care AMERICAN LUMBERMAN 


WANTED-— POSITION IN STORE OR OFFICE. 
Groceries, counter or stockroom preferred. Bookkeeper, 
stenographer and typist. Experienced. References. 
“L. B. 6,” Tower, Mich. 
YOUNG MAN OF 26 
With three years’ experience assistant bookkeeper in sash 
and door office, wishes a position with a lumbering concern 
in or out of office; good references ; good habits. 
Address “R. 29," care AMERICAN LUMBERMAN,. 




















WANTED— -POSITION 
By experienced lumber salesman. Can give good references 
Prefer coast firm. 
Address 





“R. 20,7 care AMERICAN LUMBERMAN. 
WANT POSITION AS BAND SAW FILER. 
Can handle two or more mills. Will take any capacity 
or wood on merits of work. References No. 1. 
Address BOX 135, Belmore, Ohio. 


WANTED BY STRICTLY UP-TO-DATE 
sand saw filer, one band mill, with or without resaw. 
fjuarantee entire satisfaction. 

Address “R. 10," care AMERICAN LUMBERMAN: 











WANTED-POSITION IN LUMBER OFFICE 
By young man with wide experience in the manufacture 
and marketing of yellow pine and hardwoods. T’resently em 
ployed. Best references. 

Address “R. 9," care AMERICAN LUMBERMAN, 


Al references required. 
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